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State of the nation’s economy: 
Up 
Stee.—Operations last week were 


scheduled at 101.8 percent of indus- 
try capacity, a gain of 1.7 percent 


over previous week. That rate 
would produce 1,963,400 net tons. A 
year ago, operating rate was 92.9 
percent. 

WHOLESALE Prices — In week 
ended Dec. 26, prices climbed to 
new record for sixth consecutive 
week. Bureau of Labor Statistics’ 
index for the week reached 176 
percent of 1926 average, 16.4 per- 
cent over like 1949 week. 
Business Loans — Volume out- 
standing by Federal Reserve mem- 


ber banks rose to new high of $17,- | 


801,000,000 in week ended Dec. 20, a 
near-record increase of $340,000,000 
during the week. 

ConstTRUCTION — All records were 
broken during 1950. Nearly $27,750,- 
000,000 worth of homes, factories 
and other structures were built. 

Lire INsurANcE—New purchases 
during 1950 reached a record high 
of $29,500,000,000, a rise of 24 per- 
cent above 1949. Policies in force 
at 1950’s close totaled a record 
$228,000,000,000. 

DEPARTMENT Stores—Sales in week 
ended Dec. 23 advanced 17 percent 
over like 1949 week. 

Waces — Weekly pay of factory 
production workers averaged $62.06 
in November, 14 percent above No- 
vember, 1949. 

Cruve Omn—Production was esti- 
mated at 5,693,550 barrels daily in 
week ended Dec. 30, an increase of 
12,450 barrels daily from preceding 
week. 

Raw Freicht—Loadings in week 
ended Dec. 23 totaled 747,204 cars, 
19.9 percent more than in like 
1949 week, but 3.3 percent fewer 
than in preceding week. 

Bank Cuiearincs—Check ex- 
changes in 25 leading cities totaled 
$14,495,195,000 in holiday - shortened 
week ended Dec. 27, a rise of 22.4 
percent over like 1949 week, but 20.6 
percent less than preceding week. 

cd * * 


Down 

Business Activiry — New York 
Times’ index for week ended Dec. 
23 eased to 174.6 from record 175.2 
in preceding week. Figure for like 
1949 week was 150.2. 

New Russer — November con- 
sumption dropped almost 18 per- 
cent to 97,816 long tons from previ- 
ous month. Reduction was due to 
government restrictions designed to 
conserve stocks. 


Top Cars 

New-car registrations for 10 
months, plus 41 states for No- 
vember: 
1950 Pos. 
1—1,287,041 
2—1,065,662 
3— 473,612 
4— 473,540 
394,841 
329,758 
285,125 
262,129 
245,224 
160,155 
130,037 
122,982 
98,170 
91,849 
79,138 
64,345 
31,200 
30,288 
11,571 
9,018 
6,289 


1949 Pos. 
935,894— 1 
702,169— 2 
338,496— 4 
467,813— 
287,092— 
241,685— 
160,714— 
243,129— 
177,341— 
123,121—11 
117,093—12 
123,885—10 

93,170—13 
72,648—15 
54,127—16 
89,552—14 
26,126—18 
34,217—17 
15,197—19 


Make 
Chev. 
Ford 
Buick 
Plym, 
Pontiac 
Olds. 
Merc’ry 
Dodge 
Stude. 
Nash 
Chrys. 
Hudson 
DeSoto 
Cadillac 
Kaiser 
Packard 
Willys 
Lincoln 
Frazer 
Henry J 
Crosley 9,417—20 

5,054 Austin 3,061—22 
1,572 Ang. Prf. 4,942—21 
Total All Makes 
5,668,231 4,326,022 
For further details see page 
65, today’s issue. 
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10,000 Expected 
As NADA Opens 


Parley in Miami 


Emphasis Is Placed 
On Dealers’ Role in 
Defense Program 


By Pete Wemhoff 

Editor, Automotive News 
ITH attendance expected to 
reach an alltime high of 10,000 
persons, National Automobile Deal- 
ers Assn.’s annual convention offici- 
ally opens today (Jan. 8) at 10 a.m. 
in Miami Beach Auditorium with a 
clinic on Factory-Dealers Relations. 
The annual NADA show, with 
more than 50 exhibitors participat- 


Automotive News 
At NADA Parley 


. « « will occupy Booths 57-62 
in the equipment show, and will 
headquarter at the Surfside 
hotel, Miami Beach, Fla. 





ing, opened Sunday in huge tents 
adjoining the auditorium. 

Originally scheduled to be the 
“most gala” convention in 
NADA’s history, the Miami meet- 
ing has now become the associ- 
ation’s “most serious” gathering 
as a result of the tense interna- 
tional situation. 

“How to Keep ’Em Rolling” in 
the event of war has become the 
dominant theme of the convention, 
which runs through Wednesday, 
Jan. 10, according to J. Saxton 


vention committee. 
+ + + 
Qe important clinics, two na- 
tionally known speakers and 


featured on this week’s program. 
U. S. Senator John J. Sparkman of 
Alabama, a champion of small busi- 
ness, will talk Wednesday after- 
noon, along with Dr. Norman Vin- 
cent Peale, pastor of America’s old- 
est Protestant church in New York 
who is a nationally known 
author and radio commentator. 
The clinics and their moderators 





will be as follows: 

Factory-Dealer Relations, Jan. 
8, George F. Ziesmer, of Mankato, 
Minn.; Business Management and 
Expense Control, Jan. 8, L. M. 
Stewart, St. Louis; Dealer-Cus- 
tomer Relations, Jan. 9, J. Eu- 
stace Wolfington, Philadelphia; 
Government Regulations, Jan. 9, 
M. Robert Deo, managing di- 
rector of NADA; Manpower, 
George M. Berry, St. Louis. 

Two additional speakers and gov- 
ernment executives are scheduled 
to participate in the clinic on Man- 
power. They are Fred A. Krafft, 
consultant to President Truman 
and an industrial relations special- 
ist in the Office of Manpower, Na- 


(Continued on ) Page 82, Col, 1) 





Lloyd, general chairman of the con- | 


several government officials will be | 
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uto Schedules Cut 30% 
s Curbs Start to Pinch 








By Mac Gordon 
Associate Editor 
NEW-CAR MAKERS joined the 
1 government in asking suppliers 
to hold the line on prices last week, 
but without any significant results. 


Among the major vending lines, 
price rollbacks to Dec. 1 levels were 
still being spurned by steel, tire and 
battery companies. Prices of these 
key items were going up last month 
while new cars were being frozen 





and rolled back. 

Ford formally exhorted its 6,000 
suppliers to avoid price rises “un- 
til you learn that we have been 
allowed to recover some of our 
increased costs through an equit- 
able increase in the prices of our 
products.” 

This last statement was reported- 
ly an allusion to Ford-General Mo- 
tors efforts to obtain government 
approval of an escalator pricing 
plan when the present wage-price 
freeze expires March 1. 

” * * 
ENERAL MOTORS, whose 
Chevrolet and Pontiac cars lost | 
1951 model price hikes, also was 
| making: informal overtures to prin- 


Score on Dealer Auto Shows— 

Roundup on auto shows indicates that only four are still in the running. Chicago and 
Milwaukee shows were definitely on; Miami and Indianapolis dealers will meet this week to 
decide action. Above, planning Chicago show, are seated left to right, James F. Goodwin, 
Show Chairman James F. McManus jr. and Frank H. Yarnall. Standing: Michael F. McMarty, 
~~ H. a and Edward L. EY, show patents 


— page 3 for mye on shows.) 


Car Makers Ask Suppliers 
To Hold Line on Prices 


| cipal vendors to hold the price line, 
|it was learned. 

| Ford, in a letter signed by Pur- 
| chasing Vice-President Irving A. 
Duffy, said hardship price boosts 
would be discussed with supplying 
concerns. Whether steel, tires and 
batteries were in this class would 
not be clarified by Ford spokes- 
men. 

An executive of one of the Big 
Four tire companies said flatly 
that his firm would not cut back 
prices unless the government 
makes it do so. His concern 
posted price rises after the U. S. 


(Continued on Page 79, Col, 1) 





ASHINGTON. In a realign- 

ment of the national defense 
setup last week, William H. Har- 
rison was named to head a power- 
| ful new agency, the Defense Pro- 
duction Administration. 


Gray-Market Criticism Spreading 


[eat postwar danger to dealer 

goodwill, the “gray or black” 
market, is appearing again in dif- 
ferent parts of the nation. 

With automobile production al- 
ready curtailed and further cur- 
tailment considered likely, gray 
markets in new cars reportedly 
are developing full blast in some 
cities. 

Michigan law enforcement offi- 
cials and Ed Wehe, president of the 
Milwaukee County Auto Dealers 
Assn., pledged last week that they 
would exercise strenuous efforts to 
combat such practices. 

* 7 * 
MEGHIGAN's Secretary of State 
Fred M. Alger invited dealers, 





manufacturers and local enforce- 
ment agencies to a meeting in Lan- 
sing Wednesday (Jan. 10) to dis- 
cuss plans for fighting a possible 
gray or black market in cars. 

At Milwaukee, Wehe empha- 
sized his group would seek prose- 
cution of unethical operators if 
grounds could be found. 


From Wednesday’s meeting, Al- 
ger said: “We hope to have a plan 
that will successfully combat the 
evil. From the manufacturers and 
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automobile dealers should come a 
program for the benefit of the gen- 
eral public.” 
t * * 

Nj BANWHILE, Alger threatened 

Howard Lintz, Flint used-car 
dealer, with revocation of his li- 
cense for alleged “title jumping” 
in connection with a 1951 Chevrolet 
purchased originally from Summer- 
field Chevrolet Co., also of Flint. 

“Title jumping” consists of a 
car being sold two or more times 
without each transaction being 
recorded on the car’s registration 





certificate. 

Alger charged that the car was 
purchased from Summerfield Dec. 
12, two days after the 1951 Chevro- 

(Continued on Page 86, Col, 1) 


Defense Setup Realigned 


Production Administration Is Formed 
To Unify Program 
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Off to 90,972 


Most Makers Feeling 
Effect of Controls; New 
Models Also Factor 


By Bernie Thomas 


Associate Editor 

U. S. AUTO plants opened the 

new year geared to schedules 
about 30 percent below previous 
levels. Part of the downturn was 
due to model changeovers at Buick 
and Oldsmobile, and part to ma- 
terial restrictions which went into 
effect Jan. 1. 

Built in this country last week, 
according to Automotive News’ 
estimates, were 67,912 cars and 
23,060 trucks for a total of 90,972 
vehicles. Because of New Year's 
Day it was a four-day effort. 

In the previous week, in the same 
number of work days, U.S. plants 
produced 98,938 cars and 31,152 
trucks—a total of 130,090 units. 

That was the accounting that 
climaxed a 1950 production achieve- 
ment which saw an alltime high of 

(Continued on Page 86, Col, 3) 


Production 


Automotive News Estimates, 








U. 8. Cars, Trucks 
130,090 
109,389 
' sil ? 
Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 86. 








He will work under C, E. Wil- 
son, director of defense mobiliza- 
tion and top controls policy 
maker. 

Harrison will take over controls 
planning from scattered defense 
agencies in such fields as indus- 
trial output, allocations and pri- 
orities, transportation, manpower, 
fuel, minerals and power. 

+ + * 
JARLIER last week, use of cop- 

+ per in more than 300 products 
was banned and cobalt put under 
allocation. 

Meanwhile, there was speculation 
that there might be a new modifi- 
cation of the aluminum order in 
hardship cases. 

The presidential order shifting 
Harrison from NPA chief to DPA 
also created a new Defense Mo- 
bilization Board at the cabinet 
level to advise Wilson, who will 
be chairman of the board. 

ODM will determine general poli- 
cies as did the Office of War Mo- 
bilization in World War II, and 
the DPA will have about the same 

(Continued on Page 85, Col, 1) 
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Regular Tax Rate Also Up... ; 





Levy on Excess Profits 
Signed by Truman 


WASHINGTON.—A bill boosting 
the regular corporate surtax rate 
by two percentage points, plus a 30 
percent bill was approved by the 
Senate prior to the Christmas re- 
cess. President Truman signed it 
last Wednesday. 

Tax experts here said the new 
tax will increase government rev- 
enue about $3.3 billion in a full 
year if corporate profits are at a 
$40 billion level, and anywhere 
up to $5.1 billion if profits reach 
the $48 billion mark. 

However, it will probably bring in 
less than $1 billion in the current 
fiscal year, ending June 30, 1951. 

The new act levies a 77 percent 
tax on excess profits of corpora- 
tions and increases regular corpo- 
ration income taxes from 45 to 47 
percent. 

The total combined tax may not 
exceed 62 percent of any firm’s 
income. The excess tax is retro- 
active to July 1 and will be levied 
on all of a concern’s earnings 
over 85 percent of its average an- 
nual income for the most profit- 
able three years in the 1946-49 
period. 

Companies earning less than $25,- 
000 a year are exempt from either 
of the increases. 

An extremely complicated meas- 
ure which allows no simple formu- 
las that can be applied to any group 
of corporations, the new tax will be 
computed by different companies in 
different ways depending on the 
type of company, their best years, 
whether they have new products, 


NUCDA Granted 
FRB Hearing 
On Reg. W 


WASHINGTON. — The Federal 
Reserve Board granted last week 
the National Used Car Dealers 
Assn. a_ hearing nem 
on Amendment 1 em 
to Regulation W. 

FRB set Jan. 18 
as the date. 

Walter Wilson, 
president of 
NUCDA, said that 
NUCDA would 
submit evidence 
to the board back- 
ing up its conten- 
tion that the 
amendment limit- Walter Wilson 
ing credit installments on cars to 
15 months is not in the public 
interest and is a discriminatory 
measure in so far as the used-car 
dealers are concerned. 














IAM Reported Ready 


To Rejoin AFL 


CHICAGO.—The International 
Assn. of Machinists, for several 
years an independent union, has 
voted to rejoin the AFL, it was 
disclosed last week. The IAM 
claims 600,000 members, with 
more than half of them in the 
automotive field. 





~ : eg 


how much borrowed capital they 
have and many other factors. 

Major provisions of the bill, en- 
titled “Excess Profits Tax Act, 
1950,” follow: 

Surtax is effective for tax years 
starting on or after July 1, 1950. 
The rate on income over $25,000 
will go from 20 to 22 percent. 
Since normal rate on all corpo- 
rate income will continue at 25 
percent, the combined surtax on 
income over $25,000 will rise from 
45 to 47 percent, 

Most companies will not have to 
pay the two-point boost on 1950 in- 

come because they are on a cal- 
endar-year basis. 

The 30 percent excess profits tax 
is retroactive to July 1, 1950. It will 
be made effective for half of 1950 
for calendar-year firms by impos- 
ing one-half the additional tax on 
the excess profits for the entire 
year. 

The 30 percent tax makes an 
effective tax rate on excess prof- 
its of 77 percent—the new 47 per- 
cent regular corporate tax rate 
plus the 30 percent excess profits 
tax. 

A total tax ceiling stipulated in 
the bill forbids the government to 
take over 62 percent of any firm’s 
income in regular corporate, excess 
profits, and 2 percent penalty taxes. 

The excess profits section of the 
bill will be terminated on taxable 
years beginning on or after July 1, 
1953, but there is no termination 
date for the increased surtax. 

There are two basic methods 
for determining the amount of 
money a company can make be- 
fore it has to start paying an 
excess profits tax. There are also 
special formulas for other groups, 
The first of the regular comput- 
ing methods is a credit based on 
average earnings during a _ base 
period. The other is a credit based 


on a rate of return on invested 
capital. 
For the base period, taxpayers 


can figure their best three years 
by using any 36 consecutive months 
in the 48-month period between 
1946-49. 

Taxpayers will get a_ basic 
credit of 85 percent of the aver- 
age earnings of the best three of 
the four years in the base period. 
Any deficit year included in those 
three years can be raised to zero. 


The credit will also be increased 
to take into account one-half of 
the net additions to capital in 1948 
and all of the net additions in 1949. 





Included in the additions will be 
100 percent of the new equity cap- | 
ital or retained earnings and 75 | 
percent of new borrowed capital. | 
An amount equal to 12 percent of | 
these additions will be added to) 
the average earnings credit. 

The basic credit will be 12 per- 
cent of the first $5,000,000 of in- 
vested capital, 10 percent of the 
next $5,000,000 and 8 percent of | 
anything over $10,000,000 

Invested capital will include 100 
percent of equity capital and re- 
tained earnings and 75 percent of 
borrowed capital. If borrowed cap- 

(Continued on Page 81, Col, 1) 











“See 2 eee Tg 


Dealer Stores Cars in Baseball Field— 


A Chicago Dodge dealer has rented Wrigley field, the home of the baseball Cubs in that 
city, for the storage of cars. Mostly 1950 models, they are stored on runways and under the 


grandstands also.—(Acme photo). 
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GM Officials Say Farewell to Coyle— 

Prior to his retirement as General Motors executive vice-president on Jan. |, top executives 
of the corporation gave a party for M. E. Coyle in Detroit's Recess club, and presented him 
with a gold watch and chain. Shown here are the top management of GM. Left to right: 
L. C. Goad, who succeeds Coyle as executive vice-president in charge of the car, truck, 
body, assembly and accessory groups; President C. E. Wilson; Coyle, who had been with GM 
since I911; Harlow H. Curtice, executive vice-president and generally considered No. 2 man 
of GM, and R. K. Evans, executive vice-president in charge of the engines group. 


Army’s Vehicle Contracts 
Already Top $3 Billion 


DETROIT.—More than three bil-| nance Tank - Automotive 
lion dollars worth of vehicles and| here. 
spare parts has been ordered by This money is being used to 
the Ordnance Corps since July 1,| Prouce thousands of items rang- 
1950, it was announced last week ing from medium tanks to radi- 


: . . ator caps, 
by Brig.-Gen. David J. Crawford,/ “Gen Crawford emphasized the 


commanding general of the Ord-| part that small business is playing 


ce in the defense program. He sai 
Chrysler Suit 


that nearly one-third of the items 
In New Court 


being ordered are being purchased 
directly from small manufacturers 
and dealers. In addition, hundreds 

HOUSTON.—A suit in which an 
ex-Chrysler dealer is asking $500,- 
000 from Chrysler Corp. has been 


of small businesses are acting as 
sub-contractors for larger firms. 

transferred to federal court from 

a local court. 


Gen, Crawford said that not all of 
Jess Allen is asking the money 


the ordered items have 
livered but that they were being 
turned out as rapidly possible. 

as actual and exemplary damages | 

in alleging a campaign to freeze 

him out of his dealer's franchise. 

His contract was cancelled in 1949, 

he said. 

Allen signed a contract with 
Chrysler in 1944, but Chrysler sup- 
plied him with only an insignifi- | 
cant number of cars while other | 
dealers got “great quantities” of 
both Chryslers and Plymouths, Al- 
len alleges. | 





British Auto Production 


Passes 700,000 Goal 


LONDON.—Britain’s auto in- 
dustry topped its 1950 produc- 
tion goal of 700,000 vehicles by 
at least 50,000, says the Depart- 
ment of Commerce. Expansion 
programs are expected to help 
the industry surpass the 1,000,000 
mark by 1952. 








But There Are Obstacles . . . 










center} 


been de-| 








‘Hudson Creating 
Fully-Elected 


Dealer Council 


| DETROIT.—Inauguration of 4 
|Hudson dealer council has been 
j}announced by N. K. VanDerzee, 
Hudson sales 
vice-president. 
VanDerzee said 
that the council 
will be composed 
of representative 
dealers from 22 
areas in the U. S. 
Allmembers of 
the council will be 
elected by dealers 
in their own areas. 
“To further 
make this council 
truly representative of the Hudson 





> 
N. K. VanDerzee 


| dealer body, it will be composed of 
© |dealers from the largest metropoli- 
*|tan cities, medium-sized cities, sub- 


|urban and rural areas,” VanDerzee 
said. 

“This group will meet with top 
Hudson management to discuss 
mutual problems and programs, 

“Hudson today is represented in 
the U. S. by 2,300 dealers strategic- 
jally located throughout the U. S. I 
can honestly say that the present 
|dealer organization is the _best- 
financed, best-equipped dealer body 
in Hudson’s 41-year history.” 

VanDerzee said that Hudson deal- 

lers and distributors now have a 
total investment in their businesses 
|of more than $145,000,000. 
The first meeting of the new 
|Hudson dealer council will be held 
learly in the year with periodic 
|meetings at scheduled intervals or 
}as deemed advisable by the turn of 
|ovents, VanDerzee said. 


Sloan Aids MIT 
$54 Million Gift Founds 


Manager School 


BOSTON.—The Alfred P. Sloan 

Foundation has donated $5,250,000 
to the Massachusetts Institute of 
| Technology to set up a school of 
|industrial management. 
The announcement, made by Dr. 
|Karl T. Compton, chairman of the 
| MIT corporation, said the purpose 
of the endowment is to offer future 
| industrial leaders “a correlated pro- 
| gram in industrial problems as well 
jas in science, engineering and re- 
| search.” 

He added that the school will 
|seek to prepare young men “for 
|the complex demands of modern 
| industrial management.” 

The school is expected to open 
jin the fall of 1952 with 360 under- 
|graduate and between 100 and 200 
graduate students. 








Car Leasing on the Rise 


By Bernie Thomas 
Associate Editor 


INCE credit controls were tight- 

ened, a number of dealers have 

been advertising leasing plans to 
move both new and used cars. 

And even with the prospect of 
production curtailment, some 
dealers have indicated favor for 
leasing plans on the idea of ob- 
taining a steady revenue for the 
future whether they have cars to 
sell or not. 

However, there are obstacles in 
the way of dealers who look to 
leasing plans as a means of profit 
or security: 

* * © 
LEASING PLANS must _ be 

* approved by the local 
eral Reserve Bank. 

2. Experienced leasing men say 
that long-term leases to the pub- 
lic at large are extremely risky 
ventures, 

Some of the plans advertised by 
dealers offer cars at as little as $70 
a month, with no down payment. 

But under Regulation W, only 
short-term single-payment rentals 
rate blanket exemption. 

Other plans must be cleared 
through Federal Reserve Banks, al- 
though the FRB reportedly is con- 
sidering other exemptions under 
certain conditions. 

* * * 


]_ BASING men say they can think 


than leasing autos to individuals. 


Fed- | 


| 


| edly has been found, will not take 
the same maintenance steps as with 
their own cars. 
Or, at the other extreme, too 
| many drivers become fussy about 
leased cars and want to repair 
every little defect, real and imag- 
inary. 
For one 


example, according to 


| leasing expert, a good many drivers | 
|of leased cars insist on wheels be- | 
because | 
|they imagine something is wrong} 


jing balanced frequently 


with the steering. 
* * * 


| J EASERS often take the attitude 
4 that the leasing company is re- 
sponsible for repair bills and they | 
exhibit little tendency to hold such | 
costs down. 
Then, too, most firms and indi- 


viduals, when going into leasing 
arrangements, greatly minimize the 
actual mileage which the car will 
be driven. This distorts the rate 
structure and reduces profit in such 
a lease. 

Another important factor is 
said to be the fact that estab- 
lished leasing firms, leasing most- 
ly to large companies or highly 
reputable professional people, 
have never had to worry much 
about bad debts. 

However, bad debts would un- 
doubtedly be a factor in dealing 
with individuals on a broad scale 
leasing men claim. 

7 * . 
[Rs LEASING business should 
split into two categories, it is 


(Continued on Page 83, Col, 1) 





International Boosters Elect— 


These officers were elected at the 29th annual meeting of Automotive Booster Club Inter- 
of no surer way to lose money | national. Left to right: Wesley E. Cratty, Chicago, secretary; Herbert M. Cree, Dallas, second 
\ vice-president; Arthur F. Snyder, Minneapolis, president; Walter J. Sullivan, Boston, first vice- 
Drivers of leased cars, it report-! president, and Howard Tucker, Memphis, treasurer. 








nr 











“4% be good joiners. They love good 
fellowship and pleasant company. 
They belong to many lodges, both 
fraternal and social. The average 
dealer's spiritual character is such 
that he is active in, and financially 
supports, religious groups. Many of 
them have founded, promoted and 
have joined civic and _ business 
clubs, A great many of them have 
been elected to high political offices. 
Others head regional, state and 
local highway, safety and parking 
commissions. 

No one can doubt the appeal 
and value of such contacts. Since 
the days of the great depression, 
dealers have also been active in 
trade groups. They are aware 
that conditions in this country 
are rapidly changing. They have 
seen many pressure groups or- 
ganized for the promotion of 
selfish interests. They have seen 
the power these groups wield in 
legislative affairs. 

Automobile dealers realize the 
necessity to join others in their 
business field not only for self 
protection, but for the opportunity 
organization provides to promote 
public interest. 

Previous to the NRA days, deal- 
ers’ associations were very weak. 
Membership was limited and finan- 
ces were scarce. A great many 
dealer associations existed on paper 
only. But necessity, brought about 
by the depression, resulted in or- 
ganization. It was a question of 
survival. They soon found that 
there was strength in numbers and 
that many benefits could be de- 
rived through association with 
brother dealers having similar in- 


terests and problems. 
* * 7 


Has 54 Directors 


TSS benefits they have gained by 

organized action have helped the 
nation, as well as dealers. So deal- 
ers don’t doubt the importance of 
the social adventures organization 
brings to them. Each dealer is a 
unit in our national economy, and 
business success must be his goal. 
He, therefore, is strong for his 





Buffalo Police Alerted 


To Watch Dealerships 


BUFFALO.—In a move aimed 
at curbing the activity of bur- 
glars, Police Commissioner Mi- 
chael C. Noeppel has ordered 
precinct cars to visit automobile 
showrooms and other business 
establishments having safes 
every half hour, and instructed 
“beat men” to be on the alert 
for suspicious persons and auto- 
mobiles, 

In @ special message to cap- 
tains and division heads, Noep- 
pel requested that a canvass be 
made to determine which places 
of business have safes and those 
which are not protected by bur- 
glar alarm systems. He asked 
the captains to visit all such 
firms and advise managements 
to keep safes in lighted rooms. 
He also directed the captains to 
recommend that burglar alarm 
systems be installed. 
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ealers tell me 


By John O. Munn 








UTOMOBILE dealers are said to|trade association and judges it on 
the basis of how it will help him | 


reach his goal. 


NADA, state and local dealer | 


associations are outstanding in 
comparison with many other 
trade groups. This is in spite of 
the fact that this trade is still an 
infant in age as compared with 
others. Most dealers remember 
that NADA was formed in 1917 
for the purpose of obtaining re- 
peal of the excise tax levied on 
automobiles during World War I. 
It cut its eye teeth, however, in 
NRA Days and obtained the first 
retail code. 

During the last war its most valu- 
able achievement was the Murray- 
Patman act which guaranteed ord- 
erly liquidation, at a profit, of the 
new cars in dealers’ hands at the 


itime of the car freeze in 1941. 


NADA is a democratic institution. 
Its policies are set, as every dealer 
knows, by 54 directors, each of 
whom are elected by dealers located 
in 54 regions of the country. These 


directors in turn elect regional vice- | 


presidents who, with the officers, 
serve as the executive committee. 
They meet many times during the 
year. Policies are administrated by 
a staff located in Washington. In 
carrying out the plans and pro- 
grams, the staff is aided by not 
only the directors, but many mem- 


bers. 
a 


Many Services 


* * 


HE benefits the individual mem- | 
ber gets are many. In the first | 
place, one is assured of a perman-| 


ent organization looking out for 
his interests and promoting a cli- 
mate in which he can do better. 
Dealers’ organized efforts do this 
by checking legislation, presenting 


evidence to counteract and prevent | 


enactments of law detrimental to 
the public and the trade. 

It is an agency that constantly 
reflects the trade’s contribution to 
the economy of the nation, through 
such efforts as promotion of Na- 
tional Automobile Dealer Week, 
and through constant newspaper, 
magazine and radio releases. 

Another important service by 
which individual members bene- 
fit is the Employer-Employe Re- 
lations bulletin. Dealer strength 
depends much upon his staff and 


these bulletins have indeed 
proved valuable. 
NADA’s Business Management 


releases set standards by which in- 
dividual dealers can guide their 
operations. Advice on taxation is 
one of the invaluable services. The 
publication of the Used Car Guide 
is another contribution. Gathering 
industry statistics is a very valu- 
able service, and can be done only 
through organization. 

* *~ a 


Gathers Goodwill 


HAT automobile trade associa- 

tions are doing a good job is 
best evidenced by their constant 
growth in membership. But more 
than all the direct benefits from 
association activities, perhaps its 
statuary effect, is more important. 
Nothing but an association can sell, 
defend and gather goodwill for the 
trade. No individual dealer can af- 
ford to do so. 

The NADA stands as a repre- 
sentative of all dealers to cooper- 
ate in inter-industry activities. It 
is the only agency that can func- 
tion with the federal government, 
and many dealers believe it is the 
only agency that can function ef- 
fectively on factory relationships. 
It serves not only as a national 
legislative station. but as a na- 
tional information station. Ac- 
curate interpretation can be fur- 
nished immediately of all legisla- 
tion affecting our trade. 

Organization provides members 
the opportunity for volunteer work 
on beneficial projects. So continue 
to be a joiner. Keep your member- 
ship in local, state and national 
automobile associations. They are 
as valuable an asset to you as the 
investment you have in your busi- 
ness, 


New Year Off to Fast Start... 


By Bob Gordon 
Associate Editor 


ITH six entries still in last 

year’s silks, the 1951 new-car 
sales race is off to a fast start. 
There’s one big unanswered ques- 


a distance test? 

Several makers have already 
announced production cutbacks 
and defense contracts awarded to 
automotive firms have already 
climbed to close to $3,000,000,000. 


As a consequence, none of the 
|industry’s handicappers look for 
| sales in '51 to break the alltime rec- 
'ords hung up last year. Although 
‘complete reports on 1950 sales are 
|not yet available, new records were 
‘established in both new-car and 
|new-truck sales. 
| + * 

| REPORTs from various areas in- 
dicate that sales in December 
picked up and the momentum has 
|carried over into the first week of 
| 1951. 

| Kaiser-Frazer Corp., for instance, 
| announced that its factory sales in 
| December totaled 18,181 units, the 
| best December in the company’s 
history and a gain of 272 percent 
over the figures for December, 1949. 
| Nash also revealed sharp sales 








* 





| Bennett Urges Dealers 


To Get Into Politics 


SALT LAKE CITY.—Increas- 
ing activity in politics by busi- 
ness leaders was the most sig- 
nificant trend to emerge from 
the 1950 elections, Utah dealers 
were told by one of their own 
colleagues, U. S. Sen. Wallace F. 
Bennett. Elected in November, 
Bennett operates a Ford dealer- 
ship here. 

Interpreting the election out- 
come as reflecting a conserva- 
| tive trend, Bennett warned deal- 
ers against “last-minute political 
expression.” 

“We must now become con- 
cerned with the problems which 
will be the issues in 1952,” he 
said. 


Kansas City, D. C. 
And Seattle 
Cancel Shows 


Following the moves of other 
dealer associations, 
ton, Kansas City and Seattle auto- 
mobile shows have been called off 
by their sponsoring dealer groups. 

Show cancellations were an- 
nounced earlier in Detroit, St. 
Louis, Los Angeles and Buffalo. 

The week-long Kansas City expo- 
sition was scheduled to open March 
2, and the Seattle show was slated 
for March 10-18 The Washington 
show was set for Feb. 18-24. 

The tense international situation 
and the hazy auto production pic- 
ture are the reasons for show can- 
| cellations. 

A last minute check by AuToMo- 
TIve News of the four other pending 
auto shows revealed that plans for 
the Chicago and Milwaukee exhibi- 
tions are proceeding as scheduled, 
while meetings this week will de- 
cide the fates of the shows slated 
for Miami and Indianapolis. 

The Milwaukee show will be held 
Jan, 27-Feb. 3 in the city’s auditor- 











tion, though. Will it be a sprint or} 


the Washing- | 





ium and arena. The Chicago exhibi- | 


tion is scheduled for Feb, 17-25 in 
the International amphitheater. 


A meeting of the Indianapolis 
Automotive Trade Assn, Jan. 15 will 
decide whether or not a show will 
be held. Jack Zeder, general chair- 
man of the Miami group, said a 
meeting would be held this week to 
decide whether a show will be held. 





Barnhart Given 


New NADA Job 


WASHINGTON.—D. C. Barnhart, 
NADA assistant managing director, 
has been appointed secretary of the 
association’s industry-relations 
committee. 

The announcement said that the 
committee’s activities have made it 
necessary to have assistance in co- 
ordinating its programs, 











gains in December. Sales during the 
second 10-day period of the month 
amounted to 4,997 units, 143 percent 
more than the 2,050 units sold in 
the comparable 1949 period, H. C. 
Doss, sales vice-president, an- 
nounced, 

The used-car market is show- 
ing signs of life, at least at the 
wholesale level. Retail volume is 
still too slow, dealers in most 
areas assert. But few of them are 
pessimistic about the future. 
Automotive News’ index of 
wholesale used-car prices has 

climbed for three straight weeks. 
The aggregate gain over that 
period in the overall average price 
was $27—a modest increase when 
compared with the losses sustained 
since last August, but still, a step 


\in the right direction. 


* + + 


PPRAISING the 1951 market, 

dealers find themselves facing 
a pair of problems familiar to mer- 
chants for centuries—merchandise 
and price. 

Although the names are the 
same, the merchandise and price 
problems this year have more 
factors than an algebra test. 


How much merchandise will the 
dealers get, and will there be price 
ceilings on both new and_ used 
cars? Those are the questions. 

Until they are answered, it ap- 
pears that automobile sellers will 
be working as hard to dispose of 
their products as auto makers are 


| working to build them. 


* * * 


y= the future is nothing but 
a blank page, the past is an 
almost complete book. With a 
happy ending assured, the record 
of motor vehicle selling in 1950 
makes pleasant reading. 

New-car sales exceeded just 
about everyone’s expectations by 
soaring above the six-million mark 
for a new record. New-truck sales 
also got into the six-figure bracket 
in hitting a new peak. 

No national statistics on regis- 
trations in December have been 
compiled as yet, and eight states 

have still to report their Novem- 
ber sales totals, but the new rec- 
ords are assured, 


Total new-car sales in the first 
10 months of 1950, plus 41 states 
for November, amounted to 5,668,- 
231 units. The remaining eight 
states for November are expected 
to add more than 100,000 new cars 
to the total. 

* * + 
W/aEn new-car registrations for 
December are added, the year’s 
total should approximate 6% mil- 
lion units—a total far above the 
Previous new-car sales peak 








°50 Sales Record Assured 


10 months of 1950, plus 40 states 
for November, was 1,030,115 units. 

The remaining states for Novem- 
ber should add more than 20,000 
units to this figure, and December's 
sales are expected to make the 
final accounting close to 1,150,000 
units. 

Such a figure would be well above 
the previous new-truck sales record 
of 1,035,174 units, established in 
1948. 


+ > * 


EVERAL areas, notably New 

York, Boston, Dallas and San 
Francisco, reported a sharp up- 
surge in new-car sales during De- 
cember. 

There were other cities with 
similar news, but there were also 
a few, such as Detroit and Chi- 
cago, which listed December busi- 
ness as “normal,” 

The indications are, however, 
that the month was one of high vol- 
ume for most of the country. Many 
dealers in the areas enjoying sales 
“boomlets” said that business con- 
tinued brisk in the first week of the 
new year. 

January is traditionally a month 
of low volume. The greatest num- 
ber of new cars ever registered dur- 
ing the first month of the year was 
381,562, a figure attained in Jan- 
uary of last year. 


Cleveland Asan. 
Elects Feder 


CLEVELAND.—Marcus Feder jr. 
(Chrysler-Plymouth) has been elec- 
ted president of the Cleveland 
Automobile Dealers’ Assn., suc- 
ceeding Walter Gockel (Oldsmo: 
bile). 

Paul Corell (Buick) was chosen 
first vice-president; Harry S. Foulk- 
rod (Packard), second vice-presi- 
dent, and H. M. Ferguson (Mer- 
cury), treasurer, R. Earl Burrows 
was reelected secretary. 


Chevrolet Dealer 
Speeds Refunds 


LANSING.—Even though refunds 
from the factory had not been re- 
ceived, England-Cook Co. (Chevro- 
let) here mailed “rollback” rebates 
to 45 individuals who bought new 
Chevrolets at higher prices early in 
December. 

In a letter to each of the 45 pur- 
chasers, H. J. Cook likened the 
rollback rebate to England-Cook’s 
“fair-play” policy enforced during 
the 1946-1949 car shortages. He 





(reached in 1949) of 4,838,342 units. pointed out that dealers affected 
New-truck sales have pursued a | by the price rollback are under no 


similar, if slightly less spectacu- 
lar, course. The total for the first 


Sees Re-Arming 


WORCESTER, Mass. — Under 
current critical conditions “whether 
or not we have new cars, and at 
what price, becomes relatively un- 
important.” 

So declared FitzHenry Cadillac- 


| Chevrolet in an ad statement which 


appeared in Worcester Daily Tele- 
gram. 

“We have tried to have both ‘guns 
and butter’ with disastrous results,” 
FitzHenry declared. “Now we are 
in a race for ‘guns’ and how we 
meet this problem is going to deter- 
mine the future of our nation. 

“No halfway measures can be tol- 
erated—in fact, even now, time is 
running out on us. We will be for- 
tunate, indeed, if we are given time 
to re-arm before the blow strikes.” 

The statement maintained that 

the government hastened the day 
of a new-car absence by “reduc- 
ing car prices, without a corre- 
sponding reduction in labor and 
material costs. 

“We still are unlikely to see any 
rollback of wages,” it explained, 
“and no amount of ‘study’ is likely 
to persuade the car makers to con- 
tinue, for very long, selling cars at 
a loss, which they now are being 
compelled to do.” 

As for used cars, FitzHenry ex- 


Rates Guns Over Cars 


Dealers’s Ad Calls Price Freeze ‘Academic,’ 





obligation to reimburse buyers dur- 
ing the period. 








as Biggest Need 





pects their supply to diminish un- 
der heavy demand. 

“With the imminent increase in 
the tempo of the re-armament pro- 
gram, however, any price control 
on new cars becomes relatively 
academic, because there soon may 
be no new cars to control,” the ad 
goes on. 

“Such a purely objective sum- 
mary of conditions affecting the 
automobile industry would not be 
construed to mean that we do not 
fully realize that our future as 
motor car dealers is in extreme 
jeopardy. 

“In the face of a national emer- 
gency, however, we appreciate that 
there must, necessarily, be many 
dislocations and heartaches, which 
it will be our privilege to share, in 
common with other good Ameri- 
cans, until we have made this dis- 
ordered world a safer place to live 
in. May God speed that day!” 


Maxson Leaves $215,408 


BUFFALO. — Chester J. Maxson, 
president of Maxson Cadillac-Pon- 
tiac Corp., 2421 Main St., who died 
last July 9, left a gross estate of 
$215,408, according to a state tax 
appraisal. 
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The Public Isn't Fooled 
By ESA Bluster 


oo sign in Washington is the statement of Michael 

V. DiSalle, price stabilizer, disclaiming responsibility for 

the nonsensical approach to price stabilization which banned 

A automobile price increases 
wful Weak Pressure, 


Awful Big Fire while costs go up. 





That action, of course, fol- 
lowed the old New Deal pat- 
tern of making a big noise— 
trying to accomplish a goal 
through bluster instead of 
doing a sound job. 

That the public and the 
press are not fooled by blus- 
ter can be seen from the 
editorial comment of news- 
papers. 

For instance, the Richmond 
(Va.) News Leader said: 

“If Washington price ad- 
ministrators had looked 
around for months, they 
could not have hit upon a 
better example to illustrate 
: the patent nonsense of selec- 
tive price controls than the first item they chose to freeze— 
the price of a delivered automobile. . . 

“To freeze the delivered price on automobiles is to 
treat the symptom of inflation and not the disease .. . 
“And not until industrywide controls are placed on these 

items (the many materials that go into an auto) is it rea- 
sonable or realistic to put a ceiling price on the vehicle in 
some dealer’s showroom. Dr. Valentine had better try again. 
He could not have made a more inept or superficial start.” 

And in the ESA’s home town, the Washington Star ob- 
served: 

“Stabilization officials apparently were poorly advised in 
the way they handled the auto price situation. Instead of 
diplomacy, the big stick or ultimatum approach was used. 

“Soon after the big companies raised car prices, they 
were told that unless they suspended the increases, Uncle 
Sam would do it for them by force. This angered the 
manufacturers. They were put in the position of being 
branded as profiteers even before the government 
looked at their cost sheets.” 

DiSalle’s statement gives some indication that the ESA 
— up. Heaven knows that mature thinking is needed 
in Washington today. 





— Courtesy Richmond News Leader. 
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inot do this job alone. 


| “How well 
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Auto 
Forum 


Eprror’s Note: Herewith is one 
of a series of articles written 
especially for Automotive News 
by general sales managers of the 
various auto companies and di- 
rected at dealers and their prob- 
lems. 


By L. W. Ward 


General Sales Manager, Pontiac 


I AS the time come for the coun- 

try’s automobile dealers — and 
the factories—to take a good, hard 
look at that old 
standby, “good- 
will?” 

I am well aware 
that when an au- 
tomobile sales 
manager talks to 
dealers about 
building goodwill, 
he is apt to be 
greeted with 
amused smiles, 
particularly in 
times like these. 





L. W. Ward 

Every automobile dealer knows 
about goodwill, and assures his 
customers that he appreciates the 
importance of it in his business. 
Most automobile dealers are sin- 
cere in wanting to do the things 


that will build and maintain 
goodwill. 
But I submit that the dealer can- 


For one 
thing he cannot possibly deal di- 
rectly with every one of his cus- 
tomers. No matter how enlight- 
ened his policies may be, the inter- 
pretation and execution of them is 
in the hands of his employes. They 
do business with the majority of a 
dealership’s customers day in and 
day out; the public’s judgment of a 
dealership for the most part is 
based on its experience with the 
firm’s employes. 
+ * + 

HUS, it seems to me, the smart 

dealer will ask himself ques- 
tions like these: 

“How well do my employes un- 
derstand my goodwill policies?” 
do they’ execute 
them?” 


“What training do my employes | 


get in handling the public intelli- 
gently?” 

“Do they understand that 
building and maintaining good- 
will benefits them fully as much 
as it benefits the dealership?” 

But it is difficult to get the an- 
swers to such questions unless the 
dealer himself has a concrete, spe- 
cific goodwill policy as a yardstick. 

If I were a dealer, I believe I 
would carefully analyze my busi- 
ness from the goodwill standpoint 
to see if it could be improved. I 
should want to study this as com- 
pletely as I would study a possible 
expansion of my facilities, my sell- 
ing policies or any other physical 
aspect of my business. 

» * * 

To BEGIN with, it would help to 

prepare an “Assets and Liabili- 
ties” sheet on goodwill. Under 
“Assets” I would write down every- 
thing I could think of that my 
dealership is or should be doing 
to promote and maintain goodwill. 
I would do this systematically for 
every department of my business. 

Then under “Liabilities” I would 
list every practice or policy that 
might seem to be a detriment to 
goodwill. And I would be especially 
thorough in this regard; it is not 
always easy to spot the things 
which may be rubbing the public 


|the wrong way. 


Nor would I want this balance 
sheet to reflect only my own 
opinions and observations. There’s 
danger of too much complacency 
in that, So I'd invite my sales 
manager, my service manager 
and other employes to contribute 
their thinking and ideas as part 

(Continued on Page 78, Col, 1) 


25 Years Ago ee 





oe Pyar me lwe 
eae 


. 


LL AS MANY i 
AS 


Ki 
DION TyasHurs 
AD OVER CHRISTMAS 


—— Letterbox 


‘Back to the Beacon ... . 


DONE REAL Goop/ 
MAY BE THE CRAZY 

MANIACS MIGHTA 
ETHING, 


DEATH EARNS 
A HOLIDAY 
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This is an open forum for the discussion ot any subject of interest to our 


readers, and your letters are welcomed. 


letters but you may sign your name 
used, if you so request 


No attention is given to unsigned 
with the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





More Light 


There were never too many of 
them (Beacons) made, but they 
were a very durable, economical 
auto to operate.—Bernarp W. 
Specker, Specker’s Super Service 
Garage (Hudson-Willys-Federal 
Trucks), Marquette, Mich. 


* * * 


...I1 had name plates from both 
the Beacon and Ace in my collec- 
tion of old radiator name plates, 
but they were lost during the war. 
Probably went into the brass melt- 
ing pot.—Ben Cuinirz, Chinitz Kais- 
er-Frazer Motors, Atlantic, Ia. 

* aK + 

... Recalling the name plate on the 
grille, it read: “Beacon . . . Conti- 
nental Motors ‘Powerful as the Na- 
tion’,” with a picture of the capitol 
building in the background... . In 
1933 Continental made three models. 

In 1934, only the model 41 
(Beacon) was built, retaining the 
same wheelbase (101% _ inches), 
same weight, and four-cylinder en- 
gine as the ’33. The factory list 
|price was now upped (from $395) 
ito $495.—W. Guy Rutey gr., Seattle. 

* * + 

I happened to be a dealer selling 

these cars at that time. . We 





The Big Story 


Jan. 9, 1926, was opening day for the 26th annual National Automo- 
bile Show in New York’s Grand Central Palace. Heavy snowstorms 


contrasted with a Mediterranean 


motif within the Palace, but that 


seemingly was the only inharmonious note as thousands of persons 


came to see the new models. 


New line additions were announced by Willys-Overland, Flint, and 
Paige but the brightest newcomer was said to be GM’s Pontiac. 


—From the files of Automotive News. 





sold quite a few of these automo- 
biles and as I occasionally get down 
|}around Davenport and the Tri- 
Cities, I still see a few of them 
running around the streets.—Evu- 
|GENE B. Baxter, Baxter Motors 
(Chrysler-Plymouth), Cedar Rapids, 
| 7 * + * 

... This noble experiment lasted, 
at most, two years as I recall.—Jack 
Cousg, Couse Motors (Buick), Brem- 
erton, Wash. 

*x * * 


. . This car was built by Con- 
tinental.—Cuar_es H. Green, Mount 
Carmel, IIl. 

+ * + 
; . The Beacon was manufac- 
tured by Continental Motors and 
was a model designation rather 
than a brand name. Buppy 
7 Coronet Auto Sales, Brook- 
yn. 





* * * 


In 1932 Continental Motors ac- 
quired the assets and business of 
DeVaux-Hall Motors Corp. and 
formed Continental Automobile Co. 
which the following year introduced 
the Ace, Flyer and Beacon automo- 
biles at the National Automobile 
Show in New York City.—O. J. 
Sut.ivan, B. F. Goodrich Co., Akron. 


* * * 


| Still in Toronto 


I was interested in a letter (Au- 
TOMOTIVE News, Dec. 4) from H. L. 
Dregalla, regarding the Continen- 
tal-Beacon car and requesting in- 
formation on this make. 


These cars are no rarity here in 
Toronto, and many are still in reg- 
ular service. They were built in 
Canada and called the Frontenac, 
after Quebec’s first governor. The 
American counterpart was pro- 
duced, I believe, either in 1932 or 

(Continued on Page 80, Col, 4) 
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Nearly 400 Oldsmobile dealers and salesmen from Chicago Zone 
arrive in Lansing for a tour of the Oldsmobile Pau fbove 


rare show part of the largest movement o 


charterec 


civilians by 
planes in the history of U.S. commercial aviation. 
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Oldsmobile Dealers and Salesmen 
“Rocket” to Lansing to See Their 
Production Partners at Work! 


Hundreds of dealers and salesmen have recently made 
flights to Lansing to inspect Oldsmobile’s new production 
facilities! The renowned “Rocket” Engine plant and the 
new assembly plant are second to none in the industry. 
Oldsmobile is naturally anxious to show dealers and their 
sales forces these new plants. In this way, new enthusiasm 
is created for the factory and for the great cars which 

roll off the line at Lansing. “Operation Skyrocket” is a fine 
example of the teamwork that goes into the production and 


merchandising of the famous “Rocket” Engine Oldsmobiles! 





A GENERAL MOTORS VALUE 
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Manufacturers Set 
Sales, Profit Marks 


WASHINGTON.—While the na- 
tion’s manufacturing corporations 
set new sales and profits records 
during 1950’s third quarter, three 
classifications—motor vehicles and 
parts, other transportation equip- 
ment and primary iron and steel— 
showed lower profits after taxes. 

A joint report by the Federal 
Trade Commission and the Se- 
curities and Exchange Commis- 
sion revealed that sales increased 
12 percent over the previous high 
set in the second quarter and 
amounted to $48.6 billion. 

Profits after taxes in the third 
quarter amounted to $3.7 billion, an 
increase of 16 percent over the sec- 

ond quarter. Third quarter net 
profits were after the higher tax 
rates effective in the third quarter. 


Profits before taxes were esti- 
mated at $1.3 billion, or $200,000,000 
over the preceding quarter. 

According to the report, total 
assets of manufacturing corpora- 


tions aggregated about $120.5 bil- 


lion at the end of September, 1950, 


an increase of $5.5 billion; receiv- 
ables, $2.2 billion; inventories, $800,-| % 
000,000, and other assets about 


$600,000,000. 

Profits of smaller-sized com- 
panies increased in the _ third 
quarter more than did profits of 
larger companies, the report 
showed. : 
These smaller firms in the third 

quarter showed somewhat higher 
rates of profit on stockholders’ 
equity than did the larger com- 
panies, a reversal of the pattern 
existent in the past several years. 

Expressed on an annual basis, 

companies with assets under $250,- 
000 earned 19.2 percent on stock- 
holders’ equity, and companies with 
assets from $250,000 to $1,000,000 
earned 18.8 percent, while com- 
panies with assets from $1-5 mil- 
lion, $5-10 million, and over $100 
million earned, respectively, 16.4, 
17.2 and 17.6 percent. 


Profits of Manufacturing Corporations 
3d Quarter, 1950, by Industry 


(Amounts fn Millions of Dollars) 


Profits Before Taxes 


24 Q. 
1950 
Food ..... steal 435 
Tobacco ............ ; 63 
Textile mill products 205 
Apparel and finished textiles . 28 
Lumber & wood .... 118 
Furniture & fixtures 40 
Paper & allied products 197 
Printing and oe ‘ 59 
Chemicals ..... 538 
Petroleum & coal .. 537 
Rubber _...... . 74 
Leather ..... ‘ 25 
Stone, clay & glass . 216 
Primary non-ferrous metal 182 
Primary iron & steel 470 
Fabricated metal ...... 226 
Machinery (excl, elect. & transp.) 433 
Electrical machinery . 242 
Transportation equip, (excl, autos) 84 
Motor vehicles & parts 832 
Instruments, etc. . 76 
Miscellaneous . 43 
__ as & manufacturing - 5126 


Profits After Taxes 
% 





3d Q. % 24Q. 34Q. 
1950 Ch’ge 1950 1950 Cc h’ge 
630 45 265 357 - 35 
85 35 39 45 15 
315 54 121 178 + 47 
72 57 14 45 +-221 
167 42 75 100 - 33 
52 30 26 29 12 
251 27 122 144 18 
S4 42 33 50 52 
709 32 333 404 21 
674 26 426 462 8 
137 85 47 80 70 
48 92 14 28 -100 
273 - 26 134 154 15 
224 +- 23 120 133 11 
517 - 10 281 270 4 
323 - 43 141 182 29 
488 + 13 265 271 2 
337 - 39 144 180 25 
92 - 10 50 48 4 
914 10 490 448 - 9 
100 32 47 56 19 
89 +107 25 50 T1060 
6582 + 23 3213 3714 + 16 





Ford Foundation Gets 
Largest Slice of Estate 


DETROIT.—Final accounting of 
Henry Ford's $80,319,445 estate was 
filed in probate court here by the 
auto builder’s three grandsons— 
Henry II, Benson and William Clay 
—last week. 

Bulk of the fortune went to the 
Ford Foundation, the grandsons, a 
granddaughter, and the federal and 
state governments in taxes, accord- 
ing to the accounting. 

The foundation received $38,623,- 
365. Each of the grandchildren, in- 
cluding Josephine Buhl Ford, re- 
ceived $3,217,083. Federal estate 
taxes totaled $32,759,930, Michigan 
inheritance taxes were 
Approximately $250,000 went to the 


state of Georgia in inheritance 
taxes. 
Henry Ford’s widow, Clara J. 


Ford, who was acting as executrix 
of the estate when she died last 








Mueller Is Aide 
In Willys Sales 


TOLEDO. — Kenneth M. Mueller, 
formerly secretary and treasurer of 
the Black Advertising Co., Toledo, 
has been named 
assistant to the 
general sales 
manager of Wil- 
lys-Overland Mo- 
tors. 

In making the 
announcement, 
William S. Venn, 
general sales 
manager, stated 
that Mueller’s 
duties will be to 
administer inter- K. M. Mueller 
nal sales activities and to act as a 
special assistant both to the gen- 
eral sales manager and Lyman W. 
Slack, vice-president in charge of 
distribution. 

Mueller was first identified with 
Willys’ activities as a member of 
the public relations staff. 








$5,195,513. | 





Sept. 29, received $800,000 in execu- 
trix’ fees and $130,416 in miscel- 
laneous property. 

Legal, accounting and appraising 
fees totaled $567,500. 


A hearing on the account was set 
for Feb. 8 by Judge James H. Sex- 


| ton. 


Defense Car Given in N. M. 

ALBUQUERQUE — Bernalillo 
County (N. M.) Auto Dealers Assn. 
has donated a car for use of the 
Albuquerque civilian defense organ- 
ization. 
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Tests Drivers’ Reactions— 

A “reactometer,"” used to measure reaction time of motorists, is one of the devices 
featured on the highway safety portion of a teen-age television program, “Hi-Time,’' spon- 
sored by the Chevrolet Dealers of Greater Cincinnati every Saturday morning. Paul Dixon, 
star of the show, is shown taking the test under supervision of W. D. Heisel, assistant per- 





sonnel officer of Cincinnati. 
machine. 


Industrialist Says 


NEW YORK. — The U. S. is in 
grave danger of losing a possible 
World War III on the financial 
front before a single shot is fired, 
Lewis H. Brown, internationally 
known industrialist, warned the 
Mobilization Congress of American 
Industry. 

Brown, who is chairman of 
Johns-Manville Corp. and a direc- 
tor of the Federal Reserve Bank 
of New York, said that America’s 
capacity for industrial produc- 
tion, which insured our victory 
in two world wars, is at least 50 
percent greater today than in 

1940. 


But, he said, the effectiveness of 
this great industrial machine, | 
which could be America’s best wea- 
pon in the perilous days ahead, 
in danger of being nullified by the 
threat of deficit financing which 
could inflate the dollar and wreck 
industry’s financial underpinn.ngs. 


Such a course, Brown intimated, 
would play right into Stalin’s hands 
as the Communist dictator has 
often quoted Lenin who said the 
way to destroy a capitalist country 
is to debauch its currency and let 
inflation wreck the economy from 
within. 

Brown said that money is our 
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Dealer Conventions 


Jan. 7-10—National Auto Dealers Assn. 
convention and exhibition, Miami. 

Apr. 2— Louisiana Automobile Dealers 
Assn., Jung hotel, New Orleans. 

May 14-15—Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 

May 3 -June 2— Washington State Auto 
Dealers Assn., Winthrop hotel, Tacoma. 

° = e 


Dealer Auto Shows 


Jan. 27-Feb. 3—Milwaukee County Auto 
Dealers Assn., Milwaukee. 

Feb. 17-25 — Chicago Automobile Trade 
Assn., International Amphitheater, Chi- 
cago. 

Feb. 21-27— Miami Auto Dealers Assn., 
Miami. 


Mar. 17-25—Indianapolis Automobile Trade 
Assn., Cattle Exposition Bidg., State 
Fair Grounds. 

*. ¢ ® 


Aftermarket Shows 
Mar. 21-24—Pacific Automotive show, Civic 
Auditorium, Seattle, Wash. 


Apr. 26-29 — Southwest Automotive show, 
Oklahoma City. 


May 17-20— Southeast Automotive show, 
Atlanta. 


* * * 


Allied Industries 


Jan. 16-18—National Car Rental System 
annual meeting, Hotel Book-Cadillac, 
Detroit. 


rr 


21-23 — Truck - Trailer Manufacturers 
Assn. annual convention, Edgewater Gulf 
hotel, Edgewater, Miss, 

Feb. |-2—Natipnal Council of Private 
Motor Truck Owners, Inc., annual meet- 
ing, Hotel Statler, Washington, D. C. 

Feb. 4-6—National Truck Leasing System 


Jan. 


eons convention, Sheraton hotel, Chi- 
go. 
Feb. 5-8—National Automobile Accessory 
Mfrs, Assn., New York. 
. . © 
General 
Apr. 1!-2—Canadian Automotive Whole- 


salers and Manufacturers Assn. conven- 
tion, King Edward hotel, Toronto, Ont. 

Apr. 415—33rd International Motor Show, 
Turin, Italy, 

17-20 — National Packaging Exposi 
tion, sponsored by American Manage- 
ment Assn.. Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com- 
ogy 5 39th annual meeting, Washing- 
on 

May 30- Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif. 

2 + a 


Engineering 


Jan. &12—Society of Automotive Engineers 
annual meeting and display, Hotel Book 
Cadillac, Detroit. 

Mar. 6-8—Society of Automotive Engineers 
passenger car, body and materials meet 
ing, Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society ‘of Mechanical 
Engineers (spring meeting), Atlanta 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica 
tion Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho 
tel, Philadelphia. 


Apr. 


Heisel and another city employe, William Eldridge, built the 


Money Our Weak Point? 


Of Losing on Financial Front 


1S | years. Who knows! Every year that 





U. S. Is in Danger 





weakest point when we analyze our 
assets for defense. 

“The reason Stalin has devised 
his Machiavellian plan to toss a 
series of Korean wars our way is 
his hope that through deficit 
financing we will debauch our 
currency and wreck our match- 
less economy,” he stated. 

“We are starting a huge mobili- 
|zation of men, materials, machines, 
and money,” he said. “Some people 
believe that this requires all-out 
direct controls of every kind—now. 
They advocate the freezing of 
wages and prices, and rationing for 
consumers. 

“I disagree with this view. Obvi- 
ously the Cold War is over. Now 
we have a partial puppet-war. It 
may last three, five, 10 or more 





it lasts, we must provide not only 
what is necessary to win the partial 
war but we must be preparing to 
win World War III if, as and when 
it comes.” 


5,000 Members 
Is Aim of 3-Line 
a eee Group 


DALLAS.—A goal of 5,000 mem- 
bers this year has been set by the 
Chrysler - DeSoto - Dodge - Plymouth 
Dealers Assn., it was announced 
last week by Dick Price, president. 
| He also announced the forma- 
|tion of a national membership com- 
|mittee composed of Colston Young, | 
Baltimore, executive vice-president; 
Walter P. Skinner, Washington, 
vice-president, Chrysler group; 
Frank Wing, Boston, vice-presi- 
dent, DeSoto group, and E. E.} 
Kitchens, Enid, Okla., vice-presi- 
|dent, Dodge group. 

“Price said the association will 
operate a “modest” office in Dallas 
adjacent to the Dick Price Motor 
Co, and will do without “an elab- 
|orate staff.” 

No plans have been made for the 
jemployment of an executive man- 
ager, he said. 














Ford Postpones Work 


On New Office Center 

DEARBORN.—Ford Thursday 
night announced it was post- 
poning indefinitely construction 
of a new administration center 
at Southfield Rd. and Michigan 
Ave. here. Shortages of critical 
materials were blamed. 

For the duration of the na- 
tional emergency, company of- 
fices will remain on Schaefer Rd. 
Ford division offices will be 
moved before March 1 to a new 
parts depot at Plymouth and 
Middlebelt near here. 








4 Chrysler Uiiveils 
‘Better-Riding’ 
Shock Absorber 


DETROIT.—A _ new-type shock 
absorber will be introduced on all 
1951 Chrysler Corp. models, Called 
the “Oriflow,” Chrysler engineers 
say it is “one of the most outstand- 
ing developments ever made in ride 
improvement.” 

Rough road tests, which limited 
cars equipped with conventional 
shocks to safe speeds of about 50 
miles per hour, showed that Oriflow 
equipped cars could travel safely 
at speeds up to 80 miles per hour, 
Chrysler says. 

The new shock absorber also les- 
sens “wheel hop” and “steering 
wheel fight” thus lessening driving 
fatigue, the engineers claim. 

Noting that these improvements 
are due to a new method of con- 
trolling fluid flow in the shock ab- 
sorber, Chrysler says Oriflow pro- 
vides a more gradual change of 
resistance during jounce and re- 
bound spring deflections and per- 
mits use of higher resistances than 
in previous shocks. 

Basic construction of the Oriflow 
is similar to conventional telescopic 
hydraulic shock absorbers in that 
it is composed of a piston rod and 
piston, cylinder, a base valve in 
the cylinder, and a reservoir. The 
in the method of 
controlling fluid flow through the 
piston and the base valve, accord- 
ing to the engineers. 

Chrysler explains that to decrease 
high initial shock resistance, which 
causes ride harshness and vibration, 
blow-off type valves are used to 
limit pressure to a fairly constant 
value until near the end of the 
piston stroke. 

In the Oriflow, the restrictive 
passages are of a long, smal] diam- 
eter, tubular nature in which re- 
sistance to fluid flow increases 
much more gradually with respect 
to the fluid or piston velocity. This 
allows resistances at mid-stroke far 
in excess of those possible in the 
previous shock absorber. 


Hardtop Added 
For °51 Plymouth; 
Display Jan. 13 


DETROIT. The 1951 line of 
Plymouth cars, featuring major de- 
sign changes, were displayed here 
last Thursday (Jan. 4) at a press 
preview. 

Plymouth's 1951 line will feature 
10 body styles, one of the 10 to be 
a hardtop club coupe called the 
Belvedere. The other models have 
been identified by three new series’ 
names: the Concord, the Cambridge 
and the Cranbrook. 

R. C. Somerville, Plymouth gen- 
eral manager, said that dealers 
would display the cars Saturday 
(Jan. 13). The hardtop, however, 
will not go into production until 
March. 

Somerville said that featured 
among the improvements in the 
new cars are new riding qualities 
which he described as producing 
“comfort, smoothness, riding and 
driving ease and stability such as 
you've never experienced before.” 

The new Plymouth will also offer 


difference lies 


| electric windshield wipers, a feature 
| previously available only on Chrys- 


ler Corp.’s other three lines of cars 


Ky. Law Seeks to Stop 


Abuses of Dealer Tags 


FRANKFORT, Ky.—A state law 
to prevent abuses in use of dealer 
license plates has been placed into 
effect. 

The measure requires manufac- 
turers and dealers to register names 
and addresses of all members of his 


|firm and all his salesmen-demon- 


strators when buying the licenses. 
The “in-transit” plates are abol- 
ished. 

Violation subjects the offender to 
suspension or cancellation of his 
licenses if the state tax commission 
finds him guilty. 


Thieves Visit Bumpus 

BUFFALO.—A 1950 sedan, valued 
at $2,250, was stolen from the show- 
room of F. L. Bumpus jr., Inc., 1437 
Seneca St. A window was broken 
to enter the building. The thieves 
also took two auto radios, two spot- 
lights and two radio antennas, 
Bumpus said. 
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+4 ere is the current advertisement in the continuing 
T Porcelainize series, appearing in the January 13th 
issue of The Saturday Evening Post. 
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PORCELAINIZE advertising in leading 


national magazines is devoted exclusively to 
building Service Profits for New Car Dealers. 
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... /nsures Summer Perfection 


PORCELAINIZE 


TRADE MARK REG, U.S. PAT. OFF. 


for all-weather, all-climate paint protection 


You know a stitch in time saves nine and an ounce of prevention 



























is worth a pound of cure. So why not enjoy the genuine satisfaction 
and cost-easy experience of protecting your car's finish against 
winter's worst blasts with PORCELAINIZE —the factory approved 
beauty treatment? All thru the winter, next spring and summer, 
you will be rewarded with big dividends in pride of ownership and 
driving pleasure. Make an appointment with your New Car Dealer. 


A ee ee 


GREATER BEAUTY. Your car takes on added 
brilliance, greater depth and sparkling clearness 
with Porcelainize. The most beautiful cars on 


streets or highways are Porcelainized. 


LONGER LASTING. With nothing to wash 


off, peel off or soften under heat, Porcelainize 


+5 
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outlasts 3 or 4 average wax or polish jobs. 


BETTER PROTECTION. Let the millions 


of car owners all over America give you the 


Re ak Tar 


Saath ROPE 


story of Porcelainize resistance to the 


ia a 


onslaughts of time and weather. 





EASIER MAINTENANCE. Under 


ordinary conditions, dust, mud and grime 


Ee ays 


seem to float away with plain washing. 
Accumulations of foreign deposits are 
removed by simple cleaning. 






PORCELAINIZE SUPERIORITY 
IS OFFICIALLY RECOGNIZED 


Today more automobile factories’ have 


tested and approved PORCELAINIZE than 


se 










Nf, 
have ever approved any other method j c 
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NEW YORK.—The rubber man- 
ufacturing industry scored alltime 
high production and raw materials 
consumption records in 1950 despite 
difficult supply and cost problems, 
according to the Rubber Manufac- 
turers Assn. 

Every branch of the industry 
reported a higher level of activ- 
ity as reflected by the increase 
in rubber consumption to a rec- 
ord of 1,240,000 long tons up 25 
percent from 1949, and 10 percent 
above 1947, the previous peak. 
The industry consumed 711,000 
long tons of natural rubber and 


529,000 long tons of synthetic 
rubber. 
Passenger car tire production 


reached a new peak of 79,000,000 
units, as compared with 65,000,000 
in 1949 and 78,000,000 in 1947, the 
previous high. Truck and bus tire 
production was estimated at 14,150,- 
000 units as compared with 11,230,- 
000 units in 1949 and 17,750,000 units 
in 1947, the earlier peak. 

In its annual review of the in- 


Big Rubber Year 


New Output and Consumption Records Set 
In 1950, Association Report Reveals 


dustry’s activity, the RMA pointed | 






out that these _ records were! 
achieved in the face 
problems in management and ad- 
ministration. The industry in 1950 
was confronted with a diminishing 
natural rubber supply, coupled with | 
chaotic cost fluctuation, 

Natural rubber cost had moved | 
within a narrow range since 1940, | 
but in the early spring of 1950 
world demand and speculation in- 
creased costs to a high of 91 cents 
a pound by mid-autumn. By mid-| 
December natural rubber 
ranged from 60 to 75 cents a pound. 
The cost of this raw material re- 
mains a real problem when it is 
considered that a rise of only one} 
cent adds 13% million dollars to| 
the nation’s rubber bill on the basis 
of consumption at the rate of 600,- 
000 long tons a year, the associa- 
tion pointed out. 

Two principal factors in the 
supply picture were the high con- | 
sumption requirements in na- | 





The Weaver 
win Pst Lift is the 
ONLY automotive type lift 
that can handle ALL 
wheelbase lengths without 
oss of lifting capacity | 


The cars shown at the right were 


photographed on 


Weaver Model EC-100 having a wheel 
base adjustment from 40” minimum 


to 184” maximum. 


Lifts are still unmatched for under- 
vehicle accessibility. They offer more 
in a lift than any other on the market. 


@ Greatest of all under-car accessibility permits jobs 


the same lift—a 


Weaver Twin Post 


impossible on any other lift. 


of difficult | 
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Newest Nash in New Setting— 
Formal opening of the new building of West-Boone Nash Motors, Fayetteville, N. C., 
was the occasion-for this picture. Left to right are J. S. Krider, district manager; A. B. 


| West, partner; D. O. Cutting, zone service and parts representative 
costs | partner. 


tural rubber both in this country 
and throughout the world coupled | 
with the impact of the govern- | 
ment’s accelerated purchases for | 
the security stockpile. A helpful | 
influence was the increasing pro- 

duction of American-made syn- 

thetic rubber, though at no time | 
in the past seven months was | 
the government able to meet all 





@ Adjustable front post eliminates need for under- 


chassis rails. 


@ Independent post operation offers complete ad- 
justment to job and comfort demands. 


@ Floor is unobstructed when lift is lowered; can be 
driven over from any direction. 


Ask your jobber or write us for a free copy 
of AN-51-1 booklet. It furnishes proof of 
Twin Post superiority. 


WEAVER MANUFACTURING COMPANY 

















and C. A. Boone, 


demands for either general pur- 
pose synthetic or butyl rubber. 
Of the 529,000 tons of synthetic 
consumed in the past year, use 
was distributed as follows: gen- 
eral purpose, 408,000 long tons; 
butyl, 65,000 long tons; neoprene, 
42,000 long tons, and N-types, 
14,000 long tons. 

Where synthetic rubber consump- 








CADILLAC AMBULANCE—164 in. wheel base 









CROSLEY—80 in. wheel base 
SPRINGFIELD, ILLINOIS, U.S.A. 





tion was down to 33,966 long ton 
in January, it had soared to 52,00 
tons a month in December, Its us 
will go higher in 1951 as more syn 
thetic plants come into operatio! 
by reason of security limitation 
imposed by the government on 
natural rubber consumption to 


stockpile accumulation of 
d up stockpile hea 





spee 
this critical raw material, the 
said, 

Facing a natural rubber supply 
problem and tormidable political 
developments in Far Eastern rub- 
ber producing countries, the rubber 
manufacturing industry moved in 
April to encourage the government 
to increase synthetic rubber pro- 
duction in the U. S. By September 
the government had moved to re- 
activate all of the standby synthe- 
tic rubber and feedstock plants. 
Full impact of the new synthetic 
production will not be felt until 
early 1951, . " 

The apparent need for more syn- 
thetic robber also toreshadowed the 
growing need, after outbreak of the 
Korean war, for measures to con- 
serve scarce natural rubber. Thus 
the rubber industry—the only in- 
dustry in America never fully de- 
controlled since World War I— 
became on Sept. 1 the first to feel 
the tightening of federal restric- 
tions in a new period of national 
emergency. 

Controls both on the use of all 
new rubber and on the cOnsump- 
tion of natural rubber have been 
increased progressively since that 
time. But while the permitted 
February, 1951, use of natural 

| rubber has been slashed to 43 
percent of the industry’s adjust- 
ed base period, total allowable 
consumption in January and Feb- 
ruary will permit the continuance 
of rubber goods production at 
approximately the same volume 
attained in the base period year 
ended June 30, 1950, the KMA 
said, 

Settlement of two issues in the 
field of collective bargaining stood 
out in 1950, a year singularly free 
of strikes and major work stop- 
pages in this industry. In Septem- 
|ber and October, the large com- 
panies negotiated wage increases 
which averaged about 12 cents an 
hour on a company-wide basis. 

Average hourly earnings in the 
tire and tube industry were re- 
ported by the Bureau of Labor Sta- 
tistics at $1.84 prior to the increase. 
The adjustment increases these 
earnings by at least 12 cents an 
hour, exclusive of overtime. Pen- 
sion plans negotiated late in 1949 
and in early 1950 also were a fac- 
tor in increased production costs. 

Apart from tires and tubes, the 
second largest segment of the rub- 
ber manufacturing industry is the 
rubber mechanical goods division. 
Its production covers more than 
30,000 end products, including such 
items as V-belts, hose, conveyor 
belts, foam rubber products, engine 
mountings, tubing, molded and ex- 
truded goods, insulating materials, 
mats, hard rubber products, gaskets 
}and packing and many others. 

Generally speaking, the _ in- 
creases for the industry from 1949 
to 1950 were 40 percent. In cut- 
thread, a low tonnage item, but 
important in its widespread use 
in women’s garments, all types 
of elastic webbing, and elastic for 
various wearing apparel, produc- 
tion was up 100 percent from 
1949, 

In the field of latex foam—a pre- 
war baby but a postwar giant 
business reflected the boom year 
demand. Dollar volume was up 100 
percent from 1949, In mid-Decem- 
ber, back orders unrolled for 
months ahead, 

Rubber footwear, following two 
mild winters in the areas of heavi- 
est population, had its second suc- 
cessive decline in waterproof foot- 
wear, but the industry recorded a 
compensating increase in the pro- 


duction of rubber soled canvas 
shoes. 
Rubber flooring production 


jumped 15 percent in 1950, from 
81,600,000 square feet in the pre- 
vious year to 93,800,000 square feet. 


| iabcerninesnaaiinaeaianienaneiet 


Fire at Port Credit 


PORT CREDIT, Ont.—A $200,000 
fire gutted the Port Credit Motor 
Sales and destroyed 30 cars and 
trucks. Douglas Crashley is owner 
}of the firm. Firemen fought the 
| blaze for three hours before getting 
| it under control. 
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“NOW! FAR OUTSELLING 
ALL OTHER GUARDS! 


IT PAYS TO SELL ERIE FENDER-TO-FENDER KARGARDS: 
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Harold (left) and Jerry (right) Poncher are honored on TV by ‘Bud 
Hauser (center) as the men who conceived and manufactured the first 
grille guard ever made. This year Hauser-Nash Sales has equipped over 


1,000 new Nash cars with Erie Fender-to-Fender Kargards. 


FEATURED ON TV:— 
fl WNBQ 10:30 every Saturday night on Hauser’s Grand Marquee. 


WGN-TV 9:30 every Wednesday night on Hauser’s Family Circle 


K ADVERTISED IN THE SATURDAY EVENING POST 
16,000,000 people monthly (your customers) see each ad. 









STRONGEST GUARD MADE—withstands a heavier 
impact than any other guard because of its formed 
metal design and the method by which it is braced 





Commies line Now AVARABIE for er re wip a 
1951 MODELS . 

















to the frame. 1951 CHEVROLET 
— FORD ae NASH (Statesman) 
951 HUDSON (Pacemek 951 NASH AMBASS 
: ’ . 7 er) ADOR (without 
Profit by stocking and selling the guard that's easiest to sell be bt con (Commodore, Super, Hornet) 195) NASH MBLE 
teenie tees AMBLER (without d 
cause it’s the car owners’ choice. Place your order now for the _ wenn J west PACKARD ender arms) 
LN (without fende NTIAC 
1951 MERCURY r arms) 1951 STUDEBAKER (Cham 
and Cruiser) wommander, 






Soon available for other 1951 Models, 


1950 BUICK (Special, Sy er, "vee MODES 
Pp 1950 NASH (Statesman, » Ambassador) 


Roadmaster) 
1950 CHEVROLET 1950 NASH RAMBLER (without 
ender arms) 


guard that's FAR Outselling all other guards. 










The new Erie factory — now the largest, most modern exclusive 









grille guard manufacturing plant in the world—is working day 1950 CHRYsicG 
and night to give you good deliveries. Order from your jobber Hn coeee one Soa oe. 0 
. : ILE 
TODAY or write for further information. 1950 FoRD 1950 PLYMOU LE (98) 
1950 HUDS 1950 PONTI 
1950 HUDSON semen sory ee — STUDEBAKER (Champion) 
er) 1990 STUOEBAKER " iChampion, Lend 






1950 MERCURY 


Cruiser) 


r : 
wo Guards in one — Grille Guard and Fender G ds! 
Also available without fender arms, a 









ERIE MANUFACTURING 2Qacccou 
PRESSED STEEL CAR COMPANY, INC. 





General Sales Office: J & H SALES COMPANY 
75 E. WACKER DRIVE - CHICAGO 1, ILLINOIS 








Australian 





By H. Bowden Fletcher 
Staff Correspondent 
SYDNEY, Australia. (UTPS). 
7 General Motors Holden has now 
come into its own as a car producer 
here. 
At the end of its second year, in 


November, the firm had turned out | 


26,171 autos. Three months after 
production started output was 10 
units per day. By February, 1950, 
it had reached the rate of 20,000 a 
year. Output is still far behind 
demand. 

The company now employs 10,- 
500 and wages amount to $10,250,- 
000 a year. 


Standard Cars reports that de-| 


liveries of autos in the five months 
ended Nov. 31 totaled 4,131, com-| 
pared with 3,673 for the same 1949 
period. Tractor sales in the same 
period amounted to 1,568, compared 
with 1,272. 
* + * 

Oct. Titlings 
( CTOBER vehicle registrations | 

totaled 13,843 units. The British | 
Ford was on top with 2,300, fol-! 


General Motors Holden Production Rises; 
National Road Policy Urged 
| lowed by Austin with 2,193; Holden, 





Auto News 





1,942; Standard, 1,311, and Morris, 
1,164. 

Of the total, British makes com- | 
prised 72 percent. 

During the same period, 5,557 
commercial vehicles were titled. Of 
those, 70 percent were of British 
manufacture. Austin was first with 
1,120, followed by Morris with 691 
and Bedford with 595. 


* * * 


Urges Road Policy 


HE Australian Automobile Assn., 








representing 400,000 motorists, Olds Gets Ready for Rocket Output— 


has issued a statement advising | 
that it has approached the govern- 
ment urging preparation of a na- 
tional road policy. 


contributing to the present “appall- 
ing state of the roads” are: 

1. Lack of maintenance during 
the war, accompanied by the par- 
alysis of civil road activity. 

2. Shortage of manpower, ma- 
terials and equipment for roads. 

3. Granting higher priority to 


Sherrod E. Skinner (left), who left the general managership of Oldsmobile to become 
group executive in charge of General Motors accessory divisions, hands over a 3.5-inch super 
Jack F. Wolfram, who became general manager Jan. 
Oldsmobile has been awarded a letter of intent by the Ordnance corps to manufacture 3.5- 


The statement says that factors) inch rockets at Lansing. These rockets will be produced under Wolfram's direction. 


bazooka rocket to his successor, 


public works than to roads. | 

4. The deterioration of the rail- 
way systems and the serious dis- 
location of sea transport has placed 
additional strain on roads and mo- 


tor transport. 





The eternal dame goes in for coif 
crowns which to the ordinary male may 
seem un peu outre, not to say daffy. 

Of course no one of opposite gender 
has any right to question the quirks 
of the feminine mind, which has more 
bends than a pretzel. Cherchezla femme, 
and you find a mystery—or magnolia! 

The charmers this season have more 
than usual scope in chapeaux. Milady’s 
numbers are imaginative, flatter the 
face, compound curves within curves 
—range from the simple Bee’s Wings 
to more complex mushroom shapes, 
covering the top and leaving only the 
sides of the coiffure visible. 

The choice numbers sketched here 
were designed by Schiaparelli, and 
dutifully reported from Paris by Eileen 
Callahan on October 29 on the fashion 
pages of The News, a conservative 
home paper of wide circulation. 

Misanthropic males may find little 
nourishment in the melange... but 
the Little Lady may be torn between a 
chic chuckle and an expensive and 
elegant chapeaux—and don’t be too 
darned surprised if you get the bill on 
your next monthly statement! 

The News has the largest audience 
of assorted females ever assembled in 
an American newspaper. Here the alert 
advertiser can find more customers 

for Gateaux au Miel, Tournedos a la 
Chartres, or braised buffalo hump than 
in the fashion magazines... but most of 


our readers prefer roast beef medium, 





Bee’s Wings are in season! 





|. Bee’s Wings 2, Beaver Scoop 3. Jewel Foil 4. Beaver Variant 5, Astrakhan Dome 


and the more conservative fashions of 
Fifth Avenue, Herald Square, etc. The 
News sells more hats, mink coats, and 
current model motor cars than any 
other publication in the USA -and 
most of the merchandise has US labels! 


With circulation daily more than 


New York News 


DAILY... more than 2,200,000 
SUNDAY more than 4,100,000 


2,200,000, more than 4,100,000 on 
Sunday, more readers in every income 
bracket, including families of top 
tycoons and AA plutes .. . The News 
can put car sales in a tizzy—or make 
the cash register roar! Wise advertisers 


reach for a space reservation! 





| with repeated floods has completely 
disorganized roads in many states. 
6. The inevitable increase in the | 
volume and weight of heavy motor 
traffic using roads built only for 
5. The wettest winter on record | light traffic. 


‘Of Awards for 
Employe Ideas 


DETROIT.—General Motors’ em- 
|ploye suggestion plan will pay GM 
| workers as much as $2,500 in U. S. 
savings bonds for a single adopted 
suggestion, C. E. Wilson, GM pres- 
ident, announced last week. For- 
merly, the maximum was a $1,000 
savings bond. 

Wilson said the minimum award 
under the plan had been increased 
from $7.50 to $10, along with other 
changes “to make the plan even 
more worthwhile for GM _ em- 
ployes.” 

GM adopted the suggestion plan 
nine years ago. Since then, Wilson 
said, awards totaling $5,740,000 
have been paid for approximately 
145,000 adopted suggestions. 

In announcing the revisions, Wil- 
son said: 


“The suggestion plan has proved 
itself a splendid means of helping 
jemployes to develop and show 
| their initiative. The ideas submitted 
have made a substantial contribu- 
tion in improving tools, methods, 
processes and equipment. Em- 
ployes’ ideas have also helped to 
improve safety and working condi- 
tions as well as plant housekeep- 
ing.” 


Court Upholds 


‘Dismissal of 


Tucker’s Suit 


| CHICAGO.—The U. S. Court of 
| Appeals has agreed that a lower 
| court was right in dismissing Pres- 
}ton Tucker's $1,000,000 suit against 
several government officials. 


Tucker charged malicious prose- 
| cution in the government's unsuc- 
| cessful attempt to convict him and 
|his associates of mail fraud and 
| Securities and Exchange Commis- 
| sion violations in connection with 
|his rear-engine automobile. 


Tucker had brought suit against 
Otto Kerner Jr., U. S. district at- 
torney in Chicago, two of Kerner's 
jassistants, and several SEC offi- 
| cials. 

District Judge Michael L. Igoe 
dismissed the suit May 20, ruling 
that U. S. attorneys were within 
their rights in prosecuting Tucker 


K-F Legal Fees 
‘Put at $1,200,000: 
‘Otis Loses Point 


DETROIT. — Attorneys who rep- 
resented stockholders in a recent 
suit against Kaiser-Frazer Corp. 
|last week asked the Federal Dis- 
| trict court here to award them 
| $1,200,000 in fees. 


An application filed by Lemuel B. 
Schofield, Philadelphia lawyer, held 
that a settlement reached last sum- 
mer benefitted K-F stockholders by 
$6,000,000, and that 20 percent 
should be considered a conservative 
fee for counsel collectively. 

Meanwhile, in Washington, the 
Supreme court ruled that an in- 
junction issued by a U.S. District 
court in favor of Otis & Co., Cleve- 
land brokerage firm, be abolished. 


The injunction was one of the 
side issues in a Securities & Ex- 
change Commission investigation 
of the brokerage firm's failure to go 
through with a K-F stock offering 
in February, 1948. 

Otis used a _ stockholder’s suit 
filed by James Masterson as its 
reason for backing out of the deal. 
Schofield, who filed the petition for 
|legal fees last week, represents 
| Masterson. 











| ihe 
Akron Dealers 


Elect Hall 


AKRON.—Vance Hall (Chrysler- 
Plymouth) is the new president of 
the Akron Automobile Dealers 
| Assn. Hall succeeds Ray Schorr. 

Willard Maloy (Nash) was 
|chosen vice-president, and Lee Ar- 
nett (Chrysler - Plymouth) was 
|elected treasurer. E. John Lehman 
was renamed secretary-manager 

The three elected officers will 
serve on the board of directors 
along with James Kemp, Dave 
|Towell, Glen West, Paul Persons 
|Don Meech and Joseph Conn. 
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\G WHERE QUALITY COUNTS 
BR co 37 495% USE BRIGGS REFINISHING MATERIALS 
.P: 6 o” or: \ BRIGGS COMPLETE LINE OF REFINISHING MATERIALS: Lacquers « Enamels « Primer 
qa. PB 42 \ \ Surfacers ¢ Thinners « Hand Rubbing Compounds « Infra Red Baking Oven Units « 
oO ,ov? Door Repair Panels « Body Section Parts « Mechani-Mix « X-Act Match Color Kits 
xh ch e Abrasives « Underbody Coating * Krome-Kover. 
otY 7 DOOR PANELS, BODY SECTION PARTS—ALL MODELS 1940 thru 1950 « BRIGGS 
‘ yon? MECHANI-MIX— POWER DRIVEN COLOR MIXING MACHINE—with only 24 base tints 
you can accurately match thousands of colors. 
BRIGGS MANUFACTURING COMPANY 
= 


REFINISHING MATERIALS DIVISION * DETROIT 11, MICHIGAN 











Olds’ Last 1950 Model— 

Oldsmobile’s last car of the 1950 model run comes off the end of the final assembly line at | 
Lansing. The 88 four-door sedan of serge blue, completed Dec. 29, sent Oldsmobile produc- | 
tion to an alltime record of 396,757 vehicles during 1950. This was 40 percent greater than | 
the previous record of 282,885 in 1949. 


Roadster Show 
Getting Ready 


OAKLAND, Calif.__Headquarters 
for the second annual National 


Roadster Show, slated Feb. 20-25) 
inclusive, have been established at | 


the Oakland exposition building, 
where the show itself will be 
staged. 

Show Manager M. L, Slonaker 


come? 





earnings? 
Bese) He wy 


VOLTS AMPERE TESTER 


{ / COMPRESSION TESTER 
. ~ PF) POWER TIMING LIGHT —<— 
“ BATTERY CHARGER 


SOLENOID STARTER SWITCH 
—-— 
ws. (C7?) 

.X 


OIL PRESSURE GAUGE 


Locate the Exact Cause of Engine Failure 


With the suN Master Motor Tester you cut out the guesswork, 
the unnecessary work and the uncertainties of completed repairs. 
You compare accurate, dependable, conclusive test results with 
the manufacturer’s specifications. You know exactly what needs 
to be done and you know when the job is done right. All of this is 
done in a minimum of time with a minimum of work and with 
assured customer satisfaction. 


To insure the most efficient Diagnosis Procedures and maximum 
time-saving, work-saving benefits from this equipment, SUN 
furnishes a complete 112-page Diagnosis Procedure 


Manual with each Master 


owners of SUN Equipment can obtain additional 
copies of this new Diagnosis Procedure Manual for 


$1.00 per copy. 


Heavy-Duty Accessories for Truck and Bus Testing are Available! 
SUN Master Motor Testers equipped with 15 foot leads 
are avilable for truck and fleet shops. Heavy-Duty 
Battery Starter Testers, Volts Ampere Testers and 
Power Timing Lights are also available for 6- and 


12-volt systems, 


To Save Time... 
ooeWork... Increase Earnings... gers 





BATTERY STARTER TESTER 


5) 0% 


ea//) CYLINDER BALANCE TESTER 


GET THE COMPLETE STORY... 


write for your copy of the new SUN Scientific 
Automotive Service Equipment Catalog. It's 


AUTOMOTIVE NEWS, JANUARY 8, 1951 
50 Output Up 9% ... 


| Nation's Economy Hits 
A Wartime Level 


WASHINGTON. 


signe t with Lindsay C. | 
jet Ss oe ae i'than any year other than the two 


ak war years. 
In the first half of the year, he 
said, the rise in volume accounted |itated by easy credit and greater 
for all the increase in the value of | availability in lower price brackets. 
in New nonfarm dwellings started in 
the second half the extensive price | 1950 were 40 percent above 1949. 

accounted for 


Lueddeke, director of Oakland Civic 
Auditorium and Oakland Exposition 


Buildings, and moved in a staff to} 


start handling details of the Na- 
tional exhibition. 


Last year the National Roadster | 


Show drew 27,700 paid on a five-day 
exhibition. The 1951 show will be 
six days duration. 


Others are profiting from AUTOMOTIVE 
NEWS WANT ADS. Why not you? 


oe 


. 


and the completed repairs—is the straight line of 
Scientific Diagnosis. Why try tomatch wits with the 
unfailing precision of modern electronic testers? Why 
not use this equipment to make your job easier, to — 
save precious hours of time, to insure {me © 
customer satisfaction and increased 





SPRING TENSION SCALE 


Motor Tester. Present 








yours without cost or obligation! 


R-5096 





year's review. 

Sawyer’s figures showed that 
total output in 1950—or gross na- 
product — approximated 
$280 billion, or a 9 percent in- 
crease over 1949. 
While higher prices accounted | 
for about one-fifth of the increase, | 
| Sawyer said, the physical volume of; put such spending at about the | 
substantially higher | same amount as in 1949—$18 billion. | 


Unlike 1949, when business inven- | 
tories decreased during a short re-| 
|cession period, Sawyer reported, 


ELECTRIC CORPORATION 


6327 Avondale Avenue « Chicago 31, Illinois 


Economic ac-|business stocks were increased in 

|tivity rose throughout 1950, reach-|1950 in each quarter except the 

\ing a wartime peak at the end of|third, when a post-Korean buying | months of the year. 

ithe year, Secretary of Commerce|wave cleared dealers’ shelves and! Sawyer reviewed 1950’s price de- 
|Charles Sawyer reported in a new) produced a temporary decline of | velopments as follows: 

|some types of merchandise. 


Sawyer said that business ex- 
penditures on new plants and 
equipment were _ substantially 
lower during the first half of 1950 
than a year earlier, but much 
higher in the second half. 


For the year as a whole, Sawyer | 


Sawyer said residential construc- 
tion boomed through most of 1950, 
with purchases of new houses facil- 


Sawyer noted that consumers in 
1950 purchased a record volume of 
durables, such as cars, television 
sets, refrigerators, etc. Personal 
consumption expenditures in 1950, 




















Accurately Test and Adjust 
All Distributors 


It’s good practice to check dis- 
tributors every 5,000 miles! With 
the SUN Master Distributor 
Tester this job is quick and easy. 
You can test and recalibrate any 
make or model distributor to the 
manufacturer’s original specifi- 
cations. You can detect wear, 
, leaks in vacuum advance units, 
dwell settings, synchronization, 
etc. and assure customers of pre- 
cision timing. Operation is clear 
_ and simple. 















Generator & Regulator Service and Overhaul is Simple 


There’s no need to job out this work when you have the SUN 
Generator & Regulator Tester. You can test and repair all 6- and 
12-volt generators and regulators right in your own shop with 
factory efficiency. The new SUN Generator & Regulator 
is designed and engineered for the average mechanic... 
you need not be an expert to master its operation. All 
manufacturers’ specifications are shown on a convenient 
roll chart—hookups are simple, quickly made. 










he said, totaled approximately $190 
billion, about 7 percent above 1949 
According to Sawyer, the pros- 
pect of heavy spending by the 
government dominated business 
prospects during the last half of 
1950, leading to rising demand 
from both producers and consum- 
ers. 
However, he added, defense pro- 
| curement did not really show a sub- 
stantial rise until the closing 


| “The growing pressure of demand 
| during the year, together with in- 
| creasing costs, brought a sharp in- 

crease in prices. Earlier, in the first 
jhalf, the gradual upward price 
|movement was associated with the 
| steady increase in business activity. 

“After June, however, prices 
spurted up very sharply. The 
most pronounced early price ad- 
vances were in raw materials, in- 
cluding agricultural products, but 
then spread broadly to include 
finished products, 

“Wholesale prices in 1950 aver- 
aged 4 percent above 1949. At the 
close of the year, however, whole- 
sale prices were up 14 percent from 
the beginning of the year.” 

Farm and food prices rose even 
more rapidly, said Sawyer, “al- 
though they did not regain their 
|previous peaks of 1948 when the 
impact of unusual world demand 
was met from U. S. supplies.” 
| Because retail prices usually lag 
behind wholesale quotations, Saw- 
ver said that in the closing months 
of 1950, prices to consumers were 
still increasing, reflecting earlier 
rises at the wholesale level. 

The consumers’ price index, 
which for 1950 was only a little 
more than 1 percent above the 

1949 average, Sawyer explained, 
was the result of averaging the 
slow downdrift into 1950 and the 
late marked rise. 

Production in the first half of 
1950 bettered all previous peacetime 

efforts. with the performance most 
marked in the durable goods field. 

Sawver said that the soft goods 
industries, while operating at a 
high rate in the first part of the 
| vear, showed little expansion until 
the time of the Korean invasion. 

Civilian emplovment averaged 
60.000,000 workers in 1950, compared 
with 58,700,000 in 1949. 

In nonagricultural industries, 
Sawver said, the average hours 
worked per week reached 41.1 in 
November, as against 40 hours a 
| vear earlier. 

Personal income rose to $222 
billion in 1950 as compared with 
$206 billion in 1949, sawver said. 
basing his estimate on the trend 
of the first 10 months. 

Over half of the 1950 gain, he 
| said, came from private wages and 
salaries, as a result of fuller em- 
ployment and higher rates of com- 
| nensation. 

Higher corporate sales and prof- 
its, Sawyer said, permitted the dis- 
|tribution of larger dividends to 
| stockholders in 1950—nearly 15 per- 
|cent more than in 1949. 





\Firestone Sees 


‘Big Problems 
ITo Be Faced 


AKRON. Although reporting 
that 1950 was a_ record-breaking 
|vear for his company, Harvey S. 
| Firestone ir.. chairman of Firestone 
|Tire & Rubber Co.. last week saw 
|“grave problems” ahead. 
| He said the rubber industry's 
production outlook in 1951 depended 
uvon available sunplies, “far more 
; than on the usual factors of cus- 
{tomer demand and buying power.” 

A successful 1950, he pointed out. 
stemmed from supnlying 8,000,000 
new vehicles with tires, while re- 
| Dlacement demand also rose to high 
levels. 
| Firestone again urged reactiva- 
|tion of synthetic rubber plants in 
| Germany. 
| “It seems to me,” he said, “par- 
| ticularly unfortunate that the Ger- 
;}man synthetic rubber plant in the 
|Russian zone has been producing 
lat full capacity since the end of 
|the war, while the synthetic plants 
|in other zones are still idle. 
| “Our government should lease 
| these plants and arrange for their 
|}operation at the earliest possible 
moment.” 
| AUTOMOTIVE NEWS WANT ADS have 
| been proven the quickest, least expensive 
}method of reaching the men who want 


what you have or have what you want! 
See the back pages of this issue, 
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We THE ORIGINAL 


GASOLINE DOOR GUARD 


NO-MAR Gasoline Door Guards are engineered and 
styled by Nationally Known Industrial Designers. There 


BUICK 


CODE NO YEAR 
B-4148 for 1941 thru 1948 


B-4951 for 1949 thru 1951 


B-4051 for 1951 Series 43 


CHEVROLET 


CODE NO. YEAR 


C-4950 for 1949 thru 1950 <a 


c-51 for 1951 


CHRYSLER 


CODE NO YEAR 
CH-4651 for 1946 thru 1951 


DESOTO 


CODE NO YEAR 


DE-4651 for 1946 thru 1951 


DODGE 


CODE NO YEAR 
DO-4651 for 1946 thru 1951 


FORD 


CODE NO. YEAR 
F-4148 for 1941 thru 1948 


F-49 “ 1949 


F-50 for 1950 


F-51 for 1951 


HUDSON 


CODE NO YEAR 
H-4851 for 1948 thru 1951 


—= 


(_ 


» 


KAISER-FRAZER 


KF-4650 for 1946 thru 1950 


KF-51 for 1951 


LINCOLN-MERCURY 


CODE NO YEAR 
LM-4950 for 1949 thru 1950 


LM-51 for 1951 


——_> 
J 
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LINCOLN COSMOPOLITAN 
LC-4950 for 1949 thru 1950 


NASH 


CODE NO YEAR 
N-50 = for 1950 


N-51 for 1951 


OLDSMOBILE 


0-4148 for 1941 thru 1948 


O-7688 for 1949 thru 1950 


O-9849 for 1949 Olds 98 


O-9850 for 1950 Olds 98 


0-885) “1951 OLDS 88 


PACKARD 


CODE NO YEAR 
PA-4850 for 1948 thru 1950 


PA-51 for 1951 


PLYMOUTH 


CODE NO YEAR 
PL-4651 for 1946 thru 1951 


PONTIAC 


CODE NO YEAR 
PO-4148 for 1941 thru 1948 


PO 4950 for 1949 thru 1950 


STUDEBAKER 


CODE NO YEAR 
$-4651 for 1946 thru 1951 


is a NO-MAR Guard personalized and styled for each 
individual make and model of car. 


THEY'RE REAL PROFIT MAKERS 
FOR YOU 


NO-MAR Guards are preferred by job- 
bers and dealers because they become 
such fast moving items. Quick turnover 
means additional profits. 


NO-MAR Gasoline Door Guards are 
covered and protected by one or more 
of the following U. S. Patents: No. 
2467001, No. 2537567, No. 2491791, 
No. D 158168, No. D 158169, No. D 
158170, and others pending. All cartons 
are Copyrighted and Trade Marked. 


There is an Individually Designed and 
Styled NO-MAR for every Automobile 


NEW 1951 Models 
of NO-MAR 
ready for the 
Dealer NOW! 














*TESTED 


~ & 


APPROVED 





RETAIL 
FAIR TRADE 
PRICE 


$150 





This new building was designed and built especially 
for producing NO-MAR Guards and other NO-MAR 
Products. Actual operation in this location was begun 
November 10, 1950. 


: ALLEN PRODUCTS CORPORATION + 20450 SHERWOOD AVE. + DETROIT 34, MICHIGAN 
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| usually waited until the brawl was 
well under way before getting out 
the old SHI-LAY-LEE and wading 
in. 

This time ... thank God... 
America appears to be awake 
and almost READY. So ‘ 
“praise the Lord and pass the 
ammunition” ... for, ladies and 
gentlemen... “This Is Armaged- | 
don”! ... Almost! 

If 150,000,000 Americans can’t 
|scare the “pah-bush-kas” off the 
| leaders of a restless Russian caine 
|then they will have to destory | 
enough of their assets to convince | 
them. I doubt whether the boys in | 
the Kremlin will have the guts to 
face the inevitable consequences, 
;now that the debate is over and 
we're priming the old muzzle loader. | 
That, I’m sure is Gen. George} 
Marshall’s private opinion. 





Eprror’s Notg: Here is another 
in a series of articles written 
especially for Automotive News by 
Ned Jordan, famed in the auto * * «* 


industry for the car he built 
(1916-1981) and the words he 
wrote about it. 


enti into the crystal ball, 
which the true oracle sees the 
future, there are many reasons for 
optimism and faith and no great 
cause for fear. Ever since little 
David tossed the rock which hit 
the bully Goliath on the bean, sin- 
cere and Peace loving people have | 


Here’s Background 


O* COURSE, if I’m going to leap | 
into the international situation | 
in}. . you should know the back- | 
ground which has been shaping for | 
over 50 years. I'll tell it fast. 
On Oct. 15, 1900, 50 years ago, 
Dr. Paul S. Reinsch, authority on 
Oriental politics, later president 
of the American Political Science 
_Assn. and ambassador to China 
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|since “Brittania ruled the sea” 


/FENDIX UNDERCOATING PAYS OFF 


try’s 






Stresses Convenient Parking— 
Night view of the new home of Griffin-Salisbury Motors, (Studebaker), Rocky Mount, N. C. 


The 70 by 130 foot brick building has a service area of 5,600 square feet, and a salesroom | 
enclosed on three sides with glass. The entire area surrounding the new headquarters has | 


| been surfaced with all-weather blacktop to provide convenient parking facilities. 


sea” helped England win that one 

. German pride was crushed... 
so when a fanatic arose a genera- 
|tion later . . . America had to fin- 


for 15 years, was telling a large 
group of Wisconsin students... 
(including many of the first Chin- 
ese and Japanese to come to 
America for study) what was |ish the second World War. 
likely to happen in the Orient. ee 2-6 London predicted “the 
Jack London had written a fic-| third world war” would be a Hoop- | 
tion story, predicting three World|ensocker because it would be a| 
|Wars. The first because German | battle between religion and “no 
royalty hated their English cousins | religion” idealogies against 
.| “freedom” . dog eat dog and no 


barred. Prophetically, he 


America, with “hands across the | holds 





the tigate of dealers and service managers who are 


pleasing customers and earning wonderful gifts just by under- 
coating" with FENDIX. Thousands of gifts like the ones 
showh above can be yours free. Dealers prefer FENDIX 
bécause its new merchandise award plan keeps service man- 
agers and salesmen plugging for profitable undercoating sales. 


. the FENDIX merchandise award plan can help you 


develop your undercoating business. 


TOP QUALITY 


take no chances with FENDIX. It’s made by the indus- 
largest producer of rust-proofing materials. Your custo- 
gets maximum protection for his investment. You make 


added profits because FENDIX contains more solids and thus 







and 


THE AUTOMOBILE UNDERBODY 


PROTECTIVE COATING 
SOUND DEADENER 





gives greater coverage per drum. FENDIX protects profits by 
reducing free service time spent in eliminating new car squeaks 


rattles. And FENDIX gives you a car with a higher 


resale value when your customers come around to trade. 


INVESTIGATE TODAY 

Join the thousands of dealers who are mak- 
ing extra profits with FENDIX. Get all 
the facts on the FENDIX merchandising 
award plan from your jobber or write direct 
to Nox-Rust Chemical Corporation. Be 
sure to do it today and start cashing in on 
extra profits right away. 


AND 


NOX-RUST CHEMICAL CORPORATION 


2433 S$. Halsted Street, Chicago &, Iilinols 


Eastern Division, 201 Davison Chemical Building, Baltimore 1, Marylend 
Western Division, 725 Second Street, San Francisco 7, California 


|described a kind of bomb, packed 

with disease germs, with which the 

orientals might conquer the world 
* * * 


Fundamental Causes 
R. REINSCH foresaw the Russo- 
Japanese war, won by the am- 
bitious Nippons and the peace pat- 
tern laid at Port Arthur by the 
mediator Theodore Roosevelt. He 
foresaw the rise of the Russian 


™ | Revolution and the coming of some 


| Messiah like Lenin. Likewise he 
|forecast the future of the United 
|States in the Pacific, since, two 
years before, Dewey had planted 
ithe American flag in the Philip- 
pines. 

You may go to any large li- 
brary and find a copy of Dr. 
Reinsch’s lecture on the situation 
in the Orient, 50 years ago . 
why England would fail to hold 
India .. . why Russians fratern- 
ized with the Chinese ... why the 
Czarist regime in Russia was sit- 
ting on a giant firecracker .. . 
how Oriental philosophy was 
spreading over a complacent self- 
satisfied Occident. 

In short ... he was giving the 
fundamental causes for what is 
happening today. 

Now ... since reading is out of 
‘style and never was popular with 
politicians, we have a crisis. We 
must prepare at once to defend our- 
selves against a menace with which 
| political scientists have been famil- 
iar for half a century. 

* . > 


|We’ll Make Grade 

UT .. . this is America. We'll 

make the grade, even if it took 
|five years of conversation before 
| somebody fired off a gun . . . started 
}to kill our young men and the 
| warm clock went off. 
| it is pathetic that a platoon of 
|rats has to run right over the can- 
|asta table before we even think of 
|pucung out the traps. Again... 
|that’s America the greatest 
country, of which man _ ever 
dreamed ... a land in which we 
can easily produce over a million 
| automopiles a month... or convert 
|the plough shares into bullets be- 
|fore you can say “Jack Robinson.” 


A tremendous farm and factory 
. .. billions of money appropri- 
ated and spent ... just like that 
- «+ many billions sent abroad to 
| arouse their envy (for that is 
human nature) ... the finest edu- 
cational system .. . for beyond 
the capacity of all other nations 
to compete in creating opportuni- 
ties for young men and women. 
The greatest laboratories ... with 
|millions to endow their research 
into the future ... the finest li- 
braries where anyone can get a real 
education, even if he is crippled in 
| pody, but not in mind. 
This writer is an exuberant opti- 
mist because he knows that, once 
|you shut off the oracles of the 
|radio . . . who deal in head lines 
|... Silence the frustrated pessimists 
| of a misspent youth as writers. . 
and listen for the throb of the real 
| America, you'll find that in the 
|aggregate the American people are 
| sound, thoughtful and invincible in 
| any honest undertaking. 


Expansion Urged 
In Canada Steel 


OTTAWA. — Public development 
| of new steel-making plants, if other 
|means fall short of solving Can- 
|ada’s critical steel problem, is 
recommended by C. H. Millard, 
|Canadian director of the United 
| Steelworkers of America (CIO). He 
|has asked for the establishment of 
|a steel council in Canada made up 
|}of government, labor and _ steel 
|company representatives to direct 
development of the Canadian steel 
industry. 
| Millard urged the expansion of 
|Canadian steel making capacity by 
| at least 1,000,000 tons a year, in- 
|cluding, if necessary, public de- 
| velopment of new steel plants. He 
| favored a price stabilization in the 
steel industry and suggested that 
the union might do its part by 
holding wages at an even level if 
prices are fixed. 





500 Lose Licenses in Fla. 


Over 500 drivers licenses were 
revoked by Florida’s highway pa- 
trol during August. Most revoca- 
tions followed convictions for 
drunken driving. 
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Matchless Car ! 








One of six models, twelve body styles. 
Hydra-Matic Drive available in all models at extra cost. 


Priceless Franchise ! 


Yes, the 1951 Kaiser, hottest car of the year, is the talk 

of the trade today! 

And so is the new Kaiser-Frazer Priceless Franchise! A cash bonus plan that’s tops in the 
Here’s why! industry! The bonus starts with the first 
car you sell... pyramids with volume 


Look what it gives you... 
...and becomes retroactive to the first car! 


A discount rate far more generous than Passenger cars and only passenger 


. omaneunet + te 
the industry average! cars to sell...no by-products or specialized 


vehicles! 


100% reimbursement for labor costs 


Complete protection against price on warranty work. Kaiser-Frazer values 
declines and model changes! owner loyalty and good will —but 


doesn’t forget the dealer! 


If you want to know more about the unusual new 


A price range that starts at the very top. Kaiser-Frazer franchise, visit Kaiser-Frazer’s convention 
with the handcrafted 1951 Frazer... headquarters at the Gulfstream Room, Versailles Hotel, 
the 1951] Kaiser, hottest car on the road... 3425 Collins Avenue, Miami Beach, Florida, or wire or call 
and goes clear below the lowest price Walter deMartini, Sales Manager, Kaiser-Frazer 

field with the sensational new Henry J. Sales Corp., Willow Run, Michigan. 


Built to Better the Best on the Road! 


Kaiser*Frazer Sales Corporation, Willow Run, Michigan 
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mn mas 


Scranton, Pa. 
New-car and truck sales in Scran- 


ton, Pa., during October established | ss : 
a new record for that month, ac-| 3,969 for Ford. Plymouth was in 


cording to the Bureau of Business 


Research, Pennsylvania State Col- | 


lege. 

Sales for October recorded a gain 
of 8 percent over September, and 
a gain of 49 percent over the cor- 
responding month a year ago, the 
report showed. 

+ + + 


Toledo 


Sales of new cars and trucks in 
Toledo remained at a high level in 
October, despite Regulation W and 


snowstorms. The Toledo Automo- 
tive Trades Assn. reported 1,877 
new cars sold in October, com- | 


pared with 1,464 in the same month 
in 1949. 

For the first 10 months, the 1950 
total was 19,136 cars sold in Lucas 
county, against 14,029 for the like 
1949 period. 

By makes, Ford led the field in 
October with 457 new cars sold, 
against 306 a year ago, while 410 





Lewistown (Pa.) Dealer Honored— 


Randall Leopold (center), a Chevrolet dealer, has received a plaque from the National 
Air Force Assn., of which he is a director. The award was presented by Ralph Whitener 
(left), executive director. Mrs. Leopold, a councilor of the AFA auxiliary, watches. 


| @ year ago. 


| 
| 
| 
| 
| 
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Chevrolets were sold against 383 
The 10-month totals 
were 5,292 for Chevrolet against 


third place with Buick and Pon- 
tiac close behind. 

Sales of commercial vehicles to-| 
taled 224 in October against 149) 
a year ago. For the first 10 months | 
of 1950 sales were 2,160 against the 
1949 figure of 1,515. 

Ford also led the truck field with 
88 sales in October against 29 a 
year ago, while Chevrolet sales 
totaled 56, the same as in October, 
1949. For 10 months, Chevrolet led 
in commercial sales with 767 
against Ford's 644.—-(Simon Alpert.) 


Ohio Extends Car Plates 

COLUMBUS, O.—To conserve 
steel for the defense effort, Ohio 
will use only one license plate on 
motor vehicles for the next three 
years, Gov. Frank J. Lausche an- 
nounced. Windshield stickers will 
validate 1951 plates for use in 
1952 and 1953. 


Looking for something to 


BUILD NEW BUSINESS... 





Service Master Hypressure JENNY 
Combination Steam Cleaner and 
Cooling System Flusher, with 
built-in Steam Thoro-Purge. 
















HYPRESSURE JENNY DIVISION ~“&& 
HOMESTEAD VALVE MANUFACTURING COMPANY 


The minute you put these two profit-partners 
to work for you, you’ll have dozens of extra- 
income services to offer your customers—serv- 
ices that will bring new customers in and keep 
them coming back. You’ll have all the advan- 
tages of Hypressure Jenny for steam cleaning 
auto motors, front-end grille work, springs, 
frames, under-chassis areas, plus many other 
jobs that bring $12 or more extra profit an 
hour. And in addition you'll have marvelous 
Steam Thoro-Purge for reverse-flushing clogged 


cooling systems. 


system cleaning alone. 


business . . 


Serving Since 1892 


P. O, BOX 100, CORAOPOLIS, PA. 


Reports from Various Areas... 





Auto 


Akron 


New-car sales in Summit county | 
(Akron) continued strong in the| 


better than the previous week’s 
jfigure of 476, but considerably 
jabove the same year-ago week’s 
| total of 301. 


in the preceding week and 220 for) 
the comparable 1949 week. 
* . * 

Pittsburgh 

New-car registrations in Pitts- 
burgh during the week ended Dec. 
23 “increased considerably more | 
than seasonally from the preceding | 
week,” the University of Pittsburgh | 





| reports. 


The school noted, however, that 
new-car sales in the four weeks 
ended Dec. 23 were “far lower” than 
in the comparable weeks in No- 
vember. 


Market 


from new-car 
used-car lots. 


Page 


showrooms and | legislature were effective. In 1949 


|only $6,706,054 was produced by the 


The pickup in used-car business|sale of tags and permits for the 


ences of Regulation W. 


Demand for late-model used cars | 
has been especially strong. Many} 


he|has been greater than that in new highway fund. 
week ended Dec, 23 as 492 unitS|cars, the latter still being more | holz). 
| were registered. This was slightly | affected by the restraining influ- | 


(George N. Hun- 


* * 


ra 
Cleveland 


A strong holiday buying trend 


persons who don’t want to get|W4S noted in the Greater Cleveland 


cars of recent vintage. 

Dealers ascribed the renewed 
interest in the car market to a 
deteriorating international situa- 
tion, recent tightening of price 
and industrial controls and fears 
of car shortages during 1951. 


There has been a noticeable in- 
flux of out-of-town buyers in the 
Buffalo market recently and this 
has tended to boost prices here. 

Many dealers reported calls from 
out-of-town dealers who indicated 
they intend to canvass the Buffalo 
area in a search for used cars in 
quantity. 


Used-car sales, however, showed|caught with old cars but can’t | automobile market as new-car sales 
a decline. The total for the week stand the payments on new ones, | ] 
ended Dec. 23 was 368, against 415) are satisfying themselves with used | to 1,625, a seven-week high. Used- 


for the week ended Dec. 22 climbed 


car sales, however, declined to 
1,662 units. 

| Many dealers say the reverses in 

| Korea, impending government con- 

|trols and the General Motors price 

| battle all helped account for the 

|} sudden boom in new-car demand. 

| Many dealers who had been 

“clipping” prices below adver- 

| tised listings, dropped the prac- 
tice, and, in instances where 1950 
models were being offered at re- 
duced prices, those reductions 
were cut in half. 

Ford, Mercury, Pontiac and Chev- 
rolet dealers, along with Cadillac 


|}and Oldsmobile outlets, reported a 


With Steam Thoro-Purge, you can increase your 
business as much as $10,000 a year on coo'ing 


You'll make still more money by saving time, 
labor and expense cleaning shop equipment, 
tools, driveways, walls, windows, etc. 10 times 
faster than by hand methods. 


If you’re looking for something to build new 
-*boost your profits, here it is! 


The FREE BOOKLET, “1001 
WAYS TO EXTRA PROFITS” 
tells all about it. Write for it today! 


The university’s index of busi- 
iness activity for the district was 
'209.5 for the week ended Dec. 23, 
lagainst 203.1 in the preceding 
month and 198.8 in the comparable | 
week of October. 

* | 


| shortage of cars to meet customer 
demand. 

Even the used-car market, which 
is seasonally off at this time of 
year, reported sales about 10 per- 
cent above the comparable year-ago 


The usual winter slump in 
used-car sales has failed to de- 
velop in Buffalo to date. “Prices | 
are stiffening and we can pretty 
much get what we ask for with 
little resistance,” said one dealer. 


* * 
B l | He said there is a “terrific de-| week. 
uffa oO |mand” for new cars today. He also| Sales of 136 new trucks main- 
Scare buying has popped up/had received several calls from|tained the level of the preceding 





|strongly in the Buffalo automobile | out-of-town used-car dealers. |week, while used-truck sales 
|market again, bringing with it a Although this dealer described his | dropped to 78.—(Sanford Markey.) 
|new spurt in demand for both new|current retail level as not abnor- : =: @ 
|and used cars. The new trend be-|mal at the moment, he emphasized Vontreal 
|gan to develop following the Presi-|that the company expects a real ‘Montrea 
\dent’s state of emergency address|boom in demand and sales in the Used cars in Montreal have ex- 
jand has been gaining momentum | spring and a probable boost in| perienced slackening demand over 
steadily. |prices. “From now on prices can|the past month with the result that 
The rise in car demand has | only go up,” he added. |many dealers are offering them at 
disregarded heavy winter weather A large used-car dealer reported | about 10 percent below the prices 
| and storms which usually have | “great activity” in his market, add- | quoted in the fall. 
| a tendency to keep people away | ing “sales are abnormally active for | They do not, however, expect 
— - ——|this time of the year. We have! the low prices to continue, as 
| had several calls, too, from out-of-| they believe there will be a short- 
town dealers who are expected to! age of new cars. With that situa- 
come into the area after the first; tion in prospect, they believe de- 
of the year.” | mand for used cars will move 
Another used-car official pre- upward in the spring and summer 
dicted a boom in the near future. | and prices will be based on 
| “I think a lot of people are wait- | demand. ; 
| ing to see whether used-car Some say present prices are 25 
prices are going to be frozen so | percent lower than a year ago due 
they can buy them cheaper,” he |to the stagnant market and a sur- 


said. “But the closer it gets to | vey of used-car lots bears out the 

| Spring, the better business is go- | view that these cars are more 
ing to get.” __| plentiful than they have been for 
A spokesman for another lot said | some time. 


that out-of-town dealers already) 
are offering more for used cars 
than they were a month ago. 


Dealers generally expect prices of 
new cars to be higher next spring 
> and do not expect the price freeze 

He said new-car dealers who do| jn the U. S. to affect Canadian cars 
| not wholesale used vehicles have|at least for some months, though 
|not been as much affected by the|they think eventually Canada will 
| current boom as those who sell | (Continued on Page 17, Col, 1) 
only used cars.—(George E. Toles.) |) ———-—— - - 

+ e + | 


Topeka, Kans. 

Kansas set another record in the} 
| Sale of automobiles and trucks in 
1950. The state motor vehicle de- | 
| partment announced it issued 1,081,- 
| 390 licenses. 

There is a car or truck for 
every persons in the state, 
whereas over the nation the aver- 
age is one car or truck for every 
4.5 persons, C, M. Voelker, Kansas 
motor vehicle superintendent, 
pointed out. 

Between 1,500 and 1,600 new 





INVITES 
YOU TO SEE 
ITS DISPLAY 
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li- 


cense plates applications were re- | AT BOOTHS 
26 TO 30 
AT THE N.A.D.A. 


|ceived daily in December, despite 
|its being the end of the year. 
| Voelker said Kansas had 646,660 | 
licensed cars and 203,148 licensed | 
trucks as of Dec. 28. These were in| 
addition to the 15,609 trailers and | 
| 8,091 motorcycles in Kansas. 
The previous year was also a 
| record-breaker. At the end of 1949 
|there were 618,959 cars and 195,449 
|trucks registered. However there | 
were more trailers, with 17,375, and 
more motorcycles, with 8,858. 
Kansas purchasers bought new 
and used cars during 1950 as 
never before. Transfers soared to 
174,041 and new titles to 446,087, 
both leaving 1949 figures far be- 
hind, graphically illustrating the 
numerous times a car had a dif- 
ferent owner, 
Records were also shattered by 
the hotel vehicle department when | 
it collected $10,174,696.40 in license | 
and certificate fees for use by the 
state highway commission in build- 
ing and maintaining highways. 
This was the first full year the 
higher tag fees set by the 1949 
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CHRYSLER MOTORS PARTS 
CORPORATION 
DETROIT 31, MICH. 
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new cars in fear of cutbacks in|} 


copper resulting in reduction of | 
Auto Markets chrome work on future models,” he | 
said. Unless there is an allout war, 
Davidson does not believe there will 
(Continued from Page 16) be a sales freeze. He expects cut- 
backs, however, around 35 percent. 


Charles Stiffler, of Standard 





ive to follow whatever policy is| Beatty, of Weaver-Beatty (Oldsmo- 


, » U.S. bile). i 

vogue next year in the , oe | Motors (Dodge-Plymouth), said: 

At the moment the Canadian We have some buyers that are | «New-car sales have been brisk 
government is endeavoring to | ordering 1950 models to be sure the past three weeks. People may 
avoid direct price controls, Brit- they can obtain a new car,” he expect a freeze in new automo- 


ish visitors report drastic stePS | said. “We do not anticipate a | biles.” 
taken in the United Kingdom to | ‘sales freeze’ as such. Rather, if | W. W. White, of Luby Chevrolet 


check abuses in the delivery and there is a cutback it probably will j 
San a : a8 f 7 |said new-car demand dropped off | 
resale of new cars and at this | be gradual and only partial. |, month ago but had picked up| Bell Motor in Salina, Kans.— 


time every _ purchaser of a new | There is no way, however, of pre- | of late. 
car in Britain must sign an | dicting the future.” 








| The recently completed sales and service building of Bell Motor Co. (Studebaker), Salina, 


agreement that he will not sell it c ‘ , . |_ Fred Metcalf, sales manager for | Kans. The property has a frontage of 200 feet on N. Santa Fe avenue, including a 125 by 
re at least two years Henry J. Davidson, of Metropoli- | Swayne - Marsh- Wimbush (Ford), | 120 foot used-car lot. A customer parking lot, 100 by 120 foot, is in the rear, The main 
. : Boe jtan Pontiac and president of the|noted an increase in demand for | buildin ; ' 


Manufacturers have notified deal-| Denver Automobile Dealers Assn., inew cars of late and said this was! cliuamsdandbicthacs bs — 


ers and distributors to this effect.|reports buying brisk but without |in contrast to the demand that | 





P i - covenant | j i i : OMOTIVE NEWS WANT ADS hav y y 
ae te 1 a auvatian, | a ene buying tendencies. ; |tapered off in early November.— | eed of i ne a we Sau Guus bee ie wr ee eae an want ae 
v a i We have car owners ordering | (Ira R. Alexander). | the back pages of this Issue 
(Roy Carmichael). connate peueaninenias : . ; iihinoaenldchepihaliiahdtiaacssct a = ane 
* * * 























Toronto 


Sales of used cars and prices 
have dropped throughout Canada, 
according to reports from various 
centers. Recently one of Canada’s | 
biggest used-car dealers reported | 
he sold only three cars in as many | 
days off his five Toronto lots. 


A number of Toronto dealers feel | 
that there is a buyer's. strike| 
against high prices on used cars. | 
Part of the trouble is due to new 
model cars coming on the market, 
and immediate delivery by new-car | 
dealers of 1950 and 1951 models. 


This has especially hit the used- 
car dealers specializing in “new-| 
used” cars at over-list prices. On 
Danforth Ave., Toronto’s main 
used-car area, where there are 
more used-car lots per block than | 
anywhere else in Canada for a 
two-mile stretch, business has been | 
poor, despite all types of advertis- | 
ing. Prices on used cars are off | 
as much as $300.—(James Mon- | 
tagnes.) | 








* 


Rhode Island 


Registrations of new cars in| 
Rhode Island during November | 
dropped to the lowest level since | 
March, 1950. The 2,457 total was 510 | 
below October, 1950, and 317 above | 
November, 1949. | 

New-car purchases by Rhode 
Islanders through November of 

1950 numbered 30,848, represent- 
ing a gain of 26.8 percent Over | 
the first 11 months of 1949. 

Employment in Rhode Island, | 
manufacturing and non-manufac-| 
turing, hit a postwar high in No-| 
vember, at 302,786, according to the 
state labor department. The figure | 
was up 0.4 percent from October | 
and 7.7 percent from November, | 
1949, 


There were 1,086 more people em- | 
ployed during the month than in| 
December, 1947, the previous post- 
war peak.—(Jack Sullivan). 

* * * 


er Homes 


and Gardens 





Parade 
























San Antonio 


During the first 20 days of De- 
cember, vehicle sales in San An- 
tonio reached a total of 1,096 auto- 
mobiles and 181 trucks; a grand 
total of 1,277 vehicles, or more than 
60 a day, under the impetus of a 
threatened car shortage. 

This was more than the total of | 
1,159 motor vehicles sold in Decem- 
ber, 1949, and well over the mark 
of 652 automobiles and 112 trucks 
sold during the first 20 days of | 
December, 1949. 

It was not expected that post- 
Christmas’ sales brought’ the 
monthly total up to the record- 
breaking 2,110 motor vehicles sold 
during July, 1950, but the increase 
did seem to indicate that the 
slump caused by more stringent 
credit regulations had been over- 
come to some extent. | 

In the meantime, San Antonio 
lealers were keeping their fingers 
rossed—and hoping that the up- 
turn was more than a Christmas| 
flurry and will be maintained, at} 
least to some extent, during early 
1951.—(J. H. Reed). 

* * x 
Denver 

Fear of a possible sales freeze of 
new automobiles has quickened de- 
mand in the Denver market, ac- 
cording to dealers. Dealers in both 
new and used cars reported in- 
creased sales in the past few weeks, “ 
despite Regulation W. The dealers, 


vine” ee = bn AMT PL ae 


While buying is brisk there is no 
Sales rush, according to Jack 


Outadvertises All The Rest by 
The Biggest Margin in History 


@ Here comes the most powerful magazine advertising 
campaign ever produced for any motor oil additive 
any where—the biggest in Casite history. 

This year, Casite reaches almost 3 out of every 4 
homes ... contacts just about every car-owner in the 
country ... talks to millions of new and interested 
prospects. This year, Lire, alone, adds 5,433,000 new 
Casite readers; PARADE adds 5,221,000; and Tuts WEEK 
reaches more than 10,000,000 with every Casite insertion. 

Make this year your big year for Casite. Push the 
product that outsells, outadvertises, outmerchandises 
all the rest. 

THE CASITE CORPORATION - HASTINGS, MICHIGAN 


Casite Division, Hastings Ltd., Toronto 
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IS READY, WILLING 
Va 
Oe s ABE 


Your local Chevrolet dealer can help promote your business 
success two ways—and he’s ready, willing and able to do it. He 
has a well-balanced stock of parts and a thorough knowledge 
of service problems. He invites you to draw on either of these 
assets any time, all the time. See him soon... you’re always 


welcome to talk things over with your partner in service. 
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FOB FACTORY 


Auto Makers Granted 
Relief on Tight Metals 


_ the first quarter of 1951 at least, there will be a hot | 


race between the non-ferrous metals and steel to see 


which of these essential materials will have the most in-| 


fluence on automobile production schedules. 


The copper and aluminum shortages haven’t hit Detroit | 


production — but they will.° 
Thus far Washington has |terpreting the copper and alumi-| 





‘num orders. Chrysler has had its 
jaluminum quota’ adjusted favor- 
|ably to compensate for its 100 day 


Penn State College Plans 
° > |concessions so it can increase pro- 
woe. lecintenence Conrse | | duction of its new automatic trans- | 
vania State college will conduct its mission units, Other on 
ixth annual course for mainten- | °#Ses are also getting consideration, | 
ance supervisors Feb. 26- March 2.|2¢cording to informed automotive | 
The course, specifically designed for | S°UTCES. 
maintenance superintendents, su- | 
pervisors, shop foremen, senior 
mechanics and small fleet owners, 
will be conducted on the Penn State 
campus here. 


Meanwhile, steel quotas for 
February are being very severely 
cut, Reductions in steel delivery 
promises are being made on a 
wide scale, Almost without ex- 





Gasoline Survey* Shows: 





| strike. Ford has also obtained some | ~ 


04 OF NEW CAR DEALERS 
PICK NEW BLUE SUNOCO 





Jeep Jumps on Test Course— 

It's part of the day's work for Chet Sly, Willys-Overiand test driver, who puts one through 
its paces on an obstacle course near Toledo. Willys, which turned out 368,174 Jeeps during 
World War II, is producing its M-38 model for the armed forces. 


| 

ception, all the motor car com- | carbide tools and thus far no satis- 
panies and each of the steel pro- (factory substitute has been found. 
ducers is involved. eee 

It is a question now as to whether | Extra Steel 

the present depreciated steel inven- (CURRENT reports indicate that 
tories in the auto plants will fall! \“ most of the auto producers and 
down ahead of aluminum and cop- | particularly General Motors are 
per supplies. The drastic reduction | moving ahead, however, purchasing 
in cobalt may also be a factor. Co-|extra steel wherever it may be 
balt is used as a binder in tungsten | available. If severe production cut- 








AS“EQUAL TO” OR “BETTER THAN” PREMIUM PRICED GASOLINE 





Make your test TOUGH — Make it FAIR 
—then give us your HONEST OPINION 


We don’t want compliments unless you feel New Blue Sunoco has 
So, won’t you please fill in your honest opinion and 


earned them. 
return this card to us? 


I found the performance of NEW BLUE SUNOCO to be: 


Here’s how they rated 
NEW BLUE SUNOCO 


24% «Mach better” 


eo a | Oe . 
C) Equal t (GASOLNE A little better 
{_] Not as good as 0 

Test made in a car, (Year) Al % ‘ce 99 

You don't place yourself under any obligation whatsoever by mailin: hie cone Eq ual to 


We ly have not even asked you to sign it. PLEASE BE SURE 
AND | RETURN IT, because we are most anxious to obtain the reaction of car 


dealers to our new uct. 


*THIS IS THE FORM which 1903 new car dealers 
after they had tried New Blue Sunoco: 





BLUE 
UNG 


THE HIGH TEST GASOLINE THAT 
SELLS AT REGULAR GAS PRICE! 





HY 9 
® “‘Not as good 


New Blue Sunoco saves you and 
your customers up to 2¢ per gallon 
over premium priced gasoline. 


returned 


=e Sea we Se ee eae eS a Se | 


NEW CAR 
DEALERS 


New Car Dealers know that 
New Blue Sunoco not only 
gives car owners high anti- 
knock engine performance 
but saves them money over 
premium priced gasoline. 





—_——_— <= ay 


enseemwenmwraewe= «= 
Gas ee oe oe os i i i= @= oe 





backs are made, they will be di 
tated by materials shortages o 
government limitation orders. 
Indications are still strong tha 
the industry will build all the car 
for which it can find the necessary) 


‘}|materials, At the same time, it is 


undeniable that efforts by the car 


fi builders to get government con- 


tracts have been stepped up notice- 
ably in recent weeks. 

Some official Ford production 
estimates have been given out 
showing that the output of cars and 
trucks from November, 1950 
through March 1951 will be cut 
| back to 74 percent of July-October 
|schedules and 66 percent of the 
schedule set last August. Some of 
the independents, it is believed, wiil 
be hit just as hard. 


GM is expected to reduce its 
schedules but not as drastically. 
The loss of steel in its own mill 
plus a substantial loss in steel 
| output by one of its principle 
| suppliers have been important 
| factors in the reduced Ford pro- 
duction plans. 

The announcement by Kaiser- 
Frazer that it plans to produce 
cargo planes is not expected im- 
mediately to result in any further 
reduction in K-F output. It may 
turn out that production of cargo 
planes will not be started at Willow 
Run but may be initiated at the 
new plant the company is building 
ic Shadyside, O. Incidentally, K-F 
| has started production of aircraft 
= for Lockheed at San Leandro, 
valif. 





* * * 

Pig Shortage 

A NOSE major concern for De- 
|'+* troit automobile producers is the 
fast-growing shortage of pig iron. 
Imports of pig iron from Europe, 
(an important factor during earlier 
‘shortages, have fallen off to a 
whisper. 

One explanation is that European 
pig is being traded in Europe for 
coal. Also, European steel scrap has 
been severely cut back, according 

| to the steel industry. 

A promising prospect in the 
steel outlook is that boron may 
be a big help in alleviating any 

| alloy steel shortage that may de- 
| velop. 

| During World War II, metallurg- 
jists learned that very small 
jamounts of boron added to steel 
{would produce deep hardening 
|characteristics the same as addi- 
tions of chromium, molybdenum 
and nickel. 


Boron-treated steel may soon be 
substituted for many present alloy 
grades, auto metallurgists predict. 


Supervisors Told 
To Study Work 
Simplification 
CHICAGO. — Work simplification 
training for supervisors was urged 
by Herman A. Straus of Servel, 
|Inc., Evansville, Ind., at a meeting 


;of the Industrial Management So- 
ciety here. 


Citing results of his own com- 
pany’s program, Straus said that 
|this training gives supervisors con- 
fidence in their ability to make 
worthwhile cost reduction improve- 
|ments, makes them better observ- 
lers, shows them the possible mag- 
| nitude of cost reductions which may 
|appear to be minor and helps them 
| to do a better job of thinking. 


To prove his statements, Straus 
noted several cases of substantial 
| savings which came out of proj- 
ects undertaken by supervisors 
during the training program con- 
ducted by Servel, the nation’s larg- 
;}est manufacturer of gas equipment 
and appliances. 





\ICC Cuts Return Rates 
'On Shipping Containers 
CHICAGO.—The Interstate Com- 
merce Commission has approved a 
return rate of one-half of fourth 
class rate on pallets, skids, plat- 
forms, knocked down or folded flat 
| Shipping containers for any quan- 
tity returned over the routes of 
| curries which transported’ the 


loaded containers. 


This applies to truck shipments 
between points in Illinois, Indiana, 
Kentucky, Michigan, Missouri, Ohio 
and Wisconsin. Other states may 
be covered later upon petition. 





tnions Seek Modifications 
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Many States to Review 
Labor Control Laws 


LTHOUGH bills relating to labor 

relations will flood the legisla- 
tures scheduled to convene during 
1951 in regular sessions in 44 states, 
1 survey of available indices from 
state capitals throughout the coun- 
try offers little reliable indication 
of what new trends, if any, will 
emerge in this field. 

There have been few major 
changes in state labor control laws 
since 1947, when many states en- 
icted anti-closed shop and other 
types of laws restricting the activi- 
ties of labor unions. 

Efforts of organized labor to 
bring about repeal of these re- 
strictive laws met only scattered 
success in the last three years, 
while state lawmakers generally 
have been even more cool to pro- 
posals for extension of the re- 
strictive trend. 

Organized labor during 1951 will 
again press its campaign for repeal 
of existing restrictive laws, center- 
ing its attack on the laws of some 
19 states restricting the closed shop 
and, in most instances, other forms 
of compulsory unionism as well. 

Other types of restrictive laws 
which will be the target of labor 
forces include statutes outlawing 
strikes in public utilities, regulating 
picketing, prohibiting secondary 
strikes and boycotts, calling for 
secret strike votes, outlawing juris- 
dictional strikes, providing for 
labor union financial reports and 
in other respects regulating the 
activities of organized labor. 
+ * * 


A BATCH of proposals for new re- 
£ strictive laws also will be cer- 
tain to appear in the 1951 state 
legislative sessions in a revival of 
the perennial controversy over 
labor union regulation. In 1949, the 
last year of heavy state legislative 


activity since 1947, so-called anti- 
labor laws were repealed’ or 
modified in Delaware, Michigan, 


Missouri and New Hampshire. 
Whether this whittling away at 


Shortage of Zine 
Seen Continuing 


Through 1951 


NEW YORK. — Zinc production 
was at a record high in 1950, it 
will be even greater in 1951, but the 
gap between supply and demand 
will still be big, according to a/! 
statement by the American Zinc 
Institute. 

Main reason for the shortage is a 
lack of concentrates and scrap to 
feed the smelters and_ refiners 
which must meet an unprecedented 
increase in civilian consumption | 
plus growing government demands 
for stockpiling. 

The institute points out that ap- 
proximately 910,000 tons of slab 
zine were produced in 1950, Added 
to this was 94,000 tons carried over 
from 1949, for a total of 995,000 
tons in 1950 compared with 800,000 
in 1949. Of the 1950 total, 20,000 
tons were exported but foreign 
countries added 150,000 tons to the 
U. S. supply. 

In 1951, mine production will be 
increased between 40 and 90 thou- 
sand tons but unless imports and 
scrap supplies can be substantially 
increased the zine shortage will 
continue, the institute said. 

To understand the _ production 
problems involved, the AZI says 
that it must be understood that 
smelter and refinery output cannot 
be easily increased. More feed ma- 
terial and auxiliary equipment must 
be acquired. But this can be done 
only by long-range planning with 
necessary inducements to attract 
risk capital needed for development 
of known and unknown reserves. 

This reserves development is| 
hindered by the declining tenor of 
the ore and high cost of production 
which makes it unattractive to risk | 
capital, said the institute. | 

Exploration for new reserves 
might involve years of search, it 
added. 





aubeaicpiaamtedaieis 
AUTOMOTIVE NEWS WANT ADS have | 
been proven the quickest, least expensive 
nethod of reaching the men who want 
vhat you have or have what you want! | 
See the back pages of this issue | 





existing restrictive statutes will 
continue or broaden, or whether 
there will be a revival of the 1947 
restrictive trend, will undoubtedly 
be influenced heavily by the labor 
relations situation and attendant 
public sentiment which develops 
throughout the country during the 
period of legislative deliberations. 

Bills seeking to clarify confu- 
sion caused by the question of 
jurisdiction over labor disputes 
between federal and state labor 
relations agencies are expected to 
be introduced in a number of 
states. 

Such measures generally will at- 
tempt to bring state laws into con- 
formity with provisions of the 
Taft-Hartley act, so that employers 
will know whether to turn to state 
or federal agencies in instances of 
labor dispuates. 

In other states where adequate 


Championship Class! 
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PAINTS 
oe me ee wk Se ee ee 


labor relations agencies do not now 


exist, new legislation will be sought | 


to provide for fulfillment of the 
role contemplated for the states by 
the Taft-Hartley Act. Unless such 
new legislation is enacted and 
existing state labor relations laws 
brought into conformity with the 


federal law, the states will increas- | § 


ingly default the labor relations 
field to the federal government. 


EGISLATIVE proposals relating | 


4 to the issuance of injunctions 
in labor disputes will be raised as 
issues in a number of states. A 
significant development in this re- 


spect during 1950 was the enact-| 


ment in Massachusetts of an anti- 
injunction bill, believed to be the 
first of its kind ever adopted, which 
specifically listed types of strikes 


that are unlawful and those that | 


| trict 
district sales manager. 


may be called without fear of in- 
junction. Whether similar measures 
will be advanced in other states has 
not yet been indicated. 
Public utility anti-strike 


putes, will be major 
number of states. 
Organized labor will seek the 
repeal of such laws in several of 
the dozen states in which they 
are already effective, while pro- 


| laws, | 
designed to curb disruption of es- | 
sential utility services by labor dis- | 
issues in a} 


constitutional 
to outlaw strikes by public utility | of 
workers, as provided by the exist- 


ruling is 


awaited | case 
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Ford Honors Indianapolis Dealers— 

Four Letter awards have beon presented to Homer Archer (second from left), president 
of Harry A. Sharp Co., and Clifford J. Hart (second from right), president of Hatfield 
Motors. Left to right are: Virgil LaMarre, assistant sales manager of the Indianapolis dis- 
: Archer; William W. Cumming, district manager; Hart, and Earl C. Dennis, assistant 


ponents will advocate their |ing utility anti-strike laws, most 
broadening and spread to addi- 
tional states. 
Meanwhile, a 
from the U. S. Supreme Court on/|constitutionality of the Wisconsin 
}the question of whether the states | public utility anti-strike act, which 
authority | provides for compulsory arbitration 


of which were enacted in 1947. 
Pending before the court is a 
involving an attack on the 


utility labor disputes where 


other settlement efforts fail. 


@The superior quality of Ditzler Finishes is best shown 
by their championship performance in the automobile 
industry. For nearly fifty years Ditzler Finishes have been 
* preferred by most of the leading manufacturers of pas- 
senger cars, trucks and buses. This continuous preference, 


GLASS . 





coats are necessary. 


chipping at the edges. 


@ High solid content gives more 
film-forming materials — fewer 


@ Sands easily and feathers out 
beautifully—no splitting or 


3 Big Reasons Why Ditzler RIP RAP 
Is Better Than Other Primer Surfacers 


which lifted Ditzler to its present rank as the leading 
exclusive manufacturer of automotive finishes, was gained 
solely by the year-in and year-out dependability of its prod- 
ucts. There can be no stronger proof that Ditzler Finishes 
are better than any others for all your refinishing needs. 






@ Extra-good holdout increases 
durability and keeps paint jobs 


looking better longer. 


Ditzler Rip Rap is available in 


three popular colors—Dark 
Gray, Neutral Gray and Red 


Oxide—in easy-to-pour cans. 


BRUSHES 
en Sey ae 


e 


DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Michigan 


ITZLER 


CHEMICALS 


PLASTICS 





COMPAN Y 
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MUD-SNOW TIRES : 
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WINTERIZED MUD-SNOW TIRES 
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TIRE CHAINS 





Stopping Time— 

This chart, released by the National Safety 
Council, shows average braking distances 
from 20 miles per hour on glare ice. Skid 
distances for synthetic rubber tires are 10 
to 50 percent more. (See Dec. 4 issue of 
Automotive News, page 47). 


Off-Street Parking Plans 


In Denver Suffer Setback 


Off-street parking plans in Den- 
ver suffered a setback when the 
Colorado supreme court invalidated 
the city’s sale of $3,700,000 in off- 
street parking bonds to Otis & Co., 
of Cleveland and Denver. 





The city had planned five major 
downtown off-street parking proj- 
ects, including two ramp-type struc- 
tures. The other three were to have 
been parking-lot projects. 





nog a back seat, men. 
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Women Take Honors | 
As Best Drivers 5 


By Tom Hewitt 
Staff Writer 


are better drivers than males. 


This revelation might put some 
cartoonists and gag-writers out of 


business, but alas, 
it’s true, accord- 
ing to tests made 
by A. R. Lauer, 
professor of psy- 
chology and di- 
rector of the driv- 
ing laboratory at 
Iowa State col- 


Women 





than men in the same age group. 
Women between the ages of 41 | Him 
and 53 are also superior, Lauer |» 
said. Men hold a very slight edge | 
in the in-between and over brack- | 
ets, he said. 
+ * * 
HE Farm Bureau came to the | 
same conclusion after giving | 
special tests on reaction time, brak- | 
jing and stopping distances to 128 Campbell, Americen 
| boys and 128 girls of high SChOOl | guthart, sehee!l grincioal. 
age. a 


test on reaction—the time| \arning impulse, the girls took 


lege, and the Farm Bureau Insur-|spent moving the foot from the | an average of 38 feet 714 inches. 


ance Companies of Columbus, O. 
Lauer, after systematic sam- 
plings of 7,692 cases, said that 
women have better attitudes to- 
ward traffic ordinances than men, 
and that females between the 
ages of 16 and 33 are less liable 
to traffic accidents and violations 


... SAVE OIL 
TTT 


Power-punch ) 


ECCT 


ForPlymouth, Dodge, De Soto, Chrysler 


cars, Dodge “Job- 


Rated” trucks and 


Chrysler Industrial Engines 


_ MOPAR Power-Punch Piston Rings save power by sealing 


You can get MoPar PARTS from dealers for 
PLYMOUTH, DODGE, DE SOTO, CHRYSLER CARS, 
DODGE “Job-Rated” TRUCKS 


|accelerator to the brake—revealed | 
|that 66.4 percent of the girls were| feet 41% inches. 


|quicker than the boys. | When you have finished this yarn 
In total braking distance, 59 per-| it might be a good idea to tear out 


The boys took an average of 40 


|cent of the girls showed superior the page and bury it—so that the 


| control. | little woman won't see it. 
For a total stop in a car going | But never mind, men, we are still 
20 miles an hour, from the first | better ditch diggers. 











compression efficiently. They are coated to prevent 
scuffing. They keep oil consumption low, yet allow neces- 
sary lubrication of cylinder walls. Conveniently packaged 
for easy, time-saving, error-proof installation, Each ring 
is protectively enclosed in a separate envelope-pocket 
upon which is printed simple, complete installation data. 


Ol Master Sets—ror re-ring jobs. De- 
signed to restore compression and oil 


Oil Saver Sets—For new or re-bored cyl- 
inders. Engineered to provide a tight com- 
pression seal. 













service and repair shops. 






Training Car for Bellevue (Pa.} School— 
Bellevue Lincoln-Mercury Sales has loaned a dual-control Mercury to Bellevue high schoo! 
Left to right are: J. T. Coen, dealer; Dr. E. B. Long, district supervisor of schools; V. J 
Automobile Assn.; G. 






E. Breitweiser, sales manager, and Robert 


Truck Highway 
To Alaska Urged 
For U.S. Defense 


Immediate construction of a 
| heavy-duty truck highway from the 
Pacific Northwest to Alaska, to 
| serve the needs of national defense, 
has been urged at a meeting of 
the executive committee of the 
Western Highway Institute in San 
| Francisco. 

| The committee, headed by O. R. 
|Craven, Pocatello, Ida., voted sup- 
| port for the project, stressing the 
| uncertainty of world conditions to- 
| day, particularly in the Far East, 
|as the top reason for all possible 
|Speed in building the road. 

| “The isolation of Alaska, which 
jat one point is only a row-boat 
journey from Siberia, is a major 
|concern of everyone west of the 
| Rockies,” Craven said. “In the event 
|of full-scale war, it would be of 
|}enormous strategic importance to 
;anyone who held it and we must 
hold it.” 

| Craven pointed out that at pres- 
}ent Alaska can only be reached by 
| sea or air, or over the “inadequate” 
1,523-mile Alaska highway that runs 
from Fairbanks, Alaska, to Dawson 
Creek, B. C., feeding into the U. S. 
;at Great Falls, Mont. 

| “This road is one of the weakest 
links in our defense highway chain,” 
he added, “since it is a gravel-sur- 
|faced road for most of its length, 
|and impassable during certain sea- 
sons of the year. 

“In its present condition it could 
|never hope to carry the enormous 
|volume of material and supplies 
that it would be necessary to ship 
north in the case of all-out war.” 


TV Said to Cut 
Children Deaths 


Television has been credited with 
reducing the number of children 
| killed in traffic accidents. 

Detroit’s traffic director, James 
A. Hoye, said many children now 
go home to watch TV when school 
|is out, instead of playing in the 
| streets. 

Hoye said the number of Detroit 
|children between the ages of five 
jand 14 killed in traffic mishaps 
this year has dropped 1 percent, 
despite the fact that 80,000 more 
automobiles travel the city’s streets 
than in 1949. 

* * * 


Driver of Death Car Given 


5-Year Term in Memphis 

A drunken driver who killed a 
Memphis man in a traffic accident 
has been sentenced to a five-year 
jterm in the penitentiary on a 
'charge of involuntary manslaughter. 

A steering wheel in the hands 
of a drunken driver is as lethal a 


|weapon as a gun, was the judge’s 
opinion. He said no _ distinction 
should be made in punishment 


i'when the use of either results in 
the death of an innocent victim. 
| * * * 


Safety Award to Illinois 

| Illinois has been awarded a “su- 
oo accomplishment” plaque for 
|driver-training of high schoo] stu- 
dents during the past year. The 
award was sponsored by the Assn. 
of Casualty Surety Companies. 


McReynolds-Sullivan 
McReynolds-Sullivan Nash Mo- 
tors, 225 So. Jefferson St., Cooke- 
ville, Tenn., announced the opening 
of a new body shop. 


4) 
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193 NEW DEALERS IN 90 DAYS! 


Proof that 
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= Everywhere good dealers are going to Hudson! 
in . . . ~ 2 
193 new dealers signed with Hudson in 90 days! 54 of them pre- 
. viously represented competitive makes! 
1e , . . . » . 
: Yes, the big swing is to Hudson because the Hudson franchise 
D 5 5 
. opens the way for a sound business, steady profits. Dealers who 
e a a : os . 
know say it’s the fairest, most liberal franchise in the business. 
=h 
at And here’s what Hudson offers you—now! 
or 
1e . . . * 
* A sensational new car that has caught the buying fancy of the 
of nation ... the fabulous Hudson Hornet with its sensational new 
tO ~ : ’ : 2 
st H-145 engine. It’s the car with performance unlimited! 
3- The Hudson Hornet is the star of Hudson’s four rugged series for 
BY 
. ’*51— including the lower-priced Pacemaker, renowned Super-Six, 
1s and luxurious Commodore for blanket market coverage. 
Typical showrooms of , ee : 
S. 4 re 
. And Hudson offers you the unequalled loyalty and satisfaction of 
representative dealers who have ae 7 aA 
st more than 400,000 owners of “step-down” designed Hudsons. 
” | - - 
% recently joined Hudson ) ; 
. Plus a wide variety of promotional material and other dealer helps 
1 to speed you on the road to success. 
aA OY « * e ° @ ° 
id ome meee KAI IK IM IIMS MA non me : Right now, there are Hudson dealer opportunities open in several 
iS 5 . ° @ . . 
2s areas for men who want action—satisfaction—profits! 
ip 
For complete information—write, wire, or phone C. A. J. Hadley, 
General Sales Manager, Hudson Motor Car Company, Detroit 14, 
Michigan—today! 
h ‘ THE BILLY ROSE SHOW 
wi ‘ Supports Hudson dealers weekly on 
Ss % coast-to-coast ABC-Television 
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AUTOMOTIVE WASHINGTON 





Consumers Made Liable | 


Under Hoarding Rule | 


By William Ullman 


Washington Correspondent 


_ the government last week issued a list of “scarce” | 
materials which can be hoarded only at the peril of a 
$10,000 fine, a year in prison, or both, it marked the first 
time the consumer has been made liable under the Defense | 
Production Act of 1950 for any accumulation of supplies be- | 
‘“ ” © . . pees 
yond “reasonable demands.” | aatnia. celal 
The order, announced by y and other raw| 
the NPA, seeks to prevent materials by the 
hoarding by housewives as well as government for 
large industrial concerns. its use or for re- 
Later in the same day, under the sale. 
same authority, the government At the direction 
took complete control over impor- of the NPA, the 
tation and distribution of all nat- | General Service 
ural rubber. By this action rubber, | Administration 
vital for military requirements, | becomes the sole 
thus becomes the first product to} importer of all 
be exclusively purchased and dis- crude natural 
tributed under the act. William Ullman = rubber and nat- | 
The law authorizes purchase of ural rubber latex coming into this! 


| 





FOR BEST 
PERFORMANCE 
USE QUAKER STATE 
QUADROMATIC 


AUTOMATIC TRANSMISSION 
FLUID, TYPE A 






MADE SPECIALLY FOR AUTOMATIC TRANSMISSIONS, AND 
SPECIFICALLY APPROVED BY GENERAL MOTORS AND OTHER 
AUTOMOBILE MANUFACTURERS. ARMOUR INSTITUTE QUALIFIED. 


Quaker State Quadromatic Automatic Transmission 
Fluid, Type A, has eight noteworthy advantages: 


1. Mixes perfectly with oil used for initial factory fill. 


2. Maximum stability—-won’t form harmful sludge or 
varnish. 


- Minimum change in body with changes in temperature. 
- Low volatility—no disagreeable odors when hot. 

- High resistance to foaming. 

. Gives greatest protection against corrosion. 


- Minimum effect on seals and gaskets. 
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- Special ‘“‘oiliness’’ properties for clutch and planetary 
band lubrication. 


QUAKER STATE OIL REFINING 
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lof defense materials or through) 


country or its possessions, The GSA | 
also will act as the government 
distributing agency. It will channel 
rubber into the national stockpile | 





| 
| 
| 


NPA allocations, resell it to the} 
industry. 
The rubber action was taken | 
after NPA Administrator Harri- 
son had certified it is necessary | 
that GSA Administrator Jess Lar- | 
son move to purchase all imports | 
of crude rubber and natural rub- 
ber latex, excluding guayule, ba- | 
lata and gutta percha. The NPA | 
then prohibited private impor- 
tation “except as specifically au- 
thorized in writing” by Larson. 

The GSA explained that this in- 
cludes any physical movement 
whether placed in general order or | | EM - 
in a foreign trade zone, or whether | ——————— — poraoemn 
entered for consumption, bonded Back in the 16th century the Chi- 
customs | custody, transportation, | »exe used wind-driven vehicles. 
exportation or otherwise. 5 : Se aR COE 

Stating that the government ; 
recognizes its obligation to the in-| chaser’s responsibility to take deliv- 
dustry, Larson asserted that alljery either on the piers or f.o.b. 
consumers will be asked to submit | warehouse. 





|a detailed list of their needs, in- | The program met with the ap- 


wane or grades, proval of the National Securities 
, — ; Resources Board which found it 


+ * * 
Alt RUBBER furnished to in-| Vital to “safeguard the supply of 
dustry will be made available om 
at ports. It then will be the pur-!|tributed and utilized most advan- 









QUADROMATIC AUTOMATIC 
TRANSMISSION FLUID 
TYPE A 





To keep automatic trans 
Mat ACU anne) 
the manufacturer intended, 
use Quaker State Quadromatic Auto- 
matic Transmission Fluid, Type A, 


in your customers’ cars 





CORPORATION, OIL CITY, PA, 









rubber and to assure that it is dis- | 


|tageously to the national defense. 
| The order has no bearing or 
the sale of auto tires already on 
the market. 

Cutbacks in civilian use of nat- 
ural rubber for tires, innertubes 
and household items had been 
previously ordered. Manufactur- 

| ers are trying to make up for this 

by greater use of synthetic rub- 

ber. 
The anti-hoarding list published 
by the NPA covers a variety of 

'items. It includes wood pulp, lum- 
ber, plywood, cement and other 
building materials, iron, steel and 
scrap, paper and paperboard mate- 
rials, hog bristles, aluminum, anti- 
mony, asbestos, cadmium, cerium, 
chromium, cobalt, columbium, cop- 
per, industrial diamonds, lead, mag- 
nesium, maganese, mica, molybde- 
num, nickel, platinum, talc, tin, 
tungsten, vanadium, zinc and zir- 
con. 

| Hoarding was defined as accumu- 
lations “in excess of the reasonable 
demands of business, personal or 
home consumption,” or stock piling 
with intent to resell at higher 
prices. 

a + 


British Controls 


ane WEEK also brought an- 
nouncement of Britain's first 
major wartime economic controls. 

Speaking for the government, 
Minister of Supplies George Strauss 
| told the nation that from Feb. 1 the 
use of zinc, copper or copper alloys 
will be prohibited in the produc- 
tion of more than 200 kinds of 
| civilian articles. 

These articles include every- 
thing from pots and pans, buck- 
ets, ashtrays and jewelry’ to 
thumbtacks, toys, garden tools 

| and safety razors, 

Articles on the prohibited list 
may continue to be made of sub- 
stitute materials where _ substi- 
tutes are available, the minister 
said, but he warned that the ruling 
must inevitably mean shortages in 
all these lines. 

And it will also lead to some 
unemployment, he said. 

Strauss declared that the prohibi- 
tions were made necessary by 
shortages of zinc and copper 
brought about directly by the Ko- 
rean situation. 

a - A 


No Relaxation 


H® DISCOURAGED all hope for 
relaxation of the order in the 
foreseeable future, asserting that 
|}any possible increase in the sup- 
| plies of these metals would be taken 
by the armament industries and 
| would not be released for civilian 
uses. 

Some British exports are likely to 
be affected by the order, though 
Strauss said he intends to allow 
|exceptions where their importance 
to the British economy can be 
shown. 

Automobile manufacturing is 
expected to be among the first 
industries affected because of the 
wide variety of zinc and copper 
alloy products which go into mo- 
tor cars. 

Strauss laid a large share of the 
responsibility for new restrictions 

on the fact that American indust- 
ries and the American government 
since the outbreak of the Korean 
war have been laying up huge stock 
piles of zinc and copper. 

Because of this, he said, “the 
|}amount of zinc Britain expected to 
| be available normally from Ameri- 
|can and other sources has not be- 
}come available.” 


co * * 
| Wage Policy 
HIS WEEK—Jan. 10—the Wage 
Stabilization Board will hold a 
series of meetings with industry 
and labor leaders looking toward 
the framing of a national wage pol- 
icy to be recommended to Eco- 
nomic Stabilizer Alan Valentine. 

Among the organizations invited 
|to send representatives to the con- 
|ference are the CIO, the AFL, the 
| UMW, the National Assn. of Manu- 
facturers, the U. S. Chamber of 
Commerce and the Committee for 
Economic Development. 

The invitations were sent out 
by WSB Chairman Cyrus Ching, 
who stated that the board “is un- 
dertaking a study of the principal 
questions which are involved in 
the formulation of a _ general 
wage stabilization policy” and 
wants to obtain the views of rep- 
resentative labor and manage- 
ment groups. 

Ching said he does not expect 
these meetings to produce a na- 

(Continued on Page 76, Col, 3) 
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A MESSAGE TO 


ie 


DEALERS 


With the introduction of the 1951 Cadillac, you now have in your show- 











rooms a motor car so outstanding in beauty and in performance that it 
will give the world a wholly new conception of automotive goodness. 
Its presentation is destined to advance any previous ideas of what a fine 
automobile should be and should do—and provides one of those very 
rare occasions which mark certain men and organizations as 


the unmistakable leaders in their chosen field of endeavor. 





CADILLAC MOTOR CAR DIVISION e GENERAL MOTORS CORPORATION 








What Dealers Say 


ABOUT SUCH AN “IN-LINE” 
NATIONAL ORGANIZATION: 


AN OKLAHOMA 
CHRYSLER DEALER SAYS— 


“I feel that you are on the right track 
and I am sure that a great deal of good 
can be accomplished by both Chrysler 
(Corp.) and Chrysler dealers through some 
such plan.” 


A SOUTH CAROLINA 
DeSOTO DEALER WRITES— 


“TI definitely feel that it is our only salva- 
tion for future operation . .. as to a lot of 
details that this association could accom- 
plish .. . they are too numerous to go into.” 


A MARYLAND 
DODGE DEALER STATES— 


“I hope that your action will provide the 
impetus necessary to produce organized 
action on the part of all dealers. It’s my 
belief that such an organization is neces- 
sary for the purpose of dealing with fac- 
tory on matters affecting factory-dealer 
relationship, I will do all in my power to 
further this program.” 


A PENNSYLVANIA 
CHRYSLER DEALER SAYS— 


“Definitely you are on the right road, and 
there is no doubt that you will receive 
splendid cooperation from the Chrysler 
dealers in the country. Enclosed is my 
check.” 


A CALIFORNIA 
DODGE DEALER WRITES— 


“We are fully in accord with your move- 
ment. We will be glad to cooperate in any 
way that we can. We are enclosing our 


check . . . as a contribution to organize 
the Chrysler dealers all over the United 
States.” 


“S / 





A GEORGIA 
DeSOTO DEALER SAYS— 


“Incidentally I have talked this proposal 
over with several other dealers and found 
that they are also very much interested. 
It seems to me that an organization is not 
only very desirable but is very necessary.” 


A KANSAS 
CHRYSLER DEALER WIRES— 


“We are with you a hundred percent”... 
and writes, “It is my sincere wish that 
this project be successful.” 


A TEXAS 
DODGE DEALER WRITES— 


“Attached you will find my check. I am a 
new member of the automobile family, It 
is my opinion that we certainly need this 
type of organization.” 


A FLORIDA 
CHRYSLER DEALER SAYS— 


“This is to let you know I am behind your 
plan. Let me know the cost of joining. . . . 
I can talk with other dealers in this section 
and help make this program successful.” 


A WISCONSIN 
CHRYSLER DEALER WRITES— 


“You will find enclosed our check, . . . I 
am happy to send this remittance and hope 
that some better balance between factory 
and dealer relations may result from this 
creative effort.” 


A NEW YORK STATE 
CHRYSLER DEALER WRITES— 


“There should not be any question about 
this organization being an absolute neces- 
sity! Enclosed is our check, 


A MONTANA 
DODGE DEALER SAYS— 


“Attached is a check. . . . We are very 
much in favor of such an perpendicular 
organization.” 





DEALERS 





CORPORATE CHARTER , | 


Preamble to the Constitution: 


Recognizing a need not presently covered by any dealer organization, 
the Chrysler - DeSoto - Dodge - Plymouth Dealers Ass’n., Inc., does 
hereby declare the purposes of this organization to be: 


cs 4 Fw Nm 


To improve our dealerships and our factory relations in every possible way; 
To obtain from the Chrysler Corporation, for its Dealer members, contracts 
that will be equitable, fair, stable and comparable with competition; 

To gather and disseminate accurate and reliable data and information relating 
to the sale of Chrysler Corporation motor vehicles; 

To expedite cooperation with governmental agencies in all matters affecting 
the industry; 

To engage in such other activities as may be from time to time determined 
by the officers and Board of Governors; 

To confine the activities of this association exclusively to franchised dealers 
of Chrysler Corporation and its motor vehicle divisions, to the end that this 
association will be a useful adjunct to the Chrysler Corporation and its motor 
vehicle divisions, other dealer associations, and be helpful to our membership 
and to the general public. 


Method of Organization 


Of the sixteen men listed below, all except the Secretary-Treasurer serve as 
the Executive Committee of the Association during 1951 only and also as its 
Board of Governors. 

In 1951 and during the future membership expansion program, it is planned 
to elect, to the Board of Governors, additional members so that there will be 
a Chrysler dealer, a DeSoto dealer and a Dodge dealer representing each state 
of the Union, and the District of Columbia. 

The officers elected for 1951 and each year thereafter, include three vice- 
presidents, each acting as executive chairman for his respective dealers 
handling the same make of car. 

There are definite problems peculiar to each make of automobile and to 
the dealers selling and serving that car; consequently, it is of utmost impor- 
tance that dealers benefit their customers by the interchange of ideas across 
the nation. 


Method of Operation 


The operation, at state level of the organization in each of the 48 states and 
District of Columbia, will be based on a standard suggested by the national 
organization. But actual operation will be adapted to state needs and condi- 
tions as determined by members in each of the 49 units and as directed by 
their three-man in-line governing committee in each state. This preserves 
“States rights” control and operation in each of the 49 units. 

The above method of operation assures: (1) complete in-line functioning in 
each of the 49 units; (2) also complete in-line functioning at the national 
level; (3) and also complete unity on a Chrysler-DeSoto-Dodge-Plymouth 
over-all basis whenever state or national matters require it. 


Officers and Board of Governors 


Dick Price, President 

Dick Price Motor Co., Dallas, Texas 
Colston Young, Exec. Vice-Pres. 
Young & Newton, Inc. 
Baltimore, Maryland 


E. J. Jensen, Secretary-Treas. 
Jensen & Raupe Motor Company 
Dallas, Texas 


CHRYSLER 


Vice-President 
Walter P. Skinker 


Skinker Motor Co., Inc. 


Washington, D. C. 


Nick Wright 


Nick Wright Motor Co. 


Norfolk, Va. 


Morse Watkins 
Watkins Motors 
Clinton, lowa 


Jack McRae 
Jack McRae Motor Co. 
Chickasha, Oklahoma 


2000 C.C.D.A. Membora A 
OUR GOAL:-5,000 Members This Year ! : 


DeSOTO 


Vice-President 

Frank Wing 
Lawton-Wing Company 
Boston, Mass. 


J. H. Harbin 
Harbin Motor Co., Inc. 
Waxahachie, Texas 


Porter Chopping 
Chopping Motors 
Casper, Wyoming 


Ray D. Matthews 
Midway Motors, Inc. 
Hillside, N. J. 


Af Ff 


DODGE 


Vice-President 

E. E. Kitchens 
Kitchens Motor Co. 
Enid, Oklahoma 


S. M. Heimlich 
Heimlich Motor Co. 
Long Branch, N. J. 


Oliver D. Joseph 
Oliver C. Joseph, Inc. 
Belleville, Illinois 


W. N. Neff 


Nick Neff Tire & Mtr. Co. 


Fremont, Nebraska 


T. E. Deakins 
Deakins Motor Co. 
Johnson City, Tenn. 


Nave Iniicar 
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-ROISSUED DECEMBER 20, 1950 





An Invitation --and An Assurance 


I invite all authorized Chrysler-built motor 
vehicle dealers, large and small, to join this 
new association—dedicated to be an addi- 
tional constructive force in our great auto- 
mobile industry, and with the car and truck 
owning public. 


I assure each of these dealers that every 
basic requirement hundreds of thoughtful, 
experienced, fair, factory-authorized fellow 
dealers have been able to foresee, in the 
nine-month formative period prior to formal 
incorporation, has been included in this new 
group’s charter registered December 20, 
1950. A few highlights covered by that 
charter appear on these pages. More are 
covered in Report XIV, mailed to Chrysler- 
built motor vehicle dealers, in general, De- 
cember 23rd. 


The great potential usefulness of this new 
organization—to its membership; to Chrys- 
ler Corporation; to other automotive asso- 
ciations, state and national; and to the 
general public—can only be appreciated 
when measured against the background of 
accomplishment by the entire car and truck 
industry and by the need for further ad- 
vancement of the entire industry in the 
future. 


The 45,000,000 cars and trucks today on the 
highways of the U.S.A. emphasize the mira- 
cle of production performed in less than 50 
years by the factory management of Ameri- 
ca’s car and truck producers. Lately mil- 
lions of men who—by hand, heart and head 
—actually produced these cars, have found 
a factory-employee voice at management’s 
elbow in each producing plant. Until now, 
the voice of the 44,000 dealers who sell and 
service these new cars has seldom been 
heard at their respective factories—because 
there was no formal way in which the col- 
lective voice of dealers in any one make of 
car could present a considered and united 
group of ideas or opinions to a particular 
vehicle builder. 


As of December 20, 1950, more than 10,000 
motor vehicle dealers of Chrysler Corpora- 


tion, and its four car and truck producing 
divisions, do have such a voice. There are 
approximately 10,000,000 Chrysler Corpora- 
tion vehicles now in use in the U.S.A. A 
large portion of these are serviced by the 
Chrysler, DeSoto, Dodge, Plymouth dealer. 
Average dealer has close to $100,000 of his 
own money invested; and serves an average 
of 1,000 owners whose car he is ideally 
equipped mechanically and by training to 
maintain. To many of these 10,000,000 car 
owners the Chrysler dealer represents the 
Chrysler Corporation. And these dealers 
have a total investment of something like 
ONE BILLION DOLLARS—made effective 
by about 160,000 dealer employees. With 
540,000 people in their families, their morale 
—their feelings toward dealer and factory— 
is a big factor in public relations at grass- 
root level, not only for Chrysler Corporation 
and the futures of its factory employees, 
but also for strengthening confidence in the 
American free-enterprise way of life. 


This new group’s work does not conflict 
with programs of any other trade associa- 
tion or activities of any dealer-factory coun- 
cil group. The new group reflects the ideas 
and problems from potentially 10,000 deal- 
ers—through elected representation from 
all states—to the particular Chrysler Corpo- 
ration factory and back to the dealer on 
matters pertaining to one make of car— 
Chrysler, DeSoto or Dodge, with Plymouth 
being of interest to all. 


Until now, there never has been such a 
potentially powerful instrument ready for 
use by any and all Chrysler Corporation 
plants—for the ultimate welfare of their 
stockholders, employees and management; 
for their dealers’ sales and service develop- 
ment, financial stability and employee wel- 
fare; and for highest car-owner satisfaction 
reflecting high dealer and dealer-personnel 
morale. 


There is no nourishment in negatives. This 
new dealer group stands for positive, con- 
servative, constrictive programs and ac- 


tions. It not only represents the BIGNESS 
OF SMALL BUSINESS—but exemplifies 
bigness of ideas. Its mission is to make 
itself and each of its members INFORMED, 
ARTICULATE, VOCAL AND ENTHUSI- 
ASTIC about what is needed to preserve 
development by dealers up to now. And its 
method of operation is designed to be fair 
to factory, big dealer, small dealer and car 
owner. This new group is pledged to co- 
operate with other existing trade associa- 
tions and with dealer councils. 


The sliding scale of dues (listed below) 
shows how a few cents per car per year will 
give the smallest member-dealer every bene- 
fit the largest member-dealer enjoys. The 
present Officers and members of the Board 
of Governors include little as well as big 
dealers—of all Chrysler-built motor vehicles 
from various parts of the U.S.A. And in the 
near future, a three-dealer in-line group 
from each of the 48 states and District of 
Columbia—planned to be effective in 12 
months—will then give an ideal Board of 
Governors of 147 leaders—small dealers and 
big. They in turn will establish, at state 
and national levels, policies reflecting the 
needs, problems and hopes of as many as 
10,000 loyal dealers. | 


Join this constructive group today. You 
need it—the automobile industry needs it 
—and it needs you! 


Dick P TICE President 


Chrysler - DeSoto - Dodge - Plymouth Dealers 
Ass'‘n., Inc. 
2011 No. Harwood — Dallas, Texas 
P. O. Box 125 Ph: RA-6602 





APPLICATION FOR MEMBERSHIP 


This Application 
and your check 


MAIL TODAY | 












al’ Ielention lo Jou 
Die 


CHRYSLER - DESOTO - DODGE - PLYMOUTH DEALERS ASS'N., INC. 
P. O. Box 125 — Dallas, Texas 


| 

! 

! 

| 

| 

As a Factory-Authorized dealer selling and servicing motor vehicles produced by Chrysler Corporation | 
and its manufacturing divisions, I hereby apply for membership and attach my check for dues for | 
1951 on the following basis—including my Plymouth and truck sales: | 
$ 15 — based on my sales at retail of 49 or less vehicles in 1950 l 

25 — based on my sales at retail of 50 to 99 vehicles in 1950 | 

100 — based on my sales at retail of 100 to 199 vehicles in 1950 ; 

150 — based on my sales at retail of 200 to 299 vehicles in 1950 \ 
I 

| 

! 

| 

| 

I 

| 

| 

| 

| 

J 


300 — based on my sales at retail of 300 or more vehicles in 1950 
Less credit for §............ contributed to CCDA in 1950. 
Amount of Check: 6......... Signature: ............. 
Date of Application: .......... ..1951 Firm Name: apenas 
ee Fo lcsaduistasent tet MEM Gio sku cieiecanonice ee 
Pramenines Teenleralhiy (Wake Of GO OF CRON D S anni. cincesiccesccciccicessennesenscesneccenesessnenspanaunn 
Nearly 2,000 CCDA Members Already Have Indicated Intention to Join! 
OUR GOAL: — 5,000 Members This Year! — BE ONE IN 751! 
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Service and Used Car Reconditionin 


A Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 
America’s 40 Million Motor Vehicles and A ppearance-Condition 5 Million Used Cars Annually 





Survey Shows Great Influence .. . 





ervice Key to Sales 


a." great influence that the sale 
of new cars has on dealer serv- 
ice operations, and the need for 
better service department manage- 
ment, are pointed up in a survey of 
one million repair orders each 
month for the past 10 years. 

A review of the figures also re- 


veals how service revenue has 
slipped in the past decade. 
Major repairs, for instance, 


have dropped back to approxi- 

mately the level of 1941, the last 

prewar year. Body work has 

steadily slipped from its 1941 

peak in the 10-year period. These 
two services represent the high- 
est profit work in the franchised 
dealer’s repair shop. 

Lubrications and oil changes, 
however, now are at a 10-year peak, 
and dealers during the past three 
years have sold the largest number 
of items per repair ticket of any 
years during the decade. 

Minor motor work, which takes 
in adjustments and tune-ups, is 
also back to about the 1941 level, 
according to the figures for the 
period. 

During this 10-year span car and 
truck registrations have increased 
from approximately 34,000,000 to 48,- 
000,000, or nearly a 50 percent gain. 

* * - 

DMITTING that the industry 
+has had to service the great 
bulk of new vehicles produced since 
the war and that cars of under 
three years take much less repair 
work than older cars, the figures 
show that car and truck dealers 
have given repair work the “cold 
shoulder” to an alarming degree. 

The greatest sale of replacement 
parts and customer labor normally 
comes from cars in the three to 
nine-year old group. But with no 
five to nine-year cars in the re- 
placement parts picture, because no 
cars were built from 1942 to 1946, 
the “low end” year cars are now 
represented by cars now nine to 12 
or 14-years-old which would have 
been considered “junkers” in 
normal prewar years. 

Now, due to the economic situ- 
ation where new or late model 
used cars are priced out of reach 
of the low income group, these 
older cars are a constant source 
of revenue to the dealer who is 
service minded and who is en- 
deavoring to maintain a high 
absorption. 

Average service revenues per re- 
pair order are down, while number 
of items per ticket is up. Sales of 
low-profit items are up and the sale 
of minor motor, major motor, brake 
reline and body work has shown a 
steady decline for the past three 
years. 

Yet, dealers today are faced with 
higher overheads and labor costs 
than at any time in automotive 
history. And their net profit on 
service is down approximately 10 
percent from what it was in the 


ing on repair orders in franchised 
dealers’ shops. 


[early war years, according to a 

good authority. 
+ 

HAT then is the answer to the 
dealers absorption problem? 

Better salesmanship and better 
management in the repair shop 
seems to be the only answer that 
will help the majority of dealer- 
ships. It means that the dealer him- 
'self will have to give the service 
and parts department some direct 
and close supervision. 

A review of the figures which 
show the percentage of times that 
each department's work appears on 
the total number of repair orders, 
and comparing the change in work 
done during the war's high service 
profit years and today, will give 
most dealers food for thought. 

Lubrication work reached its 

10-year peak in 1950 when it rep- 
presented an average of 32.7 per- 


cent of the service items appear- 


4 + 
was 1946, when only 18 percent of 
the tickets carried a grease job. 
|But 1946 was one of the high serv- 
ice-profit years for most dealers. 
|Lubrications appeared on 31.5 per- 


pre-war year of 1941. 

Oil sales by franchised auto deal- 
ers are now at an alltime high. Oil 
sales now appear on 23.5 percent of 
all repair orders. The low year dur- 
ing the past 10 for oil sales was 
1942 when it appeared on but 14.3 
percent of the tickets, compared 
with 16.7 percent in 1941. 


* . 


7ASH and polish reached 10-year 
peak in 1948 when this item 
appeared on 10.4 percent of all 
tickets. In 1949 and 1950 it repre- 
sented 10 percent; in 1941, 8.9 per- 


(Continued on Page 66, Col. 1) 





Management Must Set 
Pace on Courtesy 


“Customers Who Consider Our Servicemen 
courteous Should See The Manager.” 
* 


Dis- 


The above sign, which hung in a distributor’s service 
department, was reprinted by a trade paper and is sup- 
posed to be “funny.” 

Perhaps it would be more correct to say, in many 
dealerships: “Customers Who Find The Manager D‘s- 
courteous Should Make It a Point to Talk to the 
Mechanics.” 


* 


* % % 


Courteous treatment of customers is one of the 
major duties of management and, if management 
doesn’t stress that customers should be met with 
courtesy, it is certain to be reflected in the attitude 
of the entire service organization. 

* 


* * 


Proper treatment of customers is management’s re- 
sponsibility. If management is not continually on the job 
checking the attitudes, the approach and the handling 
of customers in a business, then only management can be 
to blame for the attitude that the public has for the 
business. 

Just because the owner is courteous and attentive in 
the comparatively few times he comes in contact with 
customers—especially service customers—is no guarantee 
that the same courteous attention to owners is being 
given by the rank and file that work for him. 


* 





* * 


A large part of the job of “rolling up his sleeves 
and getting back to work” that the owner or manager 
of a franchised dealership must do, is to check con- 
stantly on the small things that irritate his customers 
and eliminate them from his organization. 


* * 


And now is none too soon to begin doing that checking. 


* 


‘ ; . | 
The low year in lubrication sales 


cent. Wash and polish dropped to | 


Backshop 


--+- by Jack Weed 


“AS YOU read this week’s explo- 
'+% sion from my tired and badly- 
battered writing machine, I'll be 
pounding out mv stuff from an 


|hotel in Miami Beach, looking out 
lacross the steel-green waters 
toward the deeper blue of the Gulf 
Stream—or so the hotel advertising 
says. 

And I'll be thinking of you fellows 
| who didn’t come to the NADA con- 
vention this year—especially those 
of you who stay up in the land of 
ice and snow. 

I'll be thinking of you because 
the dealers who made reserva- 
tions to come down here this year 
to have a good time are wonder- 
ing what it is all about right now. 
Confusion is running rampant, 
and dealers are trying to figure 
out what is going to happen to 
them before the year is out. 

We can't tell you or them very 
|much, except that present indica- 
tions are that we will have cars 
and trucks to sell. There is no 
doubt that there will be plenty of | 
vehicles to peddle in the first six 
months of 1951. From our present 
“sit” it looks as if dealers may get 
jabout 75 to 80 percent as many 
cars in the first quarter as they got 
|in 1950's last quarter, and from 50 
to 75 percent as many cars for the 
|second quarter-—providing the com- | 
panies don’t run entirely out of} 
one or more of the scarce materials, | 
such as copper. It would be kinda 
| tough to sell a car without a radia- | 
|tor—and the engineers have not 
|been able to develop a workable 


|substitute for a copper radiator. 
‘ * * 


* 


| Not Excited 


| JVERSONALLY, I can't get too ex- 
|4 cited about any drastic cuts in 
|the truck end of the business, re- 
gardless of how short materials 
may get. Not only are we short of | 
| transportation equipment now, but 
the added load of defense orders is 
going to throw an even larger bur- | 
{den on our on-rubber transporta- | 
|tion fleet. And you can’t ask farm-| 
ers to grow more foodstuffs if they 
don't have something in which to| 
haul it to market or to the shipping | 
point. Besides, the farmer has a/| 
very vocal lobby in Washington 
that has always made itself heard. 

From the depths of my crystal 
ball, I see dealers again getting 
an “easement” sufficiently long to 
get their house in order to 
weather any storm that may 
come along around the middle of 
the year. 

And that to me means getting 
capable management in their serv- 
ice and parts departments and 
getting their shops equipped with 
the necessarv labor-saving and di- 
agnosis machines, so that they can 
turn out two or three jobs in the 





Are You Getting Your Share in Shop? 


[PR ANCHISED dealers continue to 

get the service work from the 
majority of new and_ used-car 
owners in both major and minor 
repairs, according to the latest sur- 
vey by Crowell-Collier. 

Corner filling stations continue to 
get the largest percentage of lubri- 
cations by far, despite the fact that 
lubrications now appear on more 
dealer repair orders than any other 
departmental work. 

The value of service to retail 


auto sales is shown by the fact 
that 62 percent of all owners who 





tronize auto dealers for major re- 
pair work, while only 18 percent 
| 80 to the independent, 2 percent to 
| the filling station, and 3 percent do 
| their own work. 

« « 
N MAJOR repairs on used cars, 
the dealer from whom the car 


had their cars serviced regularly 

by the selling dealer, intended to 

again buy the same make. Only 

49 percent of those who had serv- 

ice done in another shop or were 

dissatisfied with a dealership’s 
treatment expected to buy the 
same make. 

On major service work and with! 
owners who bought their cars new, 
62 percent go back to the dealer 
from whom they bought the car, 
| while 14 percent go to some other 
|car dealer, the survey shows. Thus 
76 percent of new-car owners pa- | 
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Service Highlights 


Pages 58-62 
Page 29 


New Products case 
Non-Poisonous Exhaust . 





was bought is patronized by 21 per- 
cent of the owners, and other deal- 
ers by 18 percent, for a total of 39 
percent. Independent garages got 
36 percent, owner's own work rep- 
resented 21 percent, filling stations 
3 percent, and other sources the 
remaining 1 percent. 
For adjustments and tuneups, 
57 percent of the owners of new 
cars went to the selling dealer, 
and 12 percent went to other 
dealers, for a total of 69 percent. 
Independent shops got 18 percent, 
1) 


‘(Continued on Page 6%, Col 





same time and space it takes to 
turn out one now. 

With their higher overheads.—and 
[the laxity that has crept into so 





cent of the repair orders in the |ocean-view room at the Surfside|many dealer operations during the 


| past few years—dealers will have to 
give special attention to this prob- 
lem of staying in business from 
|their service and used-car sales, if 
they want to stay healthy. 


Reconditioning 

GOOD place for many to start 

conditioning their entire organ- 
jization for the uncertain period 
ahead is to dive right into the re- 
tailing of their used stuff at a 
profit right now. Learn how to re- 
condition it economically, yet 
thoroughly, so that every piece will 
bring the top dollar. 

There are sO many new condi- 
'tioning products available today 
‘that even an amateur can do a 
fairly presentable job the first time 
he tries. A little practice can make 
a “dog” look like clean merchandise 
at a very low cost. It’s going to take 
that kind of transformation to 
bring the high dollar on a lot of 
stuff that is on the lot now—and 
which will be coming on the lots 
for the next two or three months. 

Dealers also should give their 

parts departments a thorough 

(See BACKSHOP, Page 68, Col, 3) 


Drawing Jan. 11 
For 1951 Pacific 
Jobber Show 


SEATTLE. With the drawing 
for exhibit space Jan. 11, the 1951 


| Pacific Automotive Show, to be held 


here in the Civic Auditorium Mar. 


| 21-24, will enter its final planning 


stage according to A. J. Thompson, 
show president and general man- 
ager of Piston Service, Inc., Seattle. 

“Everything points to a show of 
tremendous importance and inter- 
est to the western states automo- 
tive service industry,” said Thomp- 
son. 

“Indications are strong that our 
industry has before it a job greater 
than anything it has ever tackled 
or had thrust upon it,” he declared. 
“Defense preparations are certain 
to cut seriously into new vehicle 
production, and the motoring pub- 


|lic is going to find it necessary to 
| keep vehicles now on the highways 
‘in excellent repair. This means a 


big job for all in the service field, 
from manufacturer to wholesaler 
to retailer and repairman.” 

That the task of keeping vital 
motor transportation rolling is even 
greater than it was during World 
War II is emphasized by Thomp- 
son, who points to the fact that the 
nation 's car-truck population in 
1941 was 34,734,419 and by the end 
of 1949 it had surged to 44,670,588 
and the figure is even higher now, 
following 1950's record - breaking 
production of new vehicles. 

“The greatest gains, percentage- 
wise, have been staged in the west- 
ern states,” Thompson adds. “This 
heightens the importance of the au- 
tomotive service industry in these 
11 states, making the Pacific Auto- 
motive Show one of the truly great 
shows of the industry.” 

To help impress the western 
trade with the importance of the 
forthcoming show, every sponsoring 
wholesaler is being given a placard 
| (approximately 9 by 6 inches) signi- 
| fying his sponsorship of the show. 

Sponsoring wholesalers will be 
given show admission tickets, in 
any quantity desired for distribu- 
tion to their customers. 
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‘Non-Poisonous Exhaust’ 


Device Said to Puri 
Replaces Conve 


By Norman Shigon 
Staff Correspondent 
WAYNE, Pa.—A petroleum scien- 
tist here has developed a device 
aid to purify the carbon monoxide 
sas which comes from an exhaust 
of an automobile engine. 


The device, when it comes on 
the market for cars soon, will be 
easily connected to an engine in 
place of the conventional muffler, 
said Eugene J. Houdry, the in- 
ventor. 


fy Carbon Monoxide 
ontional Muffler 


which do not require high-grade 
| gasoline, by about a dozen manu- 
| facturers, he said. The Ford plant 
in Chester, Pa., uses the new 

exhaust on its fork-lift trucks, 

and the Fisher Body division has 
ordered some for the same pur- 
pose, Houdry said. 

The catalytic exhaust weighs ap- | 
| proximately 25 to 30 pounds, and 
|it is supplied with the necessary 
| Supports and brackets. The effi- 
|ciency and safety of its operation 
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‘Escalator’ Car Lot— 
Frank Yenko, Chevrolet dealer at Bentleyville, Pa., used a bit of imagination to convert a| of the bearing. Embedability is the 
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| Absorptive 
Engineers Told Bearings 


Need ‘Softness’ 

NEW YORK.—Designers of au- 
tomotive engine bearings must 
strike a balance between strength 
jand softness, a General Motors 
|Research engineer reported to the 
|American Society of Mechanical 
Engineers. 

Arvid E. Roach of GM Research 
Laboratories explained that “soft- 
| ness,” which engineers define as 
|embedability, permits microscopic 
labrasive particles to be absorbed 
|by bearing surfaces without caus- 
|ing damage to the shaft or failure 





The invention, which renders ex-|iS guarded by a pyrometer which | hillside property into the attractive tiered used-car lot pictured above. The varying levels| ability of a bearing surface to 


haust gases non-poisonous and 
odorless, achieves its goal through | 
the use of a catalyst, which is a| 
chemical that combines continu-| 
ously with another substance to 
speed up a reaction. The catalyst | 
in this case consists of platinum 
plus a number of other elements. | 
It combines with the exhaust gases, | 
and aided by sucked-in fresh air, | 
transforms the carbon monoxide 
into harmless carbon dioxide. 


| 
Houdry, through Oxy = Catalyst | 
Mfg. Co., has perfected the device | 
for engines using unleased gasoline. | 
Most petroleum refiners add lead to} 
gasoline to boost octane ratings. 
However, Houdry reveals that he 
has developed a version to handle 
the fumes from leaded gasoline, 
and that the tests have been highly 
encouraging. 
The new exhaust has been put 
on industrial fork-lift trucks, 


75 Percent Fail 
Saskatchewan 
Safety Checks 


OTTAWA.—Less than 25 percent 
of the motor vehicles checked in a 
Saskatchewan safety campaign 
were found safe for driving. Re- 
sults of survey by provincial au- 
thorities show that only 1,103 of 
4,553 vehicles tested were given 
O.K. stickers. 

Chief defect was reported to be 
faulty brakes, with headlights the 
second most prevalent. Other de- 
fects were faulty emergency brakes, 
steering mechanisms and tail lights. 

Less than half of the taxis tested 
were found to be O.K. About one- 
third of all 1949 models passed, 
while almost 50 percent of the 1950 
models came up to standard, More 
than 25 percent of the vehicles 
older than 1942 were able to get 
O.K. stickers. On the new models 
the defect was usually a matter 
of unequal braking, which might 
cause the vehicle to swerve or 
overturn in the event of an emer- 
gency stop. 

The next most frequent defect | 
in new vehicles was headlights, | 
with officials saying that incorrect 





aiming of powerful lights is a 
major cause of accidents. 
In older model vehicles, faulty 


hand brakes and leaks in the hy- 
draulic brake system were common. 


I-H to Construct 


Depot in Oregon 


PORTLAND, Ore. — Interna- 
tional Harvester has announced the 
awarding of all major contracts for 
construction of a new service parts 
depot here. It will be located in 
suburban Milwaukee, adjacent to 
its new general sales plant, but will 
carry parts for both the motor 
truck divisions and the general 
sales divisions. 

The announcement was made 
jointly by J. T. Sullivan, Portland 
motor truck division manager, and 
H. W. Berry, sales manager of the 
general sales division. The two said 
in a joint statement that the new 
project will cost $1,000,000 and will 
be similar to nine other depots the 
‘company has established through- 
out the U. S. 





Intrastate Truck Rates 


Up 10% in Tennessee 

NASHVILLE, Tenn.—The Ten- 
nessee state railroad and public 
itilities commission announced its 
approval of intrastate motor freight 
ind bus rate increases of about 
0 percent. 

The carriers had applied for the 
ligher rates on the grounds they| 
vere necessary to compensate for | 
ncreased operating costs, 


is installed on the instrument panel 
or dashboard. When the tempera-| 
ture is in the indicated “safe| 
range” the catalytic exhaust is 
operating satisfactorily. 

The pyrometer also measures the | 
air-fuel ratio of the engine, thus! 
enabling the operator to keep a| 
constant check on the efficiency of 
the engine. High temperatures in- | 
dicate rich mixtures—excessive fuel | 
consumption—or that the engine | 
is burning excessive oil. | 

The catalytic exhaust imposes | 


Efficiency 
Make YOUR 


provide a distinctive appeal, particularly when framed by brilliant lighting at night. 


no more back pressure on the | produces about one cubic foot of | 
minute 

rate a 

| horsepower engine will make the | 


engine than the standard 
fler, Houdry said, 


catalyst itself is very 


However, for maximum efficiency 


it is recommended that 


catalyst be replaced every 3,000 


hours of operation. 


muf- 
Its housing is 
constructed of pressed steel box 
sections bolted together and the 


Is Essen tial to 


SHOP MORE 
with 


carbon monoxide per 
horsepower. At that 


atmosphere in a closed-up 


stable. | 


car garage poisonous within 
the | Minutes. 
Catalytic exhausts 


of | 


for fork-lift 
trucks are being produced by Yale 
Experts estimate that an engine! and Towne Mfg. Co., Wayne, Pa. 


tolerate abrasives. At the same 


~|time, he said, improving embeda- 


bility of a bearing surface tends 
to reduce a_ bearing’s fatigue 
| Strength or durability. 

The fact that motorists rarely 
jexperience bearing failures nowa- 
|days, Roach declared, “is a tribute 


five | to the care by manufacturers in 


jinsuring that microscopic dirt, 
chips, grinding particles, core sand, 
etc., are thoroughly cleaned from 
an engine before it is placed in the 
customer's hands.” 
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CURTIS 








AIR COMPRESSORS 


(Electric or Gasoline Motor Driven—vertical or 


horizontal tank mounted.) 


Curtis compressors are ruggedly built for long, 


efficient operation. 


Hydraulic 


Car Washers 
(300 Pounds Pressure) 


For better and faster 
car washing, every 
shop needs this mod- 
ern equipment. More 
cars are washed per 
day — more profits 
for you. 





All Curtis Automotive Service Equipment is 
precision made from top quality raw materials 
— and there is built in 97 years of manufactur- 


ing “know-how.” 





‘SERVICE 


AUTOMOTIVE 


EQUIPMENT | 





Full-Hydravlic TWO-POST LIFT 


Provides complete accessibility 





Compressors 
Auto Lifts 


Car Washers 


City. coccccerese 


CURTIS PNEUMATIC MACHINERY DIVISION 
k of Curtis Manufacturing Company 
1976 Kienlen Avenue, St. Louis 20, Missouri 
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for faster, better work by your 
mechanics. 


Rotating Auto Hoist 


Free wheel or roll-on! 


A-51-1 


Air | am interested in items checked: 5 


.» State . 











30 





Sales Sources Tighten 


Need to Aim Appeal at Upper Income Group 
Seen in Post Survey 


PHILADELPHIA. 
you-go defense program requires|more and more apparent as the 
that sales effort in the new-car|nation’s wealth is earmarked for 
market be concentrated in the|the vast rearmament program. 
upper half income group. “High ticket purchase items 

Donald M. Hobart, research such as new cars will be brought 
director of Curtis Publishing Co., by fewer and fewer people in 
made this statement in releasing the lower income groups, who al- 
@ comprehensive new survey of ready are struggling with higher 
the passenger-car market just prices of such items as food and 
completed by The Saturday Eve- clothing” he said. 
ning Post. | The survey shows that all cars 


The nationwide study emphasizes |bought new, . 76.5 percent 





that the market opportunity for)?! , 
selling new cars to upper half in-|ilies and 23.5 percent by lower half 


come families is more than three | families. Even in the case of used 
times greater than to lower half|¢@rs, upper half families provide 
families. The report defines upper |the greatest sales opportunity, for 
half families as that 50 percent 54-4 percent of used cars are owned 


with incomes above the median. 


Hobart pointed out that Regula- 
tion W, coupled with heavily in- 
creased income taxes, will reduce 
even the existing number of fam- 
ilies in the lower income brackets | 
who heretofore were buyers of new 
cars. The sharpened selectivity of 






Rootes Motors 
Checks Canadian 


Driving Problems 


QUEBEC.—In line with Rootes | 
Motors policy of on-the-spot stud- 
ies of driving conditions, a four-ton | 
demonstration and lecture vehicle 
from the United Kingdom rolled 
into this city last week. The vehi-| 
cle is under the direction of S. H. 
Turner, senior service engineer, | 
manufacturing division of Rootes 
Group, Coventry, England. 


Turner is on a coast-to-coast Ca- 
nadian tour to assist local distrib- 
utors and dealers in the develop- 
ment of their service methods on 
all Rootes Group vehicles. They 
include Hillman, Humber, Sunbeam- 
Talbot and Commer and Karrier 
trucks. 

Turner’s headquarters is a Com- 
mer truck, with an extra-long chas- 
sis and special body. This specially 
constructed vehicle contains his of- 
fice and a showroom which carries 
sectional units of Rootes vehicles. 
The showroom is appointed with 
comfortable furniture. 


Montreal Depot 
Planned by Ford 

MONTREAL.—A $1,000,000 parts 
and accessories distribution depot 
will be built on Cote de Liesse Rd. 
here by Ford Motor Co, of Canada, 
President Rhys M. Sale has an- 
nounced, The new depot will serve 
most of Quebec and parts of east- 
ern Ontario. 

Construction will begin about the 
end of January and completion is 
planned for sometime in 1951. 

The depot will occupy a 10-acre 
site. It will be a one-story steel 
frame and brick building measur- 
ing 240 feet by 300 feet, providing 
72,000 square feet of floor space. 
About 75 people will be employed. 












Blomberg Awarded 


E. M. Krotine jr. and William R. 
Stalling, Pontiac factory represen- 
tatives, were hosts at a dinner in 
honor of employes and guests of 
Harry’s Cadillac Co., Asheville, N. 
C, At the dinner the “better dealer” 
award was made to Harry Blom- 
berg, president of Harry’s Cadillac 
Co, Guests included Mayor Clar- 
ence © Morgan of Asheville. 





Mast-Foos Again Gives 


150 Cars to Workers 

SPRINGFIELD, O.—Employes 
of Mast-Foos Mfg. Co. received 
150 new cars again this Christ- 
mas to replace the ones given | 
them last year, Dallas E. Wins- 
low, president, announced last 
week, 

Winslow was an auto dealer 
in Flint at one time, The cars 
are given to the workers, but | 
the company retains the titles. 

“We find this system of pro- 
viding reliable employes with 
new cars keeps them in a pleas- 
ant mood. As a result, they give 
us their best,” Winslow said. 












The pay-as-|the market, he added, will become | ditions this figures may reach 65 


lexpected to reach 40,000,000 this 


are | 
| brought by upper half income fam- | 
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by upper half families, compared | 
with 45.6 percent by lower half | 
families. 

With regard to the future poten-| 
tial market for passenger cars, the | 
study points out that at present 61.4 
percent of total U. S. families own 
cars, and by 1953 under normal con- 


percent. 
Passenger-car registrations are 

year, and if the same rate of in- 

crease in the past few years con- 


|tinues without being affected by 


curtailment in production and by 
credit limitations, registrations for 


11953 would be about 48,000,000 cars. 


Another indication of the se- 
lectivity of the market, Hobart 
said, is that studies show that 68 
percent of the total annual pas- 
senger car mileage is by car own- 
ing families in the upper half 
income group. 

The increase in number of cars 
will naturally result in an “ever in-| 





All of Hamrick's Salesmen Win Ford Award— 


Every member of the sales staff of Hamrick Motor Co., Greenwood, Miss., qualified for 
Ford 500 pins, the first to do so in the Memphis district, according to Flowers Hamrick 
owner. Left to right: H. C. Davis, car sales manager, Memphis; Flowers Hamrick jr., R. V 
Porter, Hamrick, Curtis Allen, Bob White, Dan Brewer, and Tommy Williams, Ford's Memphis 
zone manager. Flowers jr., Porter, Allen White and Brewer won the citation. 


creasing need and demand for ade- | added, citing evidence that gasoline 
quate service,” Hobart pointed out.|consumption per passenger car has 
Also, automobile vehicles are being|increased from 709 gallons in 1948 
used more than ever before, he/|to 731 gallons for 1950. 


““Head-On”°’ 
CARBON BLASTER 





DEVELOPED IN COOPERATION with Oldsmobile engi- 
neers, the Kent-Moore “Head-On" Carbon Blaster represents 


a revolutionary new approach to the long-standing problem 
of engine carbon removal. While present production capacity 
is devoted to meeting the requirements of Oldsmobile 
dealers, adaptations of the machine for blast-cleaning 
other types of engines will be ready for general distribution 
in the near future. 
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27% Gain Over Like °49 
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Intercity Freight Volume Up 


WASHINGTON. — The American | of 


that the volume of tonnage trans- 
ported by Class I intercity motor 
carriers of property in the third 


quarter of 1950 climbed 27.2 per-|ering the operations of 1,406 inter- | 


cent above the volume hauled in 
the third quarter of 1949 to estab- 
lish an alltime third-quarter record. 

This marked the fifth succes- 
sive year that a third quarter 
gain has been made over the pre- 
ceding year, the ATA pointed out. 
The total volume transported in 
the third quarter of 1949 increased 
6.6 percent over the third quarter 
of 1948, 

The third quarter record followed 
the establishment of alltime highs 
for the first and second quarters 


Here it is . . . the BIG news of the year in automotive 
service equipment! A completely new and modern method 


last year, 


ters of 1949, respectively. 
Based on preliminary figures cov- | 


Electric Storage Battery | 


‘To Expand Plants 


CRESCENTVILLE, Pa.—A $5,- 


| 000,000 expansion program is under 


way at the Electric Storage Battery 


be completed in 1952. 


field, Conn. 


of engine carbon removal that provides quick effective 
means of eliminating detonation and improving engine 
performance and operating efficiency! 


It’s the Kent-Moore “Head-On” Carbon Blaster . . . so 
amazingly unique in concept, yet so basically simple in 
principle that it should actually be seen in use to be fully, 


completely appreciated! 


OPERATES BY AIR PRESSURE! USES “BLAST” RICE AS CLEANING AGENT! 


Yes, operated solely by air pressure, this revolutionary 
new piece of service equipment blasts a steady stream of 
specially processed hard rice grains through the spark plug 
ports into closed combustion chambers. Ricochet action of 
rice within the sealed chamber chips off objectionable 


carbon deposits. Then constant air pressure from the rice 
feed line forces carbon, rice and residues 
out through a return hose back to the 


Carbon Blaster. No fuss, no 


bother at all! And it does the entire job 
quickly, easily, thoroughly, without re- 
quiring dismantling of the cylinder head. 


HERE'S PROOF OF POSITIVE RESULTS! > 


This photograph clearly illustrates the 
remarkable effectiveness of the ‘“Head- 
On” Carbon Blaster. The combustion 
chamber at right is heavily coated with 
carbon after 11,000 miles of operation, 
while the adjacent chamber at left has 
been thoroughly cleaned by the blast of 
specially processed hard rice grains. 
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when the carriers|city common and contract carriers 
Trucking Assns, reported last week showed gains of 19.1 and 24.5 per-|with a total volume of 51,113,654 
cent over the first and second quar-|tons of intercity freight as com- | 
pared to 40,172,039 tons in the same | 
the ATA truck-| 
loading index for the third quarter, 
using the like quarter of 1941 as 


period of 1949, 


100, rose to a record 220. 


1938—57 1942—109 1946—121 
1939—71 1948—117 1947—138 
1940—77 1944—114 1948—162 
1941—100 1945—110 1949—173 

1950—220 





SPECIALLY PROCESSED hard grain rice is used as an effective 





ithe same period of the previous) - - 
The company is also undertaking | year. The increases ranged from a 
a $1,000,000 improvement program|low of 16.4 percent in the North- 


in its auto battery plant at Fair-| western region to 32.9 percent in 
the Central region. Other increases|19.2 percent; Southwestern, 27.3 


Middle 
Southern, 


Atlantic, 
26.9 percent; 





cleaning agent by the Kent-Moore “Head-On" Carbon Blaster 


PROPER POSITION of valves 
and piston is assured by special 


Cylinder Indicator Gauge. 


RICE FEED nozzle enters the 


combustion chamber 


closed 


through the spark plug port 


See an actual demonstration at the N. A.D. A. Show... or write for full details. 


Kent-Moore Organization, inc. 


Engineers and Manufacturers of Special Automotive Service Tools and Equipment 


Executive Offices: GENERAL MOTORS BUILDING + DETROIT 2, MICH. x FACTORIES AT JACKSON, MICH. % REPRESENTATIVES IN PRINCIPAL CITIES 





| Lowrey Motor in Many, La.— 

Lowrey Motor Co., Many, La., 
| Manager and partner in the business, Bob Lowrey, has been Chevrolet dealer in Many for 
| 12 years. He previously worked in Lowrey Motor Co., of Mansfield, La.. a Chevrolet dealer- 
All regions showed increases for | ship owned by his father, J. W. Lowrey, J. W. Lowrey jr. and himself. This family has held 
plant here. The work is expected to|the third quarter as compared to| Chevrolet dealerships since 1925. 





oa Sanaa 
Be aint 


has completed its new and modern brick building. The 


were New England, 26.8 percent; | percent; Rocky Mountain, 28.3 per- 
28.7 percent;|cent, and Pacific, 16.7 percent. 


All of the 10 commodity groups 
showed increases in tonnage over 
the third quarter of 1949, These 
increases ranged from 7.7 per- 
cent for carriers of film and as- 
sociated products to 60.5 percent 
for carriers of heavy machinery. 
Other increases: general freight, 
34.6 percent; household goods, 18.2 
percent; liquid petroleum, 14.6 per- 
cent; refrigerated liquids, 30.4 per- 
cent; refrigerated solids, 28.3 per- 
cent; agricultural commodities, 9.1 
percent; vehicles, 21.5 percent; 
building materials, 18.6 percent, and 
(all others, 24.7 percent. 

In the third quarter of 1949, two 
of the 10 groups, heavy machinery 
and refrigerated liquid products, 
|experienced declines of 23.3 and 2.7 
|percent, respectively. Increases 
ranged from 1.6 percent for film 
and associated products to 53.7 per- 
cent for vehicles, 

Tonnage moving in common 
| Carriage increased at a relatively 

higher rate in the third quarter 
of 1950, compared to the same 
| period last year, than did that 
moving under contract. The for- 
mer increased 28.2 percent while 
the latter increased 21.2 percent. 


The portion of total tonnage mov- 
jing in common carriage increased 
from 85.8 percent in the third quar- 
ter of 1949 to 86.4 percent in the 
|third quarter of 1950. 


| Ladies Choice 
Gals Prefer Car Salesmen 


For Desert Islands 


LOS ANGELES. — Girls would 
\like to be marooned on a desert 
island with a car salesmen more 
| than any other type of man. 


At least that was the result of a 
survey made at a party attended 
by 300 gals, according to Pat 
Barnes, of Firestone Tire & Rubber 
Co. 

So by next summer, perhaps all 
the auto salesmen in the country 
|will be taking ocean voyages—just 
|to see if the survey was correct. 

Next on the “favorite” list were 
|liquor salesmen, followed by doc- 
tors, advertising men, gas and oil 
|salesmen, taxi drivers, tire sales- 
|men, barbers, real estate salesmen 
|}and cow punchers. 

Laging way behind were news- 
| paper men, attorneys and bankers. 





| 





Plastics Engineers 
To Meet Jan. 18-20 

ATHENS, O. — The Society of 
Plastics Engineers announced from 
|its headquarters here that its sev- 
|enth annual national technical con- 
ference will be held Jan. 18-20 at 
the Hotel Statler, New York. 

The announcement said that an 
integrated program of _ technical 
papers will be presented in both 
|morning and afternoon sessions, all 
built around the conference theme, 
i“Plastics Shape the Future.” 


Gets Chrysler Award 

The Chrysler division’s medal 
of merit has been presented to 
Rusterholtz and Rossell, Inc., Liv- 
erpool, N. Y. Jerome B. Ruster- 
holtz is president of the firm. The 
award was presented by Charles 
H. VanSteenberg, upstate New 
York regional manager for 
Chrysler division. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
}method of reaching the men who want 
|}what you have or have what you wa 
See the back pages of this issue. 
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COMING YOUR WAY! 


J0 


CONTINUES TO SELL “KEEP "EM ROLLING” 
TO YOUR BEST CUSTOMERS 











Rural America’s greatest salesman is 
still on your payroll! Farm Journal 
made news—-and automotive history—-with 
its first ‘Keep ’Em Rolling” editorial. This 
article successfully sold the idea of protec- 
tive maintenance to its 2,850,000 subscriber 
families; it helped you in your business. This 
was not surprising. After all, Farm Journal 
covers rural America like a local newspaper. 
It is the largest selling magazine of all where 
more than half the consumers of America 
live, where most of the automotive dealers 
and service people are located. But this was 
no one-time shot! Farm Journal is going 
to continue to make your sales calls for you. 





rma 





Here’s the February editorial that sells 
you to your best customers. Notice that 
it is geared to your needs...helps you sell 
new equipment, helps you sell more parts 
and accessories, helps you get the business 
in when you need it the most. 


Do your share! Capitalize on this oppor- 
tunity! Display your ‘““Keep "Em Rolling” 
banners. Work out a schedule of tie-in 
advertising. Use the mails. Buy some radio 
time. If you have a sales-building program 
of your own, swell—put it to work now. If 
you’ve been meaning to use material which 
your supplier has furnished you, there’s no 
better time. 


WHATEVER YOU DO, BE SURE TO LET YOUR CUSTOMERS KNOW 
YOU'RE ALL SET TO “KEEP ’EM ROLLING”! 


j . . ‘ : 
>) \o 


you can tie in with 


REMEMBER, THE FEBRUARY “KEEP "EM ROLLING” EDITORIAL 
WILL BE IN THE HANDS OF YOUR CUSTOMERS JANUARY 16 
Would you like a reprint of this editorial? You can 
have as many as you need. It’sin two colors and makes 
an attractive window or wall display. It suggests how 


‘“‘Keep ’Em Rolling”... 
you dozens of money-making ideas. Write to 


DEALER SERVICE DEPARTMENT 


FARM JOURNAL 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 










gives 
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Auto Personnel 


Appointment of Kyle King as|bert J. Woodall, president of Wood- 
manager of the Charleston (N. C.) |all Industries, Detroit; A. E. Eg- 


office of Commercial Credit Corp. | 
is announced by W. E. Brashears, 
vice-president. King joined Com- 
mercial Credit in 1941. 

+ + + 


AP Parts Corp. Promotes 


Lang, Bremforder, Sawicki 

Three major promotions of exec- 
utive personnel have been an- 
nounced by AP Parts Corp., Toledo. 

B. W. Lang has been promoted 
from purchasing agent to vice- 
president; H. E. Bremforder from | 
assistant treasurer to treasurer, and 
A. J. Sawicki from traffic manager 
to plant superintendent. 

* * * 





| 


Five Automotive Officials 
Elected NAM Directors 


Five automotive officials 
been elected directors of the 
tional Assn. of Manufacturers. 


have | 
Na- 


of Arvin Industries, Columbus, O.; | 
M. P. Ferguson, president of Bend- | 
dix Aviation Corp., Detroit; Her- 


sTEPPED UP 


gert, public relations vice-president 
of Minnesota Mining & Mfg. Co., 
St. Paul, and George E, Whitwell, 
sales vice-president of Philadelphia 


| Electric Co., Philadelphia. 
* * * 


Buckeye Names Meynard 


Ernest B. Meynard has been ap- 
pointed assistant sales manager of 
Buckeye Tools Corp., Dayton, O., 
manufacturer of portable air and 
electric tools. Meynard has_ been 
associated with Buckeye Tools 


since 1942, serving in various sales 


and service capacities. 
+ * * 


GMAC Shuffles Managers 


In Five Eastern Cities 
Managerial changes in five east- 


lern cities have been announced by | ne was replaced by Carl D. Eddy. 


General Motors Acceptance Corp. 
Named as manager of the New 


'York branch was ©. J, Beauvais.|Mink Heads Midwest Sales 
They are Q. G. Noblitt, chairman | Beauvais’ former post in Burling- |For Gar Wood Industries 


ton, Vt., went to Chester S, Cook. 
Cook was replaced in Providence 
by Harry L. Schmidt. Schmidt’s 


| 
| 





Ford Cites Seyffer Salesmen— 
Salesmen of Seyffer Motors, Holyoke, Mass., ; 
500 club by C. W. Rowan, assistant district manager. Left to right: 
Harold Moreau, Walter Kluza, Rowan, Kenneth W. Seyffer, 


were presented with membership in the Ford 
Francis J. Higgins, 
R. W. Goode (Ford's New 
England sales manager); William G. Meehan, Edmund Oberlander and Charlies Demers. 


| Mink district manager in its mid- 


west region. He will be responsible 
for the sale and service of hydraulic 
hoists, dump bodies, winches, cranes 


former place in Camden, N. J., has 
lbeen filled by C. A. Ramsay, who 
| moved from Paterson, N. J., where 





* * * 
| which consists of: 

The states of Wisconsin, Illinois, 
Kentucky, the Upper Peninsula of 
| Gar Wood Industries, Inc., Wayne, | Michigan, southwestern Ohio, east- 
'Mich., has appointed Dwight L. ern half of Missouri, southeastern 


— 5 
~<a g°! 
CTT ay] Mae 








land load-packers in his territory, | 


| 


PERFORMANCE 


Iowa and Indiana with exception of 
the northeast corner of the state. 
Mink has been with Gar Wood 
27 years. ; 

. 


Chrysler Names Eschenbach 
| Assistant Personnel Head 


f Charles G. Eschenbach has been 


appointed assistant director of per- 
sonnel of Chrysler Corp., it is an- 
;nounced by V. E. Blue, director of 


'| personnel. Eschenbach succeeds C. 


B. Cornell, who died Nov. 30. 

Eschenbach has been with Chrys- 
\ler for 13 years. He joined the De- 
Soto division as employment and 
| labor control supervisor in 1937 and 
| five years later was assigned to the 
staff of the Central Personnel divi- 
| sion, In addition to personnel work 
|during the war years, he also di- 
rected Selective Service and labor 
priority procedures for the corpora- 
tion, 

+ + o 


U. S. Rubber Names Johnson 


| Assistant to President 


J. S. Johnson has been appointed 
assistant to the president of U. S. 
| Rubber Co. He succeeds G, R, Me- 
| Near, who has been elected a direc- 
tor and the managing director of 
the North British Rubber Co., Ltd., 
| Edinburgh, Scotland, in which U. S. 





~ | Rubber is a substantial stockholder. 


Johnson, a native of Middleboro, 
Mass., has been with U. S. Rubber 
since 1931. During World War II 
|he headed up the tire division of 
the War Production Board. A grad- 
uate of Dartmouth, he has been on 
the general manager's staff in the 
tire division for several years. 

o 2 . 


Universal C.1.T. Promotes 


Pfender and Lennox 


Universal C.I.T. Credit Corp. has 
named Charles C. Pfender and Al- 
bert F. Lennox for prometion as 
branch managers. Both men joined 
the company as adjusters, advanc- 
ing later to collection posts. 

Pfender was named to head 
C.I.T.’s office in Erie, Pa., by A. S. 
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|Johnson, C.I.T.’s Pittsburgh divi- 
sion vice-president. R. E. Wright, 
jassistant Hartford division vice- 
president. named Lennox manager 
of C.1.T.’s Pittsfield (Mass.) office. 
| * . - 


|\Commercial Credit Names 


Insurance Subsidiary Head 


Henry L. Van Horn has been 
| named president of Calvert Fire 
|Insurance Co. by E. C. Wareheim, 
nresident of Commercial Credit Co. 
| The insurance firm is a Commercial 
|Credit subsidiary. 

Wareheim, who in addition to 
|being president of Commercial 
Credit has acted as president of 
| the insurance firm, said he would 
| move up to become Calvert Insur- 
}ance’s chairman of the board. 
| *- * * 

Cordiner Renlaces Wilson 


| As General Electric Chief 


Ralph J. Cordiner has been 
| elected president of General Elec- 
tric Co. to succeed Charles E. 
| Wilson, named chairman of the 
new Defense Mobilization Board. 
Wilson submitted his resignation 
| to the board and announced that 
| he was severing all connections 
| with corporate and banking in- 
stitutions. 
| Cordiner, who has been asso- 
| ciated with GE for 24 years and 
| has served as manager of five of 
the company’s departments dur- 
ing that period. has been execu- 
| tive vice-president and a director 


of the comnany since 1949, 
. * * 





| Powers Assigned to Work 


On L-M’s 1952 Models 


Appointment of R. P. Powers as 
|manager of the forward product 
vroduction engineering department 
has been announced bv S. W. Os- 
trander, operations manager of 
Lincoln-Mercurv. 

In this new assignment, Powers 
will have direction of and responsi- 
| bility for methods and tooling of 
| 1952 model cars, Ostrander stated. 
| Associated with L-M two years, 
Powers has been manager of qual- 
‘ty control since June, 1949. Suc- 
ceeding Powers as manager of 
|quality control is Grover Spilman, 


who has been L-M’s chief inspector. 
* * * 


| Moreland Heads Auto Sales 


For Hunt-Spiller Mfg. 

John A. Moreland jr., formerly 
|with Wadell Equipment Co., has 
|been appointed manager of the 

(Continued on Page 35, Col. 1) 
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itomotive sales division of Hunt- | 
spiller Mfg. Corp., Boston. | 
He succeeds Gordon L. Leach, | 
vho resigned Dec. 1. Moreland at- | 
ended Massachusetts Institute of 
rechnology and Columbia univer- 
ity. 
* * * 


Bendix Names McGrath 


Head at Red Bank, N. J. 


Appointment of Donald M. Mc- 
Grath as general manager of the 
Red Bank division of Bendix Avia- 
ion Corp. at Red Bank, N. J., is 
innounced by Raymond P. Lansing, | 
Bendix vice-president and group} 
executive. 

McGrath has been assistant di- | 
rector of sales and service for the | 
Eclipse-Pioneer division of Bendix 
at Teterboro, N. J. He Succeeds | 
W. W. Fisher, who has been named | 
general manager of a newly-created 
division at Davenport, Ta. 

+ * + 


Goodrich Expands Offices 


In San Francisco District 


Sales offices and warehousing fa- 
cilities of B. F. Goodrich Co.’s San 
Francisco district have been ex-| 
panded into a new location at 1950 
Army St. 

Moving from 355 Brannon S&t., 
where the San Francisco offices 
have been located for 35 years, the 
new operation provides more ade- 
quate warehousing space, better 
shipping accommodations. and now 
houses the sales personnel of seven 
divisions under one roof in modern 
new offices. 


* + * 
N. M. Dealers’ Secretary Gets 


Post with Highway Group 
William Randolph, secretary, New 
Mexico Auto Dealers Assn., has 
been elected secretary of the New 
Mexico highway users conference. 
> ca . 


Gerity Elected 


James Gerity jr., president of | 
Gerity-Michigan Corp., has been 
elected a director of Doehler-Jarvis 
Corp., Detroit, it was announced 
by H. H. Doehler, board chairman 


* * = 


Wells Named 


B. A. Olsen, vice-president of 
National Automotive Fibres, Inc., 
and manager of its California Cot- 
ton Mills division, has announced 
the appointment of Edward P. 
Wells as sales manager of the car- 
pet department of that division. 

+ * * 


ESB International Names 


Sheridan Vice-President 


James E. Sheridan has been ap- | 
pointed vice-president of the newly | 
established ESB International Corp., | 
a subsidiary of Electric Storage | 
Battery Co. 

Sheridan has been identified with 
the automotive industry throughout 
his business career. Since 1937 he| 
has been employed by Willard Stor- | 
age Battery Co. and for the past| 
10 years has been district sales rep- | 
resentative assigned to Willard’s| 
New York district. 

= * * 
Ford Promotes Goode 


In Somerville District 

Appointment of Richard W. | 
Goode as manager of the car 
sales department for the Somer- 
ville (Mass.) district of Ford has 
been announced by John F. Con- 
nors jr., district sales manager. 

The district covers the six New 
England states, except for south- 
western Connecticut, and serves 
some 280 Ford dealers. Goode 
joined Ford Motor Co. in 1948 as 
parts and accessories representa- 
tive. 


7 * + 
Pennsalt Streamlines Sales 


Under Two Managers 


Pennsylvania Salt Mfg. Co. has| 
placed its six sales departments | 
under the supervision of two as- 
sistant general sales managers, 
according to William P. Drake, | 
sales vice-president. | 

Appointed to the newly-created | 
positions are R. S. Roeller, who will | 
have general supervision of the| 
igricultural chemicals, heavy chem- 
cals and special chemicals depart- 
nents, and Arthur G. Tunstall jr., | 
vho will supervise the B-K and 
1ousehold products, laundry and 


Auto Personnel 


(Continued from Page 34) 


pointed 


| Electric Storage Battery 
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| | 
|more than 42 years with the gov- | 
|ernment. Recently he received the 


| Acheson medal and $1,000 from the 





| Electrochemical Society for dis- 
|tinguished leadership in these} 
| fields. 
* * * 
dry cleaning and maintenance | ~ J 7',’s Louisville Office 


chemicals departments. 
* * * 


'Headed by Monohan 


Stewart-Warner Names Charles oO. Monohan has been 
|promoted to district manager of 


Robb Presidential Aide the Universal C.L.T. Credit Corp. 
Leonard L. Robb has been ap-/ office at Louisville. 
assistant to James S.| Before the promotion, Monohan 
Knowlson, president and board|/was a motor sales representative 
chairman of Stewart-Warner Corp.|of the Louisville branch. He re- 
Robb joined the company in 1928/places R. W. Caldwell, who has 
as a stock clerk, rising in 1942|}been appointed special Ford sales 
to the post of production control|director at the division office. 
manager of the lubrication equip- | * * * 


ment and automotive accessory | FI) Appoints Hanson 


division. 
To Market Development 

The Four Wheel Drive Auto Co. 
° ° has appointed William Hanson as 
Retains Dr. Vinal | manager of a newly-created market 

Dr. George W. Vinal, interna-| development and research depart- 
tionally recognized authority on | ment. 
storage batteries and _ electrical} The department has been organ- 


* * * 


|standards, has been named engi-|ized to secure contracts for the| 


neering consultant and adviser to! manufacture of component parts 
Electric Storage Battery Co. and assemblies for non-competitive 

Dr. Vinal recently retired as chief | companies, using excess machine 
of the National Bureau of Stand- and fabricating capacity 
ards’ electrochemistry section after; F WD factory. Hanson will also 
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A Milestone at Studebaker in Canada— 
| The first Commander V-8 built in Studebaker's Canadian plant in Hamilton, Ont., recently 
rolled off the assembly line. On hand for the event were D. C. Gaskin, right, vice-president 
land general manager of Studebaker Corp. of Canada, Ltd., and, second from left, T. L. 
| Ross, M. P. The women are Lillian Macnamara and Ruth Halstead of the Hamilton plant. 
|The car was also the first Canadian-built Studebaker equipped with Automatic drive. 





seek out new products that can| Rubber Co., Ltd., Edinburgh, Scot- 

be manufactured and merchandised | land. ; 

| by FWD. McNear has been assistant to the 
| president of United States Rubber 

|Co., which is a substantial stock- 

/holder in the British company. He 


* * * 


|McNear Elected to Head 
‘North British Rubber |joined U. S. Rubber in 1933. 


G. R. MecNear has been elected Others are profiting from AUTOMOTIVE 
managing director of North British! News WANT ADS. Why not you? 


COMPLETE COVERAGE! 


Before the days of tops on autos, 
Storm Aprons, such as the one illustrated, 
were used by many early motorists. 
When looking at these “aprons,” it’s easy 


to see why tops soon became popular. 


—from Floyd Clymer's Historical Motor Scrapbooks 


Reynolds & Reynolds provides COMPLETE COVERAGE 
of dealer operating and control systems. 


In addition to the Accounting System de- 
signed for your dealership, we offer a complete 
line of systems and forms for every department 
of your organization . . . systems that build and 
protect your profits. For example the Paywrite 
Payroll System, the Servis Control Customer 
Follow-up System, the Servis Dispatcher for effi- 
cient service scheduling, the Reynoco Visualizer 
Used Car Control System, Prospect Systems, 
Carbon-Interleaved Repair Orders, Time Tick- 
ets and Inventory Control Systems. 


Reynolds & Reynolds produce 
several hundred sales aids and 
operating systems that build 


ond protect your profits 







As the world’s largest producer of business 
systems for the automotive trade, Reynolds & 
Reynolds is a clearing house of ideas for new 
and improved methods. Dealers from coast to 
coast send us their suggestions. Our field men, 
too, rub elbows with thousands of Dealers. Such 
“grass roots” contacts provide many practical 
ideas .. . ideas which are transformed into new 
and better products for your benefit. Use the 
coupon for specific information concerning these 
profit-producing operating and control systems, 


The Reynolds & Reynolds Company 
Celina, Obio 





Name. 





| Pinned c0ted ae CaO O OO recieiceanneenne 
| Firm Name. 


Address. 


City. State. 











HE problem of advising cus- 
tomers in advertising of new-car 


prospects without indulging in 
scare tactics which might create 
illwill is a difficult one. 

However, it can be done. A 


notable example is a recent ad 
by Lone Star Olds Cadillac Co., 
Dallas. 

The headline of the three-column, 
page-length ad said: 

“If you really need a new car...” 

Copy continued: “See one of the 
experienced automobile salesmen at 
Lone Star Olds Cadillac Co. 


From their many years of sound 
counseling in the quality motor-car 
field, they can guide you to the 
most satisfactory solution to your 


nya ere : 





Take 


and you’ve got a satisfied customer. 


It’s human. nature. 


suddenly become new 


again. 


You can capitalize on this trait of 


human nature by 


plete DeVilbiss Paint Shop in your 


place of business. 





Air Compressors 


about | 
an Oldsmobile or Cadillac today. | 


a man’s old car, 


it a shiny new factory finish, 


installing 
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By Bob Finlay 


individual transportation problem. 

“BUT if you do not need a new 
car just now, don’t be stampeded 
by scare advertising or the con- 
fusion of these troubled times 
into buying a car that is neither 
necessary nor right for your auto- 
mobile requirements. 

“Buy wisely and well 
which you need in cars, in 
in accessories!” 


only that 
tires, 


Another Approach 
AA ARTIN BURY, of Wilkie Buick 
in Philadelphia, also does an 
excellent job in his editorial-type 
advertising column. 
After referring to the many ma- 
terials that go into a car, he says: 


“Manpower is going to be 
searce, Scarcer than any ingredi- 
ent that is used to build a motor 
car. Before Korea, our armed 
forces were 1% million men. The 
government now plans to have 
three million men under arms by 
the end of 1951; four million by 
mid-1952. 

“And countless millions more 
will have to be building equipment 
those men will need. 

“New cars will still be available 
for a little while. But the squeeze 
is starting. Once again, I’m re- 
minding you that if you plan to buy 


a new car in the next six to 12) 
months, you shouldn't delay too! 
long.” 


Half and Half 
Corr in a recent ad by L. T. Pat- 

4 terson Co, (Chrysler-Plymouth), 
Cincinnati, is good, although the 
headline is a bit on the scare side: 

“Don't Wait. Be Prepared. Buy 
Now.” 

Copy says: 

“It is not our purpose to capital- 
ize on the serious international sit- 
uation that confronts us all, but 
merely to acquaint you with some 
facts that could affect you as an 
automobile owner. 

“Certainly it is our fervent hope 


It’s s no secret, and it pays off! 


DeVilbiss engineers h 
manufacturers to get better, 
majority of manufacturers to 
We'll gladly pass along to you helpfu 
ing factory quality in your shop. 


yj Cc 
give 
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omy Showroom Spray Booth Cone of 


many DeVilbiss types). 


ave spent years working with vehicle 
more lasting finishes. The vast 
day use DeVilbiss equipment. 
| data on duplicat- 





DeVilbiss Econ 


ous service, 


It is complete with light fixtures, 


and attractive filters and exhaust system. It can 
easily accommodate up to 8 com 
plete refinish jobs per day, and is a 


a com forceful service 


since 


their own cars being refinished. 


0 
SS 


- aX 


nor 


Hose and Connections Spray Guns 


merchandiser, 


customers can 
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actually watch 
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Opens in Cincinnati— 


The formal opening of Economy Chevrolet's new home in Cincinnati coincided with the 


unveiling of the 1951 Chevrolet. The firm is headed by Charles Coler and Harry Patten, 


both 


of whom were associated with Chevrolet before forming Economy Chevrolet in 1930. Other 


members of the staff are Roger Patten, 
Elmer Schnee, parts manager; Fred Jones, 
Kettel, accounting manager. 


—as it is yours—that a _ third 


sales manager; 
manager of paint and body department; 


Clarence Condit, used-car manager 


Loretta 


new cars in 1951, and certainly 


World War can be averted and | higher prices.” 


the Korean War can be halted. 


| 


“Even if this comes to pass we | Contrast 


feel that should you need a new 
car now or in the near future, NOW 
is the opportune time to buy it. In 
spite of what may happen, in pre- 
paring for future eventualities, we 


S FOR the outright scare ads, 
the message they contain may 
be dead right, but the danger is 
that they may create panic buying 


|}among hoarders who do not need 


can expect curtailment of civilian | 


production, a possible shortage of 


“THAT’S MY CAR GETTING THE NEW PAINT JOB”’ 


Your nearest DeVilbiss Branch Office 
or Jobber has complete data and 
prices. You'll like the prompt, courte- 
too. Why not call today? 


THE DEVILBISS COMPANY 
Toledo, Ohio 


e London, England 


Branch Offices in Principal Cities 


cP 
en Hy 
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eh 


Spray Booths 


FOR BETTER SERVICE, BUY 


DeViLBiISS 





| the Industry, 


better transportation, label the ad- 
vertiser as an opportunist out to 
make the most of the nation's 
troubles and generally leave a bad 
taste in the mouth of the com- 
munity. 

These are the ads that say “the 
war is right here, stocks of new 
cars may be frozen and rationed, 
play safe, buy at once.” 


All that may be true, but it still 
could be said in such a way as to 
avoid the questionable reaction. 

* + * 


Creetings 

Many dealers used a good deal of 
imagination to get up appealing 
Christmas greetings. 

Among them was one from Jim 
Adams (Nash), Bangor, Me., de- 
victing the two “new additions to 
our growing family’—a picture of 
Jim Adams. 3rd, and a fine looking 
lad he is, along with the new Nash 
Rambler. 

Roy Murray’ (Chevrolet), of 
Butte, used a _ striking card—an 
etching on copper sheet, with this 
message: 

“I send you Christmas greetings 
and good wishes for the New 
Year from Butte, Mont., the rich- 
est hill on earth, a mile high and 
a mile deep.” 

And a warm message from How- 
ard Stark, Denver: 

“Christmas comes and reawakens 
the appreciation of pleasant asso- 
ciations. rekindles the warmth of 
friendships. 

“To you whose friendly support 
during the past year has contrib- 
uted so greatly to our welfare, we 
extend cordial and appreciative 
thanks. May your Christmas be 
happy and the New Year prosper- 
ous.” 

To these and all dealers, a new 
year of worthy accomplishment. 


Transport Needs 
Under Study by 


Petroleum Grou p 


WASHINGTON.—Six subcommit- 
tees of the National Petroleum 
Council were named to make a 
study of the adequacy of petroleum 
transportation facilities by P. E. 
Spencer, chairman of the council's 
committee on petroleum transport. 

The subcommittees, together with 
their respective chairmen, were 
named as follows: 

Petroleum barge and lake tanker 
transportation, chairman—Harry A. 
Gilbert, president, Oil Transfer 
Corp.; natural gas pipe line trans- 
portation, chairman — J. French 
Robinson, president, East Ohio Gas 
Co.; petroleum pipe line (crude and 
products) transportation, chairman 

W. R. Finney, pipe line advisor, 
Standard Oil Co. (N. J.); petroleum 
rail transportation, chairman—Fay- 
ette B. Dow, National Petroleum 
Assn. and Western Petroleum Re- 
finers Assn.; petroleum tanker 
transportation, chairman—James P. 
Patterson, vice-president, Pan 
American Petroleum & Transport 
Co. and petroleum trucks trans- 
vetroleum transportation facilities 


their respective chairmen, were 
portation, chairman — Lee R. 
Cowles, traffic manager, Standard 
Oil Co. (Ind.). 


AU TOMOTIV E : NEWS, the ‘Newspaper of 
read by everyone who counts 
in America’s No. 1 Industry ,. . . an esti- 
mated more than 100,000 readers weekly! 
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Cut Down Hazards... 


How to Save on Fire Insurance 


18 states (Arkansas, Colorado, IIli- | 
nois, Indiana, Iowa, Kansas, Ken- 
tucky, Michigan, Minnesota, Mis- | 
souri, Nebraska, New Mexico, Ohio, | 
Oklahoma, Tennessee, West Vir- 
Wisconsin and Wyoming),| 





An automobile dealer should|underwriters’ approved spring-cap 
thoroughly investigate what he is | cans. 

buying with his fire insurance 4. Not having city inspector look 
premiums, according to W. H. Laut- | over electrical wiring, or informing 
zenheiser, Toledo consultant and | local fire inspection board that such 


analyst of such matters. wiring is safe. 







For the following reasons, says 
Lautzenheiser, one dealer can be 
paying 50, 60 or 80 cents per $100 
of valuation in premiums, while 
another dealer just down the 
street may be paying only half as 
much: 

1. Not using “underwriters’ ap- 
proved” waste cans. 

2. Not posting 
signs in shop. 
3. Not keeping volatile liquids in 


“no-smoking” 


Use, Output, Price 
All Set Rubber 
Records in 1950 


WASHINGTON.—The year 1950 
was a triple-record one for the 
rubber industry. It set all-time rec- 
ords for consumption and produc- 
tion, and postwar records for price. 
Various factors having to do with 
legislation and control provided 
some record problems as well. 

By the end of October, the U. S. 
had already used 1,048,558 tons of 
new rubber, synthetic and natural. 
This was up over 27 percent from 
the 820,885 tons used in the same 
period of 1949 and was more ton- 
nage than many had foreseen for 


the entire year. 
W. S. Lockwood, director, Na- 
tural Rubber Bureau, estimates 


that when the figures are in for 
the final months of the year, they 
will show consumption of perhaps 
another 200,000 tons. 

This will bring American use for 
1950 to the alltime high of some 
1,250,000 tons. Of this about 715,000 
tons will have been natural and 
535,000 tons synthetic. 

These consumption figures would 
not have been possible without cor- 
responding records being set on the 
production side. By Nov. 1, rubber 
growers in Malaya and other rub- 
ber producing areas had produced 
a bumper crop of more than 1,500,- 


000 tons. 
+ * *@ 


Canadians Use 


More Rubber 


OTTAWA.—More natural rubber 
and less synthetic was used for the 
manufacture of tires, tubes and 
tire repair materials in Canada dur- 
ing October than in the preceding 
month, according to the Canadian 
government. All rubber used for 
such purposes rose to 11,733,447 
pounds in October, against 10,227,- 
037 in September. 

The report adds that 7,059,739 
pounds of natural rubber, 3,183,676 
synthetic and 1,490,032 reclaim were 
used for such manufactures in 
October, whereas in the preceding 
month 5,815,173 natural rubber, 3,- 
215,110 synthetic and 1,196,754 re- 
claim were consumed. 


General Tire Prepares 


For Israel Factory 
AKRON.—General Tire & Rubber 
Co. (Israel), Ltd., is now a going 
concern. Certificate of incorpora- 
tion has been granted the newest 
rubber concern by Israel. The au- 
thorized capitalization of the com- 
pany is 1,000,000 Israeli pounds. 
General Tire engineers are now 
in Israel doing the preliminary 
groundwork and shipment of ma- 
chinery and other necessary equip- 
ment is now being readied. Barring 
unforeseen delays, the factory 
should be completed to begin pro- 
duction late in 1951. The factory 
will produce tires, tubes, and allied 
rubber products for distribution in 
Israel. 
New Seattle Hudson Deal 
Stratton-Eerkes Motors, 
Roosevelt Way, Seattle, has been 
named a new Hudson dealership, 
serving Greater Seattle. The com- 
pany is under the management of 
A. M. Stratton and Herbert Eerkes. 
Stratton has been associated with 
the automobile industry in Seattle 
for the past 15 years. Jack Miller 
and Roy Emerson of Seattle have 
accepted sales positions with the 
new dealership. 


4701 | 



































SUBSCRIBE TODAY 
TO THE FOLLOWING: 


5. Keeping more than 20 drums 
of oil, grease or antifreeze in 
building, requiring an oil-ware- 
house premium rate, when money 
could be saved by storing such 
items on roof or in yard. 
Lautzenheiser points out that in 





War Reverses Spur 
Houston Tire Sales 
HOUSTON. — Another run on 
auto tire stocks began here as 
news of Chinese Communist suc- 
cesses gave rise to reports of 
price control and rationing. 
Distributors’ efforts to point 
out that there may be a price 
freeze but probably no inventory 
freeze were ignored. Some were 
“hoarding” buyers, but many 
were people who have been put- 
ting off needed tire purchases. 












1. Executive Binder for DEALER. 


2. Tax Control Binder for 
ACCOUNTANT. 


3. DEALER TAX BULLETINS—24 Issues. 
4. Monthly Tax Calendar—12 Issues. 


5. ALL SPECIAL BULLETINS— 
12 Months. 


6. Complete Instructions for U. S. 
Tax Returns. 


IN ADDITION YOU WILL RECEIVE THE FOLLOWING IMPORTANT BULLETINS: 


Z New Income Tax Law. 

‘ for Automobile Dealers. 

P Automobile Dealers. 
Problems. 

5 

. Famous Tax Fraud Cases. 
ulations. 

7 

Can a Dealer Take? 


8. 
Comes to See You. 


6. LAST MINUTE ADJUSTMENTS. 

+ REVERSING FAMILY PARTNERSHIPS. 
+ ACCELERATING RENT DEDUCTIONS. 
« REFUND CLAIM FORGOTTEN. 

+ TAX = DECEDENTS. 

+ FAMILY PARTNERSHIP CASE WON. 


- 150 Tax Saving Suggestions 
- Estate and Gift Taxes for 
- Automobile Dealer Building 
- Debunking Tax Evasion and 
- Tax on Unreasonable Accum- 
- How Much Salary and Bonus 


When the Tax Examiner 


ginia, 
fire insurance rates are published 
by an inspection or rating bureau. 

Individual rates for fire insur- 


ance, Lautzenheiser says, are estab- | 


lished by a base rate, plus or minus 
charges and credits for incombust- 
ible floor or roof, lack of concealed 





At King Pontiac's New-Model Showing— 


More than 10,000 persons jammed this Columbia (S. C.) dealership to view the 1951 cars. 


Entertainment, including two orchestras, 


cartoon movies, 


prizes and guided tours, were 


spaces, proper fire extinguisher in-| furnished. The firm is owned by Winchester Graham and F. B. Davis jr. In the foreground, 
left to right, are: Robert L. Doak, Pontiac sales and service district manager; Thomas L. 


stallation, absence of heating de- 
vices, watchman service, etc. 
Charges, which increase prem- 
ium rates, are made for varia- 
tions in 13 items dealing with a 
building’s construction, 12 dealing 
with occupancy hazards, and 
numerous others dealing with 
cleanliness, unsafe conditions and 
practices, and exposure by other 
buildings, and other tenants in 
multiple-occupancy structure. 


Lautzenheiser holds that a deal-! Corrective measures, he adds, soon | proposed new building. 


9. 
10. 


Social Security Law. 
Tax Withholding Tab 


11. How Much Surplus Can | 
Keep? 

12. Wage and Hour Rules. 

13. Must a Dealer Pay Divi- 
dends? 

14. Inventory Valuation. 

15. Dealer Incentive and Profit 
Sharing Plans. 

16. Should You Dissolve? If So, 
When? 

17. Proprietorship or Partner- 


Dealers. 


DEALER TAX BULLETIN 


+ CASUALTY LOSS - WHEN DEDUCTIBLE. 


Copy 


t 1950- National Tax Research Institute 


ti 
+ Stokes tee Controls, 1101 Connecticut Ave., N. W. Washin 





ship vs. Corporation For 


King, district business management manager; 
W. R. Matthews, dealership manager. 


er’s fire insurance cost in every} 
case is not determined by the insur- | 
|}ance company, but by the dealer | 
| himself. 
| He says a far-seeing dealer can | 
eliminate or minimize hazards, at a} 
|moderate cost, for which he may | 
now pay dearly in big premiums. | 


STOKES TAX CONTROLS 
Line by Line Instructions 

Simplifies Preparation of 
Tax Retums ! 


Washington 6, D. C. 


Name of Compeny. 
Street Address..... 


STOKES TAX CONTROLS 





To STOKES TAX CONTROLS 
1101 Connecticut Avenue, N.W. 


SEND EVERYTHING TO: 


City, Zone and State..... a anaten 


E. M. Krotine, zone manager; Graham, and 


pay for themselves in reduced 
premiums. 

Lautzenheiser cites as an example 
of how to acquire fire insurance, a 
Cadillac-Oldsmobile dealer in Ohio. 
He says an insurance consultant 
showed that dealer how to save $800 
in insurance premiums a year on a 
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Lawsuits Affecting Dealers... 
Court Decisions 


refused to sell at the price offered, 
| $1,850, and withdrew the automo- 
: | bile from the auction block. Imme- 
CCORDING to a recent higher | diately thereafter, one Harris ap- 
court the legal title to an auto-| proached Davidson and offered to 
mobile does not pass to a purchaser | purchase the automobile for cash, 
who gives a bad check as payment, | and offered $1,900 for the car. 


if the testimony shows that (1)/ ‘ Re . t 
the seller agreed to sell the auto-|,,D@vidson accepted the offer and 


: . ; Harris gave his personal check for | 
aiseon ieee a. we Sea a $1,900 to Davidson, who gave Harris | 
deliver a clear certificate of title | the pa Weee ae es ee wet 
until the check cleared the bank | Coleg iv next morning the bank 
on which it was drawn; or (3) the | S@mted early next morning the ban 
seller delivered a clear title to the | ; a ‘ 
purchaser who sold the automobile | 7artis had ae tees ey bank. 
to one now in possession of the)! . 
automobile and who conspired with | 
the purchaser to defraud the seller. | 


For example, in Davidson v. Con- | 
ner, 46 so. (2d) 832, it was shown| 


By Leo T. Parker 


Attorney at Law 





In the meantime Davidson dis- 
covered that one Conner pur- | |. : . 
chased the car from Harris and (bile and that the delivery to him 
paid cash for it. Then Davidson | (Harris was procured by fraud and 
that one Davidson owned a Chev- sued Conner to recover $1,900. |false pretense. The delivery of pos- 
rolet Stylemaster two-door sedan,| The higher court ordered Conner session to Harris was conditional 
motor number E.A.A. 89 660. David- | to pay $1,900 to Davidson, and said:|and the title did not pass... . 
son drove the car to the Mont-| “The undisputed evidence leaves | Moreover, the great weight of the 
gomery Auto Auction Sales Co.’s|no room for doubt that the sale|evidence goes to show that the de- 
place of business and “ran it) by the plaintiff to Harris was for fendant (Conner) was acting in 








Milwaukee's Top Olds Salesman— 

Herbert Ehnert (center), salesman for Krause Motor Co., Milwaukee, tells J. J. Dobbs 
(right), executive assistant to Oldsmobile's general sales manager, how he became the 
jrefused to pay the check because leader of the Milwaukee zone in Oldsmobile's ‘'Rocket'’ sales league. Don Krause, Ehnert's 


employer, listens. Krause and Ehnert were members of a group of 50 representatives of I! 
Oldsmobile dealerships in Wisconsin who flew to Lansing to tour the Oldsmobile plant 


automobile through fraud and false 
pretense and place -it beyond his 
reach through legal process.” 

* * * 


Minor Cancels Contract 
ECENTLY a higher court held 


that if the seller of an auto- 
mobile issues the title or certificate 


@|to recover the 


through the ring.” The price bid|cash and that Harris had no in-| collusion and concert with Harris 
was not satisfactory and Davidson |tention of paying for the automo-/to procure plaintiff's 


for distinction and durability nothing takes the place of 


genuine leather 





(Davidson's) 


Genuine Leather . . . in the upholstery of 


fine automobiles and furniture . . . is the 
one material that improves in appear- 
ance with age and use. This genuine- 
ness of leather appeals to all with a sound 
sense of value and its smart colors and inter- 
esting grains find keen appreciation with 
everyone of good taste. For those who would 
enjoy both utility and beauty . . . Genuine 


Leather offers full value and satisfaction. 


THE UPHOLSTERY LEATHER GROUP «+ TANNERS' COUNCIL OF AMERICA + 100 GOLD STREET, NEW YORK 7, N.Y 


to a minor, the latter can rescind 


American Leather Manufacturing Company, Newark, N.J. + The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, N.J. * Delaware Tanning, Inc., New York, W. Y. 
Eagle-Ottawa Leather Company, Grand Haven, Michigan + The Lackawanna Leather Company, Hackettstown, N. J. + Radel Leather Manufacturing Company, Newark, N. J. 


|the contract, return the automo- 
|bile to the seller, and demand re- 
\fund of the full purchase price. 
This is so although the boy’s father 
signed the purchase contract, mort- 
| gage or notes. 

| For example, in Davis v. Clel- 
jland, 92 N. E. (2d) 827, the testi- 
|mony showed facts as follows: A 
minor sued an automobile dealer 
purchase price of 
a Chevrolet, 1939 model, for which 
the minor held the certificate of 
title from the dealer. 

The minor alleged in his suit 
that being a minor he was en- 
titled to rescind the purchase 
contract, deliver possession of the 
ear to the dealer, and recover 
back the full purchase price. 
The automobile dealer defended 

the suit by contending that the 
automobile was purchased by El- 
mer M. Davis, the father of the 
minor. However, since the _ testi- 
mony showed that the title was 
made to the minor, and the minor 
had paid part of the purchase price 
the higher court held the automo- 
bile dealer must take back the car 
and refund the purchase price to 
the minor. The court said: 

“If the father purchased it, the 
automobile dealer was required by 
law to deliver to him the certificate 
of title. The source of the purchase 
money was immaterial as to the 
right of the defendant (dealer) and 
did not fix the identity of the pur- 
chaser.” 

* * + 

CCORDING to a recent higher 
'+% court any defect in the title to 
an automobile automatically reverts 
to subsequent purchasers of the 
automobile, and invalidates the title 
to the present possessor of the car. 

For example, in Mize v. Paschal, 
56, S. E. (2d) 266, the testimony 
showed these complicated facts. 
One Howard purchased an auto- 
mobile from one Alewine and paid 
for it. On the same day Howard 
sold and delivered the car to one 
Mize, but retained the title as se- 
curity for the purchase money. 
This instrument was never record- 
ed. Howard gave Mize permission 
to sell the car with the understand- 
ing that Mize would pay for it as 
soon as he sold it. 

A few days later Mize sold the 
car at public auction to Homer 
Sneed and accepted his check for 
the purchase price. Mize deliv- 
ered the car to Sneed and gave 
him a bill of sale to it, This bill 

| of sale contained a reservation 
stating that title to the car would 
not pass until the check was paid 
by the bank on which it was 
drawn. The check was deposited 
in a bank to the credit of How- 
ard, the first above mentioned 
purchaser of the car, but the 
check was never paid. 

The bill of sale given to Sneed 
Was never recorded, On July 14, 
Sneed sold the car at an auction 
lot to Miller and Jackson, and re- 
ceived payment in full for it, On 
the following day Miller and Jack- 
son sold it at their place of busi- 
ness to one Paschal. 

After considerable controversy, 
Mize sued Paschal to recover pos- 
session of the automobile. The 
higher court held that Mize could 
not recover possession of the auto- 
mobile from Paschal because the 
bill of sale received by Sneed never 
was recorded and it contained a 
clause to the effect that Mize re- 
served title to the automobile until 
Sneed’s check was paid. The court 
said: 

“Where personal property is 
sold and delivered with the con- 
dition affixed to the sale that the 
title is to remain in the vendor 
until payment of the purchase 
price, such reservation of title is 
invalid as to third parties unless 
the contract embracing the same 
is reduced to writing, duly at- 
tested, and recorded as prescribed 
by law.” 

This court explained that if the 
title certificate from Mize to Sneed 
had been recorded, then Paschal 
would have been compelled to de- 
liver possession of the automobile 
to Mize and all the buyers and sell- 
ers of the automobile between Mize 
and Paschal would have suffered 


financial loss since none of these 
titles would have been valid and 
| good, 


* * * 


| Guarantee Breached 

| FODERN higher courts consis- 
tently hold that when the tes- 
timony shows that an automobile 
dealer breached a valid guarantee 


| (Continued on Page 39, Col. 1) 
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Lawsuits Affecting Dealers... 


Court D 


ecisions 


«Continued from Page 3s) 


on a used automobile the purchaser | 
may rescind the contract immedi-| 
ately and before expending money 
to repair the car and demand re- 
turn of the purchase money. 

For example, in Mahaney v. 
Perry Auto Exchange, 85 N. E. 
(2d) 558, it was shown that an 
automobile dealer sold a 1934 used 
Nash Lafayette automobile and 
guaranteed that it would remain 
in good operating condition for 
30 days. 

The automobile had a bearing 
knock, a growl in the differential, 
and had practically no brakes. The 
purchaser immediately returned the 
automobile to the dealer. 

In subsequent litigation the high- 
er court ordered the dealer to take 
back the automobile and refund 
the full purchase price, and said: 

“By reason of material misrep- 
resentations and false warran- 
ties, the plaintiff (purchaser) is 
entitled to rescind the sale.” 
This court explained that had 
the purchaser continued to use the 
automobile knowing that its me- 
chanical condition did not comply 
with the seller's guarantee, the pur- 
chaser could have expended money 
for repairs necessary to put the 
car in mechanical condition equal 
to the seller's guarantee and then, 
under these circumstances, the pur- 
chaser would have been obligated 
to keep the automobile and could 
have recovered from the seller the 
total amount paid for these neces- 


sary repairs. 
* * * ” 


| 


Federal Court to Study 


Rate Schedule Filings 


OKLAHOMA CITY.—A _ three- 
judge federal district court will be 
convened here early in 1951 to de- 
termine whether the Interstate 
Commerce Commission can force 
contract motor carriers to file new 
rate schedules every time they} 
change their rates with their 
clients. 

Judge Edgar S. Vaught tempor-| 
arily restrained the ICC from sus-| 
pending the permit of Auto Trans- 
port, Inc., Oklahoma City, and 
made the new hearing certain. 

L. Carlton Mosteller, attorney for 
the company, said Auto Transport, 
Inc., is a “guinea pig” which ulti-| 
mately may reach the supreme} 
court. 

“Under years of practice the ICC} 
permitted a contract motor trans-| 
port company to file one schedule | 
of rates,” he explains. “After that 
the carrier and the client changed 
the contract to raise or lower rates, 
those rates remained confidential 
between the carrier and its client. 

“The ICC reversed this policy and 
ordered the Auto Transport, Inc., 
to file a new tariff every time it 
changed its contract with the as- 
sembly division of General Motors 
Corp. When the local company re- 
fused the ICC ordered its ICC per- 
mit cancelled as of Dec, 15.” 

+ + * 


Time Ruled No Element 


In Mich. Liability Law 


LANSING. Under Michigan's 
financial esponsibility law, a 
driver who owes a default judg- 
ment cannot obtain an operator's 
license until the judgment is set- 
tled, no matter how long standing 
it may be. 

Although a judgment against him 
dated back to 1939, Michigan’s su- 
preme court has denied a suit by 
Benjamin De Vries to force the! 
secretary of state to issue him a 
driver's license. 

In effect, the court’s decision up- 
held the right of the state to uphold 
a lifetime ban on the right of a 
person to drive if a judgment exists 
against him, notwithstanding the 
statute of limitations. 

* * * 


Texas Balked in Efforts 


To Collect Vehicle Tax 


AUSTIN, Tex.—Efforts of the 
state of Texas to register and col-| 
lect fees on heavy construction | 
machinery used or transported over 
the highways have been stopped | 
here by a temporary injunction 
granted by a district court to three 
contractors. 

Bryant Collins of Austin, Fred | 
Heldenfels of Corpus Christi and! 


Wayne Tiner of San Antonio filed 
suit alleging that construction 
equipment is not subject to the 
laws governing motor vehicles even 
if it is used occasionally on the 
highways. 


* * * 


N. C. Parking Meter Law 
Found Unconstitutional 
LAURINBURG, N. C.—In a rul- 
ing expected to be appealed to the 
North Carolina supreme court be- 
cause of its potential effect on the 
use of parking meters in munici- | 





MR. 


needs repairs. He keeps putting 


off for tomorrow what he should 


have done long ago. 


OSCAR PUTTEROFF, 


an average car owner whose car 


Laurinburg’s parking meter ordi- 
nance was unconstitutional. 


The opinion was handed down in) 
the case of the Town of Laurinburg | 


vs. Dr. M. B. Wilkes, who was 
charged with violating the town’s 
meter ordinance. 

Judge Sink upheld the defense 
contention that meter money con- 
stituted taxes and that the 75 per- 
cent of the money being used by 


the municipality for city recreation | 


was not for a necessary purpose. 
The municipality had contended 
that the meter fees were not a 
tax, but money incidental to the 
upkeep of the meters. . 


Trains Swedish Student 
President Don Allen of the Don 
Allen Organizations recently wel- 


| comed Bengt Lundstedt of Vads-| learn the operation of an auto deal- 
palities throughout the state, Su-|tena, Sweden, to Don Allen’s City | ership in the U. S. In February he 
perior Judge Hoyle Sink held that | Chevrolet, 2585 Main St., Buffalo. On will enter the Chevrolet Postgrad- 


Sell him. 


WITH THE HASTINGS “CONVINCER” 


Put this powerful sales tool in the hands of Mr. Putteroff— 
and all customers like him. It dramatically points out that 


the more he delays the more he pays. 


It says “do it now!” And it shows why—with simple, under- 
standable charts of progressive engine wear, pictures of ad- 


ditional parts needed, actual changes in cost. 


This sure-fire customer-convincer booklet sells tune-ups, re- 
pair jobs, major overhauls. It’s an important part of the 
Hastings ‘‘Danger Zone”’ program that’s building business 


in shops across the nation. 


HASTINGS MANUFACTURING COMPANY - 


HASTINGS 


STEEL-VENT PISTON RINGS 


TOUGH on Oil- Pumping 
GENTLE on Cylinder Walls 


oust OT ME Cray, | 
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HASTINGS, MICHIGAN 
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PSHULBERTS 





New Home for Hulbert Bros. in Racine— 

A three-day open house was staged by Hulbert Bros. Motor Co. (DeSoto-Plymouth), 
Racine, Wis., to mark occupancy of its new quarters. Nate and Art Hulbert have operated 
their business in that city for the past 25 years. 


a student visa, Lundstedt will uate School of Modern Merchandis- 
|train at the Buffalo dealership to ing and Management in Detroit, 
after which he _ will return to 


Allen’s for further training before 
returning to Sweden. 






NEW! HASTINGS DANGER ZONE 
BOOKLETS FOR YOUR CUSTOMERS! 


These “‘Convincer’’ booklets—ready to mail 
to your customers—are available without 
charge. Ask your Hastings jobber. Act now 
for increased shop business! 
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A NATIONAL 


U/ 


Gy Gill 


... GAVE WAY TO THE GASOLINE GAUGE 


Gone with the linen duster and goggles is that 


remark of yesteryear... “Out of gas, again.” 


ITH the gasoline tank hidden away at the rear of 
W ine car, gasoline supply was for years a matter of 
guess... and if you guessed wrong, you walked. Then 
Auto-Lite designed a gasoline gauge that worked by 
remote control. The gas supply was no longer top secret. 
A needle on the dash made forgetting so difficult that 
now no car maker would think of offering his product 
without this helpful aid to short memories. 

The gasoline gauge is but one of many Auto-Lite 
developments which in a relatively short time have 
helped change cars from complicated mechanical 
puzzles into automatons so simple that 
only laws keep children from driving. 

Auto-Lite instruments faithfully report 


the important facts of speed, oil pres- 


a 















sure, electrical flow, temperature and 
gasoline supply. Still others, so effi- 
cient most drivers are unaware of 


them, regulate voltage and ignition— 





in truth perform as robot engineers. 
The practical advantages of these 
developments has made Auto-Lite the world’s largest 
independent manufacturer of auto- 
motive electrical equipment... pro- 
ducing more than 400 products in 28 
great Auto-Lite plants from coast to 





coast. Today ... Auto-Lite products, 
backed by world-wide service facili- 
ties, are original equipment on many makes of America’s 
finest cars, trucks, tractors, airplanes and boats. The 
record of dependable performance earned by these 
products during 39 years of use is 
summed up in the phrase... “YOu’RE 
Atways Ricut Witn Aurto-Lire.” 








Mit DIE CASTINGS—Gray Iron; Zinc and Aluminum Base 








BATTERIES * BUMPERS * FUEL PUMPS * HORNS * GENERATORS 





LIGHTING UNITS * SPEEDOMETERS * SPEEDOMETER CABLE 
SWITCHES * STARTING MOTORS ¢ INSTRUMENTS & GAUGES 
IGNITION UNITS * MOULDED PLASTICS * WINDSHIELD WIPERS 
WIRE & CABLE * SPARK PLUGS * METAL FABRICATED ASSEMBLIES 
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Dealer 


Jack Zumbahlen, St. Petersburg, 





Fla., has opened an Austin deal-| A. 
| John Dok, secretary, and Edna An- 


ership at 510 S. Fourth St. 


+ * * 
Davis to Steele 


Shorty Davis has sold his Willys- 
Overland distributorship in Mem- 
phis to Steele Motor Co., of Mobile, 
Ala. The new owner will continue 
to operate at the old location, 321 
S. Main St. Davis also operates 
Willys dealerships at 963 Union St., 
Memphis, and in West Memphis, 
Ark. 


** * ¥ 


Lowen Buys Building 
Chuck Lowen, Packard dealer in 
Denver, has purchased a_ building 
at 1089 Bannock St., for $175,000. 
The building is two-story brick 
and was erected in 1920. Lowen is 
presently located at 1235 Broadway. 


* * + 


Heads Universal 
Snover H. Sarjeant has_ been 
elected president of Universal Car 
& Service Co, (Ford), Grand Rap- 
ids, Mich. He succeeds his father, 
Alexander H. Serjeant, who is re- 


Jackson, Miss., 


Doings 


tiring. Other new officers include: 
Jack Bither, vice-president; 


derson, treasurer. 
Anglia-Prefect Displayed 


Cecil Whitebone, San Francisco 
dealer for Anglia and Prefect Eng- 


lish Fords, reports that the 1951 
models are attracting scores of 
motorists, 


10 Years in Renovo, Pa. 
H. ©. Scrimshaw has observed 
his 10th anniversary as a Chevro- 
let dealer in Renovo, Pa. 
* * * 
Union Elects Bell 


Tom C. Bell has_ been 
secretary-treasurer of the Union 
Chevrolet Co., Memphis, succeed- 
ing B. W. Richmond, who has been 
elected vice-president, succeeding 
the late Estes Armstrong. 


* * + 


Vadison to Build 


Madison Auto Sales (Pontiac), 
has awarded con- 





elected | 
| building will 


Dias me 


i go Sas aet om Ey 








Paul George K-F, Portiand, Ore.— 


This new firm has just opened at N.E. Union Ave. and Alberta St. The building, which 


has 10,000 square feet, 


has been remodeled. The showroom is paneled in natural finish 


birch and the floor is plastic tile. Corrugated glass partitions the offices. George formerly 
operated Central Motors and is still connected with Motor City, an auto service firm. 


tract for construction of new quar- 
ters on Pascagoula St. The new 
be near the present 
location of the company. 

* * + 


Connor in 500 Club 
Richard P. Connor, salesman for 
Brookshire Co. (Ford), Pittsfield, 
Mass., has been awarded a Ford 
500 club certificate and pin. The 


presentation was made by John F. 
Connor, regional sales manager, 
and Howard J. Seyffer, president- 
treasurer of Brookshire. Connor 
garnered his 500 points in a six- 
month period. 


* * + 


Smith Opens Deal 


Smith Lincoln-Mercury Co., 
owned by C. Sweet Smith jr., has 


WELL HELP VOU SELL 


AMERICAS FASTEST SELLING UNDERBODY COATING 





WRITE, wire or phone 
Lion Oil Company 
today for Lion’s com- 
plete, backed-by- 


advertising plan. 


can bring you extra 


profits...in a hurry. 





Nokorode sprays on thinner and dries faster 
because it is made in concentrated form. 
Actually, Nokorode forms a much tougher, 
more adhesive coating than other pr 
which are applied two or three times thicker 
...80, with Nokorode, you save up to 4% 
your material cost per job! You profit more 
it ... because you use /ess material, yet get 
the job done faster, better and at lower cost. 
(Nokorode can be applied as thick as is 
recommended for competitive products, but 


ucts 
sound insulator. 


LION OIL COMPANY, EI Dorado, Arkansas 


IN THE 


SATURDAY EVENING 


ST 





Full page advertise- 
ments like these in The 
Saturday Evening 
Post and Time pre- 
sell Nokorode to your 
customers...help you 
sell more Nokorode... 
make extra profits 
... faster! 


ITS GUARANTEED! 


it’s not at all necessary.) 


Why is Nokorode superior? Lion’s patented 
process makes Nokorode more _ adhesive, 
more cohesive, more dense, and a better 


Made from the finest selected asphalts 
by Lion Oil Company, one of the 
world’s leading manufacturers of 
asphalts. Nokorode is naturally black 
—no useless coloring matter added. 





been opened at 84 Brevard Ave., 
|\Cocoa, Fla. Smith named Merwin 
Wooten jr. as parts manager; Don 
Rogers, mechanic; James Lalseed, 
office manager, and Bobby Jenkins, 
lubrication, wash and polish man 
for the firm. 
* * 


Ritchie Builds 


| J. R. Ritchie is erecting a new 
building to house his Chevrolet deal- 

jership at Homer City, Pa. 

| * * * 


Niagara Falls Nash Opens 

H. J. Kane, general sales man- 
jager for Nash in Niagara Falls, 
iN. Y., since 1945, is president of 
the new H. J. Motors, Inc., Nash 
dealership, which has been opened 
at 1303-05 Main St., Niagara Falls. 
Evelyn K. Mycue, vice-president of 
the new firm, has been a Nash 
|parts manager since 1945. 

+ +. * 


Empire Motors Sold 


Empire Motors, Ltd. (Ford-Mon- 
arch), Vancouver, B. C., has been 
|sold, according to Rupert W. Neil, 
|vice-president, general manager 
and founder of the firm. 

Neil has retained ownership of 
Marine Garage, Ltd., where all Em- 
pire Motors body work is done, and 
also Empire Motors U-Drive, Ltd., 
and will continue in active man- 
agement of those. 

+ * + 


Pierce Promotes Hull 


Thomas B. Pierce, president of 
Pierce Motor Co. (Ford), Spartan- 
burg, S. C., announces the appoint- 
ment of W. Deck Hull as vice-pres- 
ident and assistant general man- 
ager of the dealership. Hull joined 
the Pierce organization in August, 
1948, as sales manager of the truck 
and commercial car department. In 
November, 1948, he was promoted 
to general sales manager. 

* x * 


Pontiac Cites Wood ford 


James P. Carper, manager of 
Pontiac’s Memphis zone, has pre- 
sented Elmer Woodford and George 
Woodford of Woodford Motor Co., 
Monterey, Tenn., a reproduction of 
the painting of Pontiac. 

os + ca 


Dennis in Okeechobee 
E. Dennis is now service man- 
ager of Okeechobee Motor Co. 
(Ford), Okeechobee, Fla. Qualified 
by 20 years experience in Ford 
service departments, Dennis took 
training at the Ford assembly 
branch in Suffolk, Va. 
+ * ak 
Kiwanis Elect Faulk 
Gus Faulk, Titusville (Fla.) auto- 
mobile dealer, has been elected 
vresident of the Titusville Kiwanis 
club. 
* * * 
Smith Opens Hudson Deal 


Lee Smith is the new Hudson 
dealer in Caro, Mich., it has been 
announced by the Detroit zone of 
Hudson, 

* + * 


In Robstown, Tex. 

Carl Fielding Motors (Oldsmo- 
bile), Robstown, Tex., has held its 
formal opening. 

* * +e 


Hibbert, Leppley Buy 

Frank Hibbert and Miles Lepples 

have purchased Clough Motors. 

Lakeview, Ore., from Earl Clough. 

who has operated the Studebaker 

deal for 13 years. They her 

changed the agency name to Hib- 
bert-Leppley Motor Co. 
* + + 


New Chrysler Deal 


H. H. Lewton and R,. L. Roberts 
have opened a Chrysler-Plymouth 
dealership, Dick Motors, Inc., at 
2916 W. Lancaster, Fort Worth, Tex. 
The dealership will have 36,000 
square feet of floor area for sales, 
service and parts devartments. 

* * * 


Schwartz Fetes Birthday 


Some 500 officials, employes and 
associates of Northwestern Auto 
Co., Kaiser-Frazer distributorship, 
549 Broadway, Denver, and their 
friends celebrated the firm’s 20th 
anniversary at an open house and 
dance. David Schwartz is presi- 
dent of the company and his son- 
in-law, Earl J. Meer, is vice-presi- 
dent. 


* * * 


Castle Offers British Cars 

Three makes of British automo- 
|biles were placed on sale for the 
\first time in Sanford, Fla., when 
M. W. Castle jr. opened a sales 


jroom and service department at 


(Continued on Page 43, Col. 1) 
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Bilgere Chevrolet, St. Leite 


Comfort and efficiency keynote the executive office of this dealership. Paneling and a 


stone fireplace add a modern rustic touch. 


A mural shows the auto industry at work. 


Plexiglas coffer panels are used for perimeter lighting. 


Dealer 





Doings 





(Continued from Page 42) 


116 W. First St. The cars are the 
MG, the Hillman Minx and the 
Morris Minor. 

* * * 


Lone Star Ups Maximoff 
Walter Maximoff has been named 
general manager of Lone Star Mo- 
tors, Dallas. Maximoff formerly 
was district manager for Hudson 
Motors in Abilene. At one time he 
was assistant plant superintendent 
at Chrysler’s Evansville (Ind.) 
plant. 
* * + 
Weyland to Riggs 
H. T. Riggs, operator of Riggs 
Motor Co., Louisville, has purchased 
Advance Motor Co., St. Matthews, 
Ky., from Dewey W. Weyland, 
founder and owner of the firm for 
20 years. The consideration was in 
excess of $400,000, Riggs said, and 
total assets changing hands ex- 
ceeded $651,000. 
* 


* + 


English-Oliphant Formed 
English-Oliphant Motor Co. has 
been chartered in Houston with 
$1,000 paid-in capital stock. Incor- 
porators are Oscar H. English, Rex 
L, Meader and Frank W. Oliphant. 
* * > 


Paul Motor Builds 

Construction has started on an| 
addition to the service department | 
of Paul Motor Co., Spartanburg, S. 
C., reports J. Robertson Paul, pres- 
ident. The addition will double the 
size of the service department and 
will be completed in about two 


months, Paul stated. 
+ * + 


Compton (Calif.) Buick Firm 
Opens Sales, Service Plant 


Formal opening of the newly 
completed sales and service plant 
of Harry C. Clark, Buick dealer at 
Compton, Calif., was celebrated 
with an elaborate program. Shar- 


MOPAR 
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AT BOOTHS 

26 TO 30 
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CONVENTION 
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Paets ane acct 


CHRYSLER MOTORS PARTS 
CORPORATION 
DETROIT 31, MICH. 





ing in the host role to the visitors 
was James B. Twombly, manager 
and a partner in the firm. 

Incorporating such features as 
floor-to-ceiling show windows, 
broad canopies and decorative py- 
lon, the new building is on the 
Los Angeles-Long Beach Blvd. 
highway. The plant contains 15,000 
square feet of floor space under 
roof with an outside area of 34,000 
feet for used cars and parking. The 
|Sservice department is of the semi- 
open California type with 26 drive- 
in stalls. 

Decorative and utility features in 
the showroom include built - in 
lounges, radiant heating, concealed 
lighting and permanent floral 
boxes. The ceiling and walls are 
'specially treated for acoustical ad- 
vantages. 

* * a 
Gibson Names Frazier 

John L. Gibson has named Rob- 
lert Frazier sales manager of his 
|Chevrolet dealership at Monessen, 


Pa. Frazier, who has been with the | 


}firm for five years, is a former 
|high school teacher and football 


coach. 
+ . * 
Johnson Recovers 
E. A. Johnson has returned to 


|his Chevrolet dealership at Empor- 
ium, Pa., after a stay of several 
weeks in the Montefiore hospital in 
|Pittsburgh. He was under treat- 
ment for a serious eye infection. 
+ * * 


Bauman’s Putting Green 


W. L. Bauman, Chevrolet dealer 
at Wilkinsburg, Pa., is building a 


new home that will feature a put-| 


ting green extending 140 feet along 
the lawn in front of the house. 
+ + + 


Weeks Named in Idaho 


Leon Weeks has been named to 
represent the 


way Users’ Conference. 
” * + 


Santos to Edgren 


Lloyd Edgren has been named | 
Chrysler-Plymouth dealer in Cen-| 
terville, Calif., to succeed Santos 
Bros. Motors. His firm is known 
as Edgren Motor Co. 


Boynton Motors Chartered 
For $65,000 in Texas 


Incorporation of an auto com- 
pany and a change of name for an- 
other have been announced by the 
secretary of state in Texas. 

Sid Boynton Motors was incor- 
porated in Lufkin with $65,000 cap- 
ital stock by Morris Atmar, Sid- 
ney M. Boynton and Josephine 
Boynton. Mills Chevrolet Co. in 
Colorado City changed its name to 
Carnohan Chevrolet Co. 

+ * * 


Usher to Adams 


T. H. Adams, who formerly oper- 
ated Theatre Sales Co., Portland, 
Ore., has purchased the interest of 
George Usher in U & R Motors, 
Inc. (Pontiac), Lebanon, Ore. Usher 
and Robert L. Ragsdale founded 
the firm three years ago. Ragsdale 
continues as service manager and 
personnel director. 

+ ~ * 


Foley Buys Columbia 
Columbia Chevrolet Co., Vancou- 
ver, Wash., has been purchased by 
J. A. Foley, formerly manager of 
Chevrolet's assembly plant at Flint. 


He purchased title to the business | 


Idaho Automobile | 
Dealers Assn. on the public rela-| 
tions committee of the Idaho High- | 


from the estate of the late A. R. 
Grout, former owner, who died last 


May. 
. * Eg 
Jones, Hunter Buy 
Wiley J. Jones and Charles C. 


Hunter have purchased Whitten | 


Motor Sales (Hudson), Prestons- 
burg, Ky. The firm is now known 
as Jones-Hunter Motor Sales, 

* * * 


Heater Now with Hudson 
Clarence Heater has been ap- 
pointed a Hudson dealer in New- 
| berg, Ore. He has been in the auto- 
|mobile business 25 years and is a 
former member of the city council. 
+ * * 


Ford-Pai Nash Chartered 


Ford-Pai Nash, Inc., Cleveland, 
has been incorporated with $25,000 


capital. Incorporators are Horatio 
Ford, Andrew Ford and Martha 
Gielert, 


* 


* + 
Hudson Appoints Rodden 
Rodden Motor Co. has been 
formed in Skowhegan, Me., to 
retail Hudson cars in that area, 
it has been announced by the 


Boston zone of Hudson. 
* * * 


N. Y. Hudson Zone Names 5 


The New York zone of Hudson 
announces the appointment of five 
new dealers in that zone. They are 
Valley View Motors, Fort Lee, N. 
J.; Georgetown Motors, George- 
town, Conn.; Belmont Motors, Inc., 
Peekskill, N. Y.; John P. Kline, 
Inc., of Saratoga, Saratoga, N. Y., 
and H. V. Hackert Motors, Inc., 
White Plains, N. Y. Belmont Mo- 
tors, Inc., is a former Ford dealer- 
ship. 


* * * 


St. Marys Motors Expands 

A $25,000 construction project is 
now under way at the St. Marys 
Motors, Inc. (Chevrolet), St. Marys, 
Kans. The building, which is under 
lease to J. H. Daylor, of Daylor 


| 
| 


i 
| 


| hall. 


Chevrolet, Inc., Wamego, Kans., 
will be extended northward to em- 
brace an old recess east of the city 
New dimensions of the build- 
ing will be 75 by 150 feet instead 
of 75 by 120 feet. Manager V. R. 
Enos plans a complete rearrange- 
ment of the firm’s interior. 
* ab + 
From Buick to Hudson 


Hudson sales and service in 
Globe, Ariz., will be handled by a 


new Hudson dealer, Patterson 
Motor Sales, which formerly 
handled Buick. 

* * oF 


World Wide in Phoenix 


World Wide Motors, Inc., Phoe- 
nix, Ariz., has been appointed a 
dealer for Jaguar, Hillman, Hum- 
ber, Rover, Sunbeam-Talbot and 
MG cars. Thomas R. Bonner, man- 
ager, has spent about 30 years in 
the automobile business, For six 
years he was at the factory, then 
in sales, for Rolls-Royce. 

* * Ba 


Delano Chevrolet Sold 


Announcement that Goldie 
Chevrolet, Inc., has succeeded 
Delano Chevrolet Sales, Inc., Mil- 
ford, O. has been made by 
Charles E. Goldie, president of 
the new organization, which will 
also handle Oldsmobiles, 

Goldie formerly was vice-pres- 
ident and treasurer of Delano 
Chevrolet Sales, Inc. Other offi- 
cers of the new firm are Charles 
Mobberly, service manager; Lar- 
ry Sillett, parts manager, and 
Floyd Johnston, used-car man- 
ager. eo 

* 


Waldrip to Thornton 

Mark Waldrip has sold Waldrip 
Motor Co. (Packard-Hudson- 
Willys), Denton, Tex., to G. Wayne 
Thornton of Dallas. 

* * Ab 
Kitsmiller K-F Expands 

Kitsmiller K-F Motors, Inc. (Kai- 

ser-Frazer), Columbus, O., has en- 
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tered upon an expansion program, 
which will include the erection of 
a one-story concrete block building, 
184 by 47 feet. The new structure 
will be completed in 30 days. 

* * * 


Burkes Sell Building 


The Burke Motors building in 
DeFuniak Springs, Fla., has been 
sold to Robert Blue. M, C. Burke 
and his son, Herman, said they will, 
reopen their DeSoto-Plymouth deal- 
ership in another location. 

* od * 


Bastrop Ford Firm Sold 


Mrs. J. O. McConathy has sold 
the McConathy-Young, Inc. (Ford), 
Bastrop, La., to J. W. Richards, 
Richard Whitehurst, D. H. Rivers 
‘and W. McCain, all of Monroe, La. 
The new name will be Whitehurst 
Motors. Whitehurst has moved to 
Bastrop and has taken over the 
general managership of the busi- 


ness. 
* + * 


In Sweet Home, Ore. 


Dale and Roy Weeks, with Scott- 
|Chrisman Chevrolet Co. at Leba- 
non, Ore., have announced plans 
|for opening a Chevrolet dealership 


jin Sweet Home, Ore. 
* - cf 


Leigh Marks 10th Year 


Talbert Leigh, (Pontiac-Cadillac), 
Hattiesburg, Miss., celebrated its 
10th anniversary this month. The 
company grew from 3,200-square 
feet of space to 65,000 square feet 
of space during its 10 years in 
business. It also has a downtown 
used-car lot of 3,750 square feet. 

* * * 


Hunt Adds Hudson 


H. P. Hunt Motor Co. (Hudson), 
Tupelo, Miss., has been appointed 
a Packard dealership. Owner H. P. 
Hunt said the company will con- 


tinue to handle the Hudson line. 
+ & + 


Another Rudy Fick 
Rudy Fick, Inc., of Youngstown, 


(Continued on Page 47, Col. 1) 
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Automatic shift to HIGH SPEED SEAT COVER SALES 


Boltaflex does it!... 


smooth, gleaming, gorgeous Boltaflex! 


. the all-plastic material that in several respects is even 


better than leather... 


the all-plastic material that cannot 


chip or crack, that resists scuffing and fading, and heat and 


cold. . 


. that cleans with the wipe of a damp rag. Boltaflex 


is the plastic the public knows and goes for! It’s advertised in 
national magazines in full color pages to over 10,000,000 families. 
That’s why you'll find a large and growing demand for 
seat covers made with Boltaflex. Also they are priced right for 


you to make the kind of profit you can cheer about. Write for 
details, samples, prices and information on sales aids to Dept. O-1. 


BOLTA PRODUCTS SALES, INC. 
Lawrence, Massachusetts 


Branch Offices and Warehouses: New York, 45 West 34th St.; 
Space 21! American Furniture Mart; High Point, N. C. 


Philadelphia, 230 Arch St. 
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the stitchless, quilted plastic. 





PONTIAC SUPER DE LUXE CATALINA 


Nearly 60 Million People Have See 





een The Announce ement of the Silver Anniversary Pontiac in national 


magazines. And more of them than ever before will be predisposed to consider Pontiac when they buy their 


next car. Pontiac's continually growing reputation as an outstanding value, linked with the greatest 


advertising campaign in its history, makes the Pontiac Selling Agreement more valuable than ever before. 
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By James D. Woolf 
\V Y MAIL frequently brings me 
letters from owners of small 
businesses, asking me to recom- 
mend a course of study calculated 
to sharpen their savvy about put- 
ting more salesense into their ad- 

vertising. 
Many of these 
from automotive 


come 
retail 


requests 
dealers, 


stores, banks, laundries, dry-clean- | 
ers, farm implement stores, build- | 


ing supply dealers, hotels, etc. 

Unhappy about the results they 
are getting, they suspect that their 
copy is deficient in iron and the 
potent Vitamin B Complex. 

“I never notice any traceable 
results,” writes one discouraged 
sporting goods dealer. “I am told 
that advertising achieves mira- 
cles and makes men rich, but 


how it’s done is a mystery to 
me.” 

“For your course of study,’ I 
write them, “I suggest the copy 


of the mail-order and direct-mail | 


advertisers. A lot of everything we 
know about salesense in advertis- 
ing we have learned from them. 
You will learn very little by study- 
ing the ads you see in national 


| 


|fuel tax brought in $532,092, which | ,, 


| 


magazines, especially the big week- | 


lies. 

“Tf what you want is immediate, 
traceable dollar sales—and that is 
the major objective of most retail 
advertising—you won’t get them by 
imitating patterns and techniques 
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Salesense in Advertising 


Tested Ideas for Small Business 


of much of advertising in maga- 


zines and national radio.” 
* & * 


Ask for Order 


A to explain his spectacular 
-% success, a life insurance sales- 
man I know declares his secret to 
be simple: “I always ask for the 
order,” he says. “When I've said 
my piece I reach for my pen and 
|make a strong bid then and there 
for the prospect's business.” 


|nique of the general advertiser as 


Western Truckers 
‘Turn to Diesels, 
‘Report Shows 


| SACRAMENTO, Calif. More 
truck and bus operators on the 
West Coast are turning to diesel 
fuel for their vehicles. 
| This was indicated by a state 
board of equalization report on 
| revenue from diesel fuel taxes. 
During October, the latest month 
checked, the board reported the 


is more than 32 percent above the 
comparable 1949 figure and 2.7 per- 
cent above the figure for the pre- 
vious month. 

The board also reported 313,110,- 
901 gallons of gasoline and other 
high-test motor fuels were distrib- 
uted by refiners in California in 
October. This is almost 27,000,000 
gallons more than the same month 
a year ago. 


This, of course, is not the tech- | 





a rule, but it is the technique of 
the mail-seller. 

His entire approach points up 
to getting action—now. “Mail the 
coupon at once,” his copy urges. 
“Send no money. Let us send you 
this wonderful three-volume edi- 
tion for 10 days’ free examina- 
tion. If you are not more than 
delighted, we do not want your 
money.” 

Action-getters like this have sold 
millions of dollars worth of books 
| for mail-order publishers. 

The late Robert Collier, one of 
| the greatest mail-selling experts 
|who ever put pen to paper, once 
sold 790 left-over 
similar closer: 
overcoat for a full week. Then, if 





ulsters with a/| 
“You may keep the | 





New Method for Bus, Coach Bodies— 

Aircraft fabrication techniques are used with rotary contour formers built by Cyril Bath 
Co., 7052 Machinery Ave., Cleveland. Use of this machine, claims the firm, gives greater 
strength with less metal, as well as faster assembly. Shown is a Bath machine forming a 


or more sections and joined together. 


for any reason at all you don’t care | 


to keep the coat, you can send it 
back at our expense. Send no 
money—simply mail the post card. 
But do it at once, as the oppor- 
tunity to save money will 
occur again.” 

* * * 


| Guarantees Get Action 
YUARANTEED for life—there is 
| \F no time limit on our money- 
back offer.” 

This offer sold $80,000 worth of 
no-battery flashlights at an adver- 
tising cost of less than $2,500. 

Guarantees get action. Yet very 
few national advertisers include 
even a whisper of a guarantee in 
their copy. And only occasionally 


does a national advertiser (outside | 


TARO UL 


Add a Profitable Steering Service Department 
Ee 


“oe 


Prepare now to increase your service business 
profitable steering service department 


with a 


BEAN 


MECHANICAL 


ALIGNERS 


MECHANICAL BALANCERS 


build volume 
bela mel hy 


Vay Ml Ye mem meee ce mere 


Mrteaehel Mame e meee ella te) 
removable runway sections 
scales, precision V-way slides and underslung checking gauges 
for skirted fenders are a few Sf the features of John Bean 


floating turntables 


Wide runways, full 


mechanical aligners available in a complete range of sizes 


John Bean’s 55J Wheel Balancer tells you exactly how much 
weight to use, and exactly where to place it 
today for full information 


at a minimum cost 


JOHN BEAN DIVISION 


FOOD MACHINERY AND CHEMICAL CORPORATION 


LANSING 4, MICHIGAN 


WHEEL ALIGNERS AND CORRECTION TOOLS 
STEAM CLEANERS 


LeSecn ee 


CAR WASHERS ° H 





direct reading 


Ask your jobber 
John Bean mechanical aligners 


and balancers will give you a profitable steering service business 


WHEEL BALANCERS AND BALANCING TOOLS 


EADLIGHT TESTERS 


not | 


of the mail-order field) offer the 


prospect a free trial. 

Consider, for example, the cur- 
rent advertising of electric razors, 
of which there are three pages 
in a weekly magazine I have be- 
fore me. None of them suggests 
that the purchaser may have his 
money back if the shave he gets 
isn’t as close as the ads promise. 
Only one offers a free trial—a 
| half-hearted suggestion that “most 
dealers” may agree to let the buyer 
itry the razor for a few days. 
|Apparently this advertiser is un- 
| willing to back up his claims with 
|a money-back guarantee of his 


| own. 


jtric razors, I’d advertise them the 
|Robert Collier way—and by so do- 
ing I'd do a landslide business. I'd 
go further and sell everything in 
my store on the same basis. 

In your retail copy, then (1) ask 
for the order with the most tempt- 
ing offer you can put together, and 
(2) make it emphatically clear that 


| the buyer takes no risk. 
| . * * 





| Include Essential Facts 


\ AIL-ORDER experts are amazed 
|- that so few national ads make 
|a strong attempt to stir the reader 
|to action. Behold, for instance, the 
| Westclox page in the Nov. 18 issue 
jof the Saturday Evening Post. 
| Thirteen watches and clocks are 
jillustrated and briefly described 
but what do they cost? The ad 
doesn’t say, an omission sure to 
be annoying to the price-minded 
reader. 

| Is the reader’s satisfaction guar- 
|}anteed? The ad ain’t saying. Where 


lean the reader see the 13 models) 


| shown? On this the ad is mum. 
| Could he have a booklet or catalog, 
| maybe? None is offered. If in his 
jtown the reader cannot find the 
| particular model he likes the 
|Travalarm, for instance what 
should he do? On this the ad ain’t 
saying either. There is nothing in 
the ad to combat inertia, probably 


‘Glass Industry 
‘Held Expecting 
‘A Good 195] 


TOLEDO.—Concluding a _ record 
year, the glass industry is working 
hard to make 1951 a good year in 
|spite of uncertainties imposed by 
the defense program, according to 
John D. Biggers, president of 
Libbey-Owen-Ford Glass Co. 

Biggers said L-O-F will probably 
report a 1950 gain of 20 percent in 
total sales over 1949, the previous 
high year. L-O-F is a big supplier 
of glass to the auto industry. 

“We have been able to produce 
the record amount of glass deliv- 
ered in 1950 because of new and 
improved postwar facilities, excel- 
j}lent cooperation of employes and 
management in the factories, and 
by working heavy overtime sched- 
ules,” he explained. 

“Despite these efforts we have 
been unable to give our distributors 
as much glass as they wanted. In- 
|ventories are still extremely low.” 

Libbey - Owens - Ford already has 
received more than $8,500,000 of de- 
fense contracts, most of which will 
| be delivered in 1951, Biggers said. 


If I were a retailer and sold elec- | 


wheelhouse angle from ST aluminum alloy. These machines make possible the production 
of structural parts in one piece, according to the firm, which were formerly made in two 


the toughest hurdle to buying 
action. 

This Westclox page may achieve 
its objectives, what ever they are, 
but I urge you not to include it 
in your course of study on how 
to put more salesense in your 
retail copy. Don’t include, either, 
the RCA Victor TV page in the 
same issue of the Post. 
| Three models are attractively 
| pictured—but what do they cost? 
| Will the RCA dealer permit me to 
|try out a set in my home for a 
few days on approval? What is the 
policy, if any, about tradeins? Is 
there a guarantee of absolute satis- 
faction? What is the _ factory- 
service contract referred to? An- 
swers to questions like these are 
the sort of essential facts the mail- 
order advertiser always includes in 
his copy. 

It may be true, as some ad men 
assert, that general national ad- 
vertising and mail-order selling 
have very little in common. Or it 
may be, as other ad men maintain, 
that hard-hitting mail-selling ap- 
proaches to copy can increase tre- 
mendously the action-getting power 
of many general campaigns. 

What is true without any ques- 


tion, I think, is that retail copy 
and mail-order copy have very, 
very much in common. Certainly 
the objective is the same—immedi- 
ate, traceable dollar results. 
B. C. Vehicle Mark 
VICTORIA, B. C.—The number 


of vehicles licensed in British Co- 
lumbia passed the 250,000 mark in 
October, the first time in history. 
On Oct. 31, there were 251,667 li- 
censes issued, an increase of 36,000 
Over the same period last year. 





LAS-STIK'S THE LEADER in the 


polishing cloth field—a better prod- 
uct than ever now with SILICONE 
added to the impregnation. There’s 
EXTRA VALUE in this big, heavy- 
| nap flannel cloth with stitched edge, 
in serviceable metal container, Fine 
|for furniture, too. If jobber can’t 
| supply, order direct from: Las-Stik 
Mfg. Co., Hamilton, Ohio. 





THE ORIGINAL 
WAX-TREATED 


POLISHING CLOTH 


|! FOR AUTOMOBILES AND FURNITURE 
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Dealer 





O., has been incorporated by C. V. 


Nichols, Murray Houston and 


Franklin B. Powers. 


* 


The Ms Have It 


Organization of Downtown Nash 


as successor to Associated Auto 


Distributors in Chicago was an- 
nounced by its owners, 
M. and M. Metnick. Headquarters 


will be at 1200 W. Madison St. 
* * 


Three Chartered in Ky. 

Newly incorporated in Kentucky 
are the _ following dealerships: 
Downtown Mercury, Louisville; 
capital stock is $25,000; incorpora- 
tors are Fred Goad, Mary Goad and 
Edward A. Dodd. 

Brewer Motor Co., Winchester, 
$16,500, L. C. Brewer, C. D. Smith 
and Walter Ballard. Ace Motors, 


Louisville, $50,000, Scott W. Hamil- | 
ton jr., John S. Petot sr. and Ed-| 


ward A, Dodd. 


* * * 
Yeager Ups Morton 


Ernest E. Morton has been ap- 
pointed service manager of Robert 
Yeager Motor Co., El Paso, Tex. 


* * * 


Phillabaum to Morrison 


Earl Morrison, a former Chrysler 
dealer, has bought Phillabaum Mo- 
tor Sales (Chrysler-Plymouth), 56 
S. Wabash, Peru, Ind., from Leon- 
ard Phillabaum and will operate 
the business as Morrison Motor 
Sales. 

+ * * 


Overmyer Buys Deal 


Charles Overmyer, owner of a 
farm implement sales and serv- 
ice company in Rochester, Ind., 
has bought Overstreet Packard 
Sales from Kenneth Overstreet. 
The new dealership will be oper- 
ated in a portion of the building 
housing Overmyer’s agency. 

+ + * 


Hart Opens New Lot 


Wilbur Hart, president of W. 
Hart Buick Co., Hartford, Conn., 
has announced the opening of a 
new used-car lot at the corner of 
Park St. and Francis Ave. The lot 
has been opened to supplement the 
present used-car outlet at 71 Flow- 
er St. Herbert Jester, used-car man- 
ager, has announced that John 
Lata will be in charge of the new 
lot. 


* * * 


Now R. E. Smith, Ince. 


Ronald E. Smith, president of 
R. E. Smith, Inc., has announced 
the change in name of the Chrysler- 
Plymouth dealership he _ recently 
purchased in East Hartford, Conn. 
The company was formerly known 


as J. L. Young, Inc. 
ao & * 


Dallas Personnel Shuffled 


Greater Dallas Motors (Lincoln- 
Mercury), Dallas, has appointed 
Cc. B. Smith general manager. 
Smith succeeds Murray K. Bai- 
ley, who has resigned to enter 
business for himself. 

Smith announced several per- 
sonnel changes. A, L. Spurlock, 
who has been service manager in 
soveral southern dealerships, was 
named service manager. Roy M. 
i} 'rgoon has been promoted from 
ofiice manager to business man- 
ager. Charles H. Jenkins, Dallas, 
and Boyce Bolton, formerly of 
Jackson, Miss., were named sales 
managers, 

Leslie VY. Land continues as 
parts and accessories Manager. 

* + 8 


Rector Motor Co. Opens 


In Its New Quarters 


Rector Motor Co. (Oldsmobile), 
Appleton, Wis., has held a grand 
opening in its new quarters at 212 
N. Division St. 

The building measures 68 by 120 
feet. R. S. Rector is president and 
general manager. 

+ * * 
GMC in Paris, Ky. 

Bobbitt & Hudson, Inc., Paris, 
Ky., has become the new GMC 
truck dealer for Bourbon county. 
The firm will also handle Pontiac 
automobiles. 


¥ 


Henry J Motor Co. 


The Henry J Motor Co. Inc., 
Tarboro, N. C., has been organized 
with capital stock of $100,000 to 


H. M., J. 
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engage in the automobile business. 


Principals are V. E. Fountain, R. 


Fountain and H. V. Birdgers. 
ak * + 


Lawlis in New Home 


Lawlis Motor Co. (Dodge-Plym- 
outh), Levelland, Tex., is occupying 
a newly enlarged building. Frank 
Lawlis is owner and manager; Er- 
nest Reynolds, service manager; 


and Glenn Easter, sales manager. 
* * * 


Haeseker Sells to Jones 


Stewart I. Jones, co-owner of 
Jones & Haeseker Motor Co. (Stu- 
|debaker), St. Petersburg, Fla., has 
purchased his partner’s interest in 
|the business and property and has 
| changed the name to Stewart Jones 
Motors. Harvey L. Haeseker, whose 
jinterest Jones purchased, had been 
|a partner since 1936. 

Pa * % 


Kari and Smith Buy 
George Gladden, Ford dealer in 
White Salmon, Wash., for 28 years, 


has retired and sold the firm to 
E. J. Kari and Tony Smith. The 


Tae 








VIS 





Downtown Chevrolet Co., Houston— 

Shown is an architect's drawing of the $300,000 building which is expected to be finished and testing equipment. The blaze 
by spring. It will be at McKinney Ave. and La Branch St. The building site is 125 by 130 “4S started by a bolt of lightning. 
feet. The company, which was founded in 1930, is headed by David E. Snelling. . ¥ . 


firm name has been changed to 


K & S Motors. 
Krieger Buys Lot 

A 50-by-90-foot lot at Saint 

Charles St. and Pease Ave., Hous- 

ton, was purchased by Krieger 


Motors for an estimated $14,000. 
The lot is across the street from 
an entire block owned by the auto 
dealership. Theo J. Krieger, pres- 





HOLMES BOOTH 
NADA SHOW 





DUKE MOTOR CO. 
Midtown 


ident, said the new lot was bought 
because it is adjacent to the com- 
pany’s other property and that 
there are no immediate plans for 
developing it. 


* * * 


White Branch Moves 


47 


Orleans. Jim Rees is the factory 


branch manager. 
* * * 


New Kans. Packard Dealer 
Gaede Implement Co., 212 N. 
Jefferson, Iola, Kans., has been 
appointed a Packard dealer for 
Allen and Woodson counties. N. 
H. Gaede, owner, will continue 
as Iola distributor for Allis Chal- 
mers farm implements and ma- 
chinery. 


+ + + 
Lightning Hits Berrys 
Berry Brother’s Garage, Union 


City, Tenn., was destroyed by a 
$50,000 fire. The loss included five 
new Buicks, a new truck, $10,000 
in tires, and $13,000 in accessories 


Imperial to Build 
Construction of a sales and serv- 
ice building to cost about $25,000 is 
planned by Imperial Chevrolet Co., 
Canton, Tex. 
* * * 


Roy Burnett Expands 
Roy Burnett Motors (DeSoto- 


White Motor Co. has moved into, Plymouth), Portland, Ore., has pur- 


a new building which 


was espe- chased a half-block adjacent to its 


cially constructed for the firm at main building and has opened a 


S. Claiborne and Calliope Sts., New 


for handling light cars. 


One of the most important features of the 
new Holmes Model 525 is its all-round adapta- 
bility to any road assignment. The ease with 
which this model adapts itself to the many vary- 
ing conditions of road work, makes this a very 
desirable unit for bringing in a wide variety of 
shop work. The 525 has the power and capacity 
for the average truck, yet is very fast and versatile 


(Continued on Page 50, Col. 1) 


WRECKER MODEL 525 








Model 525 offers many working advantages 
which will enable you to go out and bring into 
your shop thousands of dollars in towing and 
wreck rebuilding jobs. Why not cash in on the 
extra shop work to be HAD this winter with a 
Holmes Model 525. Write today for details. 


ERNEST HOLMES 


CHATTANOOGA 


COMPANY 


TENNESSEE 








~~ 
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AUTOMOBILE 


AUTOMOBILES 


Austin Motor Co., Ltd., The 


Buick Motor Div., 
General Motors Corp. 


Cadillac Motor Car Div., 
General Motors Corp. 


Chevrolet Motor Div., 
General Motors Corp. 


Chrysler Div., Chrysler Corp. 
Crosley Motors, Inc. 

De Soto Div., Chrysler Corp. 
Dodge Car Div., Chrysler Corp. 
Ford Motor Co. 

Hudson Motor Car Co. 
Kaiser-Frazer Corp. 

Lincoln Div., Ford Motor Co. 
Mercury Div., Ford Motor Co. 


Nash Motors, Div. of 
Nash-Kelvinator Corp. 


Oldsmobile Div., 
General Motors Corp. 


Packard Motor Car Co. 
Plymouth Div., Chrysler Corp. 


Pontiac Motor Div., 
General Motors Corp. 


Studebaker Corp., The 
Willys-Overland Motors, Inc. 


TRUCKS AND TRAILERS 


American Coach Co. 


Chevrolet Motor Div., 
General Motors Corp. 


Diamond T, Motor Car Co. 
Dodge Truck Div., Chrysler Corp. 
Ford Motor Co. 

Fruehauf Trailer Co. 


GMC Truck & Coach Div., 
General Motors Corp. 


International Harvester Co. 
Mack Trucks, Inc. 

Reo Motors, Inc. 

Studebaker Corp., The 
Trailer Coach Mfrs. Ass'n. 
Vagabond Coach Mfg. Co. 
Willys-Overland Motors, Inc. 


TRACTORS 
Allis-Chalmers Mfg. Co. 


Caterpillar Tractor Co. 





AND AUTOMOTIVE ADVERTISERS IN THE POST DURING 1950 


MANUFACTURERS OF 
AUTOMOTIVE SERVICE 
INDUSTRY PRODUCTS 


A. C. Spark Plug Div. 
Albertson & Co., Inc. 
American Bosch Corp. 
American Chain & Cable Co., Inc. 
American Petroleum Institute, Oil 
Industry Information Committee 
Anderson Co., The 
AP Parts Corp., The 
Armstrong Rubber Co. 
Arvin Industries, Inc. 
Atlas Press Co. 
Auto-Lite Battery Corp. 
Barron & Co., E. T. 
Bear Mfg. Co. 
Belden Mfg. Co. 
Bendix-Westinghouse Automotive 
Air Brake Co. 
Black & Decker Mfg. Co., The 
Borg-Warner Corp. 
Bostwick Laboratories, Inc. 
Bowers Battery & Spark Plug Co. 
Boyle-Midway, Inc. 
Breeze Corporations, Inc. 
¢ Briggs & Stratton Corp. 
Brown Corp., W. R. 
Bryce, Inc., Robert A. 
Bullseye Corp. 
Bunny Bears, Inc. 
Carpenter Mfg. Co. 
Carter Carburetor Corp. 
Div. American Car & Foundry Co 
Casco Products Corp. 
Casite Corp., The 
Champion Laboratories, Inc. 
Champion Spark Plug Co. 
Chicago Show Printing Co. 
Chrysler Motors Parts Corp. 
Cities Service 
Collins & Aikman Corp. 
Commercial Solvents Corp. 
Continental Oil Company 
Crest Co., The 
Cristy Chemical Corp. 
' Delco Products, Div. of 
General Motors Corp. 
Delco Batteries 


Delta Power Tool Div. 
Rockwell Mfg. Co. 


DeVilbiss Co., The 


NOTE: Listing includes manufacturers whose advertising appeared in the Post from January 7 through December 30, 1950. 


| -gets to the heart of America 


Doan Mfg. Corp. 
Dollinger Corp. 
Dow Chemical Co., The 
du Pont de Nemours & Co., Inc., E. I. 
Eaton Mfg. Co. 
Electric Auto-Lite Co., The 
Electric Sprayit Co. 
Electric Storage Battery Co., The 
Ethyl Corp. 
Federal-Mogui Service, Div. of 
Federal-Mogul Corp. 
Firestone Tire & Rubber Co., The 
Fisk Tire Co. 
Ford Parts & Accessories Div., 
Ford Motor Co. 
Fram Corporation 
Freedom-Valvoline Oil Co. 
Freeman & Freeman, Inc. 
Fulton Co., The 
Fulton Sylphon Div., 
Robert Shaw-Fulton Controls Co. 
Gabriel Co., The 
Gale Hall Engineering, Inc. 
General Electric Co. 
General Tire & Rubber Co., The 
Glass Laboratories, Inc. 
Goode Products Co. 
Goodrich Co., The B. F. 
Goodyear Tire & Rubber Co., The 
Gould National Batteries, Inc. 
Grey-Rock Div. of 
Raybestos-Manhattan, Inc. 
Grizzly Mfg. Co. 
Guide Lamp Div., 
General Motors Corp. 
Gulf Oil Corp. 
Hastings Mfg. Co. 


Heet Div., DeMert & Dougherty, Inc. 


Herbrand Div., 

The Bingham-Herbrand Corp. 
Holley Carburetor Co. 
Hollingshead Corp., R. M. 
Hull Mfg. Co. 

Hydro-Power Sales, Inc. 
International Mfg. Co. 

J &H Sales 

Johnson & Son, Inc., S. C. 
Joma Mfg. Co., Inc. 
Justrite Mfg. Co. 

Kari-Top Co. 

Karseal Corp. 

Keller Research Corp. 
Kelly-Springfield Tire Co., The 
Kendall Refining Co. 


Koppers Company, Inc. 

Linck Co., Inc., O. E. 

Lion Oil Co. 

Lubaid Co. 

Lumite Div., Chicopee Mfg. Corp. 
of Georgia 

Macmillan Petroleum Corp. 

Mac's Super Gloss Co. 

Mall Tool Co. 

Manning, Maxwell & Moore, Inc. 

Maremont Automotive 

Products, Inc. 
Marmon-Herrington Co., Inc. 
Mesco Co. 

Minnesota Mining & Mfg. Co. 
Monowat, Inc. 

Monroe Auto Equipment Co. 
Motorola, Inc. 

Muskegon Piston Ring Co. 
National Automotive Parts Ass'n. 
National Automotive Research 

Corp. 

National Carbon Co., Unit of Union 

Carbide and Carbon Corp. 
National Plastics Products Co., The 
Niehoff & Co., C. E. 

Olin Industries, Inc., 

Electrical Div. 
Owens-Corning Fiberglas Corp. 
Parker Rust Proof Co. 
Pennsylvania Grade Crude 

Oil Ass'n. 

Pennsylvania Refining Co. 
Pennzoil Co., The 

Perfect Circle Corp., The 
Prest -O-Lite Battery Co., Inc. 
Prior Products, Inc. 

Proto Tools 

Purolator Products, Inc. 
Pyroil Co., The 

Quaker State Oil Refining Co. 
Quincy Compressor Co. 
Ramsey Corp. 

Ray-O-Vac Company 
Raybestos Div. of 

Raybestos-Manhattan, Inc. 
Reading Batteries, Inc. 

Retlif Corp. 

Richlite Mfg. Co. 
Sav-A-Battery, Inc. 
Screw Research Ass'n. 
Scully Signal Co. 
Sealed Power Corp. 
Seiberling Rubber Co. 





Shakeproof, Inc., Div. of 

Ilinois Tool Works 
Shaler Co., The 
Shell Oil Co., Inc. 

Simoniz Co., The 

Skilsaw, Inc. 
Socony-Vacuum Oil Co., Inc. 
Soneborn Sons, Inc., L. 

S. O. S. Company, The 
South Wind Div., 

Stewart-Warner Corp. 
Spark-O-Liner Corp. 
Sparks-Withington Co., The 
Standard Oil Co. of California 
Stewart-Warner Corp., Alemite Div. 
Susquehanna Mills, Inc. 

Texas Company, The 

Tide Water Associated Oil Co. 
Timken-Detroit Axle Co. 
Timken Roller Bearing Co., The 
Trico Products Corp. 

Twitchell, Inc., E. W. 

U C Lite Mfg. Co. 

Union Oil Co. of California 
United Motors Service, 

Div. of General Motors Corp. 
U. S. Industrial Chemicals, Inc. 
United States Rubber Co. 
Upson Brothers, Inc. 

Utica Drop Forge & Tool Corp. 
Vaco Products Co. 

Wagner Electric Corp. 

Walker Mfg. Co. of Wisconsin 
Warner-Patterson Co. 
Westinghouse Electric Corp. 
Willard Storage Battery Co. 
Wilkening Mfg. Co. 

Wix Accessories Corp. 

Wolf’s Head Refining Co., Inc. 
Wooster Rubber Co., The 
Yankee Metal Products Corp. 
Zaco Laboratories, Div. of : 

Zip Abrasive Co. e 
Zecol, Inc. i 
Zink Corp., The Howard 





MISCELLANEOUS 


Cushman Motor Works, Inc. 
Detroit Diesel Engine, 

Div. of General Motors Corp. 
Fisher Body Div., 

General Motors Corp. 
Whizzer Motor Co. 
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used-car lot on the east side of|has a bright future in the tobacco = ile 
town. The new site eventually will | market. 


be used for construction of a new * * 
building, =F gg Wiley-Fisher Opens a 
S | Wiley-Fisher Motors, Inc. (Stude- 
Hamburg Sponsors baker), 1400 Kansas Ave., Topeka, 


Hamburg Motor Co., Hamburg,|Kans., has announced its formal 
Ark., and the American Automobile |opening. Visitors registered for 
Assn. are sponsoring the first course prizes and flowers were given to 
in driving at Hamburg high school. |the ladies. 


Lester Woodson is in charge. 
+ * + 





Dan Callahan's Anniversary— 
Johnston to Build 
Pearce Motor Award | Johnston Motor Co., Ltd., 2290 


and Chevrolet cars 


Pearce Motor Co., Shelbyville,|Main St., Vancouver, B. C., has ing 99 by 120 feet. Basement will | building will be for rental purposes. 
, ’ ’ ’ ° ’ * * > 


Ky., received an award for its|called for tenders for construction | be used for storage space and light 
window decorations during the|of a new building at 8th Ave, and| manufacturing. Ground floor will 
city’s recent Agricultural Tobacco | Kingsway. |have five stores with light manu- 
fair. The display was an Indian | 


\ 


~ Balance Spring Action... 





another important reason why: 


RAMCO 


























When you Re-Power with Ramco 10-Up Rings you do 
more than provide against oil pumping and blow-by. 
You prolong the life of the engine. Ramco 10-Up Ring 
construction is designed, not only to compensate for 
piston and cylinder wear, but also to CURB WEAR. 


Ramco RE-POWERING Program 
Helps You To Help America 
Fight Premature Car Wear 


Here's the program to help you 
show customers that oil pumping and 
blow-by are warning signs of serious 

premature wear. Help America conserve 
resources by urging customers against 
putting off re-ringing. Sign up for 
RE-POWERING Station Sign 

today. See your Ramco Jobber. 


One of many Ramco originations which CURB CYLINDER 
WEAR is the alternating action of 10-Up’s continuous 
Spiro-Seal steel ring. This alternating action winds up 
like a balance spring on the downstroke to increase cyl- 
inder wall contact; UNWINDS on the upstroke to relax 
the wall contact to the proper requirement for adequate 
lubrication of cylinder walls. 


Adequate Cylinder Lubrication is one reason for 10-Up’s 
long life... one reason why you can install them on 
Ramco’s 10,000 MILE (one year) GUARANTEE covering 
both rings and labor. 


It’s another important reason, too, why: 


Ramco 10-Up Piston Rings Are Right for Any Job 
Re-Bore or Re-Ring..Car..Truck..Bus.. Tractor 


Copyright 1951 Ramsey Corporation, St. Louis, Missouri 


Ramco National Advertising in pos eal 








In Longview, Wash., Dan Callahan is marking the 20th year he has been selling Cadillac 


Byars in New Home 
Lawrence Byars Motor Co. 
| Plans show a three-story and/| facturing space behind, with entire (Packard), Montgomery, Ala., has 
with the prophesy that Shelbyville | basement frame structure measur-'top story for offices. The entire | occupied a new home at 325 Bell 


| for $24,350 cash. 
| + 





Deunes WEAR! 


St. In addition to the salesrooms. 
a garage in back is equipped to 
service all makes of cars. 

Ps * + 


Packard Names McMullan 


McMullan Motor Co. has been 
appointed a Packard dealership in 
Springfield, Ill. Daniel J. McMul- 
lan, owner, has been in the auto- 
mobile business since 1920. He also 
handles Hudson cars and Packard 
cars in Lincoln, Ill. 

+ + = 


Kellogg Opens Lot 

Kellogg Motor Sales Corp. (Chev- 
rolet), 1201 Main St., Niagara Falls, 
N. Y., has opened a used-car lot 
and showroom on its property. A 
canopy covers the lot. 

During the opening, the firm 
served refreshments and gave sou- 
venirs. With every car sold during 
the week Kellogg included one 
year’s lubrication free. 

* * * 


Carter Motor Opens 
Carter Motor Co. (Cadillac), Pres- 
tonsburg, Ky., has opened its new 
building on S. Mayo Trail. 
* * * 
Mouse Pontiac Opened 
John Mouse, formerly in the mo- 


|tor car business in Clay Center, 
|Kans., has purchased the Pontiac 
|dealership in Independence, Kans., 


and is now actively in charge of 


| the business. 


+ * * 


Bell Moves to New Site 
I. F. Bell has moved Bell Motors 


|(Pontiac) into a new building on 


W. Rich Ave., DeLand, Fla. The 
building, of cement block construc- 


|tion, has a large automobile show- 
|room facing Rich Ave. Offices are 


behind the showroom. 
+ * * 


Brooks Joins Fields 

Victor Civile, general manager 
for Fields Motor Co. (Hudson- 
Crosley), E. 8517 Sprague Ave., Spo- 
kane, has announced that Robert 
Brooks has been appointed sales- 
manager. Brooks is the former dis- 
trict zone manager for Hudson in 
Spokane. 


* * 


Bullard Buys Out Taylor 


Paul G. Bullard has purchased 
the interest of Jack Taylor in 
Butte Motors (Studebaker), Oro- 
ville, Calif., and is now sole owner 
of the dealership. They had op- 
erated the dealership as partners 


for 18 months. 
* * * 


Mattingly-Rapier Expands 


Hulin Mattingly and Hart Rapier, 
owners of Mattingly-Rapier Chev- 


|rolet Co., Danville, Ky., have pur- 


chased a building on Stanford Ave. 


* * 


MacKenzie to Bailey 


Thomas H. Bailey has purchased 
the interest of H. L. MacKenzie in 


| Tillamook Motor Co, (Ford), Tilla- 
|mook, Ore. MacKenzie still operates 


a Ford dealership in Hillsboro, Ore. 
+ + ” 


Anderson to Fraser 
William A, Fraser has purchased 
W. B. Anderson Nash Co., Bend, 
Ore., and has changed its name to 
Bend Nash Motors. 
* * 


* 


Springstube to Maple 


Felix Motor Sales (Studebaker), 
Bend, Ore., has been sold by Felix 
Springstube to Howard Maple. The 
firm is now known as Howard 
Maple Motor Co. 


* * * 


Burkhim in New Building 


Burkhim Motor Co. (Studebaker) 
has formally opened its new home 
at 1030 E. University Ave., Gaines- 
ville, Fla. The new location is 
many times larger and completely 
furnished with the latest equip- 
ment, Louie Burkhim, owner, said. 

ok * * 
Pacific Ford Tractor Sells 
For $500,000 to New Firm 

A new company, Columbia 
Tractor and Equipment Co., has 
taken over the inventories and 
business of Pacific Northwest 
Ford Tractor Co., 2720 N.W. 29th 
Ave., Portland, Ore. The group is 
headed by Rex L. Nicholson and 
Berkly Neustadt, both of Rich- 
mond, Calif., and Paul L. Henry 
of Portland. The distributorship 
formerly was owned by Dearborn 
Motors Corp. The new owners 
also take over the distributorship 
territory for Ford tractors and 
Dearborn farm equipment in Ore- 

(Continued on Page 52, Col. 1) 
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gon, Washington, western Idaho |age competitive rivalry in the sales 
and Alaska, | organization. Membership is deter- 
Included in the $500,000 deal is | mined by a system in which points 
a newly constructed office build- |are awarded on the basis of the 
ing and warehouse on a 3%-acre | relative effort required to sell vari- 
site in the Guilds Lake industrial (cus new and used cars and trucks. 
area. The building has 44,000 * * & 
square feet of floor space. Sixty | 1() New Chevrolets Lost 
dealers are served. Personnel of ts . 
Pacific Northwest Ford Tractor In Fire at Buckhannon, W.Va. 
Co. will continue with the new Fire destroyed the C. B. Curry 
organization. Paul L, Henry, gen- | Chevrolet Co.’s (Buckhannon, W. 
eral manager since June, 1949, for | Va.) paint and body shop, 10 new 
the retiring owners, is in active | automobiles and three used cars. 
charge of the new setup as vice- | Four of the new cars had al- 


president and general manager. | ready been sold to customers. 
ee Curry estimated his loss at $20,- 
L-M for Central Oregon | 000, including $7,000 to building. 


Lester Houk, owner of Central| The cause of the blaze was not 
Oregon Motors, Redmond, Ore., has| determined. 
been named direct Lincoln-Mercury 
dealer for all central Oregon, in- 
cluding Deschutes, Jefferson and 
Crook counties. 

a 


+ + * 


Nemith Opens New Home 
Nemith Auto Co., Latham, N. Y., 
has opened a new building with a 
fsa |500 foot frontage. Martin J. Hughes 
Hudspeth Takes Olds lis general manager of the firm 
Hudspeth Sawmill Co. has ac- | Which will handle Mercury cars. It 
quired the Oldsmobile franchise in|iS being operated by Fred Nemith. 
Prineville, Ore., and has opened a| ig Rs 
salesroom at 320 Beaver St. | England-Cook Divides 
* * cS 
, . | $35,070 in Employe Bonus 
176 Ford Salesmen in N.Y. At a Christmas dinner for em- 
Enrolled in ‘500’ Club ployes and their guests, England- 
Recognition for outstanding abil-|Cook Co. (Chevrolet), Lansing, dis- 
ity and performance in the selling tributed $35,070 in bonds, cash and 
of Ford cars and trucks has been| Prizes to 68 employes. H. J, Cook 
extended to 176 salesmen from deal-|Said that 1950 sales totaled over 
erships in the New York district. | $2,500,000. 





The salesmen were awarded cer-| The bonus averaged over $520 
tificates of membership in the new| per employe, ranging from $25 for 
Ford 500 club, one of two organ-|seven employes with under six 

| months service to $1,100 for one 
worker who has been with the firm 


izations started by Ford this year 
to honor salesmanship and encour- 








sen 
es 


Sail ae 


This time, if Defense Orders cut parts pro- Whatever happe 


duction . . . if regulations continue to limit my competitive posi 
inventories . . . if credit controls slow up new 
car buying... TM READY! 


A year ago I invested a small amount of 


DON'T GET CAUGHT 


money in a Kardex Inventory control. In one 
year of normal operations that control has tive, money-sav 
more than paid for itself by reducing clerical 
salaries. And it has saved even more by show- 
ing me how to free the money I had tied up the squeeze betw 
in overstock of slow-moving parts. greater custome 


But the real pay-off may be just ahead. 


re ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee oe 


PARTS DEPT, 


comes to combating shortages. 


While your competitors cry about their in- 


ability to stock-pile, you can take a construc- 
free 24 pg. booklet on Inventory Control. It 
explains in simple graphic terms how to avoid 


een inventory limitations and * 


No obligation, of course. 


315 FOURTH AVENUE, NEW YORK 10,N. Y. 





Yes, send me my FREE copy of your new 24-page book on 


Co., Dallas, received $26,000 in 
Christmas bonuses. Ray Woods 
made the awards at a party on 
his ranch near Euless, 

It was the 22nd Christmas that 
Woods has given bonuses. The 


company now has 160 employes. 
* * * 


Congratulations 


Dealer’s Mother Honored 


On 100th Birthday 


Emaline Elizabeth Webber, moth- 
er of Paul Webber, Chrysler-Plym- 
outh dealer in Rehrersburg, Pa., 
was honored by the community 
when she recently celebrated her 
100th birthday. 

She received a scroll from the 
Medical Society and a congratula- 


tory letter from President Truman. 
* * * 








Motley to Sell Austins 
Motley Auto Service, 1707 W. 


Windolph in Portland, Ore.— 


These are the newly remodeled Windolph Pontiac Co. showrooms, W. Burnside at 9th Ave., | Gray St., Houston, has been ap- 
Portiand, Ore. The $125,000 modernization job included new exterior surfacing, interior light- pointed distributor in its area for 
|ing and greatly expanded service and used-car facilities. The plant, which covers 200 by 200 Austin of England. Mack Motley 
| feet on 19th and Burnside and has another 100 by 100 building on S. W. I8th and Morrison, | heads the firm. . 

+ 


is the largest Pontiac organization in the Pacific Northwest, it is said. * * 





Armstrong & Goetz Moves 

Armstrong & Goetz (British cars) 
is moving its dealership from Oak 
Ore., to 1545 N.E. Union 


27 years. Cook said 40 percent of! ager-partner of Woolley, O’Brien 
the employes have been with the! and Quealy (Studebaker). Robert 
company over five years and 25) T, Carson, executive secretary of |}§ 
percent of them have been with! the association, will continue to | GTve, 


|England-Cook from 10 to 27 years.| serve in the same capacity. | Ave., Portland, Ore., announces 
. e 8 In discussing the activities of |Wallace Armstrong and Cecil 
the association during the past | "°°" ; & @ 





/Honolulu Dealers Choose 


|Murphy President for ’51 
George W. Murphy, president 


year, O’Brien stated that he was 10 ‘ , 
particularly pleased with the as- Fischer Goes West 

sociation policy adopted in giving A family which had been identi- 
to Farrington and McKinley high | fied with the automobile and garage 
schools a new automobile each |business for 50 years in Liberty, 
year for the purpose of the (Mo., closed up shop, Nov. 18, when 
school’s driver-training program. | Edward Fischer locked the doors of 


‘+ * * |Fischers Bros.’ Garage and left for 
ee 
Yule Spirit 


California to operate a self-service 
Webb Motors Gives 


repair shop. 
His father, John Fischer, a 
grocer and bicycle mechanic, 
1,500 Free Trees opened the garage in 1903, 
For the third successive year i : : 
Webb Motor Co, (Buick-Willys),| Howard Edwards Motors 
has given away over 1,500 Christ- | . J ; / 
mas trees in Demopolis, Ala. J. s, | Pakes E-M in Newport, Ky. 
|Webb is owner of the firm | Howard Edwards Motors, Inc., 
a ; has succeeded Knobloch-Edwards 
| . aan Motors as Lincoln-Mercury dealer 
Milani Sells to Burke ‘in Newport, Ky., announces R. W. 
| Regal Motors (DeSoto-Plymouth), | Booth, first vice-president. 
Milwaukee, established about three| The new firm has taken over the 
|years ago by Dean Milani, has been |former company’s building and 
sold to Bernard Burke of Chicago, USed-car lot at Fifth and Mon- 
who is said to be one of the largest | mouth Sts. Howard Edwards jr. is 
DeSoto dealers in the midwest. | President. 
|Burke will be president of the new| _ 
\dealership, the name Regal to be| Syracuse Dealers Hold 
| retained. Frank W. Schenkenberger | 7): 
‘will be vice-president and general Christmas Party, Dance 
|manager. Milani is reported to be The Syracuse Automobile Deal- 


considering a dealership in Chicago.| @TS Assn. has held its annual 
a Christmas party and dance. 


. — Members of the party commit- 
Stevens Buys Building tee included: William W. Welton, 
Miles Stevens, president of 


| association president; Stuart C. 
Howard Motors, Inc. (DeSoto- Ballard, executive vice-president; 
Plymouth), 901 St. Charles St., | Thomas D. Hutt, Leon Carpenter, 
New Orleans, has announced pur- 


Francis J. Wolff and John M. 
chase of the building which 


Henson, chairman. 

| houses his firm, The property has aoe oe 

a tatal _oen in excess of 16,000 Smith Gets Double Honor 
square feet, measuring 89 feet on Riley Smith, Poteau (Okla.) 
| St. Charles by 183 feet on St. | gealer, was elected a vice-president 
| Joseph, Howard Motors, Ine., is |of the Oklahoma University Dads’ 
celebrating its 10th year as 4 | Assn, and was reelected a director 

DeSoto-Plymouth dealer. of the Oklahoma Automobile Deal- 

: = ® |ers’ Assn. 

Hartigan Chevrolet Moves | | Scie 
Hartigan Chevrolet, Inc., south-| New Washington Chevrolet 
WITH YOUR STOCKS DOWN west side Chicago dealership| New Washington Chevrolet, Inc., 
headed by William J. Hartigan, has | Indianapolis, has opened at Capitol 
moved into its new building at 8151|/and Vermont Sts. The service de- 
|S. Racine Ave. The firm, which| partment is located at 334 N. Illi- 
recently took on the Chevrolet|nois St. Abe Wides is president, 
franchise, had occupied the build-}and Rex Long is general manager. 
ing at 7647 S. Halsted St. while its | arta ditto ; a 
present headquarters building was | 
under construction. Hartigan owns | 
an oil company in Chicago as well | 


of Murphy Motors and Aloha 
Motors, Oldsmobile and Chevro- 
let distributors, was elected presi- 
dent of the Honolulu Motor Car 
Dealers Assn. Knight Carson, sec- 
retary-treasurer of Schuman Car- 
| riage Co., was elected vice-presi- 
| dent and retiring president Ed- 
ward F. O’Brien was elected 
| treasurer. O’Brien is general man- 






+ * * 





ns, I’m going to be in a better 


tion than ever before when it - 
*K * * 








ing step by writing for our 


‘ue CHROME 


as the Chevrolet dealership. 
ee DIE CAST 


PLATES 


Collins Joins Quality 
John A. Collins has been ap-| 
pointed service manager of the 
Quality Chevrolet Co. in Hartford, 
Ky. Previously, he was assistant 
manager of Queen Chevrolet Sales 
in Maysville, Ky. 
* 


r demand. Use the coupon. 


NAME 


J 


* * 


Davis Joins Tri-Line 


| Announcement has been made by | 
| Murray Levine, president of Tri- 
Line Motors, Inc, (Ford), Brooklyn, 
N. Y., of the appointment of Harry 
paves as general sales manager. Emblem—Plus Advertising Value. 
avis has been associated with : : 

automobile retailing since 1924 and| FREE SAMPLE {"ypeautiful full-size 
was most recently connected with compare! 

Packard of New York as general © NO OBLIGATION © 


used-car manager. . Stemac spies 
Woods’ Employes Share Sa ere 





DEALERS: 
The Modern Service Identification 














i MANAGEMENT CONTROLS LIBRARY, ROOM 1688 
= ’ 
1 MAIL TO: 
i 
| Klemington. Fland. 
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1 
Hi Inventory Control (KD375). 
i 
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$26,000 Bonus Melon “WE INVITE YOU TO OUR 
Employes of Ray Woods Auto DISPLAY AT MIAMI” 


i ee on 
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New Invention 
Device May Regulate 


Compression Ratio 

WARREN, Ark. Thomas R. 
Woods, of the Ford service depart- 
ment of Blankenship Motors, has 
invented a device for regulating 
| the compression ratio in internal 
|}combustion engines. A _ patent is 
pending. He stated that General 
Motors and Ford have shown inter- 
est in the invention. 

It is designed particularly for 
high - compression, overhead valve 
type gasoline engines. When the 
engine speed is low, normal com- 








Used-Car Notes 





Utah Used-Car Dealers sales, service and finance opera- 


tions by opening a branch at 1505 


SALT LAKE CITY.—Ralph Cad- Live Oak. He has been in the auto- 
man was elected president of the | ™obile business in Dallas since 
Utah Used-Car Dealers Assn. Cad- 1923. 
man, of Salt Lake City, has been  Fijgo was instrumental in organ- | 
in the used-car business for 30 izing the Dallas Used-Car Dealers 


years. 9 : » j ; si- 
Also elected were: Cec Lane, first | 458". and became its first pre = 
vice-president; G. M. Southwick, dent in 1944, He deals mostly in 


second vice-president; Dale R. Rob- late model autos. 
erts, secretary, and Dewey Woods, 
treasurer. 


Elect Cadman President 









* 


* * * ’ . . . 
Friedman Elected President pression is maintained. As_ the 
Putt, Putt Of Cleveland U. C. Dealers compression also’ increases in re- 
1903 Endurance Race CLEVELAND. Max R. Fried-| Neal Opens in Litchfield, IIl._— active ratio. 
Reenacted in Calif. man was installed as president Of | Nearly 1,500 attended the opening of Neal Hudson, 510 N. State St., Litchfield, Ill. The| The effect is obtained by varying 
LOS ANGELES.—Ancient horse- the Cleveland Used Car Dealers mayor and an alderman spoke. The firm gave away roses, carnations and lollypops and | the volume in a chamber connected 
yee oak woul seenneted Assn. at the group’s annual Christ-|held a drawing for five white turkeys. with the engine cylinders. Space 
Rene = COESISGce foe ” mas dinner. Friedman, 32, is head | —_— |in the auxiliary chamber is in- 





ad creased or decreased by means of 
tary, and Harry Halpert, Euclid “Most Beautiful?’ |a sliding plunger, thus lowering or 
| Auto Sales, treasurer. | raising the pressure to which mixed 


the 1903 Los Angeles to Redlands 
auto endurance race. 
The event was sponsored by the 


of State Auto Sales, and becomes 
the youngest president of the 


Automobile Club of Southern Cali- 8TOUP. Installed as members of the|.,o“N ANTONIO, Tex.—Eugene C. | pasoline vapor and air is brought 
fornia, celebrating its golden jubi-, Other newly-elected officers for|poard of directors are Ben Hart,|Mehurin, used-car dealer of 2170) before the cylinder is fired. f 

lee, in cooperation with General 1951 include Charles Lazzaro of|Sam Newman, Irv Rubin, Milton | Waverly Ave., is a leading conten-| woods said he will sell the de- 
Petroleum Corp. Charles Motors, vice-president; | Anderson, Norton Comp and John’ der in a contest to select “San An- | vice outright when he obtains his 


The oldest cars in the meet were Manny Weiser, O.K. Motors, secre- | Chicker. tonio’s most b ” 
ie. Sr  PRnGe GIN | coe ee ce nuances rae onio’s most beautiful man.” = |patest. = __ 
Oldsmobile of 1902 vintage. Others 
included Brush, Premier, Chalmers, 





Lis 
yy 
of 


ir 
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* * 


Fla. Charters B-H 


=o 


a | 


Jefferey, Stevens-Duryea, Mercer vt 
and Maxwell. “ 
Drivers and passengers wore 

dusters, caps and goggles. One of : 

the drivers was Ralph DePalma, e in winter's cold 

who won the Indianapolis speed- or . 

way race in 1915. / summer's heat... 
ee@ 


PENSACOLA, Fla.—B, & H. Mo-| 
tors, Inc., has been granted a char- | 
ter by the secretary of state to 
engage in the used-car business. 
Authorized capital stock is 100 
shares, par value $100 each. Prin- | 
cipals are Samuel A. Hobson, Ag- 








Millions of car owners are seeing this 


nes R. Hobson, Lewis D. Boyette pear a i 
and Mary E. Boyette. advertising — keyed right to their interest in 
* * * 
+e 7 ee e ” 
Filgo Opens Branch Office Keeping the Power they Bought 
For Dallas Operations 
DALLAS. — Lee Filgo, used-car | : ‘ 
dealer here, recently expanded his Month after month, the best oil customers in your 
T C area are reading this powerful, timely advertising. KEEP THE POWER YOU BOUGHT 
Auto Taxes Cut Month after month, they are being sold on the At cither end of the th 
© . i 2 between aa sol mermometer . . . of ia. 
In Kansas City superior qualities of 100% Pure Pennsylvania gree tinn era re tenable pep and 
i alwa s insta a ne. So, come sun or snow, 
KANSAS CITY. — Kansas City Motor Oil. 7» insist on 100 Pure Pennsylvania More 
and Jackson county will — = T k 
tax on automobiles by several dol- he now tha ° : 
lars, according to Joseph T. Lenge, “y t they — have to continue using 
county assessor, and W. P. Munger, their cars for a longer time than they would like 
city assessor. They said valuations ‘ ° ° : as ‘ 
on postwar cars were too high and to, and they’re seriously interested in giving their 


on prewar cars, too low. : ‘ . 
es aus ial Gear tee engines the best possible care. They will buy Lh Aa Lae Te 


agreed on a valuation base that | from you if you will let them know you handle TL ky 
a Ty 


would save each car owner several 
dollars. The new method of arriv- | a Pennsylvania Oil. 
ing at assessment valuations will rT 
be to take the factory cost of a fe] TS 
new car and assess it at 75 percent 
of the factory cost the first year, 
instead of 90 percent. 

The second year the valuation 
will be 66 percent instead of 78 per- 
cent; 59.5 percent the third year 
instead of 66. The sliding scale 
goes down until it reaches 7% per- 
cent the 11th year. Anything older 
than 11 years will be valued at 
$50, the assessors said. 


Manpower Study 


Started by ATA 


WASHINGTON. — A manpower 
survey of the trucking industry has 
been started by the industrial re- 
lations department of the American 
Trucking Assn., it was announced 
last week. 

The survey is designed to de- 
termine the effect military with- 
drawals and pirating by other in- 
dustries currently has on the truck- 
ing industry and will have in the 
immediate future. ‘ 

It will also determine the neces- 
sity for seeking relief through gov- | 
ernmental agencies responsible for | 
defense manpower. Ten ATA con- | 
ferences of specialized truck oper- 
ators will conduct the survey, and | 
its results will be coordinated. 
ATA’'s manpower and wage com-| 
mittee has recommended that ATA | 
seek to have established a trucking | 
industry sub-board of the Federal . 

Wage Stabilization Board and spe- PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
cified the type and substance of 
such a body. Oil City, Pennsylvania ~ 


@ag a 





100% PuRE 






PENNSYLVANIA 
moTOR O11 






New Local Selling Program 
Ready to Work for You! 


Put a reminder right before their eyes! Ask 
your supplier of Pennsylvania oil to show you 
his new local merchandising tie-in program. 
Make yourself Pennsylvania oil “headquarters” 
in your community and turn customer pref- 
erence into extra profit for you! 





For your protection, only oils made from 
100 % Pure Pennsylvania Grade Crude which 
meet our rigid quality requirements are en- 
titled to carry this emblem, the registered 
badge of source, quality and membership 
in our Association. 
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LThis motor minded nation is a 








___ AUTOMOTIVE NEWS, JANUARY 8, 1950 00 Jianvaatininionnaa a 


minded nation... 





and these 5 facts* prove it. 







In the course of 13 issues, 







LIFE reaches— 


53% of all Americans 






75% of those who bought a new car 


over a l-year period 






53% of those who bought a used car 
over a l-year period 






65% of those who bought new tires 
over a six-month period 






60% of those who bought gasoline 


over a l-week period 











* From the new, important Accumulative Audience 
Study by Alfred Politz Research, Inc. This study 
measures the number of people 10 years of age and 
over who read a: single issue of LIFE (23,950,000 









Americans), reveals how this audience grows in 13 
issues to a total of 62,600,000 different people. 









First in circulation 










First in audience 
First in total advertising revenue 






First with new car buyers 






Industry 
Aircraft 
Amusement . 
Automotive ...... 
Building Trade 
Chemical 3 
Electrical Equip. 
Financial ............ 
Food & Beverages. 
Machinery & Metals 
Mining ....... 
Office Equip. 


Oil & Natural Gas.. 


Retail Trade . 
Steel & Iron .. 
SED snuvssiyoorions 
Tobacco 


Total 





Brost Names Meyer 


Paper & a 
R.R, & R.R. Equip... io 


I idicaetaiactioiees 
Other Companies ne 


Reporting Showing 
To Date Net Profit 9 Mos. 1949) 


9 
5 


* 


8 

5 
32 
16 
40 
12 
19 
19 


16 


George J. Meyer has been ap- 
pointed wholesale fleet manager o 


Brost Motors, Inc. 


outh), Buffalo, 


Don't waste time 
matching colors 


(Dodge-Plym- 
it is announced by 





improved 
(ist 9 Mos. 
1950 vs. Ist 


7 
5 
28 
14 
37 
10 
19 
13 
40 
16 
3 
13 
22 
46 
8 
24 
17 
0 
23 
9 
354 


Estimated 
Group Net 
Income 

$ 38,003,000 
66,551,000 
924,536,000 
$1,561,000 
576,026,000 
202,142,000 
86,039,000 
$2,713,000 
143,577,000 
50,224,000 
34,974,000 
53,350,000 
987,156,000 
403,258,000 
25,755,000 
531,668,000 
110,891,000 
27,039,000 
219,884,000 
55,129,000 
$4,700,476,000 
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9 Months, 1950, Net Income of 440 Companies Listed 
On N. Y. Stock Exchange—By Industrial Groups 


NUMBER 


Percent 
Change 
(ist 9 Mos. 
1950 vs. Ist 


33.6 
50.7 
38.3 
24.1 

5.6 
60.7 
41.8 

0.4 
42.7 
18.0 
65.5 
56.9 
35.0 
+119.3 


9 


_ ee 


+ 17.0 
44.6 


+ 35.7% 


tHtttttttttt++ 
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The Exchange 


assist Einer Wheel, 


|Chester J. Brost, president. He will | 
truck sales 
f | Manager, and will represent Brost 


| 
| 


Auto Stock 
‘| Listed by N. Y. Broker 








in fleet sales of trucks and pas- 
senger cars. 





\ 


_ NO discussion of the 
for 
| the 


automotive 


|General Motors 


By George Deery 

Associate Editor 
outlook 

stocks that has come to 
attention of this department 
has there been as many under the 
or allied classification 
|as in the latest “Investor's Aid,” 
|published by E. F. Hutton & Co., 
members of the New York stock 
exchange. 

In the 30 stocks listed as a 
“cross-section,” because they are 
representative of almost every 
type common stock of interest to | 
an investor, are found seven 


| issues familiar to followers of 
| automotive stocks. | 


Hutton’s choices and accompany- 
ing comments follow: “Borg-| 
Warner—Typical of the Industry. | 
Typical of the in-| 


dustry, most active in the market, | 
| most 


popular 


with 


DO THE JOB WITH 
DUCO FACTORY-MATCHED COLORS 


REG. U. S. PAT. OFF. 


Color matching can 
waste your time, money 
and materials. Here’s how 
to take the guesswork out 
of color matching once and 
for all. Quickly identify the 
color number on the car 
itself. Next, check it in 


your Du Pont Motor Car Service Color Bulletins. 
Then telephone your nearest Du Pont jobber or 
stock point and order the color. It’s easier, cheaper, 
and saves headaches. 





“*finger-printed”’ 


YZ 





We match more than 
700 DUCO colors for you 


. in our plants—to the 


car makers’ original stand- 


ards. 


Many tests insure 


uniformity. For example, 
this spectrophotometer 
measures the wave length 
of each DUCO color standard. Thus, each color is 
to assure conformity to the car 
makers’ standards. 

Du Pont DUCO, the original pyroxylin lacquer, 
is easy to use—flows well—has excellent coverage 


investment | . 


‘On the Financial Front. . . 


Qualities 


trusts and individuals and largest 
in assets or sales.” 
* * * 
OCONY-VACUUM, the most ac- 
tive in the market, is also 
tabbed the most popular with indi- 
viduals and a leader in assets or 


| sales. 


Standard Oil of California and 
Standard Oil of New Jersey are 





Auto Stocks 
Dec. 30 Dec. 22 


ORPYRIOP 2... ccees 68% 69% 
COPONIEY sic ceccscce 3% 3 
General Motors .. 46% 16% 
ee 16 15% 
Kaiser-Frazer .... 7% 8% 
Nash-Kelvinator .. 17% 18% 
eee 4% 4% 
Studebaker ....... 27% 28% 
UE. bb. 6 kasienice -03 03 
Willys-Overland .. 11% 10% 
Average for . — 
10 Stocks ....... 19.30 20.44 











—is easy to rub and polish. Remember, you get a 
match with DUCO every time by just calling the 


Du Pont stock point nearest 
E. I. du Pont de Nemou 


your shop. 
rs & Co. (Inc.), 


Refinish Sales, Wilmington 98, Delaware 





REG. U.S. PAT. OFF. 





BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


Every DUCO color is factory-matched to auto manufacturers’ original color standards 


likewise among the largest in 
assets or sales and most popular 
with investment trusts and indi- 
viduals. 

U. S. Rubber is called typical of 
the industry, while Willys-Overland 
is rated as a special situation. 

+ + * 


TOCKS for a “defense economy” 

in the broker’s compilation in- 
clude American Brake Shoe, Ben- 
dix Aviation, Continental Motors, 
Timken Roller Bearing, U. S. Rub- 
ber and Willys-Overland. 


Selected for long-term apprecia- 
tion are Borg-Warner, Chrysler, 
'Cities Service, General Motors, 
Goodrich, Gulf Oil, Libbey-Owens- 
Ford, Pure Oil, Richfield Oil, Stude- 


baker and Thompson Products. 


Hutton’s table of low-priced 
speculative stocks offers Budd 
Co., Continental Motors, Timken- 
Detroit Axle and Willys-Over- 

| land. 


| Estimated 1951 earnings and divi- 
dends per share for some of the 
| firms covered in the various com- 
| pilations, according to the survey, 
j}are: Bendix Aviation, $8.50 ($4 
| dividend); Chrysler, $10.25 ($7); 
| Goodrich, $15.75, before possible re- 
| Serves ($5.50). 
+ + * 

ULF OIL, $7.40 ($4); 

$5.80 ($3); 
ing, $4 ($2.50); 
| ($3); 
cents). 

“These percentages are naturally 
rough,” says Hutton, “but are based 
;on our best judgment as to in- 
creases or decreases in sales levels: 
the probable percentage of gross 
which will be carried through to 
‘net income before taxes, taking 
|into effect possible margins on de- 
fense orders; the tax liability. 

The excess profits procedure used 
in the estimates is after a 75 per- 
cent tax on 75 percent of 1947-49 
earnings. 


Pure Oil, 
Timken Roller Bear- 
U. S. Rubber, $5.70 
Willys-Overland, $1.75 (50 


~ * * 


U. S. Rubber Outlook 


BARNINGS of U. S. Rubber in 

1950 might climb to a record 
level, it was stated by an official 
of the company 
|} at a meeting of 
| the Society of 
| New York Secur- 
ity Analysts. This 
would mean that 
|; net income for 
|the year would 
| pass the $23,000,- 
000 U. S. Rubber 
|} earned in 1946, 
the best previous 
year, and rise 50 
[1919 pr nt above 


A. Surkamp 


1949 profits. It would work out to 
better than $10 a share of common 
stock for this year. 

Arthur Surkamp, chairman of the 
| finance committee, said it was hard 
|to make a good estimate of the final 
| 1950 net income. A credit to net is 
| expected to result from adjustments 
in the Canadian foreign exchange 
rate, but allowances must be made 
for a possible retroactive excess 
profits tax and high market prices 
of raw materials. 

= * a 

E SAID U. S. Rubber has been 

estimating a probable excess 
profits tax law will require taxing 
all profits over 75 percent of a base 
average of earnings for the last 
four years. The company also esti- 
mates that these excess profits will 
be taxed 85 percent and include the 
last quarter of this year. 

Sales of the company this year 
may rise to around $675,000,000 an- 
nually, or 16 percent higher than 
the previous record of $581,000,000 
in 1947. The increase this year is 
partly due to higher selling prices— 
maybe 40 percent to 50 percent of 
the increase can be attributed to 
this cause with the rest due to 
greater volume, Surkamp declared. 

The company’s sales increase 
was mainly the result of a trend 
which started a year ago when 
consumers held off purchases in 
| expectation of lower prices. Scare 
buying after the outbreak of the 
Korean war also increased sales, 
he added. 

So far only 2 or 3 percent of the 
company’s total business is for mili- 
tary purposes, but this is expected 
to expand to more than 10 percent. 

Surkamp estimated that dollar 
sales next year may be as high as 
1950. This could mean a slight drop 
in volume of sales because of 
higher prices. He predicted price 
and wage controls would be put in 
effect next year. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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i 
PROVED Ads in 


Country Gentleman 


Help You Sell More 
Auto Products! 


When a manufacturer puts an ad in Country Gentleman, it’s 
the strongest kind of help to you in selling your best rural 
customers! This has been proved in a nationwide survey of 
men and women heads of Country Gentleman homes. Not 
only do they read Country Gentleman more, use it more, like 
it more than the other big farm magazines—but they also... 

















For travel the Davises, Oklahoma Country 
Gentleman family, have 2 cars; for farm oper- 


tions, 4 tractors, 2 trucks, @ combine ond 7 READ THE ADVERTISING in Country Gentleman... in 96.2% of homes. 


other equipment. 


2 GET BUYING IDEAS from the advertising in 3 out of 4 homes. 


3 RECALL DEFINITE BUYING IDEAS in over 3 out of 4 of these homes. 


... that’s why dealers like you give 
Country Gentleman a lead of nearly 2 to | 


when voting for the farm magazine that helps most to sell local customers 








That's why Country Gentleman also rates first with adver- 
tisers. They invest more advertising dollars in Country 


iy AE Gentleman than in any other farm magazine. 
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NEW PRODUCTS 


Latest edition of its Paint Shop| line. Main claims for the new prod- | speedometer tinkering by Kontra’s, 
Digest is available from Industrial| ucts are quick application, high re- | Inc., 327 Seventh St., Oshkosh, Wis. 
Tape Co. U. S. Highway No. 7,|sistance to dirt, easy washability | Kontra’s says its compact, all-metal 
New Brunswick, N. J. The booklet | and a durable, sparkling finish for lock is easily installed and removed 
suggests uses of the firm’s various! both paint and chrome. lwith the master key. 
masking and industrial tapes. + * * 





* * * 
* + * 


Dual Electric Wiper Motor 
Introduced by Signal Mfg. 


A dual electric windshield wiper 
motor, to replace vacuum motors 
|operating two blades, has been in- 
Wilmington, Del., provides a pic-| troduced by Signal Mfg. Co. 69 


torial record of the history of Duco| FOR HOOD, FENDER—An illuminated or-| Bennett St., Lynn, Mass. The firm 
finishes — of “space ship" design is. the latest io electric wiper motors practic- 


Du Pont Booklet Traces 


History of Duco Finishes 


A 20-page booklet published by | 
the public relations department of 
E. I. du Pont De Nemours & Co.,| 





product of Compco Corp., 225! . St. Paul fond > hii tart * 
* * * | St., Chicago. The device, which is chrome j ally eliminate blind driving pf 
| Bicted, measures ager 10 inches long. The | viding a Peeee peo wipe inde- 
| roc et heads are of clear plastic. ;pendent of acceleration. 
Tydol Dealers to Handle al gad 


. * * 


Silicone Wax and Cleaner Speedometer Cable Lock 
Two automotive products, sili- 


: ° : ‘Universal Oil Rin 
cone cleaner and polish, and sili- Offered by Wisconsin Firm U y E 8 d 
cone wax glaze, are announced by| A mileage lock, clamped to each | Features New Expander 
Tide Water Associated Oil Co. for} end of the speedometer cable and} A universal, multi-piece oil ring 
sale by all Tydol gasoline dealers|controlled by a master key that|for cars and trucks, featuring a 





by Wilkening Mfg. Co., 2000 S. 71st 
|St., Philadelphia, 


| Called the Pedrick Formfiex ring, | 


it is claimed to be suitable for use 


Pressurized Extinguisher 
|Developed for Metal Fires 


What is claimed to be the firs 
|pressurized extinguisher designe: 


jin new, resleeved, rebored, tapered, | for hazardous metal fires has bee: 


| out-of-round or distorted cylinders. 


|developed by Ansul Chemical Co 


|Marinette, Wis. The Ansul MET 









| 
| 


FOR GM CARS—H. H. Appenzelier, Box 
251 Syracuse, Ind. offers this No-Freeze boot 
designed to prevent freezing of door handles 
and locks. It fits 1949 and later models of 
| General Motors cars. Made of synthetic rub- | 
| ber, it has been tested down to 80 degrees 
below zero, Appenzeller states. 


|L-X dry powder extinguisher is 
said to be effective on fires in mag 
nesium, sodium, potassium, zinc 
powdered aluminum, etc, 

Ansul MET-L-X dry powder, the 
extinguishing agent, fuses and 
forms an air-excluding crust over 
the burning metal, the compan) 
said. Without oxygen, the fire goes 
out. The extinguishers are manu- 
factured in 30, 150 and 300 pound 
sizes. Larger units, including an 
automatic piped system, are alsc 
available. 


| + + * 


as parts of the company’s TBA | cannot be duplicated, is said to stop|new-type expander, is announced 





O I've known and used ae a 
Snap-on Tools for years iéseeesec 
... they’re the kind it 
takes to do good work G 

that’s how , 


‘Snap-on 
SERVICE 


appeals to: 


Robert W. Rumpf, Service Manager, 
S-W-S Chevrolet Company, Dayton, Ohio. 


eer aS 


Hollis Browne 
Minneapolis Branch 


fa 





Raymond A. Baum 
St. Louis Branch 





Lyle E. Nelson 
San Francisco Branch 


€, 
Chica 


Charles E. Todd 
Philadelphia Branch 





Morris Silverleib 
Boston Branch 
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Robert E. Adams 
Toledo Branch 





Indian 

















@ It’s this simple: your men sell their time to the 
shop. You sell shop-time to your customers. You 
know—every mechanic knows—a man can do more and better work 
with less sweat, when he’s got the right tools. So he earns more. 
The shop makes more profit and more friends. This isn’t just pretty 
“theory.” Thousands of service shops—tens of thousands of me- 
chanics—have boosted income 20 to 40 per cent after equipping with 
Snap-on Tools. They’re engineered for the men who make a living 
with tools. Your Snap-on man brings these finest of tools into your 
shop... right to the bench... where a man can select and try them 
on the job. No guessing. No wasting time. For 30 years, Snap-on 
has offered “the time-saving way to buy time-saving tools.” NEW 
104-page catalog ready. Write for yours. 









H. L. Douglas 
Richmond Branch 


Laverne C. Hollenbeck 
Baltimore Branch 
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SNAP-ON TOOLS 
CORPORATION 
8082-A 28th Avenue 
Kenosha, Wisconsin 


Hy Ness 
eo Montreal Branch 
Be Biggers 
Jacksonville Branch 
*Snap-on is the trademark of 

Snap-on Tools Corporation, 


A. Kimmerie 
Buffalo Branch 





Clarence Werner 
Newark Branch 


— 
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S. E. Bertram 
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S. Best 
go Branch 






apolis Branch 





Jarvis S. White 
New Orleans Branch 





NEW SHOCK ABSORBER—A direct action, 
hydraulic shock absorber, which is claimed 
| to embody a new theory of viscous damping, 
has been designed by Bourcier De Carbon, 
| noted French engineer. Columbus luxury-ride 
| shock absorber has been adopted as original 
standard equipment in Europe by several 
| automobile manufacturers, including Simca, 
| Renault, Peugeot, Ford of France and others, 
according to Heckethorn Mfg. & Supply Co., 
of Littleton, Colo., which adds it has ac- 
quired from Columbus Automotive Corp., of 
New York, the exclusive manufacturing and 
sales rights in the U. S. 





| FOR MOTOR EFFICIENCY—Kemso!l Prod- 
| ucts Co. Inc., Cleveland, has developed Kem- 
| sol G to be added to the gasoline in the 
tank. It is claimed to improve the perform- 
ance of the engine, dissolve varnish, gum 
and sludge in the fuel system, to free the 
action of the valves, improve compression, 
eliminate vapor lock, to help mix water with 
gasoline so that frozen lines are eliminated 
and to improve antiknock qualities of ordi- 
nary gasoline. Another new product is Kem- 
sol O, which is added to the crankcase oil. 
The manufacturer states that it reduces fric- 
tion, improves upper cylinder lubrication, dis- 
solves and keeps in solution varnish, gums 
and sludge from the lower part of the valve 
system and the working parts of the engine 


* * * 





4 


FOR QUICKER STARTS—The BXS coil, said 
| to give instantaneous starting with resulting 
| longer battery life, is announced by F. T 
| Griswold Mfg. Co., 305 N. Lancaster Ave., 
| Wayne, Pa. Spark plug and contact points 
| can then be set with maximum recommended 
| gap without increased fuel consumption, the 
firm reports. 


(Continued on Page 59, Col, 1) 
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Ne WwW Pro ducts A chrome-plating unit is an- 


(Continued from Page 58) i\Co., 115 S. MacQuesten Parkway, | 


An expanded line of welding 
fluxes, known as “Lo-Cost Flotectic | 
Fluxes,” is announced by Eutectic 
Welding Alloys Corp., 40 Worth St., | 
New York 13. 

The fluxes, it is reported, reduce | 
surface tension to a greater extent 
than conventional materials used | 
up to now and, accordingly, satisfy 
this requirement. 





FOR AUTOMATIC DRIVES—A mechanism | 


for removing and replacing automatic trans- | 


missions of all types is announced by Manzel, 
315 Babcock St., Buffalo. Called the Manzel 
Trans-Lift, its rotary adjustment permits the 
transmission to pivot around the axis or bolt 
circle. This eliminates making further vertical 





| 





and lateral adjustments. A double-acting pump | 
lifts the load. A_ foot-operated two-speed 
release control enables lowering the adjust- | 
ment head rapidly or slowly. 


> * * 


Hunter Heaters, Coolers 


Described in Catalog 


Brief descriptions and specifica- 
tions of the complete line of Hunter | 
gasoline-burning cab and cargo | 
heaters and dry-ice cargo refrigera- | 
tion systems are given in a com- 
pact, four-page, 84x1l-inch catalog 
folder just published. Well illus- | 
trated with photographs and draw- | 
ings of various models, it also con- 
tains drawings of recommended in- 
stallations. Copies may be obtained 
from Hunter Mfg. Co., 1550 E. 17th 
St., Cleveland. 


| 
| 








BOOSTER —A full-view flush control has 
been developed by Rotary Lift Co., Memphis, 
for use with its mechanics lifts, Control box, | 
with control keys and air valves, are recessed 
in floor near the lift. This places operator in| 
position to see that car is properly posi- | 
tioned on lift for raising, then to quickly! 
and easily raise to desired height, the man- 
ufacturer says. No control valves or air 
valves have to be placed on valuable wall 
space needed for service equipment, it states. 


| 
| 
| 
| 
| 





FIGHTS THE ELEMENTS—Watts Electric & 
Mfg. Co., Birmingham, Mich., original sup- 
plier of lamp sockets, has introduced a satis- 
factory method for dipping auto lamp sockets | 
with B. F. Goodrich's Geon plastisol, Good- | 
rich states. Advantages of dipping the socket | 
assembly are making it water-tight, dust- | 
proof, low in cost and exceptionally resis-| 
tant to age and weathering, the firm states. | 
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| Chrome-Plating Unit | 
Designed for Shops 


nounced by Ward Leonard Electric 


we” wh 113732 





Mount Vernon, N. Y. 

The product is designed for auto- | 
motive and parts makers and re- 
pair shops, the firm states. 


. * * 





Mercury Door Repair Panels 


Manufactured by Graver 
Door repair panels for 1949 and | ( 





|1950 Mercurys are now being} 
| manufactured by Graver Industries,| 6/16 
Inc., P. O. Box 4027, Cleveland. The 
flanged, fitted panels, called E-Zee- 
On, come ready for mounting, the | 


company says. 





sa 3/16 


JOHN BEAN'S SPECIAL CASTER-CAMBER WRENCH KIT—This caster-camber wrench kit 
contains all the special tools required to adjust caster and camber on all knee-action cars 
| that require special wrenches for adjustments, according to John Bean division, Lansing 4. 
| The kit contains four Allen wrenches and six special wrenches. The special wrenches are 


* * * 


DOUBLE DUTY—It's a portable drill one »Chemical Inspection Process |made of heat treated, chrome-plated alloy steel, the firm points out. 
minute, a power hoist the next. Skil one-inch D Shed ft Dv-Chek | 
drill model 163 combined with American Han- | escribe xy Dy-Une . Sie . = « 
| diwinch makes a complete power hoist unit Illustrated Dy-Chek bulletin 500 


in a matter of minutes. A simple adapter kit 
| that reguees = special tools for ‘mounting, | describes Dy-Chek, the dye pene-/pip, brush and spray methods are|Northrop Aircraft, Inc. 1515 E. 
qhaquncth, cay. Skilsaw, Inc., 5033 Elston Ave, | trant method of metal inspection.|explained, and varied applications} Broadway, Hawthorne, Calif. 
| Chicago 30. 


simplify non-destructive testing.| discussed. Dy-Chek Co., division of 


This chemical process is said to!in factories and in the field are 


=: Doubles 
- the Life 


: of cylinders and rings 
\ with the amazing new 


2Zial Chrome 
USO hy 


It’s True! Perfect Circle’s new 2-in-1 
Chrome Piston Ring Set is actually 
two sets in one! First, because solid 
chrome plating on the top compression 
ring and the steel rails of the oil ring 
assures twice the life of ordinary sets 
. . . Second, because two springs, of 
different pressure ratings, Normal 
Pressure and HiPressure, are packed 
with each Chrome Oil Stopper. 


(Continued on Page 60, Col. 3) 

































" ITT eT plated with solidchrome Alternate 
i HiPressure spring packed with each Chrome 
) Oil Stopper for use in badly worn engines 
jj 
la 


For the first time, mechanics can choose 
the spring pressure best suited for each 
engine without switching between vari- 
ous brands or types. 


Whether cylinders are slightly or badly 
worn... tapered or straight .. . round 
or out-of-round the 2-in-1 set 
establishes a new high of piston ring 
performance. Here at last is a piston 
ring set you can install with complete 
confidence . . . it will assure your cus- 
tomers of thousands of extra miles of 
top economy and sustained power. 








Belnap & Thompson Reveal 


|New Prize Incentive Plan 

Belnap & Thompson, Chicago 
promotion agency, has announced 
a new merchandise prize incentive 
program for the coming year titled 
the “Nineteen-Fifty-Won"” cam- 
paign. 
| Produced as a package-program, | 
ithe “Nineteen-Fifty-Won” cam-| 
|paign includes an announcement 
piece, prize book, followup flyers, | 
letterheads and prize checks. A| 
sample campaign can be obtained | 
by writing H. H. Heisler, vice-pres- | 
ident, Belnap & Thompson, 1516 S.| 
Wabash Ave., Chicago 5. 





ANZICK'S DOOR REPAIR PANEL—Warren J. Stansberry, vice-president of Anzick Mfg. 
Co., tells this group that the door repair panel was used on over a quarter of a million 
auto bodies during World War II. He sees a greater demand for the product if further | 
curtailment materializes. Left to right: John Vogel, Chicago, vice-president, Lite Products * * * | 
Corp., one of Chicago's five Anzick Mfg.'s jobbers; A. R. Grabe, Chicago, Anzick regional | 





representative; Stansberry, Detroit, and William J. Sears, Madison, N. J., eastern repre- Offer Rear-View Mierer 


sentative for Anzick. 


* * * * * ¢ Of Polarized Design | 
: : but the state wrong. It should A polarized rear-view car mirror | 
, ? . 
c ree a have been Winona, Minn. The | is announced by Polacoat, Inc., 9750 | 
In the Dec, 11 issue, Automo- | firm manufactures a device to | Conklin Rd., Blue Ash, O. 


and automatic | Subduing of bright lights and of 
| reflected glare are features claimed 
| for the mirror. 


tive News listed the address of 
Oil-Eye Corp. of America as 
Winona, Wis. The city is right 


check crankcase 
transmission oil from the driver’s 
seat. 
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That’s why, to enable shops to cash 










EASIER TO OPERATE! 


-- - HYDRAULIC 
TWO-WAY POWER! 
LOW-HIGH Step Beams! 


SIMULTANEOUSLY STRAIGHTEN 
ALL FOUR MAJOR BENDS! sidesway! 


Sag! Buckled Siderail! Diamond Frame! | 


BULLETIN 197-84 shows you 
how to CASH IN! 


SEND FOR IT TODAY. Get all the 


money-making facts and you'll agree 


the 197-84 is truly a 
\| W/// 








are doing...up-to-date 


Today, with America becoming more and more 
“car-care’’ conscious, the HALF BILLION DOLLAR DEMAND 

for wheel and frame alinement service is leaping 

up and up, and it’s only the beginning! 


increasing profit on frame straightening service, 
“Bear” now introduces the finest Frame and 
Alinement outfit ever offered! A marvel of 
convenience...handling the toughest jobs. That 
means it’s got the power to do the job right to meet 
most exacting manufacturers’ 
specifications. And remember, 
frame straightening means more 
alinement work, too. With 
this new 197-84 you’re set to 
do BoTH—the most modern way! 


_SAIELY SERVICE 


Do like smart operators everywhere 


shop with the most modern “Bear” 
197-84. Be prepared for a BIGGER 
PROFIT SHARE of the sure-to- 
increase frame and axle 
straightening business. 
WRITE TODAY FOR THIS FREE BULLETIN. BEAR 
MFG. CO., DEPT. A 14, ROCK ISLAND, ILLINOIS, 


+} New Products 


(Continued from Page 59) 








FOR THE PAINT SHOP—The Sand-O-Fiex | 
brush-backed sander, long used in woodwork- | 
ing and metal-working shops for sanding con-| 
toured and irregular shapes, has proved a) 
successful tool in automobile paint shops, the 
maker states. It is often used for "feather | 
edging’ prior to spotting and for preparing | 
body and fenders for the prime coat. Con- 
sists of a metal case, eight replaceable 
brushes on the outer rim of the wheel ‘'cush- 
ion,’ the abrasive cloth which unreels from 
a central core. As the ends are worn, they 
are cut off and new abrasive is fed out. 
Merit Products, Inc., 4023 Irving Place, Culver 





nO 


BEARING CENTER—In test applications, the 
| No. 1490 Delta ball-bearing center outlasted 
| four similar units, according to Delta Power 
| Tool division, Rockwell Mfg. Co., Milwaukee 
| Delta engineers describe the center as being 
|free of chatter. They credit its ability to 
| ‘take it’ to its husky, simple construction. It 
| has a double row of sealed, lubricated-for-life 
ball bearings, to take exceptionally heavy 
jradial and thrust loads. It is accurate and 
runs true, because the center socket is drilled 
and machined after assembly, the company 
states. 





City, Calif., is the manufacturer. 















in with 


NATIONALLY ADVERTISED 





your service 








PREVENTS THEFTS—An automatic alarm 
which sets off a whistle or a gong when a 
car's door, window, trunk or hood is opened, 
is announced by Lincoln Alarm Engineering 
Co., 1819 Broadway, New York. The alarms, 
shown above, can be set instantly. Models 
are available for cars and trucks. 





CRUMBLISS TESTER—This all-electric regu- 
lator, coil and condenser tester has been 
announced by Crumbliss Mfg. Co., 3011 N. 
Cicero Ave., Chicago 41. All dials, switches 
and mechanism are mounted on a bakelite 
panel. The power unit is in the cabinet and 
is fully enclosed free from dust, the company 
states 





OFFERS PROTECTION —An alli - purpose 
plastic cover designed for auto mechanics in 
protecting car finishes and upholstery has 
been developed by Industrial Covers Co., 
Akron. The cover is made in two sizes—36 


| by 54 inches and 36 by 66 inches—and in a 


variety of colors, The product, made of 
Soagveur Vinylfilm, is water and weather- 
proof, 


(Continued on Page 61, Col, 1) 
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New Products 


«(Continued from Page 60) 


|rubber mallets and squeegees, fen- 
|der flaps (truck and car), cemented 








FOR SMOOTHER GAS FLOW—Pic-Up clips 
on a 1949 Chevrolet carburetor quickly. It is 
designed to block the delayed action of the 
pump stroke, which causes hesitation or dead 
spots that prevent proper flow of gas through 
the carburetor, Allows the pump stroke to 
operate instantly upon opening the throttle 
with the result that over-acceleration is pre 


vented, according to Manifold tiot Spot 
Corp., 73 Main St.. Oshkosh, Wis 
* . * 
— 
ei Se WR. wm. 





INDUSTRIAL WELDER—Marketing of a new 
series of industrial A.C. arc welders has been 
announced by Marquette Mfg. Co., Minne- 


apolis, for over 30 years a leader in the A.C 
welding field. They are available in three 
sizes—200, 300 and 400 ampere capacities 


One of the key construction features of the 
new 80 series welders is the use of Hipersil 
steel transformer cores, which provide one- 
third greater flux-carrying capacity, reducing 
power consumption and operating costs the 
firm states 





STEAM CLEANS—Kerrick Kieaner model HR- 
OEP, an oil-fired, portable unit, is announced 
by Clayton Mfg. Co., El Monte, Calif. It is 
a combination steam cleaner and high-pres 
sure rinse unit. This model has a guaranteed 
thermal efficiency of 75 percent, the firm 
claims. The company is also producing sta 
tionary and trailer models which can be 
powered with oil, electricity or a gasoline 
engine 





HYCAR GASKET—One feature of the wing 
nut Micronic oil filter manufactured by Pur 


Olator Products, Inc Rahway, N. J is @ 
cermanent sealing cover gasket made from 
Hycar rubber which differs from most con- 
ventional cork filter seals in that it can be 
reused if desired, according to B. F. Good 
rich Co 


* 


Globe Rubber Announces 


1951 Product Catalog 
Globe Rubber Products Co., 
N. Lawrence St., Philadelphia, 
announced its 1951 catalog. 
Among the categories listed are 
curved radiator hose, straight ra- 
diator hose, rubber grommets and 
bushings, cowl ventilator gaskets, 
trunk and door weather strips, 


3333 
has 
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patches and reliners, fan _ belts, 
motor mounts, auto mats, accelera- 
tor pedals, replacement pedal pads, 





hydraulic brake parts, tire chain VAPOR BOMB ate designed a sesvowt im- 
adinatare « tatte afeatmn proper vaporization in the manifo anu- 
adjusters and static straps. factured by Manifold Hot Spot Corp. 73 
e Main St., Oshkosh, Wis. 
* * * 


HANGER FOR TOOLS—The Grip-R_ con- 
sists of an open-end metal shell 18 inches 
long, 2% inches wide and % of an inch thick. 
Seli-adjusting, sliding ring clips provide means 
for holding items that are large or small, 
thick or thin, according to Hobby Hill, 14 
IN. Michigan Ave., Chicago 2. In use, the 
sliding ring-clips are merely moved to right 
or left to make the holding space the 
correct size for taking the item to be held, 
and the item is then inserted between the 
coil spring and the metal shell surface. Be- 
cause of the coil spring tension, the item is 
and because of its elasticity, Ave., 





ARM REST—Port-O-Rest, covered with Duran 
plastic, is made by Portorest Co., 475 Fifth 
New York 17. Is adaptable for front or 


held securely 
thick or thin items are he'd with equal secur- rear seat of any car and can be used as 
ity, the firm state elevator seat for children, the firm states. 


61 
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CHECKS WHEEL ALIGNMENT—Four wheel alignment analysis for steering correction service 
| is provided by the Dyn-A-Lyzer, introduced by Manbee Equipment division, 185 N. Wabash 
| Ave.. Chicago. This machine analyzes alignment with the front wheels revolving under load 
Toe and center-point steering measurements, based on proper tracking of all four wheels, 
| are made possible by a Track-O-Scope which checks rear wheel tracking in conjunction with 
| front-end alignment, the firm states. Readings are taken with spirit level gauges from 
spindle extensions clamped to the wheel rims without removing the hub caps 





+ * * + + * 


Pro-Tex-Tire Said to Aid 
In Prolonging Tire Life 


9 Rockefeller Plaza, New York 20. 

Applied with a brush to the in- 
side of tires, the product is said 

Pro-Tex-Tire, an inorganic to be effective in all temperatures 
pound claimed to prolong tire i keeping tires cool. A folder is 
and prevent “freezing” of rims,|available on request from the com- 
bolts and nuts, has been announced | pany. 
by American Sand-Banum Co., Inc., | 


com- 


(Continued on Page 62, Col. 15 


INTERNATIONAL HARVESTER model 
L-205 Roadliner Tractors can handle the 
most difficult grades with ease. 


H.C. 450 


The powerful I. 
engines are equipped with 
852FFG Carburetor-Governor com- 


bination which 


cubic inch 
the Holley 


Tats Mae LPIA had 1d 


control without loss of horsepower. 
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JOINS TRACTOR, TRAILER—Berg Mfg. & 
Sales Co., 18 E. [8th St., Chicago 16, is in| 
full production on the Berg Universal seven- | 
way tractor-trailer connector. The Universal | 
conforms to all ATA specifications E-1-1950, | 
| the company states. In addition, it features 
24 improvements not called for in the speci- 
fications, it adds. 

+ * s 


| Buckeye Catalog Describes 
Portable Electric Tools 
A catalog, featuring a line of 360- 








. ing + ket th ; 
on Ss oe oe *|tools has been issued by Buckeye 


"Dirt Check Window," a visual method for dealer all the recognized selli dvent 4 caltaarsi ick Mitea tet : 
' cools Corp., 2 . Apple St., Day- e je recognized selling advantages of self-service—quicker specifying, faster service | 

Tool i 9 WwW PP y and fewer men working behind the counter. The service package center is equipped with a | 

; 7 rotary parts specifier to show the customer what service package he needs. He simply twirls | 
ers, sanders and polishers are illus- | a dial and reads on a chart the number of the package he will use for any standard repair | ™ 


establishing when a filter refill is required. 
It completely eliminates guesswork and mo- 
torists, by using it, can see for themselves 
the amount of sludge that has been cmered | 
from the lubricating oil, the firm states. 


ton, O. Drills, screwdrivers, grind- 
trated and described, and specifica- | 


tions are included. ' pays for it at the counter. 





Safety Unexcelled —Quick Action— 
Simplicity in Operation 


UNIVERSAL 
TRIPOD SAF-T-LIFT 


Here's a Bumper Jack that is the sensation of the 
year, including the A.S.I. Show. Practically impos- 
sible to upset. Anyone can operate this Jack. 
Sturdily built—rust resisting finish. Easy to store 


—folds compactly. A "honey" on uneven ground. 





Lifting range 24!/,". Ball bearing action. 


ON MARKET == Retail List only $8% 


The Tremendous Repeat Sales Have Enabled Us to Keep Our Price 
Low in Spite of Rising Steel and Labor Costs 


Heres A DEAL You Can't Overlook 


Car Owner acceptance—practically no competition—unusual selling features—a simple demonstra- 
tion does the job—lowest price in field—increased sales due to customer enthusiasm. 
carry them—write us for nearest 


ASK YOUR JOBBER: ein. 


Other Profit Making VULCAN Products 


ACE-HY UNIVERSAL JACK 


HYDRAULIC BUMPER 


Unusual hook grips bumper and prevents side-slipping or swaying. No others have it. Won't distort, 
twist or mar bumpers. This, with the Tripod SAF-T-LIFT, gives you a complete mechanical jack line. 
Better investigate. 

NEW Imperial Hydraulic AXLE Jack with neweasy sleeve action and telescoping lift: 
SUPER Air Cleaner Service Unit which makeschilds play out of servicing Air Cleaners: 


WRITE FOR DETAILS 


VULCAN MANUFACTURING CO., Inc. Winona, Minn. 


If he is out of stock or doesn't 





MOPAR DISPLAY AT MIAMI—A new self-service parts stocking unit designed to increase 
FROM PUROLATOR — Purolator Products, cycle and 180-cycle portable electric | dealers’ parts sales will be featured in the MoPar exhibit at the NADA convention. John O. 
Huse, sales manager of Chrysler Motors Parts Corp., announced that the unit brings the car | 


| job on a Chrysler Corp.-built vehicle. He then selects the package from the center, and 


| Sel f-Adhesive Nameplate 


Is Offered by Metal-Cal 
Introduction of a_ self-adhesive 
|metal nameplate requiring no pre- 
drilling of holes, screws, rivets or 
lother fastening devices has been 
announced by the C & H Supply 
'Co., Metal-Cal division, Boling 
| Field, Seattle. 
| Consisting of a .003-inch thick- 
|/ness of aluminum foil anodized and 
| dyed to government specifications, 
Metal-Cals were developed to meet 
the specific needs of Boeing Air- 
plane Co. during the last war, the 
firm states. They are available in 
any one of five colors—brown, red, 
black, blue, green, plus aluminum. 





| 






Que 
a | 


} 
| 


OFFERS THREE FEATURES — Advantages of 
this two-in-one set made by Perfect Circle, 
Hagerstown, Ind., are, according to the com- 
pany, a solid chrome plated top compression 
ring and solid chrome plated rails of the oil 
ring; two expander rings—regular for new and 
slightly worn cylinders, and high pressure for 
out-of-round and badly worn cylinders. An- 
other is that the life of cylinders, pistons and 
piston rings is more than doubled, it adds. 





FOR TRUCKS, BUSES—Bracket and flush- 
type turn signals, which feature a self-can- 
| celling switch, are being produced by Parker 
Products, 20 N. 16th St., Minneapolis. The 
lamps, known as Class A 900 series, have 12 
square inches of flashing light. Wire and 
installation hardware are included. 





| 
| 
| FOR OLDS 88 AND 98—Southern California 
Muffler Co., 11039 Washington Bivd., Culver 
City, Calif., announces a new exhaust system 
| for the Oldsmobile 88 and 98. Consists of 
| dual exhaust headers and mufflers to replace 
the congested cast iron manifolds and single 
muffler system, the firm states. It has been 
Proven to increase horsepower, efficiency and 
performance, it adds. 








| 
| - 
FEATURE BALL-TYPE COUPLING—Five Proto 
| universal power sockets and a universal joint, 
;employing a ball-type coupling designed to 
be much superior to the customary block- 
type, have been announced by J. M. Helferty, 
research engineer of Plomb Tool Co., Los 
Angeles. They are designed for pneumatic or 
electric power-impact wrenches with '/2-inch 
square drive, but are equally serviceable on 
adapter-equipped 5-inch and %-inch drive 
wrenches. The sockets have '/2 inch, 9/16 inch, 
5% inch, 11/16 inch and % inch hexagon (six- 
point) openings, the firm adds. 
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filling stations 7 percent, and 5 
percent did their own work. 

For the same service on used 
cars, 18 percent went back to the 
selling dealer, and 14 percent to 
other dealers, for a total of 32 per- 
cent who patronized franchised 
dealer shops. Independent repair 
shops were patronized by 32 per- 
cent, 23 percent did their own work, 
while service stations got 11 per- 
cent. 

As in every survey, the fran- 
chised dealer took a licking in every 
category on lubrication. But 33 
percent of new-car owners went 
back to the selling dealer and only 
5 percent to another dealer for a 
total of 38 percent. However, 49 
percent went to the corner gas sta- 
tion, 8 percent went to the inde- 
pendent shop, and 4 percent greased 
their own vehicles. 

+ * * 


ON CARS bought used the dealer 
fared worse on lubrication. Only 
7 percent of the owners went back 
to the selling dealer and 5 percent 
went to another dealer. About 62 
percent went to filling stations, 10 


percent to independent shops and) 


15 percent did their own. 

Car dealers garnered 57 percent 
of all major repair work and 51 
percent of all adjustments and 
tuneup, while independent shops got 
27 percent of the major jobs and 
25 percent of the adjustments. Fill- 
ing stations got 3 percent of the 
major work and 9 percent of the 


adjustments. Twelve percent of all} 


owners did their own major work 


and 14 percent did their own ad- | 


justments and tuneups. 


Both car dealers and independ- 
ent shops were low in lubrication 
work, however, with filling sta- 
tions getting 55 percent, dealers 
but 26 percent and independets 
9 percent. Nine percent greased 
their own cars. 


One table in the Collier’s survey | 


breaks down car owners by income 
groups as to where they take their 
vehicle for major service. This table 
shows that the higher the income 
the more the owner is inclined to 
patronize the dealer from whom he 
bought his car. 

For instance, this table shows 
that 78 percent of the owners with 
incomes of $7,500 or more patronize 
the dealer from whom they brought 
the car, 10 percent go to another 
dealer in the same make, 1 percent 
to a dealer handling another make, 
15 percent to independents and 3 
percent to filling stations. 

+ * * 

To table also shows that 72 per- 

cent of owners in the $5,000 to 
$7,500 group patronize the dealer, 
65 percent in the $4,000 to $5,000 
group, 57 percent in the $3,000 to 
$4,000 group, 52 percent in the 
$2,000 to $3,000 group, and 44 per- 
cent in the group with incomes of 
less than $2,000. 

Independent service stations gain 
patronage as the income falls off. 
Twenty-one percent of those earn- 
ing $5,000 to $7,500 go to independ- 
ents, 25 percent in the $4,000 to 
$5,000 group, 28 percent in the $3,000 
to $4,000 group, 30 percent in the 
$2,000 to $3,000 group, and 32 per- 
cent in the group earning less than 
$2,000 per year. 

Only 4 percent of the $5,000 
to $7,500 group depend on filling 
stations for their major repairs, 
7 percent in the $4,000 to $5,000 
group, 13 percent in the $3,000 to 
$4,000 group, 15 percent in the 
$2,000 to $3,000 class, and 20 per- 
cent in the group with incomes 
under $2,000. 

In addition to the 10 percent 
of the high income group who take 
their major service work to another 
dealer in the same make of car, 11 
percent in the $5,000 to $7,500 group 
do the same, 16 percent in the $4,000 
to $5,000 group, 12 percent in the 
$3,000 to $4,000 group, 13 percent 


in the $2,000 to $3,000 group and 10 | 


percent in the under $2,000 class. 

Dealers handling another make 
of car get the major service work 
in corresponding groups at 1, 3, 3, 
four, four and five percent, re- 
spectively. 

* * ok 

Most owners patronize the dealer 
-'4 from whom they bought the 
Car hecause his mechanics are fa- 


Share of Service? 


Survey Shows Dealers Still Dominate 
In New, Used-Car Repairs 


(Continued from Page 28) 


| 















miliar with the make. They go to| | 
be- | 


a competing dealer, however, 
cause of the same reason, to the 
independent for personal or busi- 
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ness reasons, and to the filling sta- 
tion for the same reason. 

The “reason why” table points 
out that 81 percent patronize the 
selling dealer because of familiarity | 
with make, 13 percent because he} 
is convenient and accessible, 12) 
percent because of personal or busi- | 
ness reasons, 4 percent because of | 
good workmanship, and 3 percent 
each because of lower prices and} 
miscellaneous reasons. 

This would seem to be a dis- | 
tinct indictment of dealer serv- 
ice if it were not for the fact that 
“good workmanship” is far down 
the scale of reasons given for 
going to any shop. It makes it 
plain, however, that all a dealer 
has to do to get high service vol- 


TO THE GEN 





_Lincoln-Miller, Harrisonburg, Va.— 


This DeSoto-Plymouth dealership has completed a 52 by 126 foot addition, to the left of 


main building. 


ume is to make certain that he | 


builds up a reputation for doing 
good work at a reasonable cost 
to the customer. 

In 75 percent of the cases, owners 
went to competing dealers because 
|their mechanics were familiar with 
make, 16 percent because the other 
| dealer was more convenient and 
j}accessible, 11 percent because of 


| personal or business reasons, 5 per- | 


ERAL SERVICE 


MANAGER, “XYZ” MOTOR CAR 
MANUFACTURER, U.S. A. 


Here’s 
That You 
Can 


Proof 
and KRW 
Be 


A SATISFYING 


PARTNE 





RSHIP! 


| the main building, to house the service and parts department. A used-car lot covers the 
roof. A 50 by 50 foot body and paint shop is located behind the service section under the | 


cent each for good workmanship 
or price, and 3 percent for miscel- 
laneous reasons. 
4 * * 

HE independent drew 35 percent 

of his following because of per- 
sonal or business reasons, 28 per- 
cent because of convenience, 16 
percent because he was familiar 
with make, 16 percent because of 
lower prices, 11 percent because of 
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|good workmanship, and 5 percent 
for other reasons. 

Personal or business relation- 
ships drew 37 percent of the own- 
ers to filling stations, 31 percent 
because of lower prices, 27 per- 
| cent because of convenience, 13 
percent because of familiarity 
with car, 9 percent for good 
workmanship, and 6 percent for 


| other reasons. 


Car dealers get 85 percent of 
major repairs on 1950 model cars, 
84 percent on 1949s, 74 percent on 
1948s, 66 percent on 1947s, 63 per- 
jcent on 1946s, 52 percent on 1942s, 
45 percent on 1941s, 42 percent on 
1940s, 35 percent on 1939s, and 27 
percent on earlier models. 

Independents, however, increase 
in their customer ratio as the car 
grows older, getting but 10 percent 
of 1950s, 12 percent of 1949s, 16 
percent of 1948s, 23 percent of 1947s, 
25 percent of 1946s, 31 percent of 
1942s, 37 percent of 1941s, 39 per- 
;cent of 1940s, 42 percent of 1939s, 
and 41 percent of earlier models. 

+ * * 
Cyan do their own major re- 
pairs on 3 percent of the 1950s, 
2 percent of 1949s, 6 percent on 
1948s, 8 percent on 1947s, 8 percent 
on 1946s, 13 percent on 1942s, 14 
(Continued on Page 64, Col, 1) 
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Are you satisfied with your present source of 


supply of Automotive Service Tools? 


Would you be interested 
makes deliveries of tools 
excuses and promises? 


in a company that 
on time instead of 


Do you appreciate tools that are outstanding 


in design and quality of materials and finish? 


and a lot more! 


Then, sir, here is your chance to get all this 


Thirty-five years ago, K. R. Wilson built the FIRST special automotive service tools in the 
industry, thus making possible the Flat Rate system of Automotive Service. Since that time 


KRW has grown steadily in experience and facilities. We have men whose lives have been 
devoted to automotive tool design and production; we have a huge plant geared to fast 
performance; we have our own foundries . . . including aluminum and bronze; our own 
pattern shop, engineering and experimental departments, a modern well-equipped machine 


shop ... yes, we have an organization that’s primed for fast production. 


KRW now supplies service tools to several large automobile manufacturers. 
increased facilities enable us to take on a few more good customers. More than one-and- 
a-half million dollars worth of high production machine tools are ready to go to work for 


you. May we help you? 


ra-e Tey. 


ts Be ee 


And our 





THE KRW SIGN ON YOUR 
TOOLS IS A GUARANTEE 
OF SATISFACTION | 


WORLD’S LARGEST MANUFACTURER 
OF GARAGE TOOLS AND EQUIPMENT 


215 MAIN ST., BUFFALO 3, N.Y. 
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Survey Shows Dealers 





Getting Share of Service? | 


36 percent of 1941s, 37 percent of |cent of 1940s, 39 percent of 1939s, | 
1940s, 39 percent of 1939s, and 22 
percent on 1939s, 15 percent Si percent of earlier models. 


(Continued from Page 63) 
x 


1940s, 18 percent on 1939s, and 27 
percent on earlier models. 


Dominate in Repairs .. . 





adjustments 
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land 35 percent of older models. 


Owners do their own work on a} 


Independents’ share again goes up surprising number of older models. | 
|as the car gets older. Only 9 percent 

Dealers also get the prepondent lef owners of 
adjustment and tune-up work, | independent for 
getting 82 percent of 1950 models, | tune-up, 13 percent of 1949s, 17 per- 
76 percent of 1949s, 64 percent of | cent of 1948s, 23 percent of 1947s, | 


They fix only 5 percent of 1950s, 6| 


and | Percent of 1949s, 7 percent of 1948s, | 


110 percent of 1947s, 10 percent of | 
1946s, 15 percent of 1942s, 16 percent | 


1948s, 58 percent of 1947s, 50 per- | 28 percent of 1946s, 26 percent of |of 1941s, 17 percent of 1940s, 21 


cent of 1948s, 41 percent of 1942s, 
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1942s, 36 percent 1941s, 34 per- 





percent of 1939s, and 31 percent of 
earlier models. 


Crt on the 1942 models does 
the filling station get what 
might be termed a healthy slice of 
the adjustment and tune-up bus'- 
ness. The survey shows that on 
this year model they get 17 percent 
of the business. On all other years 
ithe percentage going to the filling 
| station is 10 percent or less. 

This survey shows the dealer 
getting the short end of the lubri- 
cation business with filling stations 
making them look silly. The com- 
parison by year model is 49 fer- 
cent for the dealer and 44 percent 
|for the gas station on 1950s, 42 to 
/48 on 1949s, 33 to 54 on 1948s, 27 to 
58 on 1947s, 27 to 61 on 1946s, 14 to 
71 on 1942s, 16 to 64 on 1941s, 14 to 
63 on 1940s, 13 to 61 on 1939s, and 
8 to 55 on 1938 and earlier. 

According to this survey the 

average repa'r job during 1950 
was $29. The average service ex- 
penditure for May and June for 
all cars was $12. This broke down 
to $9 for the 1938 and earlier 
models, $20 for the 1939s, $19 for 
1940s, $20 for 1941s, $19 for 1942s, 
$18 for the 1946s, $11 for 1947s, $8 
for 1948s, $9 for 1949s and $4 for 
1950s. 

The average two months’ “take” 
by the dealer from whom the car 





GW s Bonus Plan 
Haytou D NAMOMETER Said to Stimulate 


MOBILE OPERATOR TRAINING SCHOOL 

BOSTON, MASS. . . . Jan. 5 
KANSAS CITY, MO. Jan. 10 
MIAMI, FLA... .. Jan. 15 
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WRITE FOR BOOKING 
DATES AND INFORMATION 


MANUFACTURING COMPANY 


BOX 550, EL MONTE, CALIFORNIA 
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Executives’ Work 

NEW YORK. General Motors’ 
merit-bonus plan stimulates man- 
agement executives to make “team 
contributions” to the business, to 
take on more responsibilities and 
to make individual contributions, 
Merle Hale, director of salaried 
personnel activity for GM, said here 
last week. 

Speaking at the finance confer- 
ence of the American Management 
Assn. last week, Hale said the plan 
{is for “performance incentives” and 
is not a profit-sharing program. 

GM bonuses are not considered 
a substitute for other management 
incentives, but supplement them, he 
pointed out. They also provide the 
basis for an annual performance 
|} audit of executive personnel activi- 
|ties, as well as operating divisions. 

Bonus payments are made in one 
to five installments, depending on 
its amount. Part of it is paid in 
GM common stock. Hale said the 
stock angle comes close to dupli- 
cating an “owner-manager” opera- 
tion. 

Special bonuses are made _ to 
members of the  lower-salaried 
group if their contributions are 
considered outstanding, Hale said. 


Hudson Appoints 


Dallas Manager 


DETROIT.—Hudson has appoint- 
ed John W. Merrin as zone man- 
ager of the Dallas zone, Vice-Presi- 
dent N. K. Van- 
Derzee has. an- 
nounced 

Merrin previ- 
ously was with 
Kaiser - Frazer as 
divisional sales 
manager. Previ- 
ous to _ joining 
K-F in 1948, he 
was a_ regional 
j manager for 

2 . >» c > £ 
ea Ghee 2: udebaker at 
South Bend, San 
Francisco, Cleveland, Chicago and 
Cincinnati. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
|} what you have or have what you want! 
| See the back pages of this issue 





Ford Cites Dawson in Detroit— 


Russ Dawson, president of Russ Dawson, Inc., 
plaque by A. F. Bauerbach, Detroit district sales manager, Ford division. Dawson, a Detroit 
dealer since 1936, is a former member of the National Ford Dealers Council 


was purchased was $39. For dealers 
in the same make other than the 
selling dealer it was $51; for deal- 
ers in other makes, $58; independ- 
ent repair shops, $40; filling sta- 
tions, $22; and for the fellow who 
does his own repairs the cost was 
$31. 

Most dissatisfaction was felt 
toward work done by dealers other 


‘Unsound’ Taxes, 


More Inflation, 
Feared for 1951 


PITTSBURGH.—American indus- 
try is in good shape to produce for 
defense and simultaneously keep up 
a flow of essential civilian goods | 
in 1951, but two major obstacles | 
confront it, according to Gwilym | 
A. Price, president of Westinghouse 
Electric Corp. 

Price listed the obstacles as “the | 
threat of unsound federal taxing} 
policies,” and the prospect of fur- | 
ther inflation. Otherwise, he said, 
this country has a production po- 
tential greater than all the rest of 
the world, 

“Certainly,” said Price, “the gov- 
ernment has to raise additional 
money to pay for preparedness. But 
an excess profits tax is not a sound | 
way to secure this money. For one | 
thing, it discourages the investment | 
of private capital to expand the 
productive capacity of industry.” 

The prospect of further inflation, | 
said Price, stems from the govern-| 
ment’s “business as usual” spend- | 
ing on projects that might be de-| 
layed until defense aims are ac-| 
complished. | 

“Elimination of wasteful non- | 
defense spending,” said Price, “cou- | 
pled with a sound federal tax pol-| 
jicy, would go far toward insuring | 
our future as a nation.” 
| Price said that a number of 
| Westinghouse’s divisions are al- 
|ready concentrating on direct mili- 
|tary production. He added that his 
company was placing “major em- 
| phasis” on developing an atomic 
power plant. 


| ae 
FTC Challenges 
= 
se e 
Kingpin Valve 
c 
WASHINGTON.—Leo F. Steadle, 
Kingston, Pa., last week was 
ordered by Federal Trade Commis- | 
sion to stop representing that the} 
Kingpin air valve results in quicker 
starting or adds power to gasoline 
engines, The device has been sold 
for use as a replacement for the 
standard types of idling pin in the 
carburetors of gasoline motors. 
Under the terms of the order, 
Steadle is forbidden to represent 
that the device increases gasoline 
mileage or engine power, decreased 
oil consumption, reduces the forma- 
tion of carbon, produces higher 
motor efficiency or otherwise re- 
sults in smoother engine perform- 
ance. Other claims are to the effect 
that the device improves the fuel- 
air ratio, vacuum pressure or gaso- 
line vaporization and eliminates or 
lessens rocking or rolling of an 
engine. All these claims were found | 
to be false, the FTC said. 


Warner Brake and Clutch Now 


SOUTH BELOIT, IIl.—Introduc- 
tion of a new line of electric brakes 
and clutches for use on industrial | 
machinery brought an announce- 
ment from Warner Electric Brake 
Mfg. Co. that the name of the 
firm has been changed to Warner 
Electric Brake and Clutch Co. 


than the selling dealer (6 percent) 
while selling dealers and independ 


ent shops got 4 percent dissatisfac- 
tion. Filling stations received the 
lowest dissatisfaction, only 1 per- 


cent. 


Reo Names 4 Distributors 


In North-Central States 

Four new Reo truck distribu- 
tors have been signed in three 
north-central states, it is an- 
nounced by A. L, Struble, gen- 
eral sales manager of Reo Motors. 

The new distributors, all signed 
by Ed Kelly, Reo district repre- 
sentative, are Northwest Reo 
Sales, Minneapolis; Myers Mo- 
tors, Inc., Duluth, Minn.; Ulberg 
and Vandiver, Sioux Falls, S. D., 
and Wilcox and Malm, Grand 
Forks, N, D. 


Don't Walk... 
TAL 









THE [SUR EXECUTONE 


INTERCOM 


Saves steps, increases 
output, cuts costs! 


Compute the cost of time wasted by 
executives and employees running 
back and forth. That’s how much the 
NEW Executone Intercom can save 
you! Your voice—with lightning 
speed — gets information, gives in- 
structions. Your employees accom- 
plish more, too, with inter-depart- 
mental communication. “Inside 
calls” no longer tie up telephone 
lines. Office and plant operate at a 
new peak of efficiency! 


Years ahead of its time 
in operation and design! 


“CHIME-MATIC” Signalling an- 
nounces calls with a soft chime and 
signal light, saves time on every call. 
New switching circuits for every 
need make new savings possible. 
Voices are clearer, distinct, instantly 
recognizable. Inexpensive 2-station 
system easily expanded. Get the 
whole story—no obligation. 


WRITE FOR BOOKLET M5 


Lreci/one 


COMMUNICATION & SOUND SYSTEMS 
415 Lexington Ave., New York 17, N. Y. 





See the New Executone 


At the N.A.D.A. Exposition 
Miami Beach, Fla., Jan. 7 to 10 
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GMC Aniottices 
1951 Models of 
Light Trucks 


PONTIAC. — GMC Truck and 


Coach division last week introduced | 


its 1951 models in the light-truck 
line. 

The models range from the GMC 
100-22 series in the half-ton class 
up through the 350-24 truck-tractor, 
which pulls a gross combination 
weight of 26,000 pounds. 

Horsepower of both engines used 
in the GMC light line—the 228 
cubie inches and the 248—has been 
boosted. The 228 new develops 100 


horsepower at 3400 revolutions per | 


minute, while the 248 rolls out 114 
at 3600 revolutions per minute, a 
gain of four horsepower in each. 

The front axle on the GMC 114- 
ton trucks has been advanced from 
5500 to 4500 pounds capacity, while 
rear axles have been strengthened 
s'milarly. 

Driver comfort has been empha- 
sized in the new models with intro- 
duction of  controlled-ventilation 
windows, and easy adjustment of 


N 






|collections totaled $455,309,196 
the first 10 months of 1950, an in- 
crease of $41,197,609 over the same 
period of 1949. 


U.S. Gas Tax Take Soars 


Federal Collections Show Increase of $41 Million 


In First 10 Months of 1950 


| WASHINGTON.—Federal gas tax,;and buses was $9,307,914 against 
in | $16,671,868 in the year-ago period. 
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| Taxes on autos and motorcycles 
| totaled $67,027,641, compared with 
$44,705,692 in October 1949. 





GMC Introduces ‘51 Light Line— 


This is the 100-22 model in 1951 line of GMC Truck & Coach. A half-ton pickup, it has 100 


horsepower, the firm states. 


the seat cushion, which now rests 
on roller balls. 

More powerful and longer-wear- 
ing brakes have been added. On the 
model 100-22, the Duo-Servo type 
‘has been installed. On the other 


ew Passenger Car Reg 


models in the light line, the front 
brakes have been enlarged 
the rear brakes now have twin 
hydraulic cylinders. On the 142- and 
two-ton models, a hand brake, dual- 
shoe type, has been installed. 


ist 


while 


rations, 41 States for November, 1950-1949 


However, the Bureau of Internal | 
Revenue’ said October receipts : u w 11,249.9 
eo decrease | Compared with $8 354.217 in’ the 
of $2,396,358 from the same 1949/2046 month a year ago 
month. : 

Lubricating oil tax revenue 
amounted to $74,656,339 in the first | 
10 months, an increase of $5,411,661 
from the corresponding 1949 period. 

Lubricating oil tax receipts in 
October totaled $12,638,008, a gain 


$5, ) ike 1 
a a a ber Co. has purchased the Buna-N 


Revenue from the tax on trans-|Synthetic rubber plant of Esso 
portation of oil by pipeline was | Standard Oil Co. here. The pur- 
$1,817,134 in October, compared with Chase price was not disclosed. 
$1,286,669 in the same 1949 month.!| The plant will be operated by 

Tax receipts on tires and tubes; Naugatuck chemical division of 
totaled $20,352,389 compared with | U. S. Rubber, which will continue 
$14,235,798 in October, 1949. to market Buna-N under the trade 

Revenue from automobile trucks name Paracril. 


October taxes from parts and ac- 


Synthetics Plant 
To U. S. Rubber 


BATON ROUGE, La.—U. S. Rub- 
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Reported for November 49, 6793; 5661, 15563) 29175, 57192) 41079; 1748) 9878) 52705) 16582) 3495) 54503) 13970) 15642, 104192) 294) 1740) __ 2034 52} 202) 333) 4356; 7343) 4258; 10603; 1065;  157| 244492 
Arkansas "50 66 93 192 437 788 518 10, 126 654,216 49 844 «137'~—S«a28 1474 | 28 43 71 1 27; 2 48 28 88 # 1 3155 
49) 69 68 213, 356 706, 522, —s15, —_—=d1089 646168 16 645,127,157 113 6 18 24 Se EL glia 67 38 4% 28 1, 2762 
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49° 1190 1221 2640, 3899, 89504265) 208) 1045 = 5518) 2495) 717, 6363) 2307, 2898) ~=—:14780, = 22) 263, | 112) 26) 427,982) 661) 1347186 59 3331! 
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49107) —«107;_—«290)_— 417) ~—923}_—796|_~—23)_— 222) —«1041) = 278) ~—52}_—«087|— 254] 25} 94s} Ss 3} S42} |S} S| SS} | S69} 10 83 183 31 8 4475 
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New Commercial Car Registrations, 40 States for November, 1950-1949 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


35 States Previously ‘50 
Reported for November 44 
Alabama 50 
49 

Arkansa 50 
: ‘49 
California ‘50 
; ‘49 
Missour ‘50 
‘49 

Oregon 50 
49 

40 States Reported ‘50 
to Date for November 49 
Year ‘50 
to Date ‘49 


The following advertised-delivered prices 
are based on factory retail prices at the 
fuctories. They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT include _ transportation 
charges, state or local sales taxes or 
optional equipment. 


AUSTIN —A40—4-dr. sed. (Devon), $1,- 
539; stat wag. (Countryman), $1,649. 
A90—Atlantic conv., manual top 
(hydraulic top, $2,634); sports sed., $2,865. 
(Delivered in New York.) 

BUICK—Special Series 40—4-dr. tour- 
back sed., $1,941 (deluxe, $1,983); 
jetback sed., $1,909 (deluxe, $1,952); sed. 
epe., $1,856 (deluxe, $1,899); bus. cpe., 
$1,803. Super Series 50—4-dr. tourback 
sed., $2,139; 4-dr. Riviera sed., $2,212; 
sed, cpe., $2,041; conv., $2,476; Riviera, 
$2.139; stat. wag., $2,844. Roadmaster 


Series 70-—4-dr. tourback sed., $2,633; 4-dr. | 


Riviera 2,764; sed. cpe., 
conv., $2,981; Riviera, $2,633 (deluxe, 
$2,854); stat. wag., $3,433. (Dynatiow 
standard on Roadmaster, optional on Spe- 
cial and Super models at $169.20.) 

CADILLAC—Series 61—4-dr. sed., 
866; club cpe., $2,761. Series 62—4-dr. sed., 
$3,234; club cpe., $3,150; conv., $3,654; 
Coupe DeVille, $3,523. 
4-dr. sed., $3,797. Series 75—4-dr. 7-pass. 
sed., $4,770; 4-dr. 7-pass. Imperial sed., 
$4,959. (Hydra-Matic standard on Series 
62 and 60 Special, optional on Series 61 
and 75 at $174.25.) 

CHEVROLET — Styleline Special — 4-dr. 
sed., $1,450; 2-dr. sed., $1,403; club cpe., 
$1,408; bus. cpe., $1,329. Styleline Deluxe 
—4-dr, sed., $1,529; 2-dr. sed., $1,482; 
club cpe., $1,498; conv., $1,847; Bel-Air, 
$1,741; stat. wag., $1,994. Fleetline Spe- 
clal—4-dr. sed., $1,450; sed. cpe., $1,403. 
Fleetline Deluxe—4-dr. sed., $1,529; sed. 
cpe., $1,482. (Powerglide optional on De- 


sed., $2,528; 


luxe models at $158.50.) 
CHRYSLER — Royal — 4-dr. sed., §2,- 


$2,460 | 


4-dr. | 


$2,- | 


Series 60 Special— | 
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> > on 
3| 5 
> 
3] 8 ‘ 
© oO a 
107 215 17907 16; 253 336; 5171) 
7497, :15629! 28,218) 131) $533] 
637 4 | 212 
73) 4 | 2 233 
590 | | 193 
664 2 i 160 
19 1557 2 21 30 738 
6 1370 | 18 34 43) 
1032 6 7 255 
1152 7 6 314 
2 436 10 7 148 
323 101 
128 215 22159 19 295 381 = 6717 
80) 97, :19859, = 35) 244) 173/672 
1843 2060 377910 382 5092 3799 86347 
1453 1396 310724 B11 4688 3279 105224 





Current Prices on New Automobiles 


153.75; 8-pass. 4-dr. sed., $2,875; club cpe., 


$2,133.75; stat. wag., $3,183.75. Windsor 
| —4-dr. _ sed., $2,348.50; 8-pass, 4-dr. sed., 
| $3,069.75; club cpe., $2,327.50; conv., $2,- 
| 761; Newport, $2,656.50; Traveler, §$2,- 
579.75; lim., $3,196. Saratoga—4-dr. sed., 
| $2,667.25; club cpe., $2,641. New Yorker 
—4-dr. sed., $2,783; club cpe., $2,756.75; 
conv., $3.263; Newport, $3,157.75. Town 
Fe Country—Newport, $4,027.75; stat. wag., 
$2,759.50. Imperial — 4-dr. sed.. $3,080 
(deluxe, $3,201). Crown Imperial — 4-dr. 
sed., $5,278.75; lim., $5,383.75. (Presto- 


matic optional on Royal at $120.90, stand- 
ard on other series. ) 

CROSLEY —bus. cpe., 
$972.50; Hotshot roadster, 
2-dr sed., $1,003; stat. 
}conv., $1,005.50; Super 
$999 

DeSOTO—Deluxe—4-dr. sed., $2,008.75; 
8-pass. 4-dr. sed., $2,698.75; club cpe., 
$1,998.75; Carry-All, $2,213. Custom—4-dr. 
|sed., $2,196.25; 8-pass. 4-dr. sed., $2.- 
885.25; club cpe,, $2,178.25;; conv., §$2,- 
600.50; Sportsman, $2,511.25; stat. wag., 
$3,115.25 (all-steel, $2,739.25); Suburban, 
$3,201.25. (Tip-Toe Hydraulic Shift stand- 
ard on Custom, optional on Deluxe at 
$120.90.) 

DODGE—Wapyfarer—2-dr. sed., $1,755; 
roadster, $1,744.50; bus. cpe., $1,628.75. 
Meadowbrook—4-dr. sed., $1,865.75. Coro- 
net—4-dr. sed., $1,944.75; 8-pass. 4-dr. 
sed., $2,634.25; club cpe., $1,931; conv., 
$2,346; Diplomat, $2,240.75; stat. wag., 
$2,882.50. (Gyro-Matic optional on Coronet 
models at $94.60.) 

FORD—Deluxe Six—4-dr. sed., $1,470; 
2-dr. sed., $1,422.50; bus. cpe., $1,331. 
Deluxe Eight—4-dr. sed., $1,543.50; 2-dr. 


$915.50; stat. wag., 
$924. Super 
wag. $1,046; 

Sports 


roadster, | 
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|sed., $1,496.50; bus. cpe., $1,417.50. Cus- 
tom Six——4-dr. sed., $1,556.50; 2-dr. sed., 
$1,509.50; club cpe., $1,509.50; stat. wag., 
$2,027. Custom FEight—4-dr. sed., $1,- 
| 635.50; 2-dr. sed., $1,588.50; club cpe., 
$1,593.50; conv., $1,947; Crestliner, $1,- 
| 709.50; stat. wag., $2,106 (Fordomatic 


optional on all models at $168.50.) 


FORD OF BRITAIN—4-dr. sed, (Prefect. | 
cloth), $1,122; 2-dr. sed. (Anglia), $1,004 
(Delivered in New York.) 

FRAZER—4-dr. sed., $2,359; Vagabond 
$2.399. Manhattan conv., $3,075; Vir- 
ginian, $3,075. (Hydra-Matic optional on 
Frazer models at $158.61, standard on 
Manhattan models.) 

HENRY J—Four—2-dr. sed., $1,299. Six 
| Deluxe—2-dr. sed., $1,429 

HILLMAN MINX 4-dr. sed., $1,495; 
conv., $1,745; stat. wag., $1,797. (Deliv- | 
| ered in New York.) 
| RENAULT — 4-dr. sed., $1,035. (Deliv- 


ered in New York.) 
HUDSON—Pacemaker Custom—4-dr. sed., 
$2,088.50; 2-dr. sed., $2,046.50; club cpe., 
$2,088.50; bus. cpe., $1,912.50. Super Six— 
4-dr. sed., $2,227.50; 2-dr. sed., $2,180; 
club cpe., $2,277.50. Commodore Six—4-dr. 
sed., $2,415.50; club cpe., $2,391.25. Hor- 
net Six—4-dr. sed., $2,501.50; club cpe., 
$2,477.25. Commodore Eight — 4-dr. sed., 
$2,501.50; club cpe., $2,477.25. (Hydra- 
Matic optional on Commodore and Hornet 
models at $158.50, Super-Matic optional on 
Pacemaker and Super Six models at 
$199.31.) 
KAISER — 
2-dr. sed., $2,059; 


Special — 4-dr. sed., $2,109; 
club cpe., $2,039; 4-dr. 
utility, $2,209; 2-dr. utility, $2,159; bus. 
cpe., $1,899. Deluxe—4-dr. sed., $2,219; 
2-dr. sed., $2,169; club cpe., $2,189; 4-dr. 
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4-dr, sed., $2,495; 2-dr. sed., $2,445. 300 
4-dr. sed., $2.895 Patrician 400—4-dr. 


(Ultramatic standard on Pa- 


| sed., $3,495 
optional on other models at 


|trician 400 





| $185.) 

PLYMOUTH Deluxe P19 2-dr. sed., 
utility, $2,319; 2-dr, utility, $2,269; bus. | $1,507; Suburban, $1,855 (Special, $1,- 
cpe., $2.059. (Hydra-Matie optional on all | 960.75); bus. cpe., $1,385.75. Deluxe P20 
| models at $158.61.) 4-dr. sed., oe club 7s ae oe 

y $ ’ 0—4-dr. sed. ° ; 
| LINCOLN — 4-dr. sed., $2,572.50; club | Special Deluxe , ; co 
epe., $2,525.50; Lido, $2,720. Cosmopolitan | (ub 0 ite conv., $1,007; stat. 
—4-dr. sed., $3,236; club cpe., $3,183.50; pS . 
: 7 PONTIAC— Chieftain Six—4-dr. sed., $1,- 
conv., $3.946: Capri, $3.404.50 (Hydra- 745 (deluxe. $1,840); 2-dr. sed., $1,694 


Matic optional on all models at $174.25.) 


(deluxe, $1,789); club cpe., $1,694 (deluxe, 
MERCURY — 4-dr. sed., $2,031; 72-A 


$1,789); conv. deluxe, $2,122; Catalina de- 









club cpe., $1,873; 72-B club cpe., $1,978.50; | luxe, $2.000 (super deluxe, $2,058); stat 
Monterey, $2,146.50 (leather trim, $2,157); | wag., $2,264 (deluxe, $2,343); bus. cpe 
conv., $2,410.50; stat. wag., $2,559.50. | $1571. Chieftain Elght—4-dr. sed., $1,813 
(Mere-O-Matic optional on all models at | (deluxe, $1,908); 2-dr. sed., $1,763 (de- 
$168.50.) }luxe, $1,858); club cpe., $1,763 (deluxe, 
NASH—Rambler Super —Suburban, $1,- | $1,858); conv, deluxe, $2,190; Catalina de- 
732. Rambler Custom—conv., $1,837; stat. | luxe, $2,069 (super deluxe, $2,127); stat 
wag., $1,837. Statesman Super—4-dr. sed., | wag., $2,332 (deluxe, $2,411); bus, cpe., 
$1,815; 2-dr. sed., $1,790; club cpe., $1,812; | $1,640, Streamliner Six—sed. cpe., $1,673 
bus, cpe., $1,710. Statesman Custom—4-dr. | (deluxe, $1,768). Streamliner Eight—-sed 
sed., $1,974; 2-dr, sed., $1,949; club cpe.,|cpe., $1,742 (deluxe, $1,837) (Hydra- 
| $1,971. Ambassador Super—4-dr. sed., $2,- | Matic optional on all models at $158.50.) 
| 162; 2-dr. sed., $2,137; club cpe., $2,158.| sTUDEBAKER—Champion Custom—4-dr 
[Ambassador Custom—4-dr, sed.,” $2,321; | sed., $1,571.50; 2-dr, sed., $1,539.75; club 
|2-dr, sed., $2,296; club cpe., $2,317. | pe.’ $1,566; bus. cpe., $1,471.25, Cham- 
(Hydra-Matic optional on Ambassador and | pion Deluxe — 4-dr. sed., $1,649.50; 2-dr. 
Statesman models at $158.50.) sed., $1,617.75; club cpe., $1,644; bus. 
OLDSMOBILE — Series 88 — 4-dr. sed., | cpe., $1,549.25. Champion Regal — 4-dr. 
$1,978 (deluxe, $2,056); 2-dr. sed., $1,920|sed., $1,728.50; 2-dr. sed., $1,697; club 


cpe., $1,723.25; bus. cpe., $1,628.50; conv., 
$2,033.75. Commander Regal—4-dr. sed., 
$1,838.75; 2-dr. sed., $1,807.25; club cpe., 


(deluxe, $1,998); sed. cpe., $1,904 (deluxe, 
$1,982); club cpe., $1,878 (deluxe, $1,956); 








conv., $2,294; Holiday, $2,162 (deluxe, $2,- 

267); stat. wag., $2,520 (deluxe, $2,662). | $1,833.50. Commander State — 4-dr. sed., 
Series 98—4-dr. sed., $2,299 (deluxe, $2,-| $1,939; 2-dr. sed., $1,907.25; club cpe., 
393); 4-dr. town sed., $2,267 (deluxe, | $1,933.50; conv., $2,244.25. Commander 
$2,361); sed. cpe., $2,225 (deluxe, $2,319); Land Cruiser—4-dr. sed., $2,071. (Auto- 
conv., $2,772; Holiday, $2,383 (deluxe, | matie optional on all models at $201.25.) 
$2,641). (Hydra-Matic optional on all mod-| WILLYS-OVERLAND—Four — Jeep, $1,- 


368.24; Jeepster, $1,492.78; stat. wag 
$1,703.59 (four-wheel-drive, $2,107.69). Six 
—Jeepster, $1,597.70; stat. wag., $1,782.58. 


els at $158.50.) 
PACKARD.--200—-4-dr. sed., $2,355; 2-dr. 
sed., $2,305; bus. cpe., $2,195. 200 Deluxe 
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Share of Service? 


Survey Shows Dealers Still Dominate 
In New, Used-Car Repairs 


(Continued from Page 28) 


the lowest point in 1944 when only |lowest in franchised dealer shops 


5.4 percent of the orders carried | in 1941 when it stood at 11.5 per- | 


this item. |cent and its highest in 1945 when 


Minor motor repair hit a peak of |it was 15.9 percent, is now down to | 
51.5 percent in 1944 for the 10-year |12.4 percent. This is despite safety | 
span, and was at its lowest in 1941 drives, higher average speeds of | 


when it was only 43.7 percent. To- | cars, heavier loads on trucks, more 


day, with all of the complications | Severe action caused by overdrives, | 


of automatic transmissions and |and more miles being put on the 

high compression engines, this | average car and truck. 
item, which includes tuneups and; Chassis work, which now stands 
other minor engine adjustments, is|at 17.6 percent, is well above the 
back down to a near prewar level |1941 low level of 16.6 percent, but 
of 44.9 percent. under the peak year of 1942 when 
Major motor work, which in- (it represented 20 percent. The need 
cludes engine overhauls, ring jobs (for front-end alignment is still as 
and block rebuilds, hit a peak in | acute in many cars. Shock obsorber 
1945 when it appeared on 18.9 per- replacement is just as vital and 
cent of repair orders. It bg 'wheel balancing presents just as 
San thie high elt ‘Gams 6 tae high a saving as it did in the high 
jyear. The only difference is that 


to 7.2 percent and is less than 1 
in 1942 many thousands of people 


percent under the 1942 level. 
Brake work, which was at its|faced driving the car they then 








You are going to be surprised and enthusiastic 
over the “luxury look” which we have built into 
your 1951 line of covers. The new fabrics have a 
richness of color and pattern beyond anything 
you have ever seen... and they include SARAN 
PLASTIC, PLASTIC COATED FIBRE and figured 
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Ten-Year Average Percentages of Service Departments 


1943 
23.8 
15.3 

6.4 
50. 
11.6 
12.3 

19.2 
11.9 


1942 
26.4 
14.3 


1941 
|| Lubrications . 31.5 
Oil changes . 
Wash or polish 7.2 
|| Minor motor 46.8 
Major motor . 8. 
|| Brakes 12. 
Chassis 20. 
Body .. 12.3 
|| Number items 
per repair order..1.50 
* Through November. 


1.47 1.50 


| owned for an undetermined number | 
of years. 
* + * 

| [ype work, which also is a high- | 

profit item, was at its peak at} 
the turn of the 10-year period when | 
|it stood at 16 percent. It reached | 
its low of 11.5 percent in 1944 when | 
labor and materials for body repair 


has gained but 1 percent from its| 
low point. 





1944 
21.4 
15. 

5.4 
51.5 

14.8 
13.7 
18.4 
11.5 


1.51 


*1950 
32.7 
23.5 
10. 
44.9 

7.2 
12.4 
17.6 
12.5 


1949 
30.5 


1947-1948 

27.5 
20.5 
10.4 
47.7 
13.9 
13.6 
17.5 
13.1 


1946 
18. 


1945 


5.4 
47.5 
16.6 
14, 
18.4 
12.2 12.5 
1.27 1.64 1.61 


—Figures courtesy John E. 


These percentages are arrived at by analyzing an average of 1,000,000 
repair orders per month during this 10-yeaar period. 





reached its lowest point of 1.27 
in 1946, the same year that lubri- 
cation was also at its lowest dur- 
ing the 10-year span. Number of 
items sold per ticket reached its 
highest point of 1.64 in 1948, 
which was the year that saw the 
most wash and polish jobs sold. 


To find some reason for the de- 
cline of service work, consider the | 
| were not only scarce but a great) three most repeated reasons found 
many shops could not provide the | in the Allied survey on why owners | 
service. Today, with over 14,000,000 | have little confidence in dealer serv- 
more cars on the road, body work | ice work. 


work and padding the bill,” and th: 
|third was “lack of supervision anc 
checking of the finished job.” 
* * * 
| a ane three of these reasons are a 
serious indictment of manage- 
ment, particularly the last two. 
Unless the dealer is basically dis- 
| honest, the only reason for padding 
la customer’s bill would be to in- 
|crease service department take. 
|That method is usually resorted to 
| because the dealer has demanded 
a higher revenue, or absorption, 
|without watching to see how his 
help obtained it. 
Lack of supervision is self ex- 
| planatory, but from it springs 
| incorrect diagnosis and lack of 
| checking of the finished job. 
| Without close supervision, or a 
| workable incentive system that 
makes every employe want to 
hold every customer, there creeps 
into the operation of any shop an 
| attitude of doing things the easy 
way, regardless of consequences. 
With the abundance of precision 
}equipment on the market today, 
there is no excuse for mistakes in 
diagnosing trouble. And when a job 
has been properly diagnosed there 
|is absolutely no reason for doing 


The first was “incorrect diagnosis | unnecessary work or padding the 


THE NATIONAL AUTOMOBILE 
DEALERS ASSOCIATION 


HOWARD 


RAYON. Some styles are trimmed with SEAL- 


TUFT, the new stitchless quilted fabric. 


So, see for yourself at the show, or if you 


NADA 


Miami and Miami Beach 
January 7-8-9-10 


Booth No. 87 


can’t 


be there, write us and we'll have our representa- 


tive call on you. 





of the trouble or work needed.” The | pjjj. 
Number of items sold per ticket (second was “doing unnecessary 


Records of hundreds of dealers 
who have diagnosis departments— 
and have had them in operation 
for a year or more—conclusively in- 
|dicate that thorough diagnosis and 
[the proper selling of it not only 
eliminates “come backs” and in- 
| creases customer following, but in- 
;ereases the number of items per 
| ticket, the average gross per repair 
'order and the absorption rate. 

* * * 


| PUT if the customer's car is al- 
lowed to go out of the service 
|department without some compe- 
}tent mechanic testing it to make 
certain that the repair has been 
properly made, then the finest diag- 
|nosis department or the best in- 
centive system will not create cus- 
| tomer good will. 
| Survey after survey shows that 
| owners want most of all to find 
trained mechanics in the shops 
they patronize. They want to be 
able to leave their car and pick 
it up with the work satisfactorily 
| done, Proper work is the biggest 
| builder of customer following and 

service department profit that a 

dealer can obtain. 

And all that it takes is manage- 
ment on the part of the dealer. 
|Management to the end that he 
|makes every employe in his service 
| department realize that car troubles 
must be properly diagnosed before 
| any work is done on them, that the 
| work must be done properly with- 
out the replacement of any un- 
needed parts or doing any unneces- 
|Sary operations, and that the car 
;}must be checked thoroughly before 
|it is turned over to the customer. 
Good management aims at pleas- 
|ing service and parts customers, as 
well as vehicle buyers. 


Illinois Truckers 
Warned of Tests 


SPRINGFIELD, Ill. — Illinois 

truck operators have been warned 
|that they must submit their trucks 
to the semi-annual safety test in 
order to qualify for 1951 licenses. 
| The statement was issued by 
Grover C. Hoff, chief commissioner 
of the state division of motor car- 
| riers. 
| All Illinois trucks, except those 
operated under safety regulations 
| of the Interstate Commerce Com- 
|} mission, are required to be tested 
jin April and October. The state 
| police have started arresting truck 
| drivers who have no October safety 
stickers, Hoff said. 


Aid in Traffic 
New Valve on Autocars 


Promises Fast Braking 


ARDMORE, Pa.—A new valve, 
said to assure faster brake applica- 
| tion, is being installed as standard 
;}equipment by Autocar Co. on all 
|conventional model trucks and 
tractors, 

Known as Westinghouse type D-1, 
|the new valve replaces the previ- 
| ously used type D. 

The valve has larger internal 
passages and other improvements 
permitting a faster flow of air. The 
driver’s foot upon the pedal thus 
has more immediate effect upon 
the brakes at the wheels, the com- 
pany says. 
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frucking Fetters Assailed .. . 


Poor Roads Called 
Weak Defense Link 


WASHINGTON. — Warning that | facilities. Of the entire street and 
neither the nation’s truck fleet nor| highway network, the _ interstate 
the highways over which they oper- | highway system, its most important 
ate are adequate in case of national | segment, is by and large the most 
emergency, the administrative com- | obsolescent part.” 





mittee of American Trucking Assns. 
meeting in Washington last week 
called for immediate overall plan- 
ning by industry and government 
to cope with what it described as 
“probably the weakest link in na- 
tional security.” 

“Insufficient attention is being 
paid,” Lee James, chairman of 
the committee stated, “to the 
realities of transportation in case 
of attack by an unfriendly power. 
It is obvious that highway trans- 
portation is the only transport 
facility which cannot be knocked 
out 


“It is equally obvious that de- 
mands upon truck transport in case 
of war will be enormous and far 
beyond limits now envisioned. Rail 
installations are comparatively vul- 
nerable to sabotage, particularly via 
yards, rail bridges and tunnels. Our 
extensive system of roads and our 
ability to use temporary and 
quickly installed bridges makes it 
impossible to knock out highway 
transport.” 


Pointing to a report made by 
President Truman to Congress 
June 30, 1949, based on a study by 
state highway commissions, the Bu- 
reau of Public Roads, NSRB and 
the national defense eseablishment, 
the committee statement quoted the 
President as stating: “A substan- 
tial part of the street network of 
our cities and much of the rural 
road mileage improved during a 
period of 40 years past is seriously 
obsolescent. Traffic has ‘grown 
faster than the responsive improve- 
ment of the street and highway 


Big Growth Seen 
For ‘Cafeteria’ 


Gas Stations 


LOS ANGELES.—Self-service gas 
stations cost less to install, provide 
distribution economies and retain 
most of the services of convention- 
al stations, B. E. Devers, president 
of Pathfinder Petroleum Co., told 
the American Petroleum Institute 
here. 

These “cafeteria” stations are not 
only here to stay but they are set- 
ting an evolutionary pattern in gas- 
oline retailing, he said. The super- 
station of the future will probably 
be a composite of the self-service 
and conventional stations, Devers 
added. 

Advantages include discounts of 
around five cents a gallon from 
regular station prices, better ar- 
rangement of pumps, quicker serv- 
ice and intangibles such as the cos- 
tumes worn in some cases by fe- 
male attendants, he said. 







Synthetic Plant 


Nears Readiness 


INSTITUTE, W. Va.—Reactiva- 
tion of the huge government syn- 
thetic rubber plant here by B. F. 
Goodrich Chemical Co, is well into| 
the “check, clean—and recondition” 
stage, according to Tom B. Nantz, 
plant manager. 

In stand-by since 1947, the Insti- 
tute GR-S plant is undergoing com- 
plete face-lifting with valves, tanks, 
piping, condensors and motors be-| 
ing torn down, cleaned, inspected, | 
replaced wherever necessary and 
reassembled. A modernization pro- 
gram is running concurrently, Nantz 
said, so that various process im- 
provements made in the production 
of GR-S rubber during the last 
three years can be incorporated. 


Buick Names McDonough 


H. C. Hagstrom, New York zone 
manager for Buick, announces the 
appointment of Columbia Buick 
Corp. as Buick sales and service 
representative in uptown Manhat- 
tan. The dealership is located at 
Broadway and 131st to 132nd Sts. 
Columbia Buick is headed by T. 8S. 
McNonough. 





Turning to the truck fleet, the 
committee statement pointed out 
that, although the nation today 
has more than 8,000,000 trucks, 
the actual burden of freight 
transport is handled by the big 
units constituting not more than 
one-fourth of this total. 


“The for-hire industry, upon 


possibility of building up a pool of | 
such equipment against the day} 
when it may well be the nation’s | 
major dependence for movement of | 
people as well as property and the | 
key to the reorganized living pat- | 
tern which may have to be de-| 
veloped in emergency. 

The trucking industry‘s posi- 
tion with respect to both high- 
ways and equipment was pre- 
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This building, constructed especially for used-car sales and service, has been opened by 


sented to government officials = 
during the three-day meeting Bennett's Lot in Lubbock, Tex.— 
here, including the Defense 


Transportation Administration. 
One of the immediate projects 


upon which quick action was urged 
|was the lifting of size and weight | 


| the 


| Officials and the Public Roads Ad- 


which the greatest burden would | 


fall,” operates only about 15 percent 


of the nation’s truck fleet. These | 


trucks are today working at ca- 
pacity serving the peacetime and 


the growing defense traffic require- | 


ments. In the event of attack, they 
are the best organized and most 
mobile transport facility the nation 
possesses.” 

The committee also discussed the 


INCREASE your 
DECREASE 


with the 


WASHMOBILE 





The Washmobile is the modern, efficient 
answer to chain-rack competition. The 
Washmobile rolls over the car, spraying, 
soaping and rinsing — all within 21 feet of 
space. One man can do a perfect wash job 
on 5 cars per hour. Washmobile has no 
wearing parts —no mainten- 
ance costs, and can be in- 
stalled in one day into any 
service station or service de- 
partment wash rack without 


structural changes. 


WASHMOBILE SAVES... 
¢ up to 70% on washing time 
e up to 50% on soap or 


detergent 


e up to 50% on your water 


bill 


These 
mobile will 


savings mean that 


times over, and at the same time, 
do a better job for your customers. 


O/ Oe 2 
4 722 Car 





Bennett Motor Co. (Lincoln-Mercury), Lubbock, Tex. The structure has room for displaying 
60 cars. J. B. Bratcher, sales manager, states that ‘since we have opened this used-car 
| building we are convinced more than ever that it is in a big way an answer to authorized 
| dealers’ used-car problems."' 


laws in various states at least to : . 
level recommended by the |auarters about sizes and weights. 


American Assn. of State Highway | We are not referring to controver- 
}sial dimensions in this suggestion 
ministration. 

“There are a great many states,”| Obsolete and unrealistic laws to 
the committee reported, “in which | those standards about which there 


|existing size and weight laws are|is no disagreement among highway | 


substantially below those recom-| engineers. It seems clear that we 
mended by state and federal high- | Should adopt, at the very least as 
way officials, and their existence |4 minimum, such agreed-upon size 
definitely retards the ability of the |@nd weight dimensions, and we can 
trucking industry to meet the/|sSee no justification, in peace or in 


| burden being placed upon it. There | War, for not doing so.” 
Reverting to the question of 


‘is a difference of opinion in some | 


Vehicle Washer 


The car stands STILL! 
The Washmobile MOVES! 


Wash- 
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350 N. Foothill Rd. 

Bevery Hills, Calif. 

Gentlemen: 

Please send me catalog and complete 
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| NAME OF FIRM 
| 
Beverly Hills, California [ 


|but only to the reconciliation of | 


WASHMOBILE CO. of CALIF. 





| adequate planning to meet the 
problem proposed by a national 
| emergency, the committee con- 
| ceded the difficulty of devising 
| specific programs because of un- 
| known factors involved. 

| “Despite the formidable nature of 
|the problem,” said the committee, 
| “it is our belief that once the basic 
elements in the situation are real- 
ized by both government and indus- 
| try, steps can be taken to remedy 
what is now probably the weakest 
link in national security.” 
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Monroe Auto Equipment's Champ Salesman— 
Charles V. Grantello, of Cleveland (right), received a Monroe Auto Equipment Co. plaque | testing equipment to aid them. And 


award for outdistancing 75 other Maeco salesmen in the annual sales contest. Brouwer D 


Mcintyre, president (left), and Charles S. 


Mcintyre, sales vice-president, presented the 


award at a recent conference of company salesmen at Chicago. 


Industrial Show 
Set for May 7-11 
In New York 


NEW YORK.—The Greater New | 


York Industrial show, an exhibition 
for different types of manufactur- 
ers, will be held May 7-11 in the 
7ist Regiment armory. It will be 
sponsored by the Technical So- 
cieties council. 

“This is a show where the manu- 
facturer who uses some metals, 
some chemicals, some machinery, 
some tools and miscellaneous goods 
and equipment will see a cross sec- 
tion of his supplies and raw ma- 
terials,” said Wayne A. Howard, of 
Socony-Vacuum Oil Co., chairman 


of the policy and technical commit- 
tee for the show. 
Government procurement agen- 


| cies are to be offered space, without | 


charge, for presenting information 
|to those interested in getting gov- 
;}ernment orders and for conferring 
| with prospective suppliers to the 
|government. The show plans _ to 
bring together prime contractors 
jand firms with manufacturing 
| facilities desiring to take on sub- 
contracts. 

Free technical advisory service 
will be an added feature, it is said. 
| The manufacturer with a technical 
|problem can attend and without 
obligation consult with exhibitors 
|in the field of his problems. 


AUTOMOTIVE NEWS production § and 
| registration figures tell the story of output 
land sales every week 


_ 


| Backshop . 


(Continued 


check to see that their stocks are 
up and in balance. There is no 
question but that we are going to 
run short on many critical items 
| before the present regulations 
| and limitation orders are clarified 
as to who gets what and why. 

A dealer today has a difficult 
time selling customer labor hours 
lif he doesn’t have the replacement 
|parts to put in the job. We just 
don’t have the kind of mechanics 
javailable that can rebuild many of 
the more complicated assemblies, 
even though they have the proper 





|good manpower certainly won't 
get any more plentiful than it is 
right now. 

Dealers in their approach to com- 
petent management should give 
some thought to incentives in some 
|\form or other so that they will 
have at least a “Chinaman’s 
chance” of keeping their best men. 


Come on Over 

ETE WEMHOFF, John Munn 

and I will be looking for you 
guys who are at the convention to 
come up and see us at the Surfside 
|hotel when you can. Or at least 
|drop into our booth at the Equip- 
ment exposition. We'll have easy 
'chairs for you to take the load off 
your aching feet. 

The more I think about it, the 
allure of the Gulf Stream, as por- 
trayed in the glowing literature, 
intrigues me. So don’t be surprised 
if a sail, broad bill or bonefish slips 


NO MORE CARBON SCRAPING 


Sid 


U. S. Pat. No. 2,107,288 





NEW 60 GALLON SIZE 


Gunk Hydro-Seal cylinder head and crankshaft cleaning 
kit. Large enough to take nearly all standard assemblies. 
Makes purchase of cleaning tanks unnecessary for many 
shops. 






REFUSE 


long 


GUNK. Flatly refu 


substitutes! 


Cleans cylinder heads of carbon without scraping . . . 










luted, will not afford the 
life and corrosi 
protection given by 






10% 


1. Now! You can 
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LABOR SAVER... 


HYDRO-SEAL 
GUNK Dunk 


$8900 


with 50 gallons of Gunk H-S 
higher W. of 


clean a cylinder 
block easily and completely bare metal clean .. . 
as a carburetor comes bright out of a Gunk Hydro-Seal 








Miss. R 


head, crankshaft or 


just 


SUBSTITUTES Bench Kit. 
ee ie Destine 2. Normal Service Life 1 year (U. S. Pat. 2,107,288). 
rademark, e M ; ; js 
eae alt Ga a alidien 3 Works hot or cold . . . Self-Scouring . . . Self-Emul 
imitation . . . partly di- sifying 


- Parts rinse bright automatically in seal 
. Safe cleaner for aluminum base alloys 
. Patented Performance and long life 


LIQUID TOOL 


cleans water side of cylinder 


heads of insulating algae, grease, sludge and scale—thus restoring original thermal 
efficiency built into engine by manufacturer. 


SOLD BY BETTER JOBBERS EVERYWHERE 
WRITE FOR NAME OF NEAREST STOCKING JOBBER 








By Jack Weed | 


from Page 28, 


in a near 


“Ramblings” 
future issue. 
Well enough of that “fish dream- 


ing. 


into my 


¥ + * 


Doff to Alemite 
"VE got to take my hat off to the 
Alemite division of Stewart 
Warner. They have finally come out 


with a service program on their 
shop equipment that gets right 
down to the dealer level—to the 


man who puts up his good money to 
buy their equipment. 

They have been working on a| 
program that makes certain that| 
the service they provide will be| 


|available to every customer. In the | 


past, most service programming | 
stopped at the jobber or distribu- | 
tor—and if the jobber or distribu-| 
tor was service-minded the cus- 
tomer got the service he should 
have had. 

But if the jobber wasn’t serv- 
ice-minded and felt that the sale 
stopped when he got his money 
for the merchandise, the cus- 
tomer didn’t get the service that 
was provided for him by Alemite 
—and Alemite was blamed for not 
giving service on their equipment 
in the field. 

Not only does the present pro- 
gram inform the dealer and cus- 
tomer what this service is and what 
he is entitled to, but it also pro- 
vides for the sending of a_ book- 
let called “Alemite Service Simpli- 


fied” to every customer, 
Outlined in this booklet are the 
repair parts available from any 


Alemite jobber, exploded views of 
every working part keyed with part 
numbers, so that the dealer can 
order parts for any particular piece | 
of equipment and full instructions | 
that carefully and in detail tell the) 
dealers’ mechanic how to make the 
necessary repairs if the unit fails 
for any reason. Jobbers are also 
Supposed to carry two loaner 
pumps, One for chassis and One for} 
gear lubricant, in stock at all times 
to loan the dealer if a pump fails. 


* * * 


Welcome to Owners 

1 ie GET this “Service Simplified” 
into the hands of the dealer, a 

very simple method has been set 


|up. With every piece of equipment, 


there is a warranty blank that must 
be filled out in duplicate by the 
dealer. One copy of the postcard 
goes to Stewart-Warner and the 
other is for the distributor's rec- | 
ords. When this card comes in, a | 
copy of the “Service Simplified” | 


| booklet with complete service in- | 


Structions is sent out to the cus-| 
tomer, so there is no chance for} 
this information getting bogged | 
down in a distributor’s or jobber’s 
Place of business for any reason. | 
In addition to this, a mailing 
piece has been designed, which | 
will be sent to every present | 
owner of Alemite equipment, tell- 
ing him about the Simplified 
Service plan and providing space 
for the dealer to request a copy 
of the booklet if he hasn’t bought 
any new equipment lately. | 
This new program should prove | 
mighty welcome to owners of Ale- 
mite equipment at least. It endea- | 
vors to make certain that the user 
of the equipment will have as little | 
“down time” as it is possible to! 
avoid. 
* * * | 
Saying ‘Hello’ 
Ts Cleveland Chain & Mfg. Co., 
Cleveland, which is one of the| 
Round Associate Chain Co.'s group, | 
has a nice way of saying “hello” | 
to visitors. The receptionist hands | 
each caller a folder headed, “We 
Welcome You,” and which goes on 
to say: “If this is your first visit 
to our Offices, we want to cordially 
say hello and to tell you that we 
are glad to see you. We hope that} 
you become a regular caller.” Then 
it goes on to say that the man you 
have come to see will see you with- 


jin 15 minutes or let you know how 
|much longer he will be tied up. And 
|to go one step further in impress- 


ing visitors that they mean what 
they say, they list the names of 
the executive personnel as well as 
a lot of information about the com- 
pany and its products. Seems to 
me that this is darn good public 
relations. 

Howard Vogel, director of engi- 
neering, Champion Spark Plug, is 


taking an industry bull by the 
horns in a news release that com- 
pany has just put out. The first 
paragraph of the release says: “No 
matter how well a spark is made, 
its efficiency can be destroyed by 
careless or improper installation 
techniques. For this reason, it is 
essential to understand and apply 
a few simple rules when installing 
new or cleaned plugs.” 

Vogel then goes into the sub- 
ject of seating plugs at the prop- 
er tension, making certain the 
gasket isn’t cocked and cleaning 
threads and why. Possibly he in- 
tends to go into the proper meth- 
od of testing plugs in a later 
“explosion,” as I know from ex- 
perience that millions of good 
plugs go into the trash barrel 
every year—maybe every month 
—because the average mechanic 
doesn’t know how or won't fol- 
low the proper course in testing 
plugs that come out of an engine 
and which don’t fire under load. 
Dealers should make certain that 
their mechanics thoroughly under- 
stand the technique of cleaning and 
testing plugs for the good of their 
customers and to prevent custom- 
ers thinking that they are trying 
to “gouge” them every time they 
come into the shop. This business 
of replacing plugs by the set now- 
adays has become too much of a 
habit in many shops. 

A dealer in Burlington writes in 
for literature that will be helpful 
to his painter in the refinish'ng 
department. This brings up a point 
that I have often considered and 
now is a good time to start it. If 
manufacturers will send us a list 
of such publications they put out 
on their products and equipment 
we will publish the list for the 
benefit of our dealer readers from 
time to time, 


DEALERS! 


We Wholesale 
Fine Used Cars 


Dick CONNELL 


DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
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DETROIT'S VOLUME 
CADILLAC DEALER 


FINE USED CARS 








LICENSE PLAT 


FASTENERS 


On or Off Witha 
Heavy %-inch bolt 


and square shoulder) 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from 


HOUSER ENGINEERING & 


MFG., INC., Bluffton, Ind. 


Over 100 Service Items 
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News in Brief | 


was driven away. Auto tires, seven | 
television sets and $342 were stolen 
from West Side Motor Service, 766 | 
Hodiamont Ave. 





*‘Y’ Mill to France 


PITTSBURGH. — Mackintosh- 
femphill Co. has sold a 20-inch, 
‘Y” type, reversing cold strip mill 


to S. A. Etirage et Laminage du| . : ° 
‘ord for installation in Jeumont | General Petroleum Builds 


Nord), France. This is the first LOS ANGELES.- General Petro- | 
Y” type reversing cold strip mil] | eum Corp. has added a new cata- 
‘9 be installed in France. lytic polymerization unit to its Tor- 
oe rance (Calif.) refinery which will 
es dl > provide about 700 barrels of high 
Autos Enrich Kentucky |grade blending stocks each day for | 
FRANKFORT, Ky. — Because of| use in the refinery’s output of mo-| 
the increase in motor vehicle OwNn- | tor gasoline. 
ership in this state in 1950, the} * * & 
idditional revenue that aa ak Ford Ends Clay Course 
will receive from taxes will tota . 
$5,415,000, according to Herbert L.| DEARBORN, Mich.— Ford has| 
Clay, executive secretary of the completed a six-month automotive | 
Kentucky Petroleum Industries clay modeling _ course, reportedly 
Committee. ithe first in the industry. Of the 117 
company employes who enrolled in 
| the course, 10 graduates were ac- 


k * 
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Safety Record Honored 


CLEVELAND.— Two plants of 
American Steel & Wire Co., at 
Cleveland and Trenton, N. J., have 
been honored by the National Safe- 
ty Council for outstanding safety 
performances during the past two 
years, it was announced by W. F.| 
Munford, operations vice-president | 
of this U. S. Steel subsidiary. 


. 


Snow Plow Firm Sold 


FARGO, N. D.—Interest of| 
George Berger in the Champion) 
Berger rotary snow plow, including 
factory and inventory at Erskine, 
Minn., has been purchased by Don- 
ald A. Smith of Fargo, William E. 
Dunn of Minneapolis and Vernon 
J. Bacheller of Duluth. The new 
corporation is known as the Ers- 
kine Mfg. Corp. Offices and factory 
will continue in Erskine. The same 
principals also control the Erskine 
Sales Corp., Fargo, which will han- 
dle sales of the snow plow. 

ok * * 

New Plant in Union, N. J. 

UNION, N. J.—Immediate con- 
struction of a new manufacturing 
plant of approximately 272,000) 
square feet, on a 25-acre plot here 
has been announced by John A. 
Hill, president of Air Reduction 
Co., Inc. 

+ o & 


Rivet Tradition Broken 


NEW BRIGHTON, Pa.—Break- 
ing with a very old tradition in the 
industry, Townsend Co., of New 
Brighton, one of the largest rivet 
manufacturers in the country, is 
now selling small rivets by the 
piece instead of by the pound. 

+ a * 


Del. Reflector Tags 


WILMINGTON, Del.—Auto li- 
cense plates being issued to Dela- 
ware motorists during December 
are visible for over a quarter of | 
a mile at night. The numerals 
are coated with “Scotchlite,” a 
plastic containing millions of tiny 
glass particles which reflect light 
back to its source. 

Wynn’s Sales Soar 

KANSAS CITY.—Sales of Wynn 
Oil Co. friction proofing oil addi- 
tives increased by more than 50 
percent this year, President Carl 
E. Wynn told at the annual sales 
meeting here. Similar sales in- 
creases have been gained in each 
of the last four years. From a 
hand and bottling operation in 


lowered 2 or 3 inches. 
stays out, but fresh 


1946, the company now packages 
millions of cans of its products culates throughout the 
annually in a blending plant in a 


Azusa, Calif. 


Scarce in Canada 


Benzene AME 2 
OTTAWA. — Purchasing agents : \ ( ae 


report benzene is in critically short eo 
supply in Canada now on account 
of the defense program, and it is 
required for the manufacture of 


synthetic rubber. 
ok 


* ok 
Pension Plan Changes 

NEW YORK.—Changes in pen- 
sion plans, due to revision of the 
Social Security Act and also to 
such factors as inflation, increased 
number of persons eligible for re- 
tirement, etce., are featured in a 
booklet entitled “Balance in the 
Realm of Pension Planning,” issued 
by Controllers Institute. 


2 Dealershi ps Robbed 


ST. LOUIS.— Two auto dealer- 
ships here have been robbed. A new 
Chrysler sedan was stolen from Joe 
Lennemann Motors, 5825 Delmar 
Blvd., by burglars who damaged 
the car’s top when it scraped the 
bottom of an overhead door as it| 


windshield. 


VENTSHADES 





Ventilation in rain or snow 


Come cloudburst or blizzard, 
Ventshades allow windows to be 


Less fogging of glass 


Because Ventshades ventilate 
the car naturally, they practi- 
cally eliminate the condensation 
of moisture on windows and 


YOUR SHOWROOM CARS AND DEMONSTRATORS 


MOTIVE NEWS, JANUARY 8, 1951 ee 69 
E “Fo, Electric Truckers 
Elect Officers 
| PHILADELPHIA.—New Officers 
|}of the Electric Industrial Truck 


| Assn. elected at the annual meeting 
[here are: C. B. Cook, Cleveland, 
|president; and Elmer F. Twyman, 
|of this city, vice-president. William 
Van C. Brandt, also of this city, 
the association’s managing director, 
| was reelected secretary and treas- 
urer. 
pamaes : - 5 e : Announcement that Clark Equip- 
|}ment Co., Battle Creek, Mich., has 
Gary (Ind.) Police Use Fords— |been admitted to membership in 
Shown are three of 15 new Fords delivered to the department by Gary Motor Sales. The | the association, also was made. 
police fleet is now comprised of 45 Fords. In 1936, Gary Motor delivered the first group | 


of six cars. — Allen Sells Building 
‘ . 5 | Walter E. Allen, i 
cepted for regular work in the styl-| Mfg. Co. maker of piston rings, setae hake nan Ge pe 
ing department. |has been presented with an award building at N.W. 13th and Harvey 
es 4 P |of merit by the President's Com-|Sts. and has leased it back on a 
Truman Cites Wilkening mittee on National Employ-the- | long-term basis. The structure was 
PHILADELPHIA. — Wilkening| Physically-Handicapped Week. ‘sold for “in excess of $500,000.” 








* * 





Extra comfort for the motorist. ..added 
beauty for the car... more profits for 
the dealer. That's what Ventshades 


offer — and that’s why Ventshades are 





A cooler car when parked 


In hot weather windows can be 
left lowered a little when car 
is parked. Ventshades protect 
against showers and circulating 


air keeps car cooler. ‘ ; 
pee, tunity you can’t afford to pass up. 


one of the fastest-selling items in the 


field today. Easy to sell, quick to install, 
Weather 
air cir- 
Car. 


Ventshades present a profit oppor- 


volt 


we W 





LIST PRICES 
Four-piece set $12.50 
Two-piece set $ 6.50 










Added beauty for the car 


Ventshades are as beautiful as 
they are practical, adding a 
touch of streamlined smartness 
to any car. They look like a 
built-in feature. 


Entshades 


vred Under Ex sive L 


hard Potent 2974 


SELL WHEN SEEN DISPLAY THEM ON 
AUTO VENTSHADE 


P.O. BOX 1402 


COMPANY 
* ATLANTA 1, GA. 


Miami Beach January 7-10 








Se one scene aa eS 


Used-Car Auction Prices 


Market Trend 


Inclusion of 1951 models in the used-car price averages for the first 
time brought the overall average price up quite a distance—$297 to be 
exact. The average last week went to $1,127, against the previous 
week’s $830, when ’51 prices were not included. 

However, prices rose even without counting the new models. The 
overall average for ’41s through ’50s rose to $845, against the pre- 
ceding week’s $830, a gain of $15. The prices of ’46s and ’48s went up 
the most, the former gaining $30 and the latter, $29. 

All models except ’47s gained during the week. The price of ’47s 
fell $4, while ’49s were able to register only a slight $1 increase, The 
rest of the list fared better with ’50s climbing $19, while "41s went 
up $18 and ’42s, $7. 

The holidays took their toll in unit volumes at various auctions, 
however. There were 609 units sold out of 959 entries at nine repre- 
sentative auctions last week for a mark of 64 percent. In the pre- 
ceding week, the same auctions disposed of 854 units, or 68 percent, 
of their 1,256 offerings. 

Prices marked with an * indicate a unit equipped 
with automatic transmission or overdrive. 





, | CADILLAC—'49 (62) sedan, $2,600°; 
LEBANON, N. J. (61) sedan, $2,300. 
(Lebanon Auto Auction. Sale every Wed- | CHEVROLET —’'51 FL Deluxe sedan, 


27.) 125*. ‘50 SL Deluxe sedan, $1,580, 


nesday, Prices are for sale of Dec, 
(Snow storm curtailed sale, Prices SL Special sedan, $1,125. ‘48 FM sedan, 
steady with previous week, Sold 39 units $960; SM sedan, $910, $825. '47 FM club 


‘41 SD sedan, $410, $345. 
$1,200°, 


out of 45 offerings.) coupe, $880. 


BUICK — ‘50 Super sedan, $1,925*. '49 | DeSOTO—'48 Custom sedan, 
Super sedan, $1,525*; RM sedan, $1,525*. | DODGE—'41 Custom sedan, $345. 
’47 RM sedan, $920. ‘41 Century sedan, | FORD—'49 Custom (8) station wagon, $1,- 


$500; Super sedan, $500. 










LISTED WITH 
UNDERWRITERS’ 
LABORATORIES 


Re-examination 
Service 


Ree 










| BUICK—’50 Super Riviera 4-dr., 





| CADILLAOG—'48 
| CHEVROLET—‘51 


$2,- 
"49 





370; sedan, $1,100; Standard (8) sedan, 
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$1,045, $1,035, $985. '48 SD (6) sedan, | 


$825. 
HUDSON—’'49 Commodore (8) sedan, §$1,- | 
185. 


| 
| LINCOLN—'49 sedan, $1,350. 


| MERCURY — ‘49 conv., $1,345. °48 club 
coupe, $990. 

| NASH—'47 (600) sedan, $620. 

OLDSMOBILE—'49 (98) sedan, $1,565°; | 


(76) sedan, $1,390°. '47 (76) club coupe, | 
$875°. '46 (78) sedan, $735°. | 


| PLYMOUTH—'48 SD sedan, $1,050. '41 SD 


sedan, $330. 
PONTIAC—’'48 SL 8) sedan, $1,085° 
SL (6) sedan, $805, $690. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Dec. 22.) | 
(Sold 104 units out of 194 offerings.) 
$2,205°, 
'49 Super 2-dr., $1,550*, $1,475, $1,490; 
conv., $1,400. ‘48 RM conv., $900; Super | 

2-dr., $800. '46 Super 2-dr., $830. 
(62) 4-dr., $1,845. '47| 
(62) 4-dr., $1,410. 
$1,-| 
4-dr., | 


$1,821. ‘50 station wagon, $1,750; half- 
ton pickup, $1,325. ‘49 FL Deluxe 4-dr., 
$1,305, $1,260; SL Deluxe club coupe, 
$1.575. '48 FL 4-dr., $805; FM 4-dr., 
$975. '47 half-ton pickup, $550. ‘41 MD 
business coupe, $225. '39 MD 2-dr., $265, 
$200. 

CHRYSLER — '50 Windsor 4-dr., 

DODGE—’50 Meadowbrook 4-dr., 
'46 Custom 4-dr., $700. 

FORD—’'50 Deluxe 4-dr., $1,480; CD 2-dr., 
$1,375. '49 Custom 4-dr., $830; 2-dr., 
$1,150. ‘48 SD 4-dr., $900; half-ton 


"46 | 


FL Deluxe 2-dr., 
867, $1,950, $1,885; SL Deluxe 


$2,000°. 
$1,650. 


pickup, $600. '47 SD 2-dr., $800; half-ton | 


$580. 
2-dr., 
sD 
"39 


pickup, $650, $530; Deluxe 2-dr., 
‘46 Deluxe business coupe, $550; 
$610. ‘42 Deluxe 2-dr., $150. ‘41 
2-dr., $480. "40 Deluxe 2-dr., $140 


MERCURY—-'50 


OLDSMOBILE—'50 
$2,175*. °49 (98) Deluxe club sedan, $1,- 





Deluxe 2-dr., $200 


ve ORE SSURE undercoating—requires only 30-40 
pounds of air. With low air pressure you need 
NO MASKING—save time and material. 


(Compiled by A 


$1,127* $830 $850 


it 


Dec 


Jan 





Average Used-Car Prices 








utomotive News/ 








Model Jan. 1951 Dec Nov 
(to date) 1950 1950 
1951 $1,978 
1950 1,613 $1,594 $1,620 
1949 1,199 1,197 1,221 
1948 949 920 944 
1947 759 763 7380 
1946 701 671 683 
1942 345 338 368 
1941 346 328 337 
Overall _— 
Average $1,127* $ 830 §$ 850 


*Includes '51 models for first time. 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


FRAZER—'48 4-dr., $650 
HUDSON—'49 Commodore 4-dr., 


$950. ‘48 


Commodore 4-dr., $850. 


LINCOLN — '49 Cosmopolitan 4-dr., $1,- 


375; 2-dr., $1,130 
cony., 

$1,215. 

(88) 


$1,592. ‘49 
"41 2-dr., $425 


coupe, $1,260, 
Deluxe sedanet, 


625°; (98) 4-dr., $1,545 
PLYMOUTH—'48 SD 4-dr., $960. ‘47 SD 
| 4-dr., $790. '41 SD club coupe, $225. 
| PONTIAC—’'50 Chieftain 2-dr., $1,980*. '49 
Chieftain 2-dr., $1,425; SL 4-dr., $1,- 
490°, $1,405, $1,360; 2-dr., $1,425, §$1,- 
200. °48 Torpedo 4-dr., $1,125. ‘46 Tor- 


pedo 4-dr., $870 





There’s another reason, too, why dealers prefer 
Witcote #4—IT GOES FARTHER. It is heavier, 


contains more solids, less volatiles... 


COSTS LESS PER POUND. 


It does a better job with less 


material ... Witcote will undercoat 
AN EXTRA CAR PER DRUM. Try it and see. 


“ wITCO CHEMICAL COMPANY 





club 


a cial club coupe, 





STUDEBAKER 
$1,450. 
WILLYS—'48 Jeep, $580 


CONCORD, MASS. 


| «Concord Auto Auction, Inc. Sales every 
Monday and Friday. Prices are for sale of 


50 Champion club coupe, 





Dec. 22.) 
(Sold 85 units out of 120 offerings.) 

| BUICK — '50 Special sedan, $1,600, ‘47 
Super sedanet, $775. ‘46 Super sedan, 
730; RM sedan, $750. '40 Special sedan, 
$360. 


| CADTLLAC—’39 sedan, $150. 

| CHEVROLET—’51 FL Deluxe sedan, $1,- 
| 965; SL Deluxe sedan, $1,905. ‘50 SL 
| Special club coupe, $1,375. ‘49 SL Spe- 
$1,230, $1,200: SD De- 


} luxe sedan, $1,310; club coupe, $1,235. '47 
| FL aerosedan, $875; FM sedan, $825. '46 
SM sedan, $740; %-ton pickup, $435. ‘41 


MD sedan, $350, $275; SD sedan. $420 
$300, $205, $405. '40 SD sedan, $475. '39 

| MD club coupe, $340, $240; MD sedan, 
$155. $275. 

DeSOTO—'37 sedan, $105. 

| DODGE—'50 Wayfarer sedan, $1,405. 


| FORD—'51 Custom (8) sedan, $1,900. ‘50 

; Deluxe (8) sedan, $1.350. ‘49 Custom 

| (8) sedan, $1,130, $1,060. 

| PONTIAC — '48 Streamliner (8) sedanet, 
$1,110; (8) conv., $1,155; Torpedo (6) 
sedanet, $1,095. °'47 Torpedo (6) club 
coupe, $910. '46 (8) conv., $800, $860 
"41 (8) sedan, $135. '40 (6) sedan, $370 


| WILLYS—'47 Jeep, $450. 

MISCELLANEOUS—'48 Prefect 4-dr., $300 
°46 International 1'4-ton cab and chassis 
$425. 


OAKLAND, CALIF. 


(A. L. Pollock Auto Dealers Wholesale 
| Auction, Sale every Wednesday. Prices are 
| for sale of Dec. 20.) 


(Prices up on all postwar cars. Pre- 

| Wars about steady.) 

| BUICK—'49 Super 4-dr., $1,590, $1,400; 
RM 2-dr., $1,650*°. "48 Super 4-dr., $1,- 
015, ‘47 Special 2-dr., $960; Super 4-dr., 
$1,015. '46 conv., $885; 4-dr., $895. '41 
4-dr., $355. 

CADILLAC—'50 (61) 2-dr., $3.850*, $3,- 
750°; 4-dr., $3,600*. "48 (62) 2-dr., $2,- 
250. '41 2-dr., $335. '38 4-dr., $165. 


CHEVROLET—'50 SL Deluxe 4-dr., $1,- 
600; half-ton pickup, $1,435, $1,310; FL 
Deluxe 2-dr., $1,850*; SIL Special busi- 
ness coupe, $1,400; conv., $1,730. '49 FL 
Deluxe 2-dr., $1,100, $1,210; SL Deluxe 
conv., $1,335; 4-dr., $1,280, $1,145, °47 
FM 4-dr., $950. 

CHRYSLER—'50 NY 4-dr., $2,725°*. 
Windsor 4-dr., $1,000. '42 4-dr., $330 
4-dr., $135. 

DeSOTO—'40 club coupe, 

FORD—'50 conv., $1,645. '49 Custom (6) 
4-dr., $1,000; Custom (8) 4-dr., $1,305, 
$1,175; club coupe, $1,260, $1,175; conv., 
$1,150. '48 (6) 2-dr., $760. '47 (8) busi- 
ness coupe, $675. '46 Deluxe (8) 2-dr., 
$585; SD (8) club coupe, $760; 4-dr. 
$725. °41 2-dr., $415. ‘37 club coupe, 
$150. 

FRAZER—’48 4-dr., $775. 

KAISER—’51 4-dr., $2,000. 

LINCOLN—’49 2-dr., $1,250; 4-dr., $1,475. 

MERCURY — '51 conv., $2,750. '49 club 
coupe, 2 at $1,400. '47 club coupe, $825. 
°40 4-dr., $205. 

OLDSMOBILE—'49 (98) conv., $1,725*. °47 
4-dr., $900. '40 4-dr., $300. 

PACKARD—’48 conv., $1,200. 

PLYMOUTH—’46 SD 4-dr., $790, ‘42 SD 
4-dr., $465. ’41 SD 4-dr., $365. '40 conv., 





"47 
38 


$260. 


$260; 4-dr., $285, $125; Panel Delivery, 
$265. 

PONTIAC—'50 2-dr., $1,655. ‘48 4-dr., 
$1,080. '46 2-dr., $900. '40 club coupe, 
$250; business coupe, $175. 

STUDEBAKER — ‘49 conv., $1,235. °'47 
2-dr., $755. 

MISCELLANEOUS — ‘50 GMC half-ton 
pickup, $1,435, 

MANHEIM, PA. 
(Manheim Auto Sales & Auction, Ine 
Sale every Friday. Prices are for sale of 
Dec. 22.) 


(Sold 45 units out of 83 offerings.) 
BUICK—’'49 RM sedanet, $1,450. '48 Spe- 
cial 4-dr., $1,070. '46 Super 4-dr., $835. 
CHEVROLET—’'50 FL Deluxe 2-dr., $1,- 
600*; 4-dr., $1,590. ‘48 FL aerosedan, 
$1,050; FM club coupe, $1,025: 2-dr., 
$1,015; 4-dr., $940. '47 SM club coupe, 
$785. '46 FM club coupe, $830. 
CHRYSLER—’48 Royal 4-dr., $1,200. 


DeSOTO—’'49 Deluxe club coupe, $1,340. 48 
Custom club coupe, $1 160. ‘47 Sub- 
urban, $870. 

DODGE—’'48 Custom 4-dr., $1,060; Deluxe 
2-dr., $935. '47 Custom’4-dr., $700 

FORD—’50 CD (8) club coupe, $1,530; De- 
luxe (6) 2-dr., $1,210. °49 Custom (8) 
4-dr., $1,055, $1,030; 2-dr., $970. ‘48 
station wagon, $680. '47 4-dr.. $685. 

HUDSON—'49 Commander (6) 4-dr., §$1,- 
190. 

KAISER—'51 2-dr., $1,790. 

MERCURY—'49 4-dr., $1,355, $1,310, $1, 
260 

NASH—’'50 Statesman 4-dr., $1,365. ‘49 
Ambassador 4-dr., $1,110. 

PLYMOUTH —'48 SD club coupe, $950; 


4-dr., $810. '47 SD 2-dr., $935. 
PONTIAC—'50 (6) 2-dr., $1,400*. 


ALBANY, N. Y. 


(Tim Anspach’s Dealers 
Sale every Monday. 
Dec. 26.) 

(Stormy weather hampered sale. Prices 
were steady on all models, particularly 
nearly new cars. Sold 61 units out of 90 
offerings.) 

BUICK—’50 Super 2-dr., $1,850*; RM Rivi- 


(Continued on Page 71, Col, 1) 
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(Continued from Page 70) 


era 4-dr., $1,975*. ‘48 RM 2-dr., $1,090; | 
Super 4-dr., $1,050. '46 RM 2-dr., $760 
‘42 Super 4-dr., $170. '40 Special 4-dr 


$270; Super 4-dr., $350; club coupe, $310 
CHEVROLET—'51 FL Deluxe 2-dr., §$2,- 
150°, $2,145*; SL Special business coupe, 
$1,550; 2-dr., $1,725. '50 SL Deluxe 4-dr 
$1,680°, $1,550. ‘49 FL Deluxe 4-dr., $1,- 





230; 2-dr., $1,200; SL Special 4-dr., 2} 
at $1,150; 2-dr., $1,130. ‘47 FM 4-dr., 
$700. °41 SD club coupe, $350. "40 MD 
business coupe, $130. 

DeSOTO—'40 Custom 4-dr., $250 

DODGE—'46 half-ton pickup, $425 "40 
Deluxe club coupe, $250 

FORD—’50 CD (8) 4-dr., $1,510. ‘49 Cus- 
tom (6) 2-dr., $1,050; Custom (8) club 
coupe 2 at $1,050; 2-dr., $1,100; station 
wagon, $1,325; conv., $1,125; standard 
(8) 2-dr., $1,070, $1,020. ‘46 SD (8) 
4-dr., $700; Deluxe (6) 2-dr.. $570 

MERCURY—'49 conv., $1,310* 

NASH—'47 Super (600) club coupe 

OLDSMOBILE—'50) (SS) 4-dr $2,210* 
(98) 4-dr., $2,600°. ‘49 (98) 4-dr 
575. ‘48 (66) 2-dr., $1,070. ‘46 (66) 
sedanet, $680. °41 (66) club coupe, $210 

PACKARD—'47 Clipper (8) 4-dr., $910 

PLYMOUTH—’50 SD club coupe, $1,625, 
$1,650; Deluxe 4-dr., $1,625. ‘48 SD 
2-dr., $820; 4-dr., $685. ‘40 Deluxe busi- | 
ness coupe, $190. ‘38 Deluxe 4-dr., $135 

PONTIAC—'51 Chieftain (8) club coupe, 


$2,400. '50 SL (6) 2-dr., $1,570. '39 (8) 

4-dr., $120. 

STUDEBAKER—'48 Commander conv., $1,- 
100. ‘40 Champion 2-dr., 2 at $125 

MISECLLANEOUS —'49 International walk- 
in, $625 

ey + r 
DANVILLE, VA. 

‘Danville Auto Auction Sale every 
Wednesday Prices are for sales of Dec 
20-27.) 

(Sales off during holidays.) 

BUICK—’'50 Super 4-dr., $1,775. ‘48 RM 
4-dr., $970, °47 Super 2-dr., $675; 4-dr., 
$825 ‘46 Super 4-dr., $790. ‘42 Super | 
4-dr., $140 ‘41 Special 4-dr., $315; 
Super 2-dr., $310. °39 Special 4-dr.. $235 

CHEVROLET—'51 SL Deluxe 2-dr., $1,840. | 


‘50 FL Deluxe 2-dr., 
2-dr., $1,330; 4-dr., $1,345 ‘49 FL De- 
luxe 2-dr., $1,330, $1,180; SL Special 
business coupe, $950; 4-dr.. $1,160; 
%-ton pickup. $575. ‘48 FM 2-dr., $1.- 
005; FL aerosedan, $1,045. ‘47 FL 2-dr 


$1.505; SL Deluxe 


780, $580; FM 4-dr., $475; 2-dr., $815 
46 SM 4-dr., $570; FM 2-dr., $550; 
4-dr., $655, $680; half-ton pickup, $500 
41 SD 2-dr., $495, 2 at $370; 4-dr 
$465; MD 2-dr., $505; 4-dr., $220 
DeSOTO—'49 Deluxe 4-dr., $1,300 
FORD—'50 CD (8) 4-dr., $1,505, $1,525; 
2-dr., $1,395. ‘49 Custom (6) 2-dr., 
$830; Custom (8) 2-dr.. $940, $1,120; 


Standard (8) 4-dr., $1,065 
$650; 2-dr., $900; Deluxe (8) club coupe 
$865. ‘47 station wagon, $530; SD (8) 
2-dr., $795. ‘46 SD (8) 2-dr., $655, 
$770; Deluxe (8) 2-dr., $620. '41 Deluxe 
(8) 2-dr., $210, $300; SD (8) club coupe 


$380. ‘40 SD 4-dr., $400; 2-dr., $330 
$260; business coupe, $300 ‘39 2-dr 
$105. 

NASH—'41 4-dr., $130 

PACKARD—'46 Clipper 4-dr.. $600 

PLYMOUTH—'50 SD 2-dr., $1,200; 4-dr., 
$1,420. °'49 SD 2-dr., $1.225. ‘48 SD 
4-dr., $915. ‘47 SD 4-dr., $660. ‘46 De- 
luxe 2-dr.. $685. ‘42 SD 2-dr., $230 


PONTIAC—'50 SL (8) 4-dr.. $1,710*. ‘49 
Chieftain (8) club coupe, $1,205. ‘48 SL 
(6) 2-dr., $960, $905. ‘40 (8) 2-dr., $210. 


MISCELLANEOUS—'48 GMC *%-ton pick- 
up, $620. 
MASON CITY, IA. 


(Lapiner'’s Used Car Auction. 
Wednesday. Prices are for sale of Dec 
27.) 

(Retail market strong. 
out of 138 offerings.) 
BUICK—’50 Special 2-dr., 

$1,605*. 
CHEVROLET—’'51 SL Deluxe 4-dr., $2,- 

070°; Bel-Air, $2,030. ‘50 SL Deluxe 
2-dr., $1,560. °49 SL Deluxe 2-dr., $1,- 

055, $1,155, $1,145, $1,120; FL Deluxe 

4-dr., $1,220, $1,270; half-ton pickup, 

$840. ‘47 SM 2-dr., $790, $775. ‘°41 
2-dr., $320, $230. 
CHRYSLER—'47 NY 4-dr., $885 


Sold 94 units 
$1,580°; 


DeSOTO—’'48 Custom 4-dr., $1,150 
DODGE—’'50 Coronet 4-dr., $1.610*. 
FORD—'51 Custom (6) 2-dr., $1.870*. '50 


Deluxe (8) 2-dr., $1,380. ‘49 Custom (8) 
4-dr., $1,195*, $1,000, $980; 2-dr., $1,050, 


‘48 SD 4-dr., | 


$580, | 


Sale every 


| 
4-dr., 


$1,080, $1,070. ‘47 SD (8) 2-dr., $775 
'46 (8) 2-dr., $705. 
FRAZER-—-'49 4-dr., $885°. ‘48 4-dr., $810 
HUDSON—'50 Pacemaker 4-dr., $1,270* | 
KAISER—'48 4-dr., $690, ‘47 4-dr., $520 
LINCOLN—'49 2-dr., $1,590*, $1,200* 
MERCURY—’49 2-dr., $1,270, $1,345 
NASH—’'48 (600) 4-dr., $690 
OLDSMOBILE—'50 (98) 2-dr., $2,015*. °49 | 
(88) 4-dr., $1.555* 48 (78) 2-dr., | 
$935° 
PLYMOUTH —'50 Deluxe 2-dr., $1,400 
PONTIAC—'51 (8) 2-dr., $2,475*, $2,590° 
"49 (8) 2-dr., $1.525%, $1,475*; 4-dr., 
$1.450*, $1,490*. ‘48 (8) 4-dr., $1,275* 
STUDEBAKER—’'50 Champion 2-dr., $1,- 
400*. ‘48 Commander 2-dr., $825* 
DENVER 
(Denver Auto Auction, Inc Sale every 
Tuesday at Littleton, Colo Prices are for 
sale of Dec, 26.) 


(Prices steady. Sold 112 units out of 


180 offerings.) 


BUICK '50 RM sedan, $2,500* Super 
sedan, $2,270*, $2.325*; Special sedan, 
$1,.505*, $2,075* ‘49 RM sedan, $1,465* 

CADILLAC—’50 (61) sedan, $3,645*, $3 
875*, °49 (62) sedan, $2,595* ‘48 (62) 
sedan, $2,030* 

CHEVROLET—'51 FL Deluxe sedan 2,- 
000; FL Special sedan, $1,955 50 FL 


Deluxe sedan, $1,610; FL Special sedan 


$1,455 ‘49 FL Deluxe sedan, $1,375 
$1,430 48 FM sedan, $845, $895, $940, 
$945, $1,030, $1,045, $1,055, $1,090. ‘'47) 


FL aerosedan, $780, $800. '46 SM sedan 





Doc Greiner’s Auto Auction 


Moved to New Toledo Site 


TOLEDO. Doc Greiner’s auto 
auction has moved to Toledo’s| 
sports arena at the Cherry St. | 
bridge and the Maumee river. 

The new location has parking 
space for 1,500 cars plus a bar and 
restaurant, 
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| 4-dr., $1,400*. 
| CHEVROLET —'49 FL 


Lo — r 71 


| OLDSMOBILE- ‘47 (76) sedanet, $790. °40 


'39 Special 4-dr., $205. 





Special 2-dr., $1,- |} (8) 4-dr., $210. 
015; FL Deluxe 2-dr., $1,180; SL Deluxe \ MOU , SD 4- 005. $990 
| $915; SM 4-dr., $870. ‘46 SM 4-dr., | ‘ / $575. °41 4-dr., $295 
| $625, $600. ‘40 MD 4-dr., $185. igi / 4 Nlga «» $295. a: 
| CHRYSLER — °48 NY 4-dr., $1,100. °41/ / | PONTIAC—'42 (6) 4-dr., $355. ‘37 (8) 
Royal 4-dr., $320. f |} 4-dr., $110 
DODGE—'48 Custom 4-dr., $915. | , 6 4 | sides dhheannhialcinetetin 
$670, $710, $740, $745, $765, $775. ‘41 | FORD—'50 CD (6) 2-dr., $1,175; CD (8) j 
| sedan, $330 40 sedan, $200, $205 2-dr., $1,250. ‘49 Custom (8) club coupe, | O00 : | d ~ t 
| CHRYSLER — '50 Windsor sedan, $2,350 $1,075°. °48 SD (8) 4-dr., $815. ‘47 SD o ° yu ge ugges S 
| °'49 NY sedan, $1,555. ; : (8) 4-dr., '46 SD (8) club coupe, eet PN 
yb gitgdonpah sat nghi® cISE : Ark Need 
| Sean. 48 sedan, $850, $905. “47 sedan, | cAigeR—'51 Henry J Deluxe (6) 2-dr. ~ _\ |ArKansas eedas 
| FORD—'51 Custom (8) sedan, $1,915, $2,- |. $959. | : yA 
020. "50 Deluxe (8) sedan, $1,415, "49 |MERCURY—'49 4-dr.. $1,315% 6 UL L 
Custom (8) sedan, $1,090, $1,105, $1,150, | NASH—'49 (600) 2-dr., $1,060". “48 (600) oma oan Law 
$1,180; half-ton pickup, $805, 47 (8) | 4-dr., $825. ae 
sedan, $510. '46 (8) sedan, $530 a a ae oe ae aaa ier - LITTLE ROCK, Ark.—Need for 
Ds N—'49 S s ,060 } (y -ar., 400"; » sedanet, i | 2 > § 
| HUDSON—'49 Super (6) sedan, $1,06 | 1.0256. °46 (66) 4-dr., $690°. enactment of a workable small loan 


| LINCOLN—'47 sedan, $700* 


MERCURY 51 








sedan, $2,060. $2,620*, | PLYMOUTH—'49 SD club coupe, $1,140 


law in Arkansas was suggested by 





$2,625* PONTIAC — "49 Chieftain (8) 4-dr., $1,- Oo Chancellor Guy E. Williams in a 
| NASH—'49 (600) sedan, $1,025. ‘46 (600) | aan - ae SL “len cay nae eden” | Pulaski county chancery’ court 
| sedan, $450 TUDEDAKER -°40 Commander 4:47, 8 ' opinion which found an automobile 
OLDSMOBILE — '50 (88) sedan, $1,810*, | STUDEBAKER ~'49 Commander 4-dr., $1,- | ; a ae : 
| "48 (78) sedan, $790*, §$785° 060 Timi Chain B financing transaction “clearly usuri- 
| PACKARD—'47 sedan, $845* india ba ming gin Bumper— ous” and ordered cancellation of 
| PLYMOUTH hg A “Teen a va EBENSBURG, PA. A synthetic rubber pad on 195! Pontiacs is} the obligation involved. 
$1,235, '48 SD sedan, $795. ‘47 sedan’ ‘ (Bheneburg jute Auetion Ce ane one vulcanized to a steel bracket positioned on| The opinion was handed down 
$580, $610, $810 hursday rices are for sale of Dec. 28.) | the left side of the timing chain cover near;/here in a suit brought against 
PONTIAC —'51 Chieftain (8) Deluxe sedan (Prices up slightly on ‘46, °47 and "48 th th of chata ¢ \ ve b d la rcial Credit Pie, I 8 b 
$2,470. °49 SL (6) sedan, $1,310, $1,330 models; steady on late models, Sold 34 e os A of chain travel. 's Dumper damp- ommercia redl an, inc.,, y 
|} °41 (8) sedan, $305 units out of 49 offerings.) ens timing chain vibrations just as a mere| Winston T. Chandler, who alleged 
STUDEBAKER —'41 President sedan, $435*. | BUICK—'47 Super 4-dr., $960. ‘41 Special touch halts the vibration of a tuning fork.| he was required to sign a note for 
WILLYS—'51 station wagon, $1,90U* sedanet, $165; club coupe, $540 Ww f ak in is | $1,128 t t bile d 
| MISCELLANEOUS ‘50 GMC Suburban, | CHEVROLET—'51 FL Deluxe 2-dr., $1,785. | Wear of 4 loose or worn timing chain is) $1,125, mortgage an automobile an 
$1,500 ‘49 International %,-ton pickup, ‘50 SL Deluxe 2-dr., $1,490, $1,475; SI. | thus increased. | purchase an investment certifi- 
| $750 Special business coupe, $1,290. ‘49 SIL leate” to borrow $959. Chandler 
, Deluxe 2-dr., $1,280. ‘48 FL aerosedan, ‘ : 
TOLEDO $1,100, $1,090; FM conv., $1,060, ‘47, FORD — ‘50 CD (s) 4-dr., $1,340, ‘49/Claimed the $169 difference for a 
(Doc Greiner Auction, Sale every Thurs-| SM 4-dr., $915. ‘46 FM 4-dr., $665. ‘41 Caen, (8) 2-dr., $1,030. ‘48 Deluxe (6) | period of 18 months violated the 
day. Prices are for sale of Dec. 28.) half-ton pickup, $335. ‘37 4-dr., $110. 775. ‘46 SD (8) 2-dr., $600, state’s usury law limiting i 
(Prices steady. Sold 35 units out of CHRYSLER Royal coupe, $130 36 ‘47 4-dr., $670. b 3 - ~ interest 
60 offerings.) (6) 4-dr., $155, LINCOLN—'47 club coupe, $500. ‘41 4-dr.,|OM DOrrowed money to percent 


BUICK 





‘49 RM 4-dr., $1,410*; Super | DODGE—'46 4-dr 


ne 
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$705 per annum. 
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Have you ever thought about braking in terms of the profit picture 
of your business? Good, reliable brakes can make a mighty big 
difference—and that means Bendix-Westinghouse Air Brakes. 
Why? Because Bendix-Westinghouse Air Brakes reduce mainte- 
nance and downtime to an absolute minimum-—trucks stay on the 
job, hauling valuable pay loads instead of piling on expenses in the 
shop. And that’s only part of the story. Drivers prefer Bendix- 
Westinghouse Air Brakes, too, because their extra power means 
positive stops, greater control and less fatigue at the end of a run. 
Make sure of this added efficiency and the extra profits that go 
with it by specifying Bendix-Westinghouse Air Brakes—world’s 
safest power-to-stop! 


THE BEST AIR BRAKE IS 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO 
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By George Deery 
Associate Editor 
Louisiana will discontinue adver- 
tising to attract tourists for the 
duration of the emergency, it was 
announced last week. 

“It would be inappropriate to ask 
other Americans to come to Louis- 
iana to enjoy themselves when our 
young manhood is engaged in an 
allout struggle against the forces 
of communism,” according to Mary 
Evelyn Dickerson, director of the 
department of commerce and _ in- 
dustry. 


* * * 


BSF & D Promotes Two 
Brooke, Smith, French & Dor- 
rance, Inc., ad agency, has an- 
nounced the appointment of H. 
Kenneth Jones and C. Allison Mon- 
roe as vice-presidents in the Detroit 
division. Jones was with Young & 
Rubicam for a number of years, 
latterly as manager of its Detroit 
office. With BSF&D for six years, 
he is chairman of the plans board. 
Monroe received his agency train- 
ing with the J. Walter Thompson 
Co. in New York. An account exec- 


Affecting Factories and Dealers. . . 
Auto Advertising 


|utive, he is also a member of the 
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BSF&D plans boa rd. 


Special Chicage Show Section | 


The Chicago Daily News has 
announced that it will publish a 
special auto section in its Feb. 17 
issue in connection with the 43rd 


annual Chicago Automobile Show, | 


to be sponsored by the Chicago 
Automobile Trade Assn. 
* + * 


Fram Filters Opinions 

A feature of the recent sales ses- 
sion for Fram distributors, sales- 
men and its ad agency, VanSant, 
Dugdale & Co., was an innovation 
by the latter called “All America 
Talks About Fram.” 

Reversing advertising’s normal 
function of talking to buyers, the 
microphone was instead turned over 
to Fram purchasers while the firm 
listened. 

They were quizzed on their brand 
preferences in filters, 
knew about Fram filters and what 
they thought about Fram adver- 
tising. 

Directed by Robert V. Walsh, 








the 





VAN AUKEN, 


INCORPORATED 


BIRDSBORO, PENNSYLVANIA 


what they | 


Maestro, Singer Visit Dealer— 


Vaughn Monroe (left) 
Linhart, Jeannette (Pa.) Chevrolet dealer, 


Tech, where they both were students in the 


jradio and television director 
| VanSant, Dugdale & Co., 
interviews in 
tered states were taken on wire} 


and put on electrical transcription 
for broadcast during the sales con- 
ference. 

Heading the agency contingent, 
C. M. Buchanan, vice-president of 
| VanSant, Dugdale, emceed the ad- 
| vertising sessions and gave a pre- 
|view of advertising plans for 1951. 

* * + 


WJR Names Agency 


George Cushing, vice-president 
of Station WJR, Detroit, an- 
nounces appointment of Mac- 
Manus, John & Adams as adver- 
tising counsel. Sherwood Reekie 
is account executive for the 
agency. 

* + * 
|New York Study 

The New York Herald-Tri- 
bune’s “Continuing Study of New 
| York’s Best Market” is off the 
| press again with the story of 
| what the paper found out about 
various markets in relation to its 
readers. This is the sixth edition. 

* * * 


| Merchandising Aids 


George H. 
named manager of the merchandis- 
ing aids department at Willys- 
Overland, W. S. Venn, general sales 
manager, announced. 


The function of the newly-cre- 
ated department, Venn said, will 
be to coordinate the preparation 
and completion of all sales ma- 
terials, and promotional activities. 
Gruenwald has been serving the 
|company as editor of Salesbuilder, 
ithe sales magazine, and for the 
|past year has been assistant adver- 
|tising manager. 
} * 








* * 


Inquirer’s Auto Survey 

The Philadelphia Inquirer has 
| issued the 12th in a series, pub- 
lished quarterly, entitled Phila- 
delphia Automotive Facts. It cov- 
ers new-car and commercial 


‘Part Shortages 
Plague Shops 


In Milwaukee 


MILWAUKEE. — Replacement | 
parts for automobiles reportedly are | 
in critically short supply here, 
particularly in the case of ball bear- 

jings, electrical equipment, 
| pipes, mufflers, gears, etc. 


Gruenwald has been | 


broadcast there that helped introduce the 195! Chevrolet. 
on the show, which played to a live audience of 2,800. Linhart and Monroe met at Carnegie | 


of | 
personal | 
seven widely scat-| 


recorder, assembled by the agency | 


introduces vocalist Evelyn Knight to his old college mate, Jay 
in Pittsburgh before the television and radio | 


Monroe and Miss Knight starred | 


‘20s. 
sales for the first nine months 
of 1950 and provides a compari- 
son of sales during the corres- 
ponding period of 1949. 


* * * 


|! Names 





tail | 


Many body shops are said to be 


turning business away, even when 


customers are willing to wait un-| 
usual periods of time to get a job| 


done. 


When cars are involved in acci- 
| dents, waits of a month or more are | 
the best that can be promised by | 


| some repair shops. 
| One motorist, in need of major 
|repairs, claims he begged four 


| garages to take his work. He said | 


|not one of them would even give 
| him an estimate as to cost or time 
| required. 

Meanwhile, wholesalers complain 
that manufacturers of parts have 
been boosting prices 20-30 percent. 
They look for shortages to get 
| worse and prices to get higher by | 
| spring. 


| Chevrolet Appoints Streit 
In West Los Angeles 


Hazen Streit has been named 
Chevrolet dealer in West Los 
Angeles. G. I. Smith, former 


owner and former assistant gen- 
| eral sales manager of Chevrolet, 
is retiring. 





Ralph Daigh, editorial director of 
Fawcett Publications, announces 
the appointment of William C. Len- 
gel as editor-in-chief of Gold Medal 
Books, book publishing subsidiary 
of Fawcett. 

Robert O. Howard, on the adver- 
tising staff of the Associated Tire 
and Battery division of B. F. Good- 
rich since 1946, has been recalled 
to duty as a lieutenant of the U. S. 
Navy, assigned to the battleship 
New Jersey, and has reported to 
Bayonne, N. J. Glen Bump, for- 
merly on the staff of the Circle 
News, has succeeded Howard in his 
advertising department post. 

Ben Wright has resigned as di- 
rector of public relations for Ameri- 
can Airlines to accept an executive 
position with Field & Stream. 


GET RID OF 


Solve Your Garage 





What you have been waiting for—the 
ventilation problem all available in 
blower, ready to install. 


facilities. 


when you don't need it. 


Complete Packaged Kit 
F.0.B. Decatur 


$18 750 


WRITE FOR CIRCULAR 


shows standard kit 
with two extra tube outlets. 
Architects and Builders Please 
Refer to Sweet's Catalog. 


Ilustration 





W. K. Braasch 


THESE THREE MANU 


@ How to Engage and Train Salesmen. 
@ How to Supervise your Sales Force. 
@ How to Conduct Sales Meetings. 


@ How to Plan Sales Contests. 


@ How to Increase Sales through Service. 
@ How to Manage Your Service Department. 


Send check or 


Problem This Simple Inexpensive Way 


@ Removes gas fumes at source (exhaust pipes). 
@ Simple installation—no change or alteration of existing 


@ Not in your way — instantly in use or out of the way 


@ Saves man-hours and helps keep employees. 
have less sinus, headaches, 





National also makes complete packaged kits for underfloor installations, 
starting at $319.50. Rustproof, cast aluminum floor assemblies, flexible metal 
hose, motor and blower units and accessories available. 

Write for Complete Catalog. 


The National System of Garage Ventilation 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 
DEPT. 2L, 318-330 N. CHURCH ST., DECATUR, 





\First Car Maker 
In Argentina 


Begins Output 


BUENOS AIRES.—(UTPS)—The 
|first auto manufacturing firm in 
| Argentina—Autocar Co.—has been 
started by Piero Dusio, president 
of Cisitalia of Italy. 

The firm is manufacturing a sta- 
tion wagon, a coupe and a small 


a using the same chassis for 





all and a Willys-Overland four- 
|cylinder engine altered to increase 
compression and reduce fuel con- 
sumption. 

The normal top speed without 
|overdrive is said to be 62 miles per 
|/hour. The firm claims fuel con- 
| sumption is better than 62 miles 
|}per gallon. All models have inde- 
| Pendent four-wheel suspension with 
hydraulic brakes on all wheels. 
Production will total 2,000 cars a 
year, the firm states. After two 
years, the company plans to manu- 
facture its own air-cooled, six- 
| cylinder, 80-horsepower engine. 


| 


Goodrich to Purchase 


Harmon Color Works 


CLEVELAND. — B. F. Goodrich 
Co., through B. F. Goodrich Chem- 
ical Co., a division, is purchasing 
from American Home Products Co. 
its subsidiary, Harmon Color 
Works, Inc. The latter company 
manufactures organic color pig- 
ments and dyes in two plants, in 
Kearny, N. J., and Haledon, N. J. 

Following completion of the 
transaction Harmon Color Works 
will continue in the same business 
at the present locations and under 
its present management as a sub- 
sidiary of Goodrich, it is announced 
by W. S. Richardson, president of 
gm # Goodrich Chemical Co. 


GAS FUMES 


and Shop Ventilation 






final, successful solution to your garage 
a packaged kit, including motor and 









Mechanics 





ote. 












ILLINOIS 






THREE MANUALS FOR 


DEALERS and SALES MANAGERS 


featuring 


@ SALES MANAGEMENT 
@ SALES PROMOTION 
@ SALES-MINDED SERVICE 


By W. K. Braasch 


Dean of Automotive Sales Trainers 


ALS SHOW YOU --- 
ALL for 


$3.00 


Postpaid 


money order to 


W. K. BRAASCH, 332 S. Michigan Ave., Chicago 4, Ill. 
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Dealer Business Counsel 


Correct Warranty and Policy Handling 
Is Top Goodwill Builder 
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(The opinions expressed herein are those of Columnist Van Tassel and are not 


necessarily those of 


By J. B. Van Tassel 


{ er of the most effective good- 

will builders and public rela-| 
ions expenditures in the auto sell- 
ng business is warranty and policy | 
xpense, 

When a customer brings his car} 
sack to a dealer because he thinks | 
that the dealer's 
service depart- 
ment or the fac- 
tory is responsible 
for defective 
workmanship or 
material in the 
car, it is a serious 
matter with him 
and he_ expects 
some satisfaction 
immediately. 

Maybe he is or 
is not right, but 
as the 
old saying goes: “The customer is 
always right.” So probably it might 
be good business on a dealer’s part 
to at least agree with him in part | 

that he knows what he is talking 
about. In this way, the dealer will 
have some chance of holding him 
as a customer. 

Personally, I think that when 

a customer has a complaint, it 
should be settled by the dealer 
or the general manager and not 
left to some subordinate. This is 
one of management’s direct re- 
sponsibilities because the terms 
of the settlement may spell the 
difference between the continu- | 
ance of a satisfied customer and | 
the loss of one, which no dealer 
can afford at any time. 

When customer complaints are 
settled by management, the expend- | 
itures for this class of expense are 
not likely to run so high. It is the} 
promiscuous approval of free work 
to friends and favorites of and by 





4. B. Van Tassel 
he usually thinks he is and, 








Kansas Truckers 
Ask Lower Taxes, 


Increased Loads 


TOPEKA, Kans. — Lower taxes) 
and higher permissible loads for 
Kansas trucks are among goals set 
for accomplishment in 1951 by the! 
Kansas Motor Carriers Assn, 


Concerned over anti-truck leg-| 
islation planned in various parts 
of the nation, the Kansas organ- 
ization decided to start a program) 
of its own to obtain fair laws for} 
the trucking industry and carry | 
the fight to the 1951 legislature. 


' 
Payne H. Ratner, Wichita, for- 
mer Kansas governor, has been ap- 
pointed legislative counsel for the! 
organization. Main points of the 
1951 program include: 
Reciprocity—A state agency to} 
negotiate reciprocity agreements so 
trucks with Kansas license plates 
may operate in any other state 
without other licenses, providing 
Kansas extends the same privi- 
lege to truckers from other states. 
Ton-Mile Tax — The association 
hopes to eliminate this tax and 
thus abolish the ports of entry. 
Axle Loads—An increase of the 
axle load will be asked from the 
tandem-axle load of 32,000 to 36,- 
000 pounds. Both weights are for} 
each axle eight feet apart. Trailer! 
Lengths—The organization will ask | 
that the permissible trailer length 
be increased from 50 to €9 feet. 


Weather Men 
Road Condition Reports 


Slated by Truckers 

FARGO, N. D.—A plan whereby 
truck operators during bad weather 
will furnish the public with in- 
formation on road conditions was 
outlined by Allan Shirley, secre- 
tary-manager of the North Dakota 
Motor Carriers Assn., at a meeting 
here. 

Under the plan, truckers will re- 
port highway conditions in their 
regular office dispatches, with the} 
information then being relayed to} 
all radio stations in the area. 


Other proposed state legislation 
discussed called for _ increased | 
length and weight limits to bring | 
North Dakota regulations into uni- | 
formity with other western states. 


Automotive News.) 


| department managers that are usu- | 
| ally responsible for this expense 
being excessive. 


I don't think I have ever found | 
in my analysis of a dealer's busi- | 
;ness over the past 20 years a case 


where prompt settlement of legiti- 
mate customer complaints has ever | 


| been responsible for this expense | 


being excessive. 
* * * 
| el CASES where 
complaint is only partly due to 


the fault of your service depart- 
ment or factory, then the complaint | 
should be settled on a 50-50 basis. | 
The customer should never be told 
|that there is nothing you can do | judgment, 
for him unless 
without doubt that he is entirely to 
blame. 
ably would prove to be a pretty 
good investment to spend a feW/|he purchases a new car. Then when 
dollars on him. 


it can be proven 


Even in this case, it prob- 


When you consider the amount of 





you find the | 


;money dealers spend on advertis- 
ling, direct mail, telephone contact, 
customer follow-up and personal 
solicitation in order to get a new 
|customer or an old customer back 
\for service, you can appreciate 
what I mean by recommendation 
of spending a few 


your customers. 

Once they quit coming into 
| your service station for some 
reason or other, it is very expen- 
sive to get them to come back. 
Sometimes they will never come 
back, and it is usually the result 
of some trivial matter that has 
been handled carelessly by a de- 
partment manager. That’s why I 
strongly recommend that every 
| customer complaint be settled by 
| the dealer or the general man- 
ager. 

Customer warranty and _ policy 
| expenses on new and used cars is 
one of the best productive selling 
expenses in the business, provided 
it is disbursed with the use of good 
and not just kicked 
around. 

It is common practice in the auto 
sales business to give a customer 
}a heater or a spotlight free when 





with a policy or 
costing a few 


lhe comes back 
service complaint, 





It’s not the container size 
that counts... 


(13 
filter nn 


That’s why the 
accordion element 


in Purolator’s 
Micronic* Oil 
Filter removes 
290% more 
abrasives... 


, the 


Su 








PERCENTAGES BY WHICH PUROLATOR 
MICRONIC ELEMENT EXCELLED 
COMPETITIVE TYPES 


ainneinss = 
™ “AVERAGE om atTENTION 
aor | PUROLATOR LED BY 


[199% 
| 220% 
[3% 
| 547% 
| 164% 
619% 
255% 
339% 
| 318% 
193% 
237% 


t 
| 
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AVERAGE PUROLATOR SUPERIORITY 


290% 


Just look! This smallest automotive-type Purolator 


Micronic* element has 


570 square inches of effective 


filtering surface compared to 54 square inches in ordi- 


nary filters! Yet it’s no 


larger in container size. 


Purolator engineers perfected this element so that 


it filters particles measured in microns 
removes an average of 290% more abrasives as 


inch)... 


(.000039 of an 


proved by competitive test results shown above. 


These Purolator advantages add up to faster, more 
complete filtering of all the sludge and abrasives... 


longer engine life with fewer repairs .. . 


greater accept- 


ance for your engines and vehicles equipped with 
Purolator. Greater acceptance because car owners every- 
where learn about Purolator through the most aggressive 
advertising campaign in the oil filter industry! 


If you have a special filtering problem, let our tech- 


nical staff lend a hand. 


They’re the most experienced 


filter engineers in the business! *Reg. U.S. Pat. Of 


PURQ LATOR 





MICRONIC OIL FILTER 





PUROLATOR 


"FIRST IN THE ()) FIELD OF FILTERING” 


PRODUCTS INC. 


Rahway, New Jersey and Toronto, Ontario, Canada 


bucks on war-)| 
|jranty and policy in order to hold|f 


he brings the 


tact I 


Novel Trim in Henry J— 


Unusual "Dragon skin'' vinyl trim is used throughout the interior of Kaiser-Frazer's Deluxe 
Henry J, one of many new styling innovations found in this new car. The new pattern, an 
exclusive in the Henry J Deluxe model, is used on door and side paneling, and in color- 
blended combination with both wool and plastic woven upholstery. Manufactured by L. E. 
Carpenter and Co. of Wharton, N. J., the trim is Geon plastisol, a product of B. F, Good- 
rich, coated fabric on which an abstract lizard-alligator design has been deep-grain em- 
bossed, the company states. 
dollars, he is turned down. The gift|him some other dealer's customer. 
at the time of delivery doesn’t make! Epiror’s Note: Any questions 
him your customer, but the dis-| on business management will be 
allowance of his policy claim when | gladly answered by J. B. Van 

_auto back makes Tassel, care of Automotive News. 
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, | Third Reich Ghost Reappearing .. . 


Germany to Get Used-Car Czar 


By George L. Glaser 


Special to Automotive News ee cf 


,RANKFORT, Germany.—A ghost 
of the Third Reich is slated to 
reappear here soon. It’s the DAT, 
» |the semi-governmental agency 
_| which sets official used-car prices. | 
4; Apparently most dealers wel- | | 
| come it back, claiming that it | | 
will prevent unfair competition. , 
7 = — , = A more substantial Nazi leftover | 
the Volkswagen Werk—has also 
Vedette, a la U. S.— : Bb 4 | been making news lately. The gen- | 
The original French Ford Vedette is a slant back. The Paris firm of Pichon converts it| ora] manager of this presently- | 
to an American-type notchback for $375. owned-by-nobody auto plant, while | 
a “ain _ announcing price reductions on 
; industrial allocation from a reserve | S0me models and employe wage in- 
Board Proposed ‘of men up to the age of 70 with | creases, issued a statement with | 
|training in one of the critical fields | German Socialistic overtones. oi 
To Help Ward Off | of engineering. Said he: “Such measures can | 
m “This board,” said the council,|only be taken because the VW | Hotchkiss Is a Car, Too— 
Engineer Shortage | wae —— pr na as ae i cay suk ot eae js el ; re ae « a ae drive, oe — a < aes able yee’ a 
critical needs, allocations, etc., and) . ° ° - iss is also a French auto manufacturer e new Hotchkiss-Gregoire has a pancake four- 
NEW YORK.—Worried about @|/shall administer the reserve. Re-|into consideration was the interest | cylinder engine 
future shortage of engineers if &/gional boards shall be appointed |of the workers of the VW plant) 








is 





ae ~ 7 


universal military service plan is | as directed.” and of the general public.” highway system is in very poor |be introduced before the Interna- 

enacted, the Engineers Joint Coun-| fJC’s idea is that such a pro- eo | shape. |tional Auto Show scheduled for 

cil last week proposed establish-| gram would be for “the most ef-| More Taxes | “Secooterism” is again Dreening | 7 cenneert in the spring. j 

ment of a national engineering per-|fective utilization of engineers in| 4 BRAKE on the growth of west-|0Ut in Germany. Most popular of . ss 

sonnel board. the national effort . . .” ern Germany’s motoring class | ‘®¢ little vehicles are the Italian Briefs 
419 : : : |Vespa and the Lambretta, which} 

Such a board would make selec-| The council’s proposal asked that |has been applied by increasing gas | bei factured in this|"‘HE automobile section of the j 
tions for military, civil defense or ee “a. ae Penge aod be | taxes and the — of .— “a, eee be office in Munich says 
a nea Geo Uses to comipiete | Autopann toll tax. e super high- . : : resen icati . ; 

AUTOMOTIVE NEWS WANT ADS have | their education. Military induction | way tax is to be paid yearly in eee Eeheen cecuean te] —_— eee i 


oe a a least expensive |of students with satisfactory aca-| advance. 
method of reaching the men who want | qamic records should be postponed, Few alternate roads are avail- 


what you have or have what you want! 
See the back pages of this issue, it was stated. able and most of the regular 


|country, the Maico is the present! GM’s Opel plant is again lead- i 
|favorite. It is practically a two-| ing the profit parade but most 
|wheeled car with an air-cooled! other auto manufacturers are 
motor. The Maico sells for about) also making favorable balance 
| $290. sheet reports. 


ea dhe Auto-Union has gone into produc- 











French Invasion 

WO French automobiles invad- 

ing the German market are the 
|Hotchkiss-Gregoire and the Ford 
Vedette. 

The Hotchkiss features front- 


: “aa i | wheel drive and has a pancake, 
in a Oo it] CS one i * ) | four-cylinder engine which rides 
As 3 0 ahead of the front axle. 


Any Way YOU LOOK AT IT.. 


Pee Many of the Vedettes are being 
/ | ; a Sa et | Americanized by the Paris firm of 
or * cee , ae |Pichon. For about $375, Pichon 
a a) |converts a regular sedan into the 
ah, ai ee ee F |U.S. Ford silhouette by adding 
rar —. Py ‘ American style doors and trunk 

| compartment. 
| The first postwar Mercedes six 
and the sporty BMW six from 
|Munich are expected to make an 


IF YOU DEAL IN NEW OR USED CARS - - - 
appearance here soon. They may 


Turn the Demonstration into Sales with engine performance 
as smooth-as-silk 
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| . , 
IF YOU RUN A SERVICE DEPARTMENT FOR PROFIT - - 19.5 Pct. in Poll Scooter Craze in Germany— 
y 
Help your owners get more miles of driving with pleasure % - | This fraulein pilots a Maico, a favorite of 
for the life of their engines “a | Planning Car | the growing German scooter public. Its air- 
led engine blows warm air on the driver's 
IF YOU WANT TO HEAR YOUR CUSTOMERS TALK | : : | fect der 

And tell their friends a story of “BetterThanNewCar = = = and if you want to give | Purchase Next pe ee ae 
Performance —— a re a. ra po is tion in its new plant in Duesseldorf 
F purchase of 9.0 percent Oo} e read-/on the Rhine and is said to be 
ead beet te TO TURN CUSTOMERS A "BUY" THEY’ jers of eames nagenine will be| planning to manufacture its me- 
FRIENDS 7 an automobile, according to a sur-|dium-priced Wanderer again. The 
Tice = Sy eee and continued powerful E LL vey just published by the magazine.|company was formerly located in 
your pi NEVER FOR T Another 1 percent of the surveyed | Chemnitz, now in the Russian zone. 
GE ees readers will be buying some auto; Making a comeback is a German 


accessory costing at least $64, the specialty—the two-stroke, two-cyl- 

|minimum cost of a major purchase inder valveless engine. Formerly 

E Bs E E ma oo oe to the magazine’s ques-/ysed only on motorcycles, it now ' 
A | . powers the small DKW, Goliath, 

tpi bp very ngine biel mpco Ah i | Household, which claims to enter|Gutbrod and Hanomag cars. 
P |2,000,000 homes mostly in non-|——— — 

The Constant Oil Source for the Heat-Wear Zone [metropolitan areas, says that over 

|84 percent of its subscribers own | 

automobiles and that almost 15} 

|percent are two-car owners. 


Its survey also showed that more 
than 21 percent of its readers 
| bought new cars in 1949. 


The magazine calls its subscrib- 
ers typical U. S. home families that 
live in non-metropolitan communi- 
ties. Ten percent are said to be 
planning to buy or remodel their 
|}homes and 76 percent already own 
|their own homes. Over a third of 
|the family heads run their own 
| businesses, the magazine says. 


| Household is a Capper publica- | 
tion. 
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better buy 


Here's What Ampco Does Bemis Burlap 


Ampco is the engineered and field-proven 
method of Auxiliary Lubrication for the mod- 
ern, high-output engine. The Ampco-method 
alone provides metered vapor spray lubrica- 


With Ampco Alone You Can 
tion for the heat-friction-wear zone where 


crankcase oil breaks down and AMPCO %; Promise and Deliver Unbelievable 
works to decrease deposits, improve com- & Engine Performance for thousands of 
bustion efficiency, reduce engine wear and plus miles - - - and the broadest 

# 


ensure better valve and ring action with %: . ° : 
more powerful performance for the life of #: —— smiles from your customer 
riends. 


any engine. 
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It's Bemis for ¥ 
Tite-Fit Tubing, too 


This versatile 
packaging ma- 
terial saves labor, 
time and mate- 
rial. Ask about 
Bemis Tite-Fit 
Tubing. 


Bemis 


No. 1 Bag Moker 
and Buriap Importer 


—_» 
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German Auto Output 


“ Places 3rd in World 


eee te * Write Today for the Ampco DUESSELDORF, Germany.— | 
Profit-Performance Story Western Germany’s industry has | 

again topped France and Italy 

to take third place in the world’s 











































output race, behind the U. S. and DETROIT + Brooklyn 
Great Britain, trade sources here = — 
ja is 
report. New Orleans 





Patents Pending New York « St. Lovis 


Also Offices in Other 
Principal Cities 


Estimated output for 1950 
stands at more than 300,000 ve- 
hicles, it is said. Production in 
1949 totaled 168,000 vehicles. 
Western Germany now has Il 
automotive plants, turning out 
16 models. 








SS B 
ee cs 
* 


1- 
or 


ie 
'S 


ae ER 


Tse eee 


' 
: 
' 
i 
| 





In the Hopper 





A proposed state constitutional 
mendment dedicating all Ver- 
1ont highway-user tax revenues | 
xclusively to highway purposes 
vas rejected by a state legislative 
nterim commission on constitu- 
ional changes in its report to 
iov. Arthur. 

The interim group, which was 
reated by the 1949 Vermont leg- 
slature to study constitutional 
umendment proposals, said _ it 
onsidered the question of high- 
way-user tax revenue use to be 
more properly a subject for legis- 
lative rather than constitutional 


action, 
= ” * 


Oregon Ponders 
Increased Taxes 
On Cars, Income 


Proposals for enactment by the 
1951 Oregon legislature of new or 
increased taxes against cigarets, 
general retail sales, business and 
personal income, and automobiles, 
have been made by various state 
legislative interim committees and 
tax study groups. 

Warning that state and local 
taxes are going to rise in Oregon, 
the state legislative interim taxa- 
tion committee has offered a num- 
ber of recommendations, including 
the following: 

1—Impose a 3-cent cigaret tax to} 
raise $5,000,000 annually, — 
would finance a veterans’ bonus. 

2—Abandon the state property 
tax. 

38—Consider abolishing personal 
property tax, substituting a 2 per- 
cent tax on net business income. 

4—Let taxing districts vote new 
tax bases. 

5—Amend the state constitution 
so that voters could not pass in- 
itiative measures without providing 
new taxes to finance them. 

6—Have county assessors, now 
elected by the people, appointed by 
county courts from lists submitted | 
by the state tax commission. 

* 7 * 


Wisconsin Motorists Fight 


Boost in Gasoline Tax 


Wisconsin gasoline users do not 
like the idea of increasing the gaso- 
line price one cent a gallon as pro- 
posed. This complaint was echoed 
at a legislative council meeting in 
Madison by the American Automo- 
bile Assn. An association represen- | 
tative, Stuart Wright, of Madison, | 
told the committee that if the gaso- 
line price were boosted in Wiscon- 
sin from four to five cents a gallon, 
it would place an unfair burden on 
the car drivers of the state. 

The increase in price was recom- | 
mended by F. N. MacMillin, execu- | 
tive secretary of the League of | 
Wisconsin Municipalities, plus a 2} 
percent local auto property tax. | 
MacMillin claims that the state has | 
been diverting money that should 
go for city and village streets, to | 
other purposes. | 





Tex. May Change ‘Drunk’ Law 
To Catch Second Offenders 


A criminal code revision com- 
mittee has proposed changes in the 
penalties for drunk driving in 
Texas. The changes are aimed at 
getting more second-offense convic- 
tions and will be presented to the 


| years. 


| year will be 


|of trucks on highways. | 
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legislative session opening in Jan- 
uary. 

The committee has proposed a} 
fine or jail sentence on the first 
conviction as now provided but it 
would eliminate the mandatory 
prison term on a second conviction. 
Instead it suggests a flexible three- 
way penalty scale on second con- 
victions. 

Under this a jail sentence of one 
year, a prison sentence of up to} 
five years, a fine up to $5,000 or a/| 
fine and jail sentence could be as- 


sessed on a second conviction. 
* * * 


Fla. Citizens’ Group Okays 


Inspection of Vehicles nm 


Fe maya le nie asked to raise the truck speed limit 
hicle inspection, directors of the|im the state from 40 to 50 miles per 
Florida Citizens Safety Counci]| hour. This was proposed by the 
agreed at a meeting that it should | safety conference delegates as well 
not recommend any specific ve-|as by an advisory committee, com- 
hicle inspection plan to the state| posed by representatives of the 
legislature. . |trucking industry and insurance 
The board did recommend en- companies. 


actment of legislation increasing h : 
the strength of the state highway| Other safety committee propo- 
patrol from its present 160 officers | S4ls, which the governor promised 
to “not less than 270, exclusive of |t0 consider and to back if 7 
include 


driver license personnel.” It also|™meet with his approval, U 
asked that additional driver li-|™ore realistic statewide speed lim- 


cense examiner personnel be hired | its, behind-the-wheel driver train 
so that some patrolmen now en-|ing in high schools, tougher driv- 
gaged in this activity could be/| ers’ license tests, a requirement for 
freed to patrol the highways. adequate truck marking and a re- 

a “. @ | vision of laws covering windshield 
| stickers and gadgets hanging in 


N. D. Needs Highway Funds; | 
Urged to Hike Gas Tax 


An increase of one cent in 
North Dakota’s gasoline tax rate 
is advocated by the North Da- 
kota Good Roads Assn. as the 
only means by which the state 
can hope to match federal-aid 
highway funds for the next two 





The proposed added tax would 
be exempt from the state’s gas 
tax refund law and would be 
earmarked specifically for match- 
ing federal aid. 

Figures cited by the associa- 
tion showed that North Dakota 
highway revenues from present 
sources during the next fiscal 
sufficient only to 
cover costs of maintenance and 
administration. 

In the past two years, federal- 
aid funds have been matched in 
North Dakota by a transfer of 
$8,849,000 from the general fund, 
plus the sale of highway certifi- 
cates authorized in 1944, By July 
1, 1951, however, both of these 
funds will be exhausted. 


Calif. Legislature 
To Study Various 
Safety Proposals | 


California’s state legislature will 
receive highway safety proposals 
ranging from the establishment of | 
a permanent state safety promotion 
organization to increasing speeds 





As advertised in 


More than 100 proposals designed | The Saturday Evening Post 


to cut down California's record toll 
of highway deaths and _ injuries | 
were developed by 500 traffic ex-| 
perts meeting in a two-day session 
at the Capitol here. The delegates, | 
called into session by Gov. Earl| 
Warren, officially presented their 
proposals to him at the end of the} 
session. 

Of all the suggestions made by 
the traffic exports, meeting in seven | 
separate sections, the only one not | 








Golden Dragon Special— 

The interior pattern is also used on the top 
of the special deluxe in the Golden Dragon 
line being Introduced by Kaiser-Frazer deal- 
ers. The name is derived from the alligator 
design In the vinyl upholstery. 


| 
approved was a plan for legislation | 
requiring state inspection of | 
| 

| 


brakes, lights and other motor} 
vehicle equipment. Instead, the 
group suggested the legislature | 


compare the cost of the inspection 
program with other safety mea-| 
sures. | 

Almost every one of the sugges- | 
tions agreed with a proposal made} 
by Paul Blaisdell, executive direc- | 
tor of the National Committee for | 
Traffic Safety, who told the dele-| 
gates the rest of the nation thinks 
the California traffic situation is 
“horrible.” 

The major way to cut down the 
death toll, he said, is to set up a 
safety promotion organization to 
help “45 mile an hour winds” cope 
with 90 mile an hour roads and 
vehicles. 

Such a safety committee, financed 
by the state government, is to be 
proposed to the legislature in Janu- 
ary. The lawmakers also will be 


PRIOR PRODUCTS, Inc. 


Bex 349, Middletown, Ohie 
Bex 7608, Dollies, Texas 








Owego IN. Y.) Ford Dealer Honored— 


On the occasion of the public opening of its new sales and service building, a Ford 


Four-Letter award was presented to Hugh D. Beckwith Co. B. |. 
Buffalo district sales manager, presents the plaque to Hugh T. Beckwith, president and|Mittee on administrative services 
owner. Walter Sheldon, general manager of the dealership, is at left. 


.|been recommended by the Mary- | 








Please send me complete infermotion on the ‘‘Lood-Ster'’ HELPER SPRING. Also send 
me the neme of your neorest distributer. . 


ing vehicle weight. This would 
yield approximately $4,000,000, ac- 
cording to the commission, or 
nearly the equivalent of am addi- 
tional cent on the state gasoline 
tax. The revenue would be dedi- 
cated to the state road program. 
* + + 


Wis. Lawmakers May Fire 


State Vehicle Commissioner 


The Wisconsin legislature has 
been told by a special investigating 
committee that there is a “general 
lack of confidence” in the admin- 
istration of the state motor vehicle 
department under Commissioner B. 
L. Marcus, and asked to abolish 
and recreate the agency to dismiss 
its top executive. 

Hines (center), assistant} The proposal came from a com- 
of the legislative council, which 
--—- ve the report at its last ses- 
windows which might obstruct the |Sion Preceding a meeting of the 
driver’s view. |whole legislature. The report was 

a iSigned by Sen. Gordon A. Bubolz 
of Appleton and five other mem- 


Maryland Tax Group Says bers of the Republican legislative 
majority. 


Trucks Not Paying Way * * «* 
Charging that large trucks are Kansas City Board Seeks 


not contributing their proper share | 
to Maryland highway revenues, en- Crackdown on Overloads 
actment of legislation imposing a| Kansas City’s board of commis- 
| ton-mile tax on 2 mills on all trucks | sioners has called for a crackdown 
|—domestic and foreign—weighing|on overloaded trucks which use 
|at least 25,000 pounds loaded has|city streets. 
As The action came as a result of 
land tax survey commission. 'a formal report from City Engineer 
Under the proposal, the state|W. E. Baldry and Street Commis- 
would collect two-tenths of a cent |sioner C. Madison Williams, which 
a mile for every ton moved within| stated that trucks were damaging 
Maryland by these trucks, includ-/|the streets. 


gay SLY 


A car and 
tire saver. 
Enables 
greater pay- 
load; takes 
effect only when 
* needed to carry any 
excessive load caused by weight or 
rough roads. It gives a normal ride 
when not loaded and an easier ride 
when over-loaded. Installation is 
quick and simple, and no main- 
tenance is required. List prices 
from $13.25 to $19.25. 
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Dealer Burdick's Showroom Addition— 


Glenn H. Burdick (Packard), North Syracuse, N. Y., recently completed this addition to 
the front of the building. Burdick states that he is the only new-car dealer in North Syracuse. 


Diversion Cost 
Put at 3,717 
Miles of Roads 


WASHINGTON. — A total of 3,- 
717 miles of roads on the state 
highway systems of the nation was 
“lost” in 1949 because states di- 
verted $166,111,000 in highway use 
tax revenues to non-highway pur- 
poses, it is estimated by the Na- 
tional Highway Users Conference. 

This penalty for non-highway ap- 
plication of highway revenues 
becomes even more punitive to the 
highway user, the NHUC pointed 
out, when consideration is given to 
the fact that, since 1934, a total of 
108,508 miles of road could have 
been built with the monies diverted 
at the state level of government 
alone. 

The “lost” mileage, it was said, 
was computed by dividing the total 
















CELLO DUAL RAIL 
TRUCK GUARD 
CUSTOM CUTOUTS 


CELLO SINGLE 
TRUCK GUARD 
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|amount of monies diverted in each 
| State by the average highway con- 
|struction cost per mile within each | 
| State for each year. 
| The “lost” miles in 1949 repre- 
|sents a decrease of some 366 miles 
from the 1948 figure of 4,083. This 
|decrease was brought about as a 
result of a reduction of more than 
$23 million in total amount of high- 
way user income diverted to non- 
highway purposes by the states. 
The number of miles of road 
which could have been built with 
diverted funds, however, fully indi- 
cates the degree of loss to highway 
users and to the states as a whole, 
said the NHUC. 








Utterback Closes Deal 
Bob Utterback, who has operated 
Holton Auto Sales Co., 
Kans., for several years, has dis- 
banded his company to become 


associated with Bottenberg Auto 
Co., Ford outlet in Holton. 
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(Continued from Page 24) 


tional policy to keep wages level. 


|soar while Cadillacs were rolled 


But he hopes to get enough points | back. 


of view from them to see what sort | 


of a plan would be workable. 


Among questions likely to be dis- 
cussed are the “escalator” 


for cost-of-living rises and im- 
provements in productivity, correc- 
tion of inequitable and substand- 
ard wages, and regional and indus- 
trial differences in pay scales. 

Labor representatives invited 
include William Green, president 
of the AFL; Philip Murray, presi- 
dent of CIO; A. J. Hayes, presi- 
dent of the Independent Machin- 
ists; George Leighty, chairman, 
Railway Labor Executives’ Assn., 
and John L. Lewis, president, 
United Mine Workers. 


Industry people to whom Ching 


sent telegrams were Marion B. Fol- 
som, chairman, Committee for Eco- 
nomic Development; William H. 
Ruffin, president, National Assn. 
of Manufacturers; Otto A. Seyferth, 


| president, U. S. Chamber of Com- 


merce, and Herschel Atkinson, 
president, Council of State Cham- 
bers of Commerce. 

* + * 


Price Controls 


LTHOUGH government experts 
‘ are hard at work on such a 
program, general price controls are 
still some distance in the future, 
President Truman indicated during 
a press conference. 

The President's observation was 
in response to a reporter's question. 
The reporter called attention to the 
provision in the control law under 
which no ceilings can be placed on 
farm prices unless they have risen 


Holton, | above parity or above the pre-Ko- 


rean level, whichever is_ higher. 


The reporter remarked that some 


people were wondering if the price 


of butter would be permitted to 


STRONGEST The FINEST 







CUSTOM STYLED 100% 
QUALITY DESIGNED and 
MADE UNDER ONE ROOF 


CK -DISPLAY-SELL CELLO 


Cello Grille and Trunk Guards 


is the sure and easy way to add extra profits 


. and more protection and 


safety to your customers’ cars and trucks. 
Cello guards are specifically engineered to 
save car owners many dollars in costly re- 
pairs. This makes the Cello line easier to sell 


in handsome profits. 


For complete information on the Cello 


line of guards and license frames write to the 


Cello factory today for FREE catalog pages 


and price lists. 


Custom styled for 1950 cars and trucks. Similar guards for 1946- 
49 models. Gleaming beauty. Guaranteed Super-Chrome finish. In- 
stalled in 5 to 8 minutes. Order from your nearest jobber or direct 


from factory. Specify car or truck make and year when ordering. 


clauses 
which provide automatic increases | 


As for new tax legislation, the 
President said a request for addi- 
tional taxes would be presented 
to Congress as soon as it can be 
prepared. Such a program, he ex- 
plained, takes time to work out, 
which is being done now by 
Treasury committees. 

A Treasury official said a tax 
program would be submitted within 

a few weeks after the 82nd Con- 
gress goes to work. 

There have been indications that 


Miller, Sullivan 


Named to Head 
New Ford Units 


DEARBORN, Mich.—-Ford Motor 
Co.’s decentralization program 
moved ahead further last week, 
with the appointment of two vice- 
presidents to head two new manu- 
facturing groups. 

Henry Ford II, president, named 
Logan C. Miller to become Basic 
Products group vice-president, and 
Ray H. Sullivan, Engine and 
Pressed Steel group vice-president. 





R. H. Sullivan 


L. C. Miller 


| Miller moved up from Rouge 
| division general manager. Sullivan 
has been manager of automotive 
| manufacturing operations. 

Miller’s Basic Products group will 


include Ford’s Steel division, the 
Dearborn General Manufacturing 
division and the Manufacturing 


Services division. The Rouge divi- 
sion, as such, is discontinued. 

Placed in Sullivan’s Engine and 
| Pressed Steel group are the Engine 
|}and Foundry division and the Parts 
jand Equipment Manufacturing di- 
vision. It also includes Ford’s motor 
plant and foundries at the Rouge, 
and the engine and foundry plants 
/under construction at Cleveland. 
| W.H. Simpson will serve as gen- 
jeral manager of the Parts and 
Equipment Manufacturing division. 

Ford’s General Manufacturing 
|group has been renamed the Air- 
|craft Engine, Tractor and Machined 
Products group, with John Dykstra 
continuing as vice-president. 

Miller joined Ford in 1914 as a 
die-maker. Sullivan came to Ford in 
1948, prior to which he had been 
|manufacturing vice-president for 
the E. W. Bliss Co. 

Ford also announced the ap- 

pointment of the following division 
| general managers: 
James K. Sutherland, Steel divi- 
|sion; John C. Thrasher, Dearborn 
General Manufacturing division; 
| Kenneth D. Cassidy, Manufacturing 
Services division, and Charles H. 
Patterson, Engine 
division. 


|Larsen Made Aide 
To Borg Chief 


| CHICAGO.—Paul J. Larsen, for- 
| mer director of the Office of Civil 
| Defense of the National Security 
Resources Board, 
| has been appoint- 
led assistant to 
Roy C. Ingersoll, 
| president of Borg- 
Warner Corp. 
Larsen resigned 
his post as na- 
{tional civil de- 
fense director last 
|September after 
| having completed 
|the national civil , 
l\defense plan Paul J. Larsen 
|which was approved by Congress 
|two weeks ago. In recent weeks 
|he has remained with NSRB as 
|consultant to the chairman, W. 
| Stuart Symington, on technical mat- 
|ters relating to civil defense. 








AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
; and sales every week, 





and Foundry | 





|Congress might be asked for new 
|excise taxes and perhaps a national! 
sales tax in addition to higher per- 


/sonal and corporation income 
| levies. 

| * * * 

| Shakeup 


CCORDING to reports, the Mu- 
. nitions Board, which has been 
under congressional attack, is being 
|}reorganized both as to setup and 
key staff personnel. 

A major aim is said to provide 
greater civilian direction of the 
Pentagon agency, which long has 
been run by its military directo- 
rate. 

Newly appointed Chairman 
John Small admitted there have 
been some staff changes and that 
it is hoped to bring some quali- 





fied leaders from industry into 
the organization. 
One Pentagon official indicated 


the shift in control to civilian 
| hands probably will come in placing 
{men from industry in newly cre- 
'ated posts. It was pointed out that 
|the big new military procurement 
|program and partial mobilization 
| will require more higher level civil- 
ians than has been the case in the 
past. 

However, the board has_ been 
sharply attacked in recent reports 
of Sen. Lyndon Johnson's Senate 
Preparedness Subcommittee for 
|“lack of foresight.” 

The board was particularly 
blamed for failure to carry forward 
the stockpiling program vigorously 
before the war situation skyrock- 
eted prices and created acute short- 
ages. 


New Pontiac Chief 
Ups Pettengill, 
» Output Men 


PONTIAC.—Promotions of key 
| personnel have been announced by 
|Arnold Lenz, who just succeeded 
Harry J. Klingler 
as general man- 
ager of Pontiac 
Motor division. 
They are: 

E. R. Pettengill 
to administrative 
| assistant to the 
| general manager; 
Buel E. Starr to 
general manufac- 
|turing manager, 
| A. F. Johnson to ‘ 
|man ufacturing E. R. Pettengill 
manager, J. P. Charles to assistant 
| chief engineer, Charles O. Johnson 
| to general plant superintendent and 
|George Guinn to axle plant super- 
intendent. 

Pettengill, who since 1935 has 
been assistant to the general man- 
|ager, recently celebrated his 25th 
year with Pontiac, which he joined 
|asS an accountant. 

Starr, who has been manufactur- 
jing manager since, 1947, joined 
| Pontiac in 1927 as a draftsman. 

A. F. Johnson, newly-appointed 
manufacturing manager, has been 
general plant superintendent and 
was first employed by Pontiac as 
a die room foreman in 1932. 

Charles, who joins R. R. Hutchi- 
son as assistant to Chief Engineer 
|G. A. Delaney, is another Pontiac 
veteran whose record goes back to 
| 1928, as a road test engineer. 
| Charles O. Johnson, newly ap- 
pointed general plant superintend- 
jent, has been axle plant superin- 
|tendent since 1946. 
| Guinn has been engaged in axle 
work for Pontiac since 1936. 


| 
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jNAME PLATES 


New: PRECISION CAST... 


ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


29th & McKean Sts. 
Phila. 45, Pa., Dept. A 
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AUTOMOTIV 


11 States Study Projects for 1951... 





Toll Road Trend Grows 


( ‘ONTINUATION of the trend 

toward toll highways, with pro- 
posals for new or broadened au- 
thority for the construction of such 
projects likely to be introduced in 
many of the 44 state legislatures 
convening in regular session during 
1951, is indicated by a survey of 
developments in_ state capitals 
throughout the country. 


Use of $30,000 of state funds was 
recently authorized in Maine for a 
traffic survey to determine the 
feasibility of extending the Maine 
turnpike to Augusta, or further. 
The present Maine toll highway, 
running 45 miles between Portland 


Ford to Expand 
Coke Facilities 
At Rouge Plant 


DEARBORN.— Expansion of Ford 
coke producing facilities, including 
the construction of 37 additional 
coke ovens at the Rouge plant, is 
scheduled to start early next spring, 
it was announced by Logan C. 
Miller, vice-president—basic prod- 
ucts group. 

The new ovens are expected to 
be completed late in 1951. Miller 
explained that they will furnish 
metallurgical coke for making ad- 
ditional iron needed when new 
Ford foundry facilities are placed 
in operation. 

Ford is building a _ production 
foundry in Cleveland to serve its 
new engine plant there. A new 
specialty foundry is being con- 
structed at the Rouge in addition 
to expansion of the Dearborn iron 
foundry. 

At present, the 183 ovens in oper- 
ation at the Rouge produce ap- 
proximately 1,225,000 tons of coke 
annually. The additional ovens will 
increase the coke capacity to 1,430,- 
000 tons per year. Construction of 
a new coke screening plant also 
is expected to improve the quality 
of Ford oven coke. More than 5,000 
tons of coal will be charged daily 
in the ovens. 

A modernization program also is 
under way with the replacement of 
equipment in the coke by-products 
plant. In the by-products plant, six 
light oil scrubbers and two am- 
monia stills, all used in purifying 
coke oven gas, are to be replaced 
with modern equipment. 


Jobber Show Off 
In Philadelphia 


PHILADELPHIA. Postpone- 
ment of the Middle Atlantic Re- 
gional Automotive Show, which had 
been planned for April, 1951, in 
Philadelphia’s commercial museum, 
has been announced by George B. 
Shearer jr., show president. 


“With world conditions as they 
are,” said Shearer, “and particu- 
larly in view of the uncertainties 
these conditions hold for the auto- 
motive trade, it seems wise to post- 





pone this year’s show. All deposits | 


received from exhibitors will be re- 
turned.” 


Ton Trucks 

New-truck registrations for 10 
months, plus 40 states for No- 
vember: 
'950 Pos. 
1—377.910 
2—285,335 
90,920 
86,347 
85,882 
41,984 
21,555 
10,411 
7,921 
5,092 
3,799 
3,289 
2,060 
1,843 
1,315 
1,299 

577 

382 


1949 Po 
310,724— 
174,761— 

83,062— 
105,224— 
72,953— 
49,858 — 
30 079— 
7,366— 
5,947— § 
4,688—10 
3,279—12 
3,664—11 
1,396—14 
1.453—13 
1,076—15 
554—17 
370—18 
811—16 
210—20 
303—19 


Make 
Chev. 
Ford 
Inter’! 
Dodge 
GMS 
Stude. 
Willys 
White 
Mack 
Diam, T 
Diveo 
Reo 
Brockway 
Autocar 
Federal 
Pontiac 
Kenworth 
Crosley 

318 Sterling 

231 FWD 

Total All Makes 
1,030,115 860,353 

For further details see page 
65, today’s issue. 
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and Kittery, is supported entirely | 
by tolls, but supplemental methods | 
of financing may be sought for the 
proposed extension. 

Two alternative methods have 
been suggested to aid in financing 
completion of the contemplated 
Augusta-Portland section of the 
Maine turnpike. One would in- 
volve issuance of state-guaran- 
teed bonds to pay the construc- | 
tion cost. 
The other would be diversion to! 
the Maine turnpike authority of | 
the amount of state gasoline tax | 
receipts “generated” on the turn- | 
pike. The latter would mean turn-| 
ing over to the authority six cents 
for each gallon of gasoline con- 
sumed by vehicles using the turn- 
pike, figuring average consumption 
at 15 miles per gallon. 

Either of these financing propo- 
sals would require state legislative 
action, which is expected to be 
sought from the 1951 Maine legisla- 
lature. Tolls would be continued 
under either of the alternatives. 

If the state assistance is not 
forthcoming to permit an earlier 
start on construction of the exten- 





sion that would otherwise’ be 
possible, the Maine turnpike au- 
thority has indicated it would 


eventually attempt to finance the 
extension in the same manner as 
the original stretch—entirely from 
revenue bonds amortized by toll 
receipts. 

of oa ok 

ROPOSALS for extension of 

New Hampshire's new $7,800,000 
Portsmouth-Seabrook toll road into 
central sections of the state are 
expected to be submitted to the 
1951 New Hampshire legislature. 
The New Hampshire attorney gen- 
eral ruled recently it would not be 
legally possible to use revenue from 
the present toll road fund for a 
preliminary survey of proposed ex- 
tensions, 

With the 100-mile eastern exten- 
sion of the Pennsylvania turnpike 
recently opened, linking Pittsburgh 
with Philadelphia, the 67-mile west- 
ward extension to the Ohio line is 
slated for completion in December, 
1951. Pennsylvania will then have a 
toll superhighway running across 
the entire state with no grade in 
excess of 3 percent. 

Pennsylvania’s incoming Gov. 
Fine has promised to seek ex- 
tension of the toll turnpike to 
Erie. Also suggested is further 
extension of the turnpike in the 
Philadelphia area to connect it 
with a New Jersey cross-state 
toll superhighway now under 
construction. 


The New Jersey turnpike author- 
ity, meanwhile, has announced it 
is studying four more toll projects: 
A bridge across Newark Bay: a 
Camden-Atlantic City highway; ex- 
tension of the 118-mile highway 
now under construction from its 
terminus near the George Wash- 





| Obituaries 





Owen G. Roberts 


MARION, O.—-Owen G. Roberts, 85, pio- 
neer auto dealer in Columbus, died at his 


home here, Years ago he sold the old 

Queen automobile, and was district man- 

ager for the Overland. He had resided 

in Marion for several years. 

Harry L. Roeger 
SANDUSKY, 0O. -— Harry L. Roeger, 


; Prominent in Cleveland automotive circles, 
| died in a hospital here Dec. 10. Mr. Roeger 
| was a former president of both the Cleve- 
}land Automotive Booster Club and_ the 
| Automotive Booster Club International, 


| * # ‘ 


Joseph A. Hart 


CHICAGO.—-Joseph A. Hart, 48, presi- 
|dent of Hart Motors, Inc. (Dodge-Plym- 
outh), and a Chicago automobile dealer 
since 1928, died Dec, 28. Mr, Hart was a 
|former president of the Dodge Dealers 
Assn, of Metropolitan Chicago. 


| * * * 


A. Arthur Schantz 


LOWVILLE, N. Y.—A,. Arthur Schantz, 
| 57, who operated Schantz Brothers, auto- 





mobile dealership, with his brother, C. Earl 
Schantz, died Dec. 24, He had been in 
failing health for two years. 
* * * 
Fred Jones Jr. 
OKLAHOMA CITY.-—Fred Jones jr., 25, 
vice-president of Fred Jones, Inc. (Ford), 


|} Oklahoma City and Tulsa, was killed Dec, 
26 when his single-engined airplane crashed 
eight miles southwest of Hope, Ark. A 
senior at Oklahoma university, he had been 
working part-time in the business with his 
father for several years. 





the New York 
loop from the 
inter- 


ington bridge to 
state line, and a 
turnpike’s New Brunswick 
change to Toms River. 

A number of California state law- 
makers, as well as private groups, 


| have expressed interest in the pos- | 
sibilities of a toll road program in 


that state. The toll road idea has 


|been given consideration by the| 


California major highway develop- 
ment committee and also by the 
state senate roads and highways 
committee, headed by Sen. Ran- 
dolph Collier. 


* * * 
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Dealer's Holiday Window— 


Billingsley Pontiac Co., 635 S. E. Hawthorne Blvd., Portland, Ore., 


in this appropriate design for the holidays. 


TEW YORK STATE'S 1950 legis- | 


“‘ lature enacted a measure pro- 


viding for financing the $450,000,000 | 


New York-Buffalo thruway by a 
variation of the toll system. It 
created a state thruway authority 


to construct the highway and issue | 


bonds which will be amortized by 
receipts from special license fees 


imposed on users of the highway. | 


The 1950 legislature also gave in- 


itial approval to a companion mea-| 


sure, proposing a state constitu- 
tional amendment placing 
state’s credit behind the author- 


ity’s bonds. This amendment must | 
also be approved by the 1951 legis- | 
lature before it can be submitted to | 


the electorate. Pending final action 


on this amendment, construction is | 


proceding, with financing arranged 
on an interim basis. 

Legislation may be proposed in 
Missouri to facilitate the pro- 
posed construction of a _ high- 
speed toll superhighway between 
Kansas City and St. Louis. Cost 
of such a project has been esti- 
mated at $115,000,000. 

Gov. Scott of North Carolina re- 





of Tecu-TeEx SARAN. This 


TeEcCH-TEX SARAN fabrics. 


seat cover fabrics. 


the | 


BOOST YOUR SEAT 
' TECH-TEX 


© iy seat cover sales will soar when you sell covers 
sight. Watch your customers marvel at the glowing, 


“built-in’’ colors and striking patterns. They’ll be sold 


You will cash in on a ready market with seat covers 
of SARAN. Big national advertising campaigns are now 


featuring its outstanding qualities. Car owners every- 


sure to get your share of this growing market. Write 


cently announced that a major 
north-south toll turnpike through 
that state’s industrial area does not 
appear feasible at present. He said, 
however, that the idea would be 
kept open pending decisions of 
West Virginia and Virginia on 
similar roads. 


It has been suggested that North | 


Carolina proceed with the enact- 
ment of enabling legislation for 
such a turnpike in the event that 
it is made feasible by similar pro- 
jects in neighboring states. 
oe * + 

HE West Virginia turnpike com- 

mission has received favorable 
preliminary reports on the feasibil- 
ity of a toll road there. Running 
185 miles from Moundsville to Blue- 
| field, the cost of the contemplated 
| West Virginia project has been es- 
timated at between $80,000,000 to 
more than _ $100,000,000. Further 
|surveys were in progress at this 
| writing. 
|  Kentucky’s 1950 legislature au- 
thorized establishment of a toll 
road system under direction of 





| 
| way 


arranged its showroom 


the state highway department. 
| The legislation authorized, but 
did not require the state high- 
commission to construct 
| such facilities where it deemed 
| them necessary. No plans have 
yet been disclosed. 


| Plans for a $300,000,000 toll super- 
| highway across northern Ohio were 
still being stymied at this writing 
by legal controversy over funds for 
engineering fees. A mandamus 
action to compel the state auditor 
|to honor vouchers in payment of 
j}engineering surveys for the turn- 
| pike was pending before the state 
| supreme court. 

The Oklahoma turnpike author- 
ity scheduled ground-breaking cere- 
monies this month for the $31,000,- 
000 Oklahoma City-Tulsa toll high- 
way. 

Another toll highway project to 
reach the construction stage late 
in 1950 was the Denver-Boulder 
toll road, which is being built at 
an estimated cost of $6,300,000. 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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beautiful fabric sells on 


on the toughness and amazing durability of genuine 


where are looking for genuine SARAN seat covers. Be 


us now for samples and prices of TEcH-TEx SARAN 


TECHNICAL TEXTILE COMPANY 


4640 LARGE STREET, FRANKFORD, PHILA. 24, PA. 


COVER SALES 


LOOK FOR 
THESE FEATURES 


~ BEAUTY 

vv DURABILITY 
~~ COMFORT 
v ECONOMY 
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Auto Forum 


(Continued from Page 4) 


of my educational process. I'd 
even check some of my customers 
to get their viewpoints. 

It seems to me that after such 
an evaluation, if it were conducted 
sincerely and honestly, I would 
have a pretty sound basis for pro- 
ducing a written plan of action 
which would guide my business and 
my employes in building and main- 
taining goodwill on a daily basis. 

* + * 


_ you have prepared such a 
plan of action, you have the 
yardstick for measuring the effec- 
tiveness of your policies. But be 
sure to use it! The first step is to 
make sure that all your employes 
understand it thoroughly; the sec- 
ond is to make plans for a review 





of how it is working for you at 
regular intervals. 

During the last several years au- 
tomobile dealers have prospered. 
They have vastly improved and ex- 
panded their business’ establish- 
ments. They have cried loudly to 
the factories: “Give us more cars.” 
And, as the factories complied, the 
dealers have generally stepped up 
to their expanded businesses in a 
high-grade manner. 

Dealers are entitled to praise 
for the things they have accom- 
plished in the last five years. But 
there is some evidence that, as a 
whole, they have not kept the 
goodwill factor uppermost in 
their thinking. They have been 





the targets of criticisms and 
complaints. 

Perhaps some of this criticism 
may be justified by the abnormal 
times, by the shortage of new-car 
transportation caused by the war. 
When profit dollars seem to come 
in an endless flow, it is difficult to 
foresee a time when business again 


|may be fiercely competitive. 


Still that time is again to be 
with us. New problems will soon 
face dealer and factory alike. The 
country’s mobilization program, 
with attendant production curtail- 
ments, material shortages and in- 
creased taxes, are factors which 
are certain to change the automo- 
bile dealer’s business. 

* * * 
HEN the impact of _ these 
changes is upon us, then lucky 
is the dealer who has never lost 
sight of the goodwill factor in the 


GREETINGS 


to 


NATIONAL AUTOMOBILE DEALERS ASSOCIATION 


at their Miami Beach, Florida, Convention 


January 7-10, 1951 


We sincerely appreciate the fine volume 
of business your members have entrusted 


to our carriers during 1950. 


National Automobile Transporters Association 


2627 Cadillac Tower 


Detroit 26, Michigan 
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CORDIALLY INVITES YOU TO SEE THE MYSTERIES OF FRONT-END 


AND STEERING MECHANISM UNFOLD BEFORE YOU 


AT BOOTH NO. 107 


MIAMI BEACH AUDITORIUM 


DURING THE N.A.D.A, EXHIBITION 


JANUARY 7, 8, 9 AND 10, 


17 WEST 60th STREET * 





1951 


NEW YORK 23, N. Y. 


MANUFACTURER SPECIALIZING IN STEERING AND FRONT-END CHECKING DEVICES EXCLUSIVELY 





conduct of his business. 
have vast reserves to draw upon. 


Let’s get rid of our hazy and) 
complacent attitude toward good- | 
will. It’s not the intangible “some- | 


thing” that many dealers think; it 
is a living, breathing part of every 
business in the land. It will pay 
to consider these truths: 

Goodwill is earned, not bought. 

Goodwill is perishable. 

Goodwill is akin to money in the 
bank, capital that will keep a busi- 
ness alive long after some physical 
aspects of a business may have 
deterioruted. 

Goodwill, like wine, improves 
with age. It is extremely difficult 
to regain goodwill once lost. Just 
as goodwill multiplies itself, so 
does the loss of goodwill expand 
to others. Word of mouth adver- 
tising is considered the best kind; 
by the same token, word of 
mouth criticism can play havoc 
with a business. 

The rewards of goodwill are so 
rich in the automobile business 
that I believe every dealer should 
study this aspect of his business 
constantly. My hope here is to 
raise the whole question of good- 
will building and maintaining into 
a more prominent place in your 
thinking. If I have succeeded, I 
will feel that I have accomplished 
something of value. 

Goodwill has been defined by a 
Supreme Court justice as follows: 
“Goodwill is the disposition of a 
customer to return to the place 
where he has been fairly treated.” 

Isn’t that what all of us should 
constantly strive to accomplish? 


Goodrich Founded 
80 Years Ago 


On ‘Shoestring’ 


AKRON. — Eighty years ago, on 
Dec. 31, 1870, a young surgeon 
named Dr. Benjamin’ Franklin 
Goodrich founded, with less than 
$20,000, the rubber industry in 
Akron, 

The U. S. was then consuming 
only 4,000 tons of rubber annually, 
automobiles were unknown and the 
prospects for the future of the little 
rubber company on the banks of 
the Ohio canal were not particu- 
larly promising. 

Dr. Goodrich, a convincing and 
enthusiastic man with an idea, en- 
listed modest financial support from 
a few Akron businessmen, mortgag- 
ing his plant and equipment as 
security for the loans. 

During the first year of his com- 
pany’s operations, Dr. Goodrich, 
who at first served both as presi- 
dent and bookkeeper, developed the 
first rubber fire hose with a rein- 
forcing cotton jacket. This hose, 
which replaced undependable leath- 
er fire hose then in general use, 
was first of a long line of research 
and development contributions 
made by B. F. Goodrich during the 
past 80 years. 

Dr. Goodrich died in 1888 at 47 
with the satisfaction of knowing 
that his company was at last firmly 
established and making satisfactory 
progress. 


Chicago Receives 
12 Propane Buses 


CHICAGO.— Twelve propane- 
fueled buses, the first of 500 on 
order, were delivered to the Chi- 
cago Transit Authority last week 
by Twin Coach Co., Kent, O. The 
CTA reportedly is the first transit 
line in the U. S. to order an entire 
fleet of such vehicles. 

Twin Coach was expected to de- 
liver 58 more of the buses to CTA 
during December, but future deliv- 
eries were held dependent on 
aluminum supplies. CTA will put 
the buses into service as soon as 
fare boxes and other equipment is 
installed. 


Steel Forgings Plant 


Bought by Heppenstall 


PITTSBURGH. — Establishment 
of new facilities for production of 
steel forgings has been announced 
by Heppenstall Co., producer of 
alloy steels, 

Heppenstall has purchased from 
Harkit Corp. of Pittsburgh the 
William Leard Corp.’s plant in New 
Brighton, Pa. The U. S. Navy 
financed installation of a _half- 
million dollars’ worth of forging 
equipment at the plant during 
World War II. 


He will) 





Aids Selling 
Dayton Rubber Opens 


Gotham Sales Offices 

NEW YORK.—New sales offices 
designed to show buyers the lates: 
merchandising techniques, hav: 
been opened by Dayton Rubber Co 
in the Empire State building. 

The offices feature simulated 
windows, sample displays, adver- 
tising and literature, publicity lay- 
outs and consulting quarters. 


Sufficient Tires 
Seen if Panic 


Is Avoided 


AKRON.—William O'Neil, presi- 
dent of General Tire & Rubber Co., 
is convinced that, even with a big 
increased demand for military pur- 
poses, there will be tires enough 
in 1951 to meet the vital domestic 
transportation needs—if the motor- 
ists buy only those tires absolutely 
necessary. 

“A shortage can easily be created 
by a sudden hysteria wave,” O'Neil 
warns, “and the results could be 
crippling to the industry. Normally 
the industry sells 55,000,000 tires in 
replacement sales to America’s 
nearly 45,000,000 vericle owners, and 
our industry can adequately handle 
this normal demand in 1951.” 

O’Neil insists that the industry. 
with its research and “know how,” 
deserves commendation for Ameri- 
ca’s good rubber position . . . and 
he singles out General’s new proc- 
ess in connection with synthetic 
rubber as one of the reasons whv 
the U. S. has become virtually self- 
— in this strategic mate- 
| rial. 
| “For obvious reasons we can't 
| discuss our new process, but we are 
very proud that our research de- 
partment has again come up with 
a vital synthetic rubber develop- 
ment,” he points out. 

“Our black masterbatch process 
has been hailed as one of the most 
significant developments of the 
World War II, and we believe our 
latest discovery which we have of- 
fered to the government is equally 
as important.” 

If the industry operates normally 
jin the new year, O'Neil sees little 
likelihood of rationing. 


Time Forecasts 
Good Auto Year, 
Blasts Rollback 


NEW YORK.—Year-end expecta- 
tions in the automotive industry 
were that at least 4,000,000 cars 
would be built in 1951 despite as- 
sured first-quarter cutbacks. 

That’s a statement made in the 
Jan. 8 issue of Time magazine, 
which features an analysis of the 
current economy and a 1951 pros- 
| pectus. 

A 4,000,000 car year would be 
|“only about 20 percent” under the 
|record- breaking performance of 
| 1950, Time points out. 
| Last year, the magazine states. 
|“the automakers, who had scarcely 
expected to match 1949’s_ record- 

smashing production of 6,500,000 
trucks and cars, rolled out about 
| 8,000,0000 units, at a rate of 15 a 
minute—about five times more than 
the rest of the world combined.” 

Even if car producers reduce 
their first-quarter output this year 
by 25 percent, it would still exceed 
the total for the same quarter a 
year ago, the review says, after 
forecasting that the lack of copper 
for radiators would bring about a 
15 to 25 percent drop in new-car 
production for the first quarter. 

Time calls the new-car price roll- 
back a “fumbling effort” by Eco- 
nomy Stabilizer Alan Valentine. 
| The move, the weekly adds, “set off 
a whole rash of price and wage 











|rises in other industries alarmed 
by the prospect of a_ general 
| ‘freeze’.” 


Also assailed is Valentine’s “hon- 
or code” calling for voluntary price 
controls. 





McQuay-Norris Chairman 


Leaves $% Million Estate 

CLAYTON, Mo. — The estate of 
Arthur G. Drefs, board chairman 
of McQuay-Norris Mfg. Co., piston 
ring maker, is valued at about 
$500,000, according to an inventory 
filed in the probate court here. 
Under the will, the bulk of the 
estate was left in trust for Mr. 
Dref’s widow. 
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Oldsmobile's new parts and accessories managers from zone offices spent a week in Lansing 
recently for a series of conferences. Left to right are H. E. Stewart, sales promotion manager 


f parts and accessories merchandising; Dave N. Boatman 
la.; W. A. Donkin 


ger; E. P. Doran, Des Moines, 
parts and accessories merchandising; A. W 


assistant sales promotion man- 
Pittsburgh; J. H. Handley, manager of 


Rowbottom, Cincinnati: H. M. Rice, Atlanta; 


W. L. Foster, Oklahoma City; W. C. Bailus, Cleveland, and T. C. Lathrup, co-ordinator for 


»M parts depots in Lansing 


Assemblers Back U. S. Plea... 


Hold Line on Prices, 


Car Suppliers Asked 


(Continued from Page 1) 


issued its “honor code” on prices 
other than those for new cars. 
The “code” calls for rollbacks to 

Dec. 1 levels. 

“If there are going to be con- 
trols,” he said, “we feel they should 
cover all commodities and all com- 
ponents, including wages. Selective 
controls just will not work. 

“Furthermore, the auto makers 
should not throw rocks through 
their windshields. They want us to 
roll back prices voluntarily, some- 
thing they refuse to do on their | 
own truck products.” | 

All makers of original-equipment | 
tires raised prices an average of | 
12% percent effective Jan. 1. 

* * > 
[| PLSMBaR price boosts on/|! 
Chevrolet, Ford and GMC 


trucks, which are exempt from the 


Get the Facts Now 


ition Agency’s 
jthe voluntary “honor code” 


wage-price regulations, have not 
been cancelled. Chrysler Corp. plans 
to boost prices on 1951 Dodge truck 
models, while voiding similarly 
planned increases on its four car 
lines. 

Earlier, Economic Stabiliza- 
effort to interpret 

proved 
anything but clear to most new and 
used-car dealers. 

This “code” tries to hold down 
prices on items where profit mar- 
gins are equal to or greater than 
the prevalent average income 
during the 1946-49 period. 


Pertinent questions and answers 


the 


|in the ESA's “interpreting” release 


follow: 


“Q. What does the term ‘profit- | 


able’ mean in the standard for per- 
mitted increases in the prices of 





on How You Can— 


@ completely remove dangerous carbon monoxide gases 


@ protect employees’ health 


@ step up morale and worker output 


@ carry on exhaust tests without danger from deadly fumes 


@ install positive protection 
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at low cost 


CAR-MON proopucts co. 


4552 N. Broadway « Chicago 40 


SEAT CUSHIONING 
LEADING CARS 


HOOPER 


DETROIT 2, MICH 


'49 chosen, 
|profit and high volume period of 


|Thursday for Michael V. DiSalle. 


|ers emphasized that “utmost speed” 





particular materials or services?” 


“A. The announcement does not 
attempt to define this term exactly 
since the standards 
guides and the situations of partic- 
ular products affected will vary 
widely in nature. No increase is 


permitted under this standard un- | 


less the product is selling at a loss. 
The increase cannot in any case 
exceed the amount of the increase 
in direct labor and material costs 
incurred since the Korean out- 
break. The full amount of this in- 
| crease may not be added if a lesser 
|increase will put the product in a 
profit position. 

“Since this standard applies only 
to companies whose overall posi- 
tion is favorable, a profit position 
will generally be defined as con- 
siderably less than the average 
profit margin for the company’s 
operations as a whole.” 

* * * 
“Q HOW LONG must a com- 
| * pany stand a loss on a 
product before 
| (i.e. if a sudden market upheaval in 
one line resulted in a loss opera- 


tion, would one week, one month, | 


etc., be long enough to determine 
that a price raise was necessary?” 

“A. Only as long as is necessary 
to establish firmly that a loss is 
actually being incurred on the par- 
ticularly product.” 

“Q. What is meant by gross mar- 
gins?” 

“A. Gross margins are to be de- 
fined and calculated in accordance 
with the customary practices of the 
individual trade.” 

“Q. Do the standards apply to 
rapid growth industries, television 
for instance?” 

“A. The standards are general 
ones, used for the purpose of 
guiding businessmen in their cur- 
rent pricing. While generally ap- 
plicable to American business, 
they obviously do not specifically 
cover all types of situations. They 
do apply to industries or com- 
panies which have experienced 
normal or moderate rates of 
growth, but special provisions 
will have to be made for com- 
panies whose operations have ex- 
perienced an abnormally rapid 
growth as a result of new prod- 
ucts.” 

“Q. How do companies determine 
pricing standards for new products, 

and how about new firms which 
have no base period record?” 

“A. The answer to 10 partly ap- 
plies here also. However, the gen- 


‘eral rule on new models and for 


new sellers is to price in line with 


|the prices of previous models of 


established sellers.” 


“Q. Why was the period of 1946- 
rather than the high 


1950?” 

“A. In view of the shifting rela- 
tionships among firms and indus-| 
tries, a base period needs to cover | 
at least several years. Furthermore, 
half of 1950 reflected the price 
movements which occurred after 
Korea. For the purpose of these | 
standards, it is believed that the) 
postwar years, 1946 through 1949, | 
are a fair and equitable base period. | 

“It should be emphasized that 
the general standard does not limit | 
profits to those of this period—on 
the contrary, it permits price in- 
creases when necessary to preserve 
the profits of this period, and is} 
thus in a sense a minimum guar-| 
antee.” | 

Complete powers 
price policies were 


over federal 
announced 





This was regarded by some observ- 


ers as a prelude to widespread 
mandatory price controls. 
* + * 


[NX OUTLINING a program of 
greater production, higher taxes, 
wage-price controls and civilian 
austerities, meanwhile, the Presi- 
dent’s Council of Economic Advis- 


is necessary now for some steps in 
|the country’s mobilization effort. 


The report, said to have the in- 
|dorsement of Mobilization Director 
|Charles Wilson, hammered on the 
i|theme that mobilization cannot be 
|fully effective unless industry, gov- 
lernment and the public know ex- 
| actly what as a nation we are striv- 
ing to do and why. 

The basis for a long-term effort 
must be established, the council 
contended. Thus, while it ac- 
cepted the urgency of pushing 


are general | 


adjusting prices'| 


| ahead at once with controls to re- 
strict further raising of wages 
and price levels, the council bore 
down heavily on its advice that 
for the long haul the defense pro- 
gram should be supported by a 
budget balancing, “pay-as-we-go” 
tax policy. 

| Similarly, it suggested that by 
working much longer hours, mak- 
| ing use of the growth in population 
| and in the labor force, and increas- 
|}ing productivity by improved tech- 
niques, the country can raise the 
total of private and public produc- 
|tion by 25 percent over the next 
| five years. 





* * * 


1 REPORT listed seven steps| tion 


which should be given top pri- 
jority for speedy 

They are: 
1. Determination, as rapidly and 


accomplishment. 


79 


of short-run military requirements, 
;/not only in dollar terms, but in 
terms of goods and services. 

2. A comprehensive programming 
|effort, located in one place under 
one direction, of basic require- 
| ments. 

8. Development of “some vital 
goals or targets to guide the ef- 
forts of the nation.” 

4. Expansion of the tax program, 
with continued adherence to the 
policy of balancing the budget. 

5. A forward expansion of the 


| wage and price control program to 
|prevent further increases in pres- 
ent levels. 


6. New programs of consulta- 
and cooperation between 
government and the major eco- 
nomic groups in the nation. 

7. Better methods for informing 


ithe public on the need for and 


completely as possible, of the size| methods of economic mobilization. 
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*PATENT 
No. 2,465,175 


ANOTHER EIS EXCLUSIVE! 
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FREE CUP INSERTER that makes life 
easier for the mechanic. EIS furnishes 
this Special inserter — FREE — with 
4 CA-P Kits! 
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It’s no trick to render outstanding 
brake service when you use EIS R933 
WHEEL CYLINDER CUPS for 
Chrysler replacement. This is the 
ONLY cup with built-in, strong, flex- 
ible ribs, designed to maintain the 
proper degree of wall tension and at 
the same time provide snugger fit of 
cup’s wall to piston hub. EIS R933 
stands up in service and costs less in 
the long run. Ask your Jobber for the 
R933 Wheel Cylinder Cup or the 
complete CA-P Kit. 


BETTER YOUR BRAKE SERVICE 
AND BRAKE PROFITS WITH EIS ~ 
THE COMPLETE BRAKE PARTS LINE! 


SUPER 40 AND SUPER 50 
HYDRAULIC BRAKE FLUIDS 


MASTER AND WHEEL CYLINDER 
PARTS AND KITS 





BRAKE CABLES * BRAKE TOOLS 


BRAKE PARTS AND SEALED KITS FOR 
SERVICING ALL CARS AND TRUCKS 


20 EIS WAREHOUSES are ready to 








serve you promptly almost anywhere in 
the world. Order from your Jobber or 
write direct for complete information 
on the EIS Line. 
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NHUC Blasts Ton-Mile Tax 


WASHINGTON. The National | 
Highway Users Conference has be- | 
gun distribution of an up-to-date) 
study of highway user viewpoints | 
on motor vehicle taxation. 

The presentation is entitled “The 
Ton-Mile Tax and Related ‘Third | 


jis a 


found wanting, says the NHUC, 
adding: “The ton-mile as a unit to 
measure the movement of one ton 
of cargo for a distance of one mile 
concept borrowed from the 
railroads and applied out of con- 
text. While this concept has been 


the unladen weight of the vehicle. | 

“The study finds that the experi- | 
ence in the states with the ton-mile| 
tax is far from satisfactory,” NHUC 
said. “Eight states have repealed 
| laws imposing ton-mile and mileage | 
|taxes or have considerably curtailed | 








' 


Structure’ Taxes.” It sets forth the} advanced by the railroads in their 
reasons underlying the NHUC pol-|campaign against highway trans- 
icy that taxes for the use of high-| portation, it should be noted that 
ways should be limited to two/they have repudiated it in effect 


forms: 

1. A registration fee 
censc tax), 

2. A motor fuel tax. 

The study deals with the con- 
tention that to these two forms of 
vehicle tax there should be added 
a third—and necessarily duplicat- 
ing— tax, of which the ton-mile 
tax is cited as the most pernicious 
example. 

It is explained that the ton-mile 
tax is the logical extension and ap- 
plication of the “gross ton-mile 
theory” of allocating tax responsi- 
bility for highway costs among 
various types of motor vehicles in 
proportion to ton-miles operated. 
The NHUC study points out short- 
comings and defects inherent in the 
ton-mile theory and quotes students 
of the hughway user tax problem 
including the late ICC Commis- 
sioner Joseph B, Eastman and 
present Public Roads Commissioner 
Thomas H. MacDonald —who un- 
qualifiedly have rejected the con- 
cept. 

The study advances the idea that 
no vehicle which comes within the 
legal size and weight limits should 
be punitively taxed. 

The publication is intended for 
use as a source of reference ma- 
terial where all the available in- 
formation on this subject is read- 
ily obtainable, NHUC believes 
that the volume will be of great 
value to state officials contem- 
plating changes in their tax 
structures, as well as highway 
user groups confronted with a 
threat of unsound tax legislation. 

The ton-mile as a basis for high- 
way use taxation is examined and | 


(vehicle 


INCREASE YOUR 





|in the making of their own tariffs.” 

The ton-mile tax, used by some 
states, is computed by multiplying 
ithe number of ton-miles operated 
|by the rate of tax. In some other 
lstates, the tax is levied on the 
|gross weight, and in still others on 


Trust Loopholes 
Held Closed by 


Curb on Mergers 


WASHINGTON.-Antitrust legis- 
|lation, designed to prevent big cor- 
|porations from taking over the as- 
sets of other firms if the merger 
|would tend to lessen competition, 
| was signed by President Truman 
last week. 

The measure amends the Clayton 
Antitrust Act of 1914 which forbids 
monopolistic mergers through ac- 
quisition of stock of competing 
firms. 

The new law “closes a gap in 

our anti-monopoly laws which has 
allowed much of the concentration 
|of economic power which has taken 
place since 1914,” the President 
| said. 
He added that the act is “a major 
lelement in the program of this 
|administration to prevent’ the 
|growth of monopoly and greater 
concentration of economic power 
and to create conditions favorable 
|to small and independent business.” 
| The Federal Trade Commission, 
|which will enforce the law, must 
|be “alert and vigorous” in halting 
mergers which would lessen com- 
petition, the President said. 
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NO OTHER LIFT DOES THE 
JOB AS WELL NO MATTER 


WHAT 


IDEAL 
Steam 


Raises car to the most convenient working height. 


Eliminates tiresome, back-aching crouch. No 


of Bay-Lift extends beyond area occupied by car 
thus saving valuable floor space. Can be moved 
as easily as a jack and used indoors or out by 


simply attaching air hose. Leading car manufac- 


turers have approved Bay-Lift. 


{EAVY BUTY MODELS FOR TRUCK 


Booths: 35 - 36 - 37 


ere Write today for detacled information fo DEPT. N 





BAY MANUFACT 
BOX 405—TORR 
QVERSEAS DIVISION, 145 WwW 


See It at the N.A.D.A. Show 


THE COST OR CLAIMS 


FOR... 
Cleaning Racks — Body and Fender Depts. 





Portable Pneumatic Auto-Lift... 


Lifts either end of any car to 50 inches with 


safety. No “‘tricky’’ attachments required. Load | and grants-in-aid to 10 universities | 
is supported by air tight cylinder and made doubly |to “stockpile” knowledge through | 


safe at any height by automatic safety lock. 
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| their scope.” 

NHUC claims the ton-mile tax 
is inequitable in that it applies 
to a limited type of vehicles, and 


that it is discriminatory because : : ° = 
i falls to mcastre accurately Given to Louisville Sports Editor 


variations in tonnage transported Earl Ruby, of the Louisville Courier-Journal, has received a 1951 Ford station wagon and 
“In actual practice,” said NHUC boat in the showroom of Riggs Motor Co. A group of the city’s businessmen and sportsmen 


“the difficulties of enforcing and | presented the gifts. Left to right are: Dealer Tobby Riggs, Joe Martin, Ruby and Walter 


computing the individual’s tax bill | 
have made it necessary for the col-| 
lecting agency to rely upon a state- | 
ment of anticipated maximum load- | 
ings, which in itself defeats the 
junderlying purpose of basing the 
assessment in accordance with the 
actual ton-mile measure of use. | 

“In order to impose the tax on|1933 by Continental Motors, Inc., | motor magazines of the period, and 
| vehicles crossing the state borders,| Muskegon, Mich. I understand ac-|in most of the so-called “complete” 
| highway barriers, such as ports of|tual production took place in a for-|lists of American-made cars, they 
entry or border checking stations,| mer Hayes Body plant in Grand|are listed only under the name 
are frequently considered essential.| Rapids, Mich. The American firm | “Continental.” 

“Since this is a self-assessment| was composed of elements of the| Hence it is easy to realize how 
form of taxation, it imposes its full| defunct Durant Motors organiza-|the average reader would find it 
burden on the honest operator but | tion. | stimeute to place the name “Bea- 
jleaves the door open for deception! Dominion Motors, Canadian pro-| con.” However, I am surprised that 
)and for evasion. It is not suscept-/qucer of the Frontenac, had no re-| Avromotive News did not readily 
ible of actual, full and impartial)lation with the Continental com-/|locate this in its reference files, 
administration. a pany, except that they used their) especially since your correspondent 

_ The cost of collection is unduly | engines. Dominion Motors was the|gave the correct year of manufac- 
high, and since comparatively few | successor to Durant Motors of Can-|ture. It is my belief that this group 
vehicles are involved, this form of | ada, Ltd. of Continental cars was manufac- 
a oe Slane I think the Continental-Beacon|tured for only two years—1933 and 
Dawes Brisbine and Yule Wisher of was also produced by the Califor- | 1934. 

: nia Durant organization, reorgan- A very good write-up on these 


the NHUC staff. Copies may be se- |; 
anil from NHUG ‘Reatamactess, as De Vaux Motors, Inc., to| Continental cars, with pictures, ap- 
pears on pages 116-117 of the Jan- 


National Press Building, Washing- | Produce the De Vaux car, and later co ie ome oe : 
a a ow number 


Sens |the Continental-Beacon. 
: of Motor and, in the same maga- 


a | Continental-Beacon and Fronte- 
e imac cars were good automobiles,|zine, on page 51, there is a Conti- 
Ford Officials |but they were bidding for sales in|nental advertisement in which the 
° ° h ° names Beacon, Flyer and Ace are 
Give Insight into 
* 
Bomber Engine 


Kolish. 





In the Letterbox 





(Continued from Page 4) 




















| metals. 


‘the depression years. The Canadian 

; version differed in some compo-| featured. Information not contained 
CHICAGO.—Two division execu- | 
tives of the Ford aircraft engine 


|nents, but essentially was the same | in these two sources could doubt- 
|ear as the Continental-Beacon. less be obtained by your corres- 
|division plant here gave the Oak- 
lawn chamber of commerce an in-| 


! * 
The cars were introduced in the|POndent from Continental Motors 
lsight into plans and the product | 
| to be built. 


Explaining that government se-| 
|eurity forbids publication of much 
technical information, James} 
| Knowles, chief product engineer, | 
described the engine which Ford 
will build as “possibly the largest 
reciprocating engine in the world” 
and “in the first line of defense.” 

Knowles said there is reason to 
believe that no other country has 
had access to sufficient technical 
data to duplicate this new-type B-36 
engine which contains’ several 
hundred more parts than its World 





Guaranteed—Safe—Economical...| War II predecessor. 


“It is the opinion of many engi- 
neers that any other country would 
take at least three years to dupli- 


— Paint and Brake Depts. — Auxiliary Greasing | cate this engine,” he added. 
— Shock Absorber Service — Front End Rebush- : X 
ing — Tightening Work — Undercoating Work. | mately five feet in diameter and 10 


The engine assembly is approxi- 


feet long, with a horsepower some- 
where near 4,000 and a piston dis- 
placement of 4,360 cubic inches, | 
Knowles declared. 


College Research | 
Du Pont Gives $390,400 


For 1951-52 


WILMINGTON, Del.—The award | 
of 78 postgraduate and post-doc- 
toral fellowships to 47 universities, 





| the advancement of fundamental | 
|research, was announced last week | 
| by Du Pont Co, 

| An authorization of $390,400 was | 
provided by the company for these | 
awards. They are for the 1951-52! 
academic year, 

Granting of the fellowships is a| 
continuation of the company’s plan | 
originated in 1918 to encourage | 
graduate research in chemistry. It | 
has since been expanded to include | 
other fields. 

The grants-in-aid to universities | 
are for unrestricted use in the field 
of fundamental chemical research. 
They provide $10,000 for each of 10 
universities, all of which received | 
Similar wards for the _ present) 
| school year. 
The company also provided $20,- 
| 000 to the University of Chicago for | 
|a calendar year 1951 membership | 
in its institute for the study of 





| 








|Canadian-built Frontenac 
;or 1931, but dropped it for Conti- 


|priced sixes. 


U. S. with a big advertising pro- 
gram, including spot radio an- 


failed to take hold. I have no idea 
of how many were built in the 
U. S., but I would say that about 


| 2,500 to 3,000 Frontenacs were built 


by Dominion Motors. 


Dominion Motors introduced its 


in 1930 


nental-Beacon models in 1932 or 
1933, although the name went un- 
changed. 

Parts are still available for these 
cars here in Toronto from Durant- 
Frontenac Motors, Ltd., 133 Jarvis 
St., Toronto, Ont.—Roiianpo L. 
Jerry, technical editor, Motor Truck 
& Coach. 

* * «& 
More on Beacon 

A reader’s inquiry which appears 
in Automotive News’ Letterbox rel- 
ative to the Beacon car is easily 
answered, at least in part. The Bea- 
con was a “$400” four, one of a 
group of three low-priced cars in- 
troduced at the National Automo- 


|bile Show in New York City, Jan. 


7, 1933. by the Continental Auto- 
mobile Co., division of Continental 
Motors Corp., Detroit. The other 
two cars in the group were low- 
The names Beacon, 
Flyer and Ace were used in the 


manufacturer’s advertisements to| 


|W. 


|Corp.—-CLarRENcCE P. PICKERING, pur- 
|chasing agent, Waite Auto Supply 


/nouncements and shows. But they |©®-, Providence. 


| o * * 
|Punxsutawney Protest 

| Ned Jordan no doubt will not 
|remember me. However, we used to 
|meet at the auto shows in Pitts- 
burgh and Altoona, Pa., where we 
j all admired his Playboy model. 

| But what I am writing this note 
|for is to call attention to his spell- 
ing of Punxsutawney (not Punxa- 
tawney) in the Dec. 25th issue. 
There isn’t a town in the country 
that is more abused in spelling, so 
I don’t want you to make it worse. 
iI call my friends attention to his 
;column each week —C. P. VARNER, 
|C. B. Auto Sales, Punxsutawney, Pa. 


18,400 Pontiacs 
Sold in 10 Days 
‘For Alltime Peak 


PONTIAC.—The greatest 10-day 
sales period in the history of Pon- 
|tiac Motor division was recorded 
| from Dec. 10 to 20 when 18,400 
|units were reported retailed by L. 
Ward, general sales manager. 


This figure represents an 


| 





| : 
in- 


designate the three chassis types,| crease of 11 percent over the previ- 


but in the 


a) 
ef iES it 


Any Model . . . Olds. — Pontiac — Cadillac — 
Hudson — Nash — Kaiser 


Completely rebuilt and guaranteed 


statistical section of the ous high 10-day record of sales. 





SMSSIONS 


90 days or 4,000 miles. If you wish 


shipment of an exchange transmission before you ship old unit, $50 will 
be added to your invoice. Avoid C.O.D. charge—send $135 with order. 
Upon receipt of your unit the deposit will be refunded immediately. 
Freight F.O.B. Detroit. We have a complete line of transmissions, rear 
ends, gears, bearings for all makes of cars and trucks. 


Write, wire or phone for information. 
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TRANSMISSION COMPANY, INC. 
14000 LINWOOD AVE., DETROIT 6, MICH. 


LTO. 86242 





Detroits’ Only 100% Transmission & Rear End Shop 
HYDRA-MATIC - DYNAFLOW - OVERDRIVE 
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Regular Tax Rate Also Up 


Levy on Excess Profits 


Approved by Congress 


(Continued from Page 2) 


itil is included only 25 percent of 
the interest payments on the bor- 
rowed capital can be deducted from 
the company’s income, subject to 
the tax. 

Equity capital and retained earn- 
ings can be figured in either of two 
ways. On the basis of a new “assets 
approach”, the company essentially 
will compute its assets, including 
its retained earnings, subtract its 
liabilities, and add its net loss dur- 
ing the 1946-49 or 1940-49 period, 
whichever is greater. 

Under the other method—the 
historical capital approach pro- 
vided during World War II—the 
company will base the figure on 
its original paid-in capital and 
surplus, plus any net accumula- 


ESA to Set Up 
13 Regional 
Appeal Offices 


WASHINGTON. Preliminary 
plans for establshment of regional 
tield offices of the Economic Stabili- 
zation Agency are now being drawn 
up, but inauguration of general field 
operations is not expected immedi- 
ately, the ESA announced last 
week. 

There will be 13 regional offices 
in the continental U. S., Alan Val- 
entine, KSA administrator, said. 
The 13 regional locations were 
chosen in accordance with a gen- 
eral agreement among defense mo- 
bilization agencies as to principal 
field operation headquarters. 

“Although plans for the district 
field office locations are not yet 
complete,” Valentine declared, “in- 
tensive study is being made by the 
agency of all the factors involved 
in an effort to arrive at a plan that 
will make possible the most effici- 
ent field operation when it becomes 
necessary.” 

In addition to the 13 continental 
regional offices, two other offices for 
wage stabilization may be estab- 
lished in Los Angeles and Detroit, 
it was announced. 

Each regional office will have 
officials to handle price and wage 
problems and appeals for its area, 
but appointment of such officials is 
not anticipated immediately. 

It is hoped to open most of the 
regional offices in January, staffed 
at the beginning by administrative 
personnel on temporary lcan from 
other federal agencies in the re, 
gions. Their immediate functions 
will include arranging for space and 
office equipment and receiving and 
cataloging applications.for employ- 
ment, ESA said. 

Meantime, persons wishing to 
offer services in connection with the 
stabilization program regional op- 
eration are being advised to write 
to the Economic Stabilization 
Agency, Washington 25. 

The location of various district 
offices to operate under the regional 
headquarters has not been fully 
determined, nor has the total num- 
ber of persons that will be needed 
to carry out the field operations, 
ESA said. 

The 13 regional headquarters, and 
the states to be served, will be: 

Boston—Maine, New Hampshire, 
Vermont, Massachusetts, Connecti- 
cut, Rhode Island; New York City- 
New York, New Jersey; Philadel- 
phia Pennsylvania, Delaware; 

Richmond — Virginia, West Vir- 
ginia, Maryland, District of Colum- 
bia, North Carolina; Atlanta 
Georgia, Tennessee, South Carolina, 
Alabama, Mississippi, Florida; 
Cleveland — Ohio, Michigan, Ken- 
tucky, 

Also, Chicago—Illinois, Wisconsin, 
Indiana; Minneapolis — Minnesota, 
North and South Dakota, Montana; 
Kansas City—Missouri, Iowa, Ne- 
braska, Kansas; Dallas—Texas, Ok- 
lahoma, Arkansas, Louisiana; Den- 
ver — Colorado, Wyoming, Utah, 
New Mexico; San Francisco—Cali- 
fornia, Nevada, Arizona; Seattle— 
Washington, Oregon, Idaho. 

A few variations of this pattern 
nay be decided on in view of spe- 
cial trading area and wage rate 
area problems, it was announced. 


> 


tion of earnings over the entire 
period of its existence. 

Insurance companies, other than 
| life, can treat 50 percent of reserves | 
las borrowed capital in computing | 
the invested capital basis. 

Credit increases will be 
on capital changes made 
base period. 

In order to remove abnormali- 
ties in income from the excess 
profits tax calculations, several 
types of income included for nor- 
mal tax purposes are excluded 
from the 30 percent levy. 


allowed | 





Excluded for excess profits tax} 


purposes are capital gains and 


certain 
chases, and net gains or losses from 
the sale of property used in a trade 
or business during the base 
years. 


Firms which commenced business | 


before the start of the base period 
and which qualify as “growing” 
companies can base their 85 per- 


cent credit on earnings in certain 
other periods than the best three 
of the four 1946-49 years. 

A company is growing if at the 
beginning of its base period its 
assets totaled less than $20,000,- 
000 and its payroll for the last 
half of the base period has in- 
creased 130 percent over the first 
half of the period or if its gross 
receipts for the last half are 150 
percent greater than for the first 
half of the base period. 

Under another test of growth, a 
company’s net sales for the first 
six months of 1950, when doubled, 
must be 150 percent greater than 
the average net sales for 1946-47. 
Also 40 percent of these 
must be due to products not gen- 
erally available to the public prior 
to Jan. 1, 1946. 

And finally, the net sales attribu- | 
table to these products in 1949 must 


be 20 times greater than they were | 


in 1946. 

Special provision is made for 
cases where income in the base| 
period was highly abnormal be- 
cause of physical interruptions, 
such as fire, floods or strikes. 

There are also provisions for 


companies which have greatly in- 
creased production capacities or 
introduced new products or serv- 
ices, but which cannot qualify 
under the “growing” formula. 

A corporation started after the 
beginning of the base period is 
given an alternative credit of a rate 
of return on its assets equal to the 
average rate of return of its indus- 
try as a whole during the base 
period. 

A special minimum excess profits 
tax credit is available as an alter- 
native to the average earnings 
credit and the _ invested 
credit for certain companies regu- 
lated by state or federal commis- 
sions. Included in this group are 
truck and bus companies. This 
minimum credit consists of 6 per- 
cent of the sum of all equity capi- 
tal. 

The bill permits net operating 
losses of one year to be carried 
back or forward to reduce excess 
profits in another year. It also 
allows unused excess profits to 
be carried back one year or for- 
ward five years. 

Complicated provisions in the bill 
lay down rules for recomputing the 


earnings credit or invested capital | 


credit where corporate reorganiza- 
tions have taken place. 


Harvester Plans 


Training School 


CHICAGO. International Har- 
vester Co. last week announced 
that construction will be started 
soon here on a_ $500,000 central 
training school, with completion 
scheduled for next August. The 
building, four stories in height, will 
have a 200-seat auditorium, 10 
classrooms, a library, art and visual 
aid studios, and a projection room 
in addition to administrative of- 
fices. 


after the} 


period | 


new sales | 


capital | 


Bevy of 


| , 
, 
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Ford's ‘Quality Queen’ Visits Metuchen Plant— 


Helen Meyer, the Ford ‘qualify queen," 


convertible off the assembly line at the Lincoln-Mercury assembly plant in Metuchen, 
| losses, income arising out of retire- | The car was presented by Roscoe Smith, quality control director for Ford, as the grand 
ment or repurchase at less than the | award in the company's contest in which Queen Helen was selected by votes of Ford 
issue price of bonds, payments in| employes. Production was halted briefly for the ceremony at the plant where her husband 
cases on installment PUur- | is a trim worker on the assembly line. R. J. Neville, plant manager, is also shown. 


California Chevrolet Dealers Meet— 

Chevrolet dealers in California saw this galaxy of beauties at a recent meeting. Girls 
were gowned in colors similar to the options on new 1951 models. 
is behind the wheel. 


and television announcer, 
AMA Relates How 


| DETROIT. - - Salvage activity in 
automobile plants is no longer just 
a matter of picking up scraps and 
leftovers. It has grown into a tech- 
nical business, to which engineers, 
|research men and other specialists 
devote full time. 

How salvage in the auto industry 
has grown into multi-million-dollar 
business is revealed in the Novem- 
ber issue of Automobile Facts, pub- 
lished by the Automobile Manufac- 
turers Assn. 

“The success of salvage pro- 
grams adopted by individual com- 
panies has been an important 
factor in the automotive indus- 
try’s ability to counteract materi- 
als shortages and rising costs 
while setting new production 

| records during the postwar 
years,” the article states. 
| In 1948, when salvage techniques 
|were advancing at an accelerated 
rate, one plant reported that it 
was recovering for manufacturing 
use about 22 percent of the sheet 
| steel shearings which formerly had 
been scrapped. The company esti- 
|mated that this was enough metal 
| saved to make one extra car for 
| eve ry 50 produced, according to 
| Automobile Facts. 

Savings result, for example, when 
a hood is pressed out. It was found 
that metal surrounding the pattern, 

| which is sheared off, could be used 
for stamping out such items as 
washers, brackets, cover plates and 
numerous other small parts. 

“Since scrap is essential to the 
production of iron and _ steel,” 
says the article, “it is an impor- 
tant by-product of the automotive 
industry. 

Automobile Facts related how the 
scrap carrying process was speeded 
|up in Fisher Body’s new Pittsburgh 





plant by having automatic scrap 
conveyors installed beneath the 
floor. 


Cuttings from the 13 press lines 
slide down chutes to the conveyors 
which carry them to baling ma- 
chines. Baled scrap is then con- 
veyed to freight cars outside the 
plant. 

The system is operated by one 
man from a remote control panel. 
The man operates from a monitor 


} 














| Salvage Saves Millions 


Conserve by Scrap Processes 
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‘Face Problems 
‘With Calmness, 


Savs Knowlson 


CHICAGO Americans should 

pull in their belts and get down to 
|business with calm determination 
to lick the present situation, said 
James S. Knowlson, Stewart-Warn- 
er chairman and president in a 
| year-end statement. 
| Faced with problems of a planned 
economy and the conversion of fa- 
cilities to defense production, 
Knowlson added that “Delays in 
|placing military orders, controls 
land unintelligent stockpiling may 
|result in a production break of 
| serious proportions.” 
| He chided those who talk about 
immediate allout mobilization and 
complete cessation of domestic pro- 
duction without realizing that ord- 
|erly conversion is much more effici- 
Kerry blue Mercury| ent and economical. 
N. J-| “To hold industry operations at 
|present high levels during conver- 
sion is the basic problem of our 
| planners, if we are to maintain the 
productive power which is ours and 
| which offers our greatest opportun- 
lity for survival in this war-torn 
world,” Knowlson said. 


3- Wheel A uto 


In Production 


SPRINGFIELD, Mass.—-A three- 
wheel automobile, designed for 
|} small merchandise delivery service, 
is in production here. 

The vehicle, called the Thift-T, is 
being manufactured under contract 
by Indian Motocycle Co. here for 
Tri-Wheel Motor Corp. Thrift-T 
Motor Sales Co., 101 Blaine St., has 
been appointed distributor for Mas- 
sachusetts, Connecticut and Rhode 
Island. 

One hundred percent automotive, 
the machine differs from a conven- 
tional automobile principally in 
that it has one less wheel. It has 
a single wheel in the center of the 
front of the chassis and two on the 
rear axle. 

The Thrift-T has an 85-inch 
wheelbase, with an overall length 
of 126 inches and weighs 900 
pounds. It has a two-cylinder, four- 
cycle engine, developing 7.2 horse- 
power. Designed to give a top speed 
of 40 miles an hour, the engine is 
located under a hood located imme- 
his left diately behind the driver’s seat. The 

; ‘ entire power plant and rear axle 

As baled scrap rolls off the con-|/can be removed from under the 
veyor, the operator moves cars into| frame so as to make it accessible 
position by push-button controls|for repairs. Four models—a three- 
while watching the loading process | seater, a pickup, and two enclosed 
on the — screen. delivery units—are in production. 


Beauties 


takes delivery of a 1951 


Art Baker, coast radio 


Automotive Plants 





screen, which is focused on the 
freight cars outside, mounted on 








DELIVER SHOW ROOM BEAUTY! 


New Car manufacturers and dealers have found that it is not necessary 
to wait thirty to sixty days to glaze a new car. Mirror Glaze can be used 
on a brand new car without fading. Blacks and maroons are no problem. 
Mirror Glaze is a paint preservative that penetrates the pores and body 
of the paint, giving greater depth of protection and assuring 
lasting as well as a more beautiful 
of Mirror Glaze makes it possible for every new 
car to look its best when delivered to the customer. 


a longer 


tinish. The use 





910 EAST COLORADO STREET, PASADENA, CALIFORNIA 
East Coast Warehouse: Mirror Glaze Distributors 
910 20th Street, N.W. Washington, D.C. 
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Dealers Convene in Miami... 


10,000 Are Expected © 
At NADA Parley 





tional Security Resources Board,{his All-Girl Orchestra presented | 


and Lawrence A. Appley, president | their 
American 
Assn. and a former member of the|today, NADA members and their 
policy 
both President Truman’s Advisory | show in the lagoons adjacent to the 
Committee on Management and the | Hotel Flamingo. 

Atomic Energy Commission. 

* 


of the 


personnel 


— entertainment program, al-|ner Key, Miami, on Tuesday eve- 
though still elaborate, has been|ning (Jan. 9) and on adjournment 
curtailed to some degree because of | night (Jan. 10) the famous Orange 
increasingly unfavorable interna- | Bowl Festival will be presented in 





Sen. Sparkman 


tional developments and the urgent | adopted early this year, will be dis- 
Lloyd 
“down-to-earth” thinking by lead-|tending will be given ample op- 
ers in the fields of communication | portunity to ask questions on all! J. 
and transportation.” 

Sunday evening Phil Spitalny and | 


necessity, 





. = . 
Grody Chevrolet Praise H & H Battery Maintenance Equipment 
make it invaluable in our operation. Once you have one, you 
will never be without it.” You, too, can enjoy the same benefits 
thousands of users are deriving from this equipment. 


Mr. Grody (inset), owner of Grody Chevrolet of West Hartford, 
Conn., New England's outstanding Chevrolet Dealer says: ‘The 
foolproof features and low maintenance cost of the H & H 
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(Continued from Page 1) 


“Hour of Charm” at the 
Management | Miami Beach Auditorium. At 4 p.m. 
witness a water ski 


committees of guests will 


There will be a cabaret and fash- 


* * |ion show “under the stars” at Din- 


vention manager. 
+ + * 
oo of the five clinics sched-|" ~* 
uled for the convention—the In- 
dustry Relations clinic—is attract- 
ing considerable attention because 
of the wide interest in dealer- 
factory relations and the progress 
made in this field during the past 
year. All members of NADA’s In- 
|dustry Relations committee will 
articipate in this clinic. 


Dr. N. V. Peal | Dé 
7 ea’ |" NADA's 10-point action program, 


past president of 


nooga, Tenn.; 


said, for some/cussed at length and members at-| City; Frederick M. 


|phases of this subject. 
George Ziesmer, immediate | 


Charger & Compressor, plus the Battery Re-lonizing feature, 


H & H PRODUCTS MFG. CO. . 


306 Boyd St. . 
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NADA and 
chairman of this committee, will 
serve as moderator. Carl Fribley, 
of Norwich, N. Y., is vice-chair- 
man and the committee members 
are: Alton M. Costley, East Point, 
Ga.; James A. Ayers, 
William Frame, 
Mineola, N. Y.; E. S. Dowd, Cleve- 
land; Charles C. Freed, Salt Lake 


lumbus, Ind.; E. E. Price, Miami; 
K. McDonald, Augusta, Ga.; 
Raymond Pearson, Houston; 
Spencer T. Honig, Los Angeles; 





Los Angeles 13, Calif. 
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Dealers Sponsor Safety Billboards— 

With the cooperation of the Washington state patrol, the Washington State Auto Dealers 
foe entirety to NADA members, ac Assn, is currently sponsoring a statewide showing of this outdoor poster urging wintertime 9 a. m.-6 p .m.) 
cording to Ray Chamberlain, con- traffic safety. The association appropriated $750 to cover 120 of these boards at strategic 
locations. Arnold Reading of Winthrop Motor Co. (DeSoto-Plymouth), Tacoma, heads the 
program as chairman of the association's safety committee 


E. Jack Beatty, Denver; John P. 
Mooney, McKeesport, Pa.; Robert 
Armacost sr., Kansas City; Roy 


Burrows, Cleveland, representin 
ATAM. 
Guy B. Arthur jr., Toccoa, Ga 


committee consultant, will als 
participate. 
* * * 
HE 1951 convention § progran 
follows: 


Sunday, Jan. 7 
9:30 a. m. Registration, Miam 
Beach Auditorium. 
2 p. m.—Exhibition opens. (Oper 
until 7:30 p. m.). 
8:30 p. m.—-Phil Spitalny's “Hou: 
of Charm” (Auditorium). 


Monday, Jan. 8 


9 a. m.—Registration; 10 a. m. 
Clinic, Factory - Dealer Relations 
12 noon — Inter-Industry Highway 
Safety Committee luncheon. 

2 p. m.—Clinic, Business Manage 
ment and Expense Control; 4 p. m 

Water Ski Show. (Exhibition open 


Tuesday, Jan. 9 


9 a. m.—Registration; 10 a. m. 
Clinic, Dealer-Customer Relations; 
12 noon—Area Chairman luncheon 

2 p. m.—Clinic, Government Con- 
trols. 


9 p. m.—Cabaret and Fashion 


Bridges, Birmingham, Ala.; H. W. | Show, dinner, Key Auditorium. (Ex- 


Roberts, Portland, Ore. 


The Business Management and 
Expense Control Clinic on Monday 





Factory Quarters 
At NADA Parley 


Hotel Location 


Chevrolet Shelbourne Miami Beach 
Chrysler Saxony Miami Beach 
Crosley Alcazar Miami 
DeSoto Sans Souci Miami 
Dodge Delano Miami Beach 
Ford San Souci Miami 
Robert 
Hudson Richter Miami Beach 
Kaiser-Frazer Versailles Miami Beach 
Lincoln-Mercury Sans Souci Miami 
Nash Lord Tarleton Miami 
Oldsmobile Seaview Miami Beach 
Packard Delano Miami Beach 
Plymouth Saxony Miami Beach 
| Studebaker Sans Souci Miami 


Miami Beach 


Willys-Overland Casablanca 
. * . 


B. F. Goodrich Roney Plaza Miami Beach 
Robert 
Richter and 
Goodyear Marseilles Miami Beach 
U. S. Rubber Vanderbilt Miami Beach 
* . * 


Associates Dis- 


count Corp. Sans Souci Miami 
Associates In- 

vestment Co Sans Souci Miami 
Commercial 

Credit Cromwell Miami Beach 


| 


hibition open 9 a. m.-6 p. m.) 


Wednesday, Jan. 10 
9 a. m.—Registration; 10 a. m. 
Clinic on Manpower. 
2 p. m.—General convention ses- 
sion; Address and Report by Presi- 





Ray Chambertain 


J. Saxton Lioyd 


dent Fred L. Haller; Report of 
Resolutions committee; Speakers: 
Dr. Norman Vincent Peale and 
U. S. Senator John J. Sparkman; 


| Introduction of Newly-Elected Offi- 


cers, 
8:45 p. m.-Orange Bowl Festival 
(Exhibition open 9 a.m.-6 p.m.) 


Ruark Discounts 


Universal C.1.T Sans Souci Miami 
. . * 
Automotive 
News Surfside Miami Beach | 





afternoon is expected to produce 
valuable suggestions on manage- 
ment and expense control problems. 

L. M. Stewart, vice-chairman of 
NADA’s Dealers’ Business Manage- 
ment committee, will be moderator 
of this Clinic, which is under the 
committee’s sponsorship. Partici- 
pating in this Clinic will be Martin 
Johnson of Atlanta; George Jones, 
Corpus Christi, Tex.; T. A. Williams 
of Greensboro, N. C., and Fred C. 
Barker jr., of Cleveland Heights, O. 

- « * 


HE third clinic at 10 a.m. Tues- 

day will be devoted to Dealer- 
Customer Relations. J. Eustace 
Wolfington, chairman of NADA's 
Dealer-Customer Relations commit- 
tee, will serve as chairman, 

Other members of the Dealer- 
Customer Relations committee are 
James <A. Ayers, Chattanooga, 
Paul L. Abernethy, Charlotte, N. C.; 
Tenn.; H. Mead Norton, Oklahoma 
City; Joseph E. O’Daniel, Evans- 
ville, Ind.; Floyd Randolph, Lin- 
coln, Neb.; J. J. Verschoor, Mitchell, 
S. D.; Elias J. Strong, Salt Lake 
City, representing ATAM. 

The fourth clinic (2 p.m. Tues- 
day) will be devoted to govern- 
mental regulations. Since this 
clinic is designed to cover last- 
minute important developments 
in all the various fields in which 
government regulations most di- 
rectly affect dealers and their 
operations, much of the subject 
matter for this presentation will 
have to be assembled and consoli- 
dated shortly before the clinic 
session opens, 

The clinic on Manpower (10 a.m. 
Wednesday) will be conducted by 
NADA’s Employer-Employe Rela- 
tions committee. 

George M. Berry of St. Louis, 
chairman of the committee, will 
conduct this clinic. Other members 
of the committee are R. S. Abbott, 
Alexandria, La.; Ray Brandenburg, 
Washington Court House, O; Eu- 
gene S. Stowers, Bluefield, W. Va.; 
Foster Talbott, Baltimore; L. C. 
Thomas, Denver; Frank Collard, 
Waterloo, Ia.; Arthur Haas, Cleve- 
land; Joe Gandy, Seattle; R. E. 


U.S. Threat to 


Functional Prices 


CHICAGO.—There is no need to 
worry over possibilities that the 
Federal Trade Commission “or any 
other government agency” will 
overturn the principle of “func- 
tional prices,” according to B. W. 
Ruark, general manager, of the 
Motor and Equipment Wholesalers 
Assn. 

This was disclosed when MEWA 
released the text of Ruark’s address 
on the subject of “What Price— 
Discrimination?” delivered at the 
recent annual convention. 

Explaining that his speech re- 
flected the association's official 
position and had been cleared by 
the board of directors, Ruark said 
that “there is no authority in law 
for the Federal Trade Commission 
or any other government agency 
to outlaw functional prices” and 
added that “there is a great differ- 
ence between functional prices as 
such and discriminatory prices.” 

Ruark pointed out that if any 
attempt to outlaw functional prices 
is made, “it must run the gaunt- 
let of the courts, including the 
Supreme Court.” 

“In such event, MEWA will seek 
to interpose in the matter and, if 
necessary, devote all its energy and 
resources to protect your (jobbers’) 
interests,” he said further. 

“Our price discrimination laws 
are designed to foster and protect 
our free enterprise system. We will 
resist any effort to wrongfully ap- 
ply them—we will also strenuously 
oppose any effort to render them 
ineffective.” 


Autocar Generator Moved 


ARDMORE, Pa.—To meet de- 
mands of increasing electrical ac- 
cessories on modern trucks and 
highway tractors, Autocar Co. has 
relocated the generator on the 
gasoline engines in its conventional 
models. The change, according to 
the company, provides better cool- 
ing for the generator and permits 
the use of larger units. 
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Car Leasing on the Rise 


\lessor’s property with some degree 


(Continued from Page 2) 


held, when considering the difficul- | 
ties and headaches that may be en- | 
countered. 

First cited is leasing to estab- | 
lished business firms of all sizes 
--the small firm with only two or | 
three salesmen; the moderate size 
firm with 10 to 20 salesmen, and 
the large firm with a great num- | 
ber of salesmen. 

Even with large firms, leasing 
men have found that control over 
individual drivers is limited. In the 
main, directives and suggestions 
for a car’s maintenance and opera- 
tion are said to be ignored. 

These directives concern such 
points as regular lubrication and oil 
changes; proper reporting of acci- 
dents; taking advantage of fleet | 
discounts on parts that may be 
needed on the road; using good 
judgment with respect to tire and | 
battery replacement; reporting of 
mileage on each service or repair 
bill, ete. 


7 > > 
er THOSE things have been 
-&% found necessary to the success 
of an efficient and profitable op- 
eration. 

Leasing men report it is easier | 
to control salesmen when only two 
or three are involved in one lease. 
However, with small firms the haz- | 
ard of bad debt is increased. 

Small firms are also considered | 





Business Warned 
Not to Speculate 


In Inventories 


NEW YORK.—Don’t speculate in | 
inventories, is the warning issued | 
to business for 1951 by Henry G.| 
Heimann, executive manager of the) 
National Assn. of Credit Men, in 
his latest Monthly Business Review. 

“Watch particularly shoddy or 
synthetic inventories,” cautioned 
Heimann. “Poor quality products | 
will be a drug on the market after 
the defense program is completed.” 

He further advised keeping) 
equipment in good shape, but said| 
that expansion programs, irrespec- 
tive of the tax amortization law, | 
should be well considered. 

Heimann said a_ businessman’s | 
overhead will become increasingly | 
important, and urged that every 
effort be made to keep such items 
down. 


Rollert to Head 
GM Plane Plant 


KANSAS CITY, Kans. — General | 
Motors Friday appointed Edward | 
D. Rollert, 38, as manager of the 
Thunderjet airplane program here. | 
Rollert has been assistant to J. E.| 
Goodman, general manager of the} 
Buick - Oldsmobile - Pontiac Assem- | 
bly division. 

The Thunderjet fighters will be 
built in the B-O-P plant here, 
under a contract announced Dec. 
22. Ray J. Wilkinson, plant man- 
ager since 1946, is being transferred 
to the Detroit B-O-P office. 


Rubber Controls 


Barred in Canada 


OTTAWA. — Government officials | 
here say Canada does not intend to 
control rubber supplies as is being | 
done in the U. S. 

They believe that, at least for the | 
present, the government - owned | 
Polymer Corp. can supply enough | 
synthetic rubber to make up for} 
any shortages of natura] rubber. 


Oregon County Dealer Group 
Elects Anderson President 


Tillamook County (Ore.) Auto- 
mobile Dealers Assn. at a recent 
meeting elected C. A. Anderson 
(Cadillac - Oldsmobile), president | 
for 1951, succeeding George F. | 
McKenzie (Pontiac-International- | 
Studebaker). C. A. Ross (Dodge- 
Plymouth), was elected  vice- | 
president and Hayden Haupert 
(Packard), secretary - treasurer. | 
All are dealers in Tillamook, Ore. 


more likely to enter into a leasing 
arrangement without thoroughly 
realizing the conditions of the 
contract. Therefore, many dis- 
agreements arise as to what serv- 
ices they are entitled to and what 
services are their own obligation. 
In addition, the small firm often 


| does not employ men of the caliber 
|who could be expected to treat the | 


— 


American Bosch Makes 
2-Speed Window Wiper 
SPRINGFIELD, Mass.—American | 
Bosch Corp. is now manufacturing 
a two-speed _ electric 
wiper designed to give constant 
speed. For some years American 


Bosch has made an electric single 
window wiper for trucks. Recently 


|a dual wiper for trucks was put 


on the market. 

The constant speed wiper will, 
according to company officials, keep 
the windshield clear, even during 
uphill spurts. 








|of care. 


* * * 


1‘. other category of car leasing 
is to the individual person. 


|'When such leases are confined to 
|professional men of good reputa- 


| 





ition, there appear not to be too 
many problems involved. 

But here again, it is claimed, 
there is no more attention paid 
to the contract of leasing than to 
the terms of an insurance policy, 
resulting in many misunderstand- 
ings. 

However, where individual leases | 
are confined to reputable persons, 
bad debts are usually held to a 


windshield | minimum and payments are usually 


forthcoming in accordance to the 
contract. 

There is another type of person 
to whom dealers might be wont to 
lease, This is the type upon whom 
a credit check may be run and 
found acceptable. 

* * * 
_ THIS, say leasing men, 
there are bound to be many 





| 


| 





Ford 500 Club Members in Louisville— 

Three salesmen of Summers-Hermann, Inc., have been inducted into the club. Left to 
Ford field sales representative; W. J. Brown, Ed McDevitt, Joe Lewa- 
Turner A. Summers jr., sales manager, and Turner A. Summers sr, 


| 
| right are: Ed Miller, 


han, the new members; 


| president. 
_——— - - ~ - _ 


| 
who will be unable to meet their | cases, meets with about the same 


payments and others who will enter | Success as collecting other debts. 


a leasing agreement with the inten- ty hg B.. og -n E..g o> tase 
tion of only keeping the car two) 


fallen behind in payments pre- 
or three months, even though there) sents the same problems that 
may be a penalty clause for such 


finance firms run into when mak- 
action in the contract. 


ing repossessions. 
Leasing cars to the general pub- 
Leasing men say they have found > ° B 
that any attempt to collect past due 


lic, it is said, would be likely to 
pose many recovery and collection 
payments, plus penalties in such 


problems. 














Richt ak you...every 


A qualified—and willing—finance com- 
pany can be a great help to an automo- 
bile dealer in developing prospects, 
closing sales and building time business. 

And a company that has specialized 
in automobile financing for a third of 
a century can do an extraordinary job 


of it, as you well know if you have 


The 
shoulder” 
promotes closer, 


tionships between 


and its subsidiary 


ever had any dealings with Associates. 
Associates 
finance and insurance plan 


more personal rela- 


tomers on the one hand and Associates 


Company on the other, It’s a complete 


minute 








service pattern that helps you build 


“shoulder to your business—profitably. It’s based 
on Associates’ unusual understanding 
of the individual dealer's problems. 

. Jor creative 


You'll 


you and your cus- Call on Associates . . 


financing that builds business. 
Emmco Insurance find that Associates is right with you, 


shoulder to shoulder, every minute. 





Associates Investment Company . 


Associates Discount Corporation 


Emmeo Insurance Company 


SOUTH BEN 


D. INDIANA 











———— > —_ 
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| Just Three Decades Ago 


Dewey Approves N. Y. Defense Plan... 





Traffic Control for Bombed Cities _ , 


ALBANY.--A plan 
civilian defense authorities in New 
York state would be given sweep- | 
ing control over traffic movements | 
in municipalities in the event of | 
enemy attack has been approved by | 
Gov. Dewey, | 

Acting Chairman Col. Law- | 
rence Wilkinson of the state civil | 
defense commission transmitted | 
the recommendations to the gov- | 
ernor following their adoption by 
the commission. The recommen- 
dations follow: 

“It is necessary to insure rapid 
movement of the civil defense 
forces to the assistance of a strick- 
en city and to permit the outward 
flow of injured during the period 
immediately following attack. 

“Therefore, no vehicular traffic 
other than the military or supply 
and civil defense authorities will 


Stiles to Manage 


Ewald Dealership 


DETROIT.—John G. Stiles, a vet- 
eran of 26 years in Detroit retail 
automobile circles, has been named 
general manager 
of the Mack- 
Gratiot (Chevro- 
let). 

The announce- 
ment by H. T. 
Ewald, president 
of the dealership, 
said Stiles suc- 
ceeds S. T. Han- 
son, who is retir- 
ing to devote his 
entire attention 
to his own dealer- 





| 
| 


John G, Stiles 
ship, Hanson Chevrolet Co. At the/the ban on vehicular movement be-| balance of the car, the engineers | 


same time H. T. Ewald jr. was ap- 
pointed secretary and _ assistant 
general manager of Mack-Gratiot. 





under which i permitted to move in or out of 


a stricken city for at least 24 hours 
after an attack. 

“It is equally important that 
traffic arteries within a stricken 
city be kept open to permit move- 
ment of the military and the civil 
defense forces, 

“Therefore, after an attack no 
private vehicles may be operated 
within the boundaries of the strick- 
en city without authorization of 
the local civil defense director. 

“Since it.is important that the 

public be fully informed in advance 
of this policy, warning signs read- 
ing, ‘This road will be closed to 
all traffic except military and civil 
defense vehicles immediately in the 
event of enemy attack upon the 
city of will be erected on 
main roads outside the boundaries 
of major cities. 

“The commissioner of motor 
vehicles will be asked to send 
with all new motor vehicle license 
plates and operators’ licenses is- 
sued hereafter a notice reading, 
‘All licenses are subject to the 
following restrictions in the event 
of enemy attack on any city of 
New York state: 

“The regulations of the civil de- 
fense commission provide that no 
private vehicles may be operated 
within the boundaries of the at- 
tacked city without authorization 
of the local civil defense director.’ 

“The state civil defense commis- 
sion is preparing in coordination 
with officials of the major cities 
and surrounding areas, the state 
police, the military forces 
state—detailed plans for the imme- 
diate and effective enforcement of 


yond the boundaries of a stricken 
city. 
“Directors of civil defense of 


re ee 
TWO EXTRA PROFITS! 
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oe mew 7iPIt-ON Arm 
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RS. They snop on in o 
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ES ELECTRIC SHOCK 


Silver Vogue Static Eliminators 
do away with electric shock 
caused by plastic seat covers 
tires and many other static 


build-up 


$ occuring in warm or 


cold weather, Annoying static 
: causes shock and inter- 
eres with auto radio reception. 


improved Silver Vogue 
liminators are easily 


attached with a single bolt. 


AUS steve 


Replaces the clu 
chains now in us 
commercial vehicles. A f, 

easy seller to car and bial 


msy, noisy 
@ on many 


owners. Packed 24 to a self. 
demonstrating counter display 


that clinches 


TQ 
oS 
Size 1” x 


Easily attached ro fender or body bolt. 


SPECIALIZING IN 


the sale fo 
18". r you, 


CUSTOM TAILORED SEAT COVERS 


for over a quarter of a century 


48 HOURS SERVICE 
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Send Cor cores exclusive w 


AUTO SEAT COVER 
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of woven LUMITE patterns 
ith Silver Vogue 


etek 


ifth Avenue * Brooklyn 20, N. Y. 


of the | 


major cities will be required to 
prepare immediately, and submit 
to the commission for approval 
similar plans for traffic control 
within their boundaries, 

| “A commission regulation giving 
|effect to the foregoing decisions 
| will be promulgated without delay.” | 


{ 
| 


‘Ford ingineers 






) bgi! 


DEARBORN. Ford engineers 
point to three engineering develop- | 
ments for what they claim is their 
1951 model’s outstanding feature 
“greatly improved ride.” 

The three factors named by the! 
engineers are: softer front springs; | Southern California at that time 
new tension shackle suspension Of | Kelsey is "riding high" in a saddle 
ithe rear springs and, new high 
velocity control shock absorbers. | 
All three factors combine to reduce 
pitching and provide better sus- 
pension balance, they claim, | 

Pointing out that front springs 
}in the ’51 Ford have been softened | 
i\from 436 pounds per inch to 395 
|pounds per inch, the engineers say | 
that this, in combination with the | 
tension-type rear spring suspen- 
sion, reduces road shock and helps 
maintain a proper balance between | 
ithe front and rear of the car. 

The tension shackle suspension of | 
|the rear springs has not changed 
the stiffness of the spring itself | 
which remains at 100 pounds per| And 30 Years Later— 
inch. But it produces softer spring | 
faction with less road shock and 
| contributes to the better suspension 











500th new car to Kelsey, now transportation 





|claim. They add that with the new | 


lshackle there is also less change x x ° 
lin suspension stiffness from a one- |U. Ss. Stockpile 
| passenger to a five-passenger load. ° > 
The new high velocity control Of Aluminum Put 

shock absorbers are of the viscous | 7 
control type. A new valve has been ‘At Tw oO W eeks 
added to the shock absorbers which oe r ae ee 
includes a secondary orifice to pro- gontinaie a ao U. S. has 
duce a constant rate of pressure | > _ = e — oe aluminum to 
build-up in proportion to the veloc- |!#St about two weeks, according to 
itv of viheation Richard S. Reynolds jr., president 

y : |of Reynolds Metals Co. 


This means, say the engineers,| Reynolds, a member of the Muni- 
that the “ride” is flatter, with little|tions Board’s advisory committee, 








pitching, steadier rear wheels and | criticized the government's stock- 
| better traction on gravel and loose | piling of bauxite, the aluminum ore. 
dirt. ; : In a copyrighted interview with 
The Ford shock control is said}U. §. News & World Report, a 
to vary directly with the speed, thus | weekly news magazine, he said the 
maintaining a constant rate of in-| government should build up a sup- 
creased control regardless of speed, | ply of fabricated products such as 
load or road conditions. aluminum sheet and rod, instead 
. = _ of = . i 
> “A ton of bauxite is cheaper than 
Goodric h to Build a ton of aluminum,” Reynolds said. 
1 |“They (the government) stockpiled 
$2.500,000 Plant |the bauxite even though what you 
MARION, O—B. F. Goodrich|"eed is the aluminum, and they’re 
plans to start work immediately on | Ot using any of the stockpile baux- 
|a $2,500,000 plant for the manufac- | ite (now) because we have enough 
ture of industrial rubber products | bauxite moving in.’ 
on a 120 acre site near here. | Reynolds said “there definitely is 
The plant, which will have more |# black market in aluminum now.” 
ithan 125,000 square feet of floor| Concerning expansion of pig pro- 
space, will employ about 300 peo-|4uction, he said the country is not 
|ple when in full operation, accord- 
ling to T. G. Graham, Goodrich | 
vice-president. 
Marion was one of several com- 
|munities considered as a _ possible 
|site for the plant, Graham said, 
adding that a final decision was 
made following a meeting between 
company officials and Marion citi- 


| Zens. 
| 

e e 
| Up in Air 
Invention Quadruples 
Parking Lot Space 
1 
| SPOKANE. —“Pigeonhole park- 
ing,” a device designed to quad- 
ruple the capacity of an outdoor 


Utmost driving comfort— 
Equipped for gracious 
living. 


parking lot, had its trial run here 
last week, 

Vaughan and Leo Sanders, in- 
|ventors of the device, gave it that 
|name, They believe it will “revo- 
lutionize downtown parking the 
world over.” 

Their device, which looks like a 
steel-reinforced building without 
walls or roof, permits cars to be} 
parked four deep, one above the| 
other. | 

It is equipped with a sliding hy- | 
|draulic elevator to lift cars into 
their pigeonholes and return them. | 

Pigeonholes for 142 cars are pro- | 
vided in the lot. Its capacity as on 
| 


| 





ordinary outdoor lot was 35. 
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| Chevrolet Field Men in 1921— 


Ray D. Wilson (at wheel) and H. S. Kelsey were the only Chevrolet factory men ir 
Wilson was in sales and Kelsey was in service. Note that 





Wilson, now owner of Wilson's Angelus Chevrolet Co., Highland Park, Calif., delivers his 


manager of a Los Angeles oil company. The 


cars changed more than they did in the 29 years. 


as well off as it was during World 
War II. 

“But from the standpoint of ex- 
panding our fabricating facilities 
|we’re better off,” he added. Rey- 
nolds said the aluminum industry 


now has about four times the 
capacity it had during World 


| War II. 


‘Dearborn Motors 


In New Home 


BIRMINGHAM, Mich.—Dearborn 
Motors’ new building was dedicated 
here last week. A two-day open 
house was held for employes and 
citizens of this Detroit suburb. 

New facilities include a three- 
story office building, agricultural 
research center and a parts ware- 
house. More than 550 persons will 
be employed in the headquarters, 
according to Thomas A. Farrell, 
president. 


Applegate Opens Home 


Applegate Chevrolet Co., Flint, 
| has opened its new building at 3637 
S. Saginaw St. During the event, 
orchids were presented to the ladies 
j}and souvenir gifts to men. 





Jour Home 


on display during the N.A.D.A. 
convention at the Luby Chevrolet 
Company in Miami. Be sure to see 
this ultra-modern, spacious, Tour 
Home . . . a complete mobile unit 
which rivals the luxury of a private 
Pullman. Very profitable dealer 
franchise available. 


VicTOUR HOMES, INC. 


19192 HOOVER ROAD 
DETROIT, MICH, 
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To Unify 


Defense Setup Realigned 


Production Administration Is Formed 
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Program 


(Continued from Page 1) 


powers as did the old War Pro-|and are completed by April 30. 


duction Board. 
o s : 

N OTHER defense economy 

moves, the NPA took over the 
importation and distribution of nat- 
ural rubber and invoked its anti- 
hoarding powers by an order affect- 
ing 55 “vital” materials used by 
manufacturers and industrial proc- 
essors. 

On the inflation front, the Fed- 
eral Reserve Board raised the re- 
serve requirements of member 


Brass, which is made in part of 
copper, also is restricted. 

Cobalt, which is even scarcer 
than copper, is used in the manu- 
facture of high-speed tools, elec- 
tronic equipment, radio and tele- 
vision receiver magnets and many 
other products. 

Harrison said copper users can 
appeal for relief where they feel 
the order operates unfairly against 
them. But he emphasized that the 
rearmament program is going to 
get first call on copper and that 


banks. This act is expected to dry | non-essential lines will have to dig 


up $12 billion of potential credit to) 
businesses and individuals. 

Other controls on metals, in- 
cluding aluminum and zinc, are 
reported to be in line to receive 
the same sharp restrictions 
placed on cobalt and copper. 

NPA Administrator Harrison an- 
nounced that after March 1 civilian | 


up substitute materials. 

The copper order is the first in 
the present mobilization program 
citing essential and non-essential 
uses. It actually lists the items 
from which copper is banned. 

* * + 


4 ARRISON pointed out that the 
order does not prohibit the 





they did not interfere with GSA’s 
buying program. 

W. Stuart Symington, National 
Security Resources Board chair- 
man, ordered the new controls 
“to safeguard the supply of rub- 
ber and to assure that it is dis- 
tributed and utilized most ad- 
vantageously to national de- 
fense.” 

The order made rubber the first 
product to be purchased and dis- 
tributed exclusively by the govern- 
ment under the Defense Production 
Act which authorizes federal pur- 
chase of metals, minerals and other 
raw materials for its own use or 


resale. 
The FRB’S order to its member 
banks raises by $2 billion the 


amount of reserves that they must 
|deposit with Federal Reserve 
Banks. This move will make about 
$12 billion of potential credit un- 
available. 
| * * * 
— ORDER followed several ap- 
peals for voluntary credit re- 
|strictions and came after loans 
|from member banks increased al- 
|most $7 billion since June. 
| Less than half of the country’s 
15,000 banks are affected by the 
|order but the 8,885 reserve system 





industry will get copper only where | manufacture of the banned items,|members hold the bulk of bank 


it is needed for functional purpose 
and where no practical substitute 
is available. 

The effect of the order will be 
felt in virtually every phase of nor- 
mal civilian life. 

. 7 * | 

UTO manufacturers will be re-| 
quired to forego the use of cop- 
per for fancy trimming on heaters, 
grillwork, horns and_ steering 
wheels. They will get one break, 
however. They can complete and 
sell affected items if they were be- 
ing made on or before March 30 


Dynaflow Output 
Up 21.4 Percent 


FLINT.—Buick built 429,903 Dyn- 
aflow transmissions during 1950, an 
increase of 21.4 percent over the 
previous year, General Manager 
Ivan L, Wiles reports. 

A total of 427,386 cars, more than 
7 percent of 1950 production, were 
delivered with this type of torque 
converter, Wiles said, claiming this 
made Buick the largest producer of 
automobiles equipped with a fully 
automatic transmission for the 
second consecutive year. 

The greater portion of Dynaflow 
production, 215,276 units, went into 
Super series cars and 136,845 Spe- 
cials were equipped with Dynafiow, 
Wiles said. Dynaflow is standard 
on the Roadmaster. 





MAIN OFFICE (AND 





but only forbids the use of copper 
in them. 

Auto manufacturers agreed that 
copper restrictions more than off- 
set the liberalized aluminum order. 
Noting that copper is the determin- 
ing factor in production schedules, 
one spokesman said, “The alumi- 
num order will help on pistons and 
automatic transmissions, but with- 
out radiators and wiring harness 
production is bound to suffer.” 

The rubber order, announced 
by Harrison and Jess Larson, ad- 
ministrator of the General Serv- 
ices Administration, bans private 
importation of crude rubber or 

natural rubber latex and dele- 
gates that authority to the GSA, 

which will sell the rubber to 
domestic processors. 

The synthetic rubber industry, 
run by the government’s Recon- 
struction Finance Corp., is already 
under federal control. 

The new order is expected to 
stabilize crude rubber prices, now 
at extremely high and fluctuating 
levels, and to reduce the cost of 
stockpiling for defense. 

* * * 


N TAKING over the control of 

crude rubber supplies, the gov- 
ernment has ended competition for 
imports and market speculation on 
rubber. 

Larson said that all new con- 
tracts for the importation of rubber 
were prohibited but that existing 
contracts could remain in force if 


. Fob “MANUFACTURING ae Nsbas 
‘CHATTANOOGA 2, TENNESSEE 


| deposits and do most of the lending. 
NPA’s anti-hoarding order is a 
partial duplication of an earlier 
inventory control order but it 
gives the government broader 
controls over many materials. 

It bans the accumulation of spe- 
cified materials in excess of “the 
|reasonable demands of business, 
| personal or home consumption,” or 
“for the purpose of resale at prices 
in excess of prevailing market 
prices of materials, the supply of 
which would be threatened by such 
| accumulation.” 
| While the present order has little 
| effect on the auto industry or indi- 
| viduals, such things as tires, foods 
|and other products which might be 
| hoarded can be added to the list. 


| 








‘Buick Dealers 
To See 1951s 
At5 Meetings 


FLINT.—Buick will introduce its 
1951 line to its dealers at five re- 
gional announcement meetings be- 








I. L. Wiles 


A. H. Belfie 
ginning in San Francisco Jan. 6 


and ending in New York City 
Jan. 16. 

Buick executives, headed by Ivan 
L. Wiles, general manager, and Al- 
bert H. Belfie, general sales man- 
ager, will attend the meetings and 
brief the 6,000 dealers and dealer 
sales managers on a sales campaign 
for 1951. Nine of Buick’s 1951 mod- 
els will be shown at the meetings. 

The 1951 Buicks will make their 
public debut Jan. 20. 


In addition to San Francisco and | 


New York, one-day meetings were 
to be held in Houston, Jan. 8; 
Kansas City, Jan. 11, and Detroit, 
Jan. 13. 


Plastics Plants 


Fear Shortage 


NEW YORK.—The boom in syn- 
thetic rubber production may in- 
directly ruin almost 300 small plas- 


tic injection molding plants, says} 


Elmer Mills of The Society of the 
Plastics Industry. 

As the rubber program expands, 
it eats up more and more styrene, 
a chemical necessary for the pro- 
duction of both polystyrene plas- 
tics and synthetic rubber, Mills 
said. 


Coast Firm Absorbed 


In Townsend Merger 

NEW BRIGHTON, Pa.—Comple- 
tion of a merger of Townsend Co., 
New Brighton, and Cherry Rivet 
Co. Los Angeles, was announced 
last week by F. R. Dickenson, 
president of Townsend Co. 

Dickenson said that the West 
Coast plant will operate as Cherry 
Rivet Co. division of Townsend Co. 
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| Marshfield, Wis.; G. Bernar Lewis, 


W ° . 9 
ME A Juniors |Lewis Auto Supply Co., Greenville, 
| Ala., and Robert Smith, Pittsburgh 


Name Officers | Auto Equipment Co,, Pittsburgh. 


CHICAGO. — Lloyd I. Colbert, of | 
Joseph Woodwell Co., Pittsburgh, | 
has been named chairman of the 
junior executive group of the Motor | 
& Equipment Wholesalers Assn. vair-Turboliner — made its initial 

The group, composed of MEWA | flight here last week, LaMotte T. 
members’ executives who are under | Cohu, Consolidated Vultee Aircraft 
35, chose William Henderson, of Corp. president and general man- 
Henderson Bros.. Sacramento,|ager, announced in a joint state- 
Calif., as secretary. |ment with E. B. Newill, vice-presi- 

New committeemen include Fran- | dent of General Motors and general 
cis Lee, Northern Auto Supply, manager of the Allison division. 


EXCLUSIVE 
DEALERSHIPS 
AVAILABLE for 


New Plane Takes to Air 
SAN DIEGO, Calif. — America’s 
first turboprop transport—the Con- 
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DEALERS - DISTRIBUTORS 


Sell the versatile | Ton Tempo Trucks—Retail Prices 
$995.00 to $1200.00. Imported from Western Germany 

—over 100,000 in use—35 miles per gallon—i Ton 

Capacity—ruggedly builr to take plenty of punish- 

mont—8 different Body Styles—Station Wagon—Chas- 

sis available for Body Builders—Parts & Service No 

problem — immediate 

delivery — Write For 
Franchise NOW! 






TEMPO TRUCK SALES co. Flocking’ 3-0063" Whitestone, N. Y. 


THE SIGN OF 
QUALITY 


1 eememnecene me 
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Representatives in 
all principal cities. Call or 
write for the one nearest you. 


MILLIONS OF AUTOMOBILES CARRY 
BENMATT LICENSE PLATE FRAMES 





ONE OF MIAMI BEACH'S finest 
apartment hotels on the ocean. 
One and two-bedroom apart- 
ments with kitchen facilities. Daily 
maid service. Price $600.00 per 
month and up. 


Also a few modern hotel rooms. 
Special rates for month or season. 


Next to Surf Club. 
Phone |. Merryman — 862461 


THE STRATFORD HOTEL 


8995 Collins Avenue Miami Beach, Florida 
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7 
Car, Truck Output Estimates 
7 
By Automotive News 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) 
Week Week 

Ended Same Ended Total Total Total 
Jan. 6, Week, Dec. 30, Dec., Output, Output, 
1951 1950 1950* 1950* 1949* 1950* 
CHRYSLER ................ 11,884 21,381 8,512 59,315 1,115,967 1,192,980 
Chrysler — 436 2,501 126 §=611,310 141,241 164,697 
a 351 2,217 119 8,659 105,846 126,622 
Dodge ...... Levis, ae 6,223 192 17,590 294,433 329,343 
Plymouth ..................... 9,888 10,440 8,075 21,756 574,447 572,318 
FORD .. eee 21,018 21,180 22,261 109,838 1,077,641 1,556,686 
ED tkivivacrderixine 16,221 16,775 16,717 79,875 841,170 1,187,120 
Lincoln 608 434 676 3,531 33,132 35,485 
DEE ctvieccistscriviavivcses Se 3,971 4,868 26,432 203,339 334,081 
GENERAL MOTORS .. 19,566 410,047 56,361 258,214 2,206,825 3,048,357 
Ed vcidleaissateniaiivests ; jeieidé 6,727 5,952 43,509 398,482 552,827 
Cadillac ....... 1,876 626 2,242 7,067 $1,545 110,535 
Chevrolet ........ 14,502 20,929 35,301 140,074 1,109,958 1,520,583 
Oldsmobile eivectison 5,629 4,260 29,173 282,885 396,757 
deta civeves 3,188 6,136 8,606 38,391 333,955 467,655 
KAISER-FRAZER 3,140 ie : 11,569 58,281 146,887 
Frazer ........ ieiiieiin _— 6,461 10,217 
Kaiser ....... 3,140 ‘ e 11,569 51,820 136,670 
CROSLEY ... sekvawe 90 62 79 560 8,942 7,552 
HUDSON ............ 3,231 2,231 3,068 15,501 142,462 143,006 
SE anatbacieness 2,809 2,453 2,905 15,585 142,592 189,543 
PACKARD ..................... 1,577 pene 1,479 10,287 104,593 72,098 
STUDEBAKER. ........... . 8,984 4,640 3,731 21,042 228,402 268,145 
WILLYS-OVERLAND}+ 618 542 3,102 32,874 38,052 
Total Cars, U. S. ........ 67,912 91,994 98,938 505,013 5,118,579 6,663,306 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


























Week Week 
Ended Same Ended Total Total Total 
dan. 6, Week, Dec. 30, Dec., Ourpat, Output, 
1951 1950 1950* 1950* 1949* 1950* 
CHEVROLET ................ 6,798 6,388 12,050 44,836 383,543 494,575 
NNER Sexseccacuivsvonssinces 12 3 16 72 375 569 
I Sd vabnuskvcadivieennvr@uwiiese 91 56 389 414 3,632 4,807 
I ii bis ssccshnibia scccscsee | OPUS 2,099 3,334 16,665 150,313 127,336 
FEDERAL ’ 14 waaaaseis 71 303 1,649 1,907 
I nec nind ccuaiavmicoiaked: 4,962 6,328 24,107 244,613 345,800 
I eh ta ain Risen casas 2,122 1,428 2,928 9,909 83,840 110,528 
INTERNATIONAL ...... 3,030 961 3,020 14,917 110,572 106,418 
MACK ....... eisabeusadiceucetated 301 250 330 1,709 8,030 12,510 
SSSR ERE CRS esr 282 46 272 1,426 3,600 9,368 
STUDEBAKER. .............. $48 836 838 4,333 63,473 50,323 
ee 350 163 350 1,507 8,707 14,638 
WILLYS-OVERLAND see aayssanved 1,217 5,850 49,973 48,906 
MISCELLANEOUS ...... 309 203 309 1,584 19,375 15,926 
Total Trucks, U.S. .... 23,060 17,395 31,152 127,632 1,131,695 1,343,611 
Total Cars, Trucks, 
| a ios ebssidlbeidsiecintadevavail 90,972 109,389 130,090 632,645 6,250,274 8,006,917 
Total Cars, Trucks, 
EEE inccd csbnsri siaipiivsavis 4,882 5,881 5,057 22,538 290,634 380,316 
Grand Total, 
Cars and Trucks 
U. S. and Canada ....... 95,854 115,270 135,147 655,183 6,540,908 8,387,233 





*Revised. 
Drive, Sterling, Nash, Diamond T, etc. 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 





Criticism of Gray Markets 


Spreads with 


Revival 


(Continued from Page 1) 


lets were first placed on sale, by a 
Roe Auker and then resold by 
Auker to Lintz for a $50 profit. 


+ * * 


SEN, Alger said, the car, still 
bearing factory wrapping paper 
and other evidence, was sold by 
Lintz to Jerry Lynch, Detroit Nash 
dealers. 

It was said that Lynch then 
advertised the car for sale on a 
television program, arousing 
suspicion on the part of Chevro- 
let factory officials as to how it 





More Car Tires 


Seen Available 
During 1951 


MILWAUKEE. — It is possible 


that more car tires will be available | 


to motorists during 1951, according 
to a spokesman for Goodyear Tire 
& Rubber Co. 
He bases his view on two points: 
1. That auto production will be 


cut during the year, thus reducing | 


the need for original equipment 
tires, . 

2. That many car owners bought 
up tires in the latter part of 1950, 
fearing increased prices or short- 
ages. These purchasers, he said, will 
not be in the market for tires for 
many months, 

Retreading firms say that tire- 
price increases will cause more 
motorists to have their old tires 
retreaded, thus cutting demand for 
new tires, providing that enough 
synthetic rubber is obtainable for 
retreading. 


had reached the used-car market 
so quickly. 
+ + * 

LGER indicated he might also 
+% charge Lintz with selling a new 
car without a license. 

Lintz retorted Thursday that he 
was the victim of a “political deal.” 
He denied that the deal was illegel. 

Alger said he was determined 
to prevent a recurrence of what 
happened in the 2% years follow- 
ing World War II, “when a few 
made millions in the automobile 
black market racket.” 

Reports from various cities last 
|week revealed that new-car cus- 
tomers are again being asked to 
| wait as long as two to four months 
for delivery. 

+ a + 
EHE warned members of his 
association that when a dealer 
jis caught selling cars to a black 
|marketeer he risks the loss of his 
franchise. 

NADA constantly denounced, in 
the early postwar years when 
such practices were common, 
such unethical conduct on the 
part of dealers as a means of ob- 
taining exorbitant profits. 

However, NADA always held 
that all the nation’s franchised 
dealers were being unfairly 
smeared for the shifty sales prac- 
tices of a small minority. 

Black marketeering also resulted 
in the revision of registration laws 
in many states. However, only the 
law of supply and demand ever 
wholly succeeded in stamping out 
the practice. 





As Curbs Start to Pinch... 


(Continued from Page 1) 


more than 8,000,000 cars and trucks 
roll from U.S. plants. 
+ * * 
UTOMOTIVE NEWS’ final tabu- 
lations showed that U.S. plants 
during the 12-month period turned 
out 6,663,306 cars and = 1,343,611 
trucks—a total of 8,006,917 vehicles. 

The result of 1950’s volume pro- 
duction, in the words of T. H. Keat- 
ing, Chevrolet general manager, 
was “to place car owners in the 
strongest position possible’ to 
weather the foreseeable inroads on 
civilian production expected to be 
made by defense requirements over 
the months ahead.” 

Chevrolet, by itself, contributed 
more than two million cars and 
trucks to last year’s production 
volume, the biggest year’s pro- 
duction by a single company in 
the history of the auto industry. 
In the General Motors’ family, 
Buick, Cadillac, Oldsmobile, Pon- 


tiac and GMC also obtained record | 


production to give GM an overall 
1950 production total of 3,653,460 
cars and trucks. 
* * * 
UT 1951 looms as a different 
kind of production year for 

GM. At Chevrolet, Keating said, 
civilian cutbacks will begin imme- 
diately. They will be gradual while 
new defense work, now in the 
planning stage, is being translated 
into actual contracts, he added. 

An aboutface in 1951 is also in 
store for Ford Motor Co. which 
turned out 1,902,486 cars and 
trucks in 1950 for one of the 
best years in its history. 

However, Henry Ford IT has al- 
ready indicated that his company 
will be forced to reduce schedules 
as much as 50 percent below peak 
1950 levels. 

Chrysler Corp. last week joined 
the list of auto makers who antici- 





Electrical Gains 
During °50 Noted 
In GE Review 


SCHENECTADY, N. Y.—Electri- 
cal and allied developments during 
1950 are the subject of an article 
by Guy Bartlett of General Electric 
Co., in the January issue of the 
General Electric Review. 

Electrical innovations and devel- 
opments in several fields ranging 
from research and nucleonics to 
home appliances are covered in the 
article. 

Regarding automotive applica- 
tions, the article notes that new 
dynamometer testing equipment de- 
veloped in 1950 permits duplication 
of road testing indoors. 

Cold weather starting faults of 
automobile engines have been vir- 
tually eliminated, the article claims, 
by use of an immersion-type heater 
installed through a small hole in 
the lower radiator hose and oper- 
ated on ordinary 115-volt household 
current. 

Other advances during the year, 





the article notes, included: greater 
understanding and improved appli- 
cation of metals and their alloys; 
weight reduction and space saving 
through use of new insulations; 


new fabrication methods, and new 
structural designs. 











| Auto Schedules Cut 30% 


pate lower production. A Chrysler that will be put into effect at most 


spokesman said that when model 
changeovers are completed by mid- 
month the company will operate at 
only 80 percent of its peak last fall. 


* + * 


ARLIER, Nash, Packard and 

Studebaker had announced sim- 
ilar plans. All of the announce- 
ments were occasioned, of course, 
by the government's restrictions on 
the use of materials in civilian 
goods that went into effect Jan. 1. 

Hudson so far is a notable excep- 
tion. Instead of reducing schedules, 
Hudson last week set a production 
goal of 960 cars daily, about 280 
a day more than were obtained 
in December. 

The source who revealed Hud- 
son’s civilian output plans said: 
“There is no sign of war work 
around here.” 

Despite the production cutbacks 


Million Miles 


‘Electronic Highway’ Due 


To Test Fords 


BUFFALO.—A million miles of 
“electronic highway” squeezed into 
a single building will soon be added 
to the engine testing, research and 
development facilities of Ford 
Motor Co. at Dearborn, it was dis- 
closed here last week. 

Now being built by Westinghouse 
Electric Corp. here, the tests will 
enable engineers to get an accurate 
line on the car’s performance under 
all kinds of road conditions without 
taking the car out of its test cell. 

On the electronic highway,” a 
car can grind up a synthetic hill 500 
or more miles long or drive thou- 
sands of miles without a single 
stop. Electrical measuring devices 
will tell engineers exactly what 
happens inside a transmission when 
the gears are shifted or how the car 
reacts to a heavy foot on the accel- 
erator. 

With this information, engineers 
will be able to plan accurately for 
the production of even better auto- 
mobiles in the future. 

Manufacture of the equipment 
already is under way, he said, and 
the first units will be shipped 
early in 1951. All the equipment 
will be shipped before next May. 





Pontiac Changes 
Copper Plating 
Setup on 751s 


PONTIAC. — During the recent 
shutdown at the Pontiac plating 
plant for model changeover, George 
L. Nankervis Co., Detroit, reworked 
the main copper line to allow use 
of bright acid copper. 

Formerly the plating sequence 
made use of cyanide copper fol- 
lowed by a buffing operation. With 
the new process, the copper plating 
can be done at higher current 
densities and thereby minimize the 
buffing operation. 

The change to acid copper re- 
quired all new acid resistant ac- 
cessory equipment for _ solution 
circulation, filtration, agitation and 
temperature control. Additional 
generators were installed, bringing 
the power supply to 75,000 amperes. 














Dealer's Window Depicts Rhyme— 

“Over the hills and through the snow to grandmother's house we go,"’ is the theme of retary-treasurer. Directors are J. 
this display at Andy C. Thompson Motor Co., Sioux Falls, S. D. The exhibit, which features K. Helms, C. R. Sherman, Watkins, 
@ 1903 Ford, was arranged by Frank Sexton, sales manager. 







plants, there was more reason than 
ever last week to hope that vehicle 
output would continue for a long 
time to come in at least some 
degree. 

| * + + 

LJOWEVER, any heavier produc- 
4&1 tion cuts that are made neces- 
sary will probably hit passenger 
car assembly much harder than 
trucks, 

Auto industry officials say their 
efforts to persuade government 
agencies that vehicle production 
should be given a high rating as 

a civilian activity are meeting 

with considerable success. 

President Truman’s economists 
are said to feel strongly that it is 
shortages of things people want and 
need that make most for inflation 
Charles E. Wilson, head of the 
nation’s mobilization effort, is said 
to agree. 
| From that type 
|was said, stemmed the break that 
| the auto industry got on aluminum 
|use last week. 

* + + 
rPHE National Production Author- 
ity relaxed a previous edict and 
decided to permit the use of alumi- 
num for pistons at a rate 75 per- 
cent of the 1950 level instead of 
| 65 percent. 

Auto manufacturers took the re- 
vision gratefully, but they were still 
of the opinion that copper restric- 
tions might be the real determining 
factor in production schedules. 

Most firms said they would 
rather withhold any comment un- 

til they had made a further study 
of the new situation. 

Prior to revision of the aluminum 
order, J. E. Goodman, general man- 
ager of GM’s_ Buick-Oldsmobile- 
Pontiac assembly plants, announced 
that a sudden “acute shortage” of 
materials would keep five B-O-P 
plants closed last week. 

Full-scale operations would be re- 
sumed today (Jan. 8), Goodman 
said. But more such shutdowns 
|seemed in the cards, unless the 
NPA revises some of its other ma- 
terial orders. 

All current NPA orders expire in 
March. Auto makers are hopeful 
that Washington will take a 
broader view on the use of scarce 
materials for the rest of 1951, espe- 
cially if defense plans are not well 
enough along to take up any slack 
in employment. 


1950 Model Output Best 
Of Alltime, DeSoto Says 


DETROIT. — DeSoto’s production 
run of 1950 models totaled an all- 
time high of 133,603 units, it was 
announced last week. AUTOMOTIVE 
News’ compilations show that De- 
Soto built 126,622 cars during the 
calendar year. 

DeSoto said its production of 1950 
models was 45 percent greater than 
on any previous model, and that 
October was its greatest production 
month. Automotive News’ tabula- 
tions show that 17,276 DeSotos were 
built in October, 1950. 


Utica (N. Y.) Dealers Give 


Welch Top Post for ’51 


UTICA, N. Y.—Edwin B. Welch 
has been elected president of the 
Utica Automobile Dealers Assn. He 
succeeds Mell A. Gooch. 

Gordon A. Davis, state associa- 
tion county vice-president, was 
elected first vice-president. Treas- 
urer David Geffen was elected sec- 
ond vice-president and George 
Benas is the new president. Milton 
D. Nelson was renamed executive 
vice-president and general counsel. 

Named to the board of directors 
were: Gooch, Joseph A. Carbone, 
Willard Hagadorn, Theodore Har- 
rer, Fred J. McRorie, Anthony Nel- 
son and John S. Wolkonocki. 


Granville (N. C.) Dealers 


Organize Association 
GRANVILLE, N. C.—The Gran- 
ville Automobile Dealers Assn. has 
been organized with J. J. Medford 
as president. 
Clement Yancey was elected vice- 
president; and J. A. Watkins, sec- 


of thinking, it 


Yancey and Medford, 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 















































nost will do and your courtesy will help 
han us maintain the present high regard 
licle which this department enjoys 
y 
cn AUTOMOTIVE NEWS 
—_— 
HELP WANTED 
luc- {SED CAR MANAGER, by one of the 
Cces- largest Buick dealers in the Tidewater 
iger rea (of Virginia), to take complete 
he charge of used car department. Excellent 
an opportunity for proven administrator who 
ean direct and control all phases used 
ir car operation, Permanent position, good 
e salary, plus,"’ is offered one who can 
nt ualify, Send recent photo with complete 
on details of previous employment. All re- | 
. plies held in strict confidence. Write Box | 
= 1709, c/o Automotive News, Detroit 26. | 
n a 
s .)} OFFICE M ANAGER-AC c OU NTANT. Pref- 
erably with these qualifications: male 
ists 30 to 45 years of age, G.M. accounting 
} is experience or equivalent. This is a per- 
A manent position with a dealer established 
and over 25 years. Columbus has a popula- 
ion tion of 10,000, located in rich farming 
the district. Excellent schools—-both Catholic 
ae and public. Enclose snapshot with letter. 
aid Nielsen Chevrolet Co., 2304 13th St., 
Columbus, Nebr. | 
it 
hat ° 
um Notice 
To Automotive 
or- e 
nd Electrical 
ni- 
o 
er- 
= Engineers 
re- We desire an experienced En- 
till gineer who has had practical 
a background in Automotive 
Lighting plus knowledge of 
id Physics. Excellent opportunity 
i- for advancement. Furnish all 
ly data on previous position, pho- 
tograph and references. 
im 
n- SPARTON AUTOMOTIVE 
le- 
ed Department EWG 
$ JACKSON, MICHIGAN 
‘e- WE HAVE THE ANSWER! To car deal- 
an ers’ problems in this market. If you 
know dealer service operations and have | 
ns a good following and you want to work, 
he we have a lifetime opportunity for you 
A few territories still open. Application 
a- should be addressed to Box 4713, c/o 
Automotive News, Detroit 26. 
n FRAME MAN for straightening frames and 
ul axles on Bee Line or Bear machines, also 
a able to do wheel balancing brake work. 
Must be first class frame and alignment 
ce man. Steady job. Place to live guaran- 
e- teed. Bardwell Auto Works, Great Bend, 
»}] _ Kans. ; 
k MAN, THIRTY TO FORTY-FIVE, for of- 
fice manager. Have complete charge of 
accounting office, credits, etc. Must know 
Chevrolet accounting. Able to make bond. 
Must be native of the southwest, Perma- 
nent with Chevrolet dealership in the 
best climate of Texas, Box 4718, c/o 
Automotive News, Detroit 26. 
. POSITION WANTED 
2 To encourage this classification for the 
LS benefit of our employing readers, Position 
JE Wanted ads are accepted at half regular 
— rates, namely: % cents per word for each 
F insertion. Cash in advance. (Half-rate 
ie does not apply to display ads in this 
section.) 
0 cael isienaniianaiineiie 
n I AM INTERESTED in becoming associ- 
t ated with a Ford dealer who would like 
} | a business management trained man of 
n 37 with proven ability to handle respon- 
\- sibility. Has initiative, ideas, is sales 
minded, interested in public relations and 
e in developing an organization to do vol- 
ume business at a profit Prefer incen- 
tive deal commensurate with accomplish- 
ment. Factory as well as dealership 
pe experience gives a thorough knowledge of 
. a dealer’s operation. Finest references 
both business and personal, Can qualify 
as to appearance and personality. Box 
h 1714, c/o Automotive News, Detroit 26. 
e SALES OR GENERAL MANAGER AVAIL- 
ABLE January 15. Qualified to handle 
C all operations of dealership. Excellent 
proven background, Capable of handling 
both new and used cars. Prewar experi- 
ence of fifteen years in that competitive 
$ market, A thorough knowledge of all 
- phases of dealer operations. Enjoys a 
pleasant relationship with both factory 


Willing to move 
inywhere for proper connection. 45 years 
of age, excellent health, References from 


ind finance companies 


bank, finance company and factory, Box 
1719, c/o Automotive News, Detroit 26. 
3ENERAL MANAGER—Former dealer 7 
; years in Detroit area). 28 years’ experi- 
ence in all phases of dealership. Can hire, 
train and organize dealership efficiently. 
Can bring experienced shop, sales and 
office help if needed. College education; 
excellent health; no bad habits. Regional 
office, finance, bank and business refer- 
ences available, remuneration secondary 
to opportunity. Box 4696, c/o Automo- 

tive News, Detroit 26. 
EXECUTIVE SERVICE MANAGER, GM 
volume operation only. 32 years of age. 





Excellent (Cadillac) background, Public 
relations, merchandising, service absorp- 
tion. Box 4710, c/o Automotive News, 


Detroit 26. 

ITOMOTIVE EXECUTIVE. Experienced 
management, systems, controls, parts, 
dealership operations. Sales-service mind- 
ed. Reliable, ambitious, capable. Top 
results assured congenial firm. Wife's 
health requires warmer climate. Please 
address GN, 2037 East Firth, Philadel- 
phia 25, Pa, 


> 
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POSITION WANTED 


MANAGER, now employed, desires to make 
a change, Over two years’ experience 
as used car manager with Chevrolet 
dealer Twenty years’ pre-war experi- 
ence Successful background of experi- 
ence in sales production. Excellent ap- 
praiser of used cars. Can handle men; 
hire, train and build sales force. Com- 
petent, reliable, loyal, sober, Highest 
references Box 4715, c/o Automotive 
News, Detroit 26. 


DEALERSHIP AVAILABLE 


TWO DEALERSHIPS AVAILABLE. One 
| is a dual, the other is handling the lead- 
ing independent Both are located in a 
town of about 50,000 with a trading 
area of nearly 200,000 that never knows 
| hard times. Heavy industrial area in 
| Ohio, The two deals have a combined 
quota of nearly 600 cars per year. Very 
| low operating overhead. Excellent em- 
| ployes who will stay. Real estate goes 
with one. Selling because of ill health. 
Would consider taking real estate in 
Florida as part payment. Price $150,000 
| for both. Write Box 4717, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP AVAILABLE. Will sell com- 
| plete or 50% interest in going business. 
Now handling Packard in central Kansas 
town 30,000 population, Well equipped 
| service department, all up to date. Parts 
department—well stocked. Good stock of 
new cars. No used car inventory. Reason 
—health. $30,000 will handle. Write Box 
4711, c/o Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE, now handling 
DeSoto-Plymouth, Fully equipped shop, 
$20,000 parts inventory. All modern up 
to date building. Central Indiana, town 
of 40,000. 200 car contract. Unlimited 
possibilities . Owner selling due to health. 


Box 4716, c/o Automotive News, De- 
| troit 26. . 
| DEALERSHIP, now handling Studebaker, 


in central Illinois industrial and farming 
community, Building 60x150, large parts 
inventory, Excellent reputation and cus- 
tomer relations, Partnership dissolution. 
$20,000 will handle, balance from earn- 
ings. Buyer must qualify with factory. 
Box 4720, c/o Automotive News, De- 
troit 26. 

VERY POPULAR INDEPENDENT LINE, 
located in upper New York state. Doing 
approximately $500,000 gross. Will sell 
at inventory. No real estate to buy. Must 
qualify with factory. Box 4703, c/o 
Automotive News, Detroit 26. 

DEALERSHIP FOR SALE—Midwestern. 
$20,000 stock Chrysler products parts; 
$4,000 independent parts, etc.; 
gross, 50'x140’, complete modern shop 
and equipment. Independent dealership. 
Large ranch trade territory. Reason 
Manager and part owner called into 
service. $33,000 will buy. Box 4721, 
c/o Automotive News, Detroit 26. 

DEALERSHIP WANTED 

WANTED—50 to 350 car dealership, One 
of ‘‘Big Three’’ or combination. Will 
also consider as a partnership. New 
England and New York state preferred. 
Will buy or long term lease on building. 
17 years’ automobile experience. Can 
qualify with factory. Ready to do busi- 
ness. All dealings very confidential. Box 
4688, c/o Automotive News. Detroit 26. 

DEALERSHIP WANTED. Ford or Chevro- 
let, single or dual in GM 300 to 500 car 
contract. Any location. Can qualify with 
factory. All replies confidential. Box 4708, 
c/o Automotive News, Detroit 26. 

WANTED, one of ‘‘Big Three’’ dealerships 
in midwest, by experienced man and well 
capitalized party. All dealings strictly 
confidential. Box 4640, ¢/o Automotive 
News, Detroit 26. 

DEALER SERVICES 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
@ Accurate 
Confidential 
Counted by Expert Partsmen 
Accepted by Government 
Counted in One Day 
Complete With Aakemaiie 

Stock Control System 

Priced With Authorized Publications 
@ Used te Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1-7765 

















INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 








SED CARS FOR SALE 


SHELDON OLDS 
6421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 


$130,000 | 


USED CARS FOR SALE 


—AUTO— 
AUCTION 


—AI— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


anfilias 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action ot 
both these auctions. 


R. D. WEST, Prop 


Jos. E. Johnson Tex Rickard 


Auctioneers 


Indiana's Oldest Auto 


AUCTION 


Held in a Big Heated Building 
in the Heart of Downtown 


INDIANAPOLIS, INDIANA 
Every Wednesday—12 Noon 


RAIN OR SHINE 
150 to 200 
Cars Pass Through the Auction Block 
85% to 90% 

Sold to Good Solid Buyers 
Make Your Reservations Now! 
Bring Your Cors Earl 

CALL LINCOLN 7 
DEALERS ONLY 
we oe: + + ee 


CLARKE AUTO AUCTION 


1125 N. MERIDIAN ST. 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation space 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 





INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 


915 N. Ulinois St. Phone Lincoin 5383 








AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
Yq Mile East of lilinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 
Dealers Buy - - - Dealers Sell 


George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & 4051—Dyer, Ind. 
Res. Lansing, Ili. 730 & 107R 


Philadelphia’s 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 














oo 


USED CARS FOR SALE 


| 


THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E 3h 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft, Wayne, Ind. 


ee eee 


USED CARS WANTED 


CADILLACS WANTED 
Joe Newell... King of the Cadillacs 


wants | to 100 used Cadillacs at once. 
1946's to 1950's. We have just delivered over 
| $2,000,000 worth of Cadillacs in California. 


JOE NEWELL 

is now believed to be 
The Largest Cadillac Operator 
In The Entire United States 


Before you sell a Cadillac... 
phone, wire or write 


JOE NEWELL 


6145 HOLLYWOOD BOULEVARD 
HOLLYWOOD 28, GALIF. HO 9-3607 














PARTS FOR SALE 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.0.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 


























HAVING JUST PURCHASED A 
LINCOLN-MERCURY DEALERSHIP, 


and, inasmuch as another make car is 


being handled, we have a complete stock | 


of current Lincoln and Mercury parts, ac- 
cessories, parts bins and modern shop 
equipment. This dealership was compara- 
tively new and we will sell this merchan- 
dise and equipment at a sacrifice as we 
need the space. 


Write, phone or wire for listing of same. 


RIGGS MOTOR CO., INC. 


4021 Frankfort Ave. 
LOUISVILLE 7, KENTUCKY 


Telephone: BEimont 2441 





| 
| 
| 
Send Automotive Ne 
for One Year $8 [_] 


Car Dealer [) 


Jobber [] Insurance [] 


OF. we aes 








for which check j is attached Lo or send bill O 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Truck Dealer [) 


OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6618 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 





24 Hours Service on Shipments 





______ ACCESSORIES WANTED» 
WANTED. 15 DeSoto-Plymouth 550 model 





heaters. Wire if available, Miller Mo- 
come Inc., DeSoto-Plymouth, Mankato, 
Minn 


BUSES FOR SALE 


1946 STUDEBAKER superior, 54 passenger; 
1950 GMC 60 passenger all steel school 
bus (new); 1949 Dodge, 31 passenger 
high headroom N. Y. utility specifications 
(new); 1948 Ford, 36 passenger all steel 
school bus (new); 1950 Chevrolet, 48 pas- 
senger all steel school bus. National Bus 
Sales Co., 101 N. 33rd Sts., Philadelphia 
4, Penn. Phone: BA 2-7605. 


TRUCKS FOR SALE 


1948 FORD F-8 195” GG. Less than 3,000 
miles. 3 ton rating. Includes aluminum 
panel body 17’x8’x7’. Has 16 full bins, 
4 doors each side, 6 sliding doors within. 
Hydraulic seat. 110 amp. hookup for 
lighting, wired to light from battery. 
Five speeds forward and reverse, 10:00x 
8:00 rubber tires, stop signal and clear- 
ance lights, heater. Lift for lowering 
motors Excellent for delivering parts 
and motors. Webster Motor Sales Co., 
Inc., 1044 State St., Schenectady, N. Y. 


FOR’ SALE. Four KBS International 
trucks. New 1948 with bolster bed used 
for hauling lumber. Contact Emmett P. 

| Knight, Shippenville, Pa. Phone Shippen- 
ville 33 R 23. 


TRU € ‘KS w NTED 


WANTED TO BUY. Bus chassis, Any 
quantity and make, Wire, write or call 
advising make, quantity, wheelbase, spe- 
cial equipment, location and price. Super- 
for Coach Sales Co., 2335 N.W, 12th St., 
__ Phone 5-3538, Oklahoma City, 7, Okla, 


REAL ESTATE FOR SALE 


GOLDEN OPPORTUNITY. For sale—It you 
can't build now, you can buy one of the 
most beautiful suburban residences in 

|} the U. 8S. A. on the main highway of 

| route 18, 9 miles west of Youngstown, 

Ohio, Five acres of gorgeous landscaped 

lawn and property plus a private lake 

stocked with fish. Private sale at a sac- 

rifice. Terms arranged. Write Box 4722, 

c/o Automotive News, Detroit 26. 


MISCELLANEOUS 

GENUINE STUDEBAKER upholstery for 
1947-1949 Champions and Commanders. 
Complete set for all cushions and backs 
-$10. Nylon upholstery set for 1948-1949 
Land Crulser—$25. Door panels, head- 
liners, truck seat covers and other items 
available. Write or call for further in- 
formation or samples. South Bend Cover 























Co., 1202 S. Main St., South Bend, Ind. 
DOUBLESEAL INSULATES under over- 


head doors, Stops drafts, snow, etc. Ed- 
wards Industries, Dept. 263, 4268 Shen- 
andoah Ave., St. Louis 10, Mo. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 








GLENCO ENGINEERING 


Group of experienced engineers avail- 
able for consulting on 


Product Processing 
Tool and Machine Design 


Product Styling and Finish 
Rendering 


Metallurgical Consulting 
Tool Troubles 


2347 Glendale Detroit 6, Michigan 
VA. 2-5094 





New Subscription Order 


ws to Address Below 
or Two Years $14 [_] 


Manufacturer [] 


Financial [] Supplier [] 


1-8-51 
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